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The pending movement headed by the president of the 
nited States, to effect an international agreement where- 
y private property on the sea may be exempted from 
capture or molestation in times of war, meets, the Amer- 
ican Lumberman believes, the approval of all right 
minded men the world over. There should be neither 
hesitation in approving nor delay in effecting such an in- 
ternational compact. 
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The principle that the exchangeable value of a commod- 
ity is determined by considerations of probable supply 
in velation to its desirability at the moment was exem- 
plified in New York last week when deliveries of coal 
vere rendered difficult and uncertain in the face of a 
prevailing aretic blizzard, thereby causing retail prices to 
idvance sharply. 

oor 

Careful investigation of logging conditions in the east- 
ern district of Wisconsin and in the northern peninsula of 
\lichigan shows that the output of miscellaneous foreign 

roducts is likely to be very much lighter this winter 
han was anticipated at the beginning of the season. 
\ieavy manufacturers who do their own logging and the 
rger jobbers, who have the facilities and means for 
iilding and maintaining ice roads, have done very good 
ork; but there has been practically no snow in that 
rritory, except for a short time when it was too heavy 
» admit of rapid work, with the result that many of the 
tlers and small jobbers have been unable to get in 
© expected amount. If favorable conditions should 
cur and be maintained for a few weeks, they might 
ecover some or all of the lost ground, but at this season 
uch an ou‘come is hardly looked for and the conditions 
they arg at present mean a shortage for that district 

in the supply of cedar, hemlock, spruce and hardwoods. 

. ——V—e—Oororoennaeara“ 

An alleged quotation from an English paper is going 
ihe rounds to the effect that a certain Englishman says 
‘hat American woodworking machinery is too clever. He 
doesn’t like when trying to get a three-inch plank to find 

iat the machine has turned out a beautiful arm chair 
\\tst because he pressed the wrong button. 
——_erererrer—rr—rror—rrer—r—rrnw" 

\ glorious sentiment for lumber associations, uttered 
by Sbraham Lincoln: “We can succeed only by concert. 
lt, i¥ not, ‘Can any of us imagine better?’ but ‘Can we 
il do better?’ ” 

i ee 

‘lo use a slang phrase, Duluth is the “warmest” place 
in the north country as far as lumber prices are con- 
cerned. The mills there have sold out practically all 
their old lumber and over a third of the probable cut for 
1899, at prices from $1 to $2 higher than those of the 
corresponding season last year. 

—_—eeeeeeee 

Since the eastern trade is buying so heavily in carload 
lots in the northwest to be shipped by rail to destina- 
tion, an immense amount of money is being wasted in 
shipping shavings—that is to say, rough lumber is being 
shipped when 20 percent of the weight could be saved by 
dressing at point of shipment. By adopting the policy of 
dressing at point of shipment a saving of from 85 cents 
to $1.50 a thousand according to the freight rate would 
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be made. Doubtless the rough lumber is shipped because 
there is an impression in the east that good dressing is 
not done in the west, but this is a mistake. While there 
are western planing mills that do not do work suitable 
for the eastern market, there are those whose work would 
be entirely acceptable. 
PABBA LD LIL LDP 

In a recent issue of the Lumberman a southern corre- 
spondent stated that a committee of the South Texas & 
West Louisiana Lumbermen’s Association had met a sim- 
ilar committee of the Southern Lumber Manufacturers’ 
Association and had arranged for the new uniform gage. 
Our correspondent was mistaken. The Southern Lumber 
Manufacturers’ Association had not appointed such a 
committee, but will probably do so at the meeting of its 
directors held this week, so it is hoped that before long 
this matter may be arranged satisfactorily. 

SAPP OOO 

It is becoming evident that before the new white pine 
product shall be ready for the market it probably will be 
necessary for box makers to substitute a better grade in 
place of the usual box grades. No. 3 and No. 4 common 
and mill culls are so nearly exhausted and the product 
of the year sold so far ahead that No. 2 is seriously being 
considered by box makers. In fact, it is a question if al- 
ready the price for No. 3 and No. 4 or for mill culls is 
not so high that it would be more profitable to buy No. 
2 and be done with it, especially in making the better 
grade of boxes, on the theory that the greater waste in 
the lower grades would more than make up for the dit- 
ference in price. 


ee 

The warning thrown out last week by the Lumberman, 
to the effect that American lumber manufacturers should 
keep a sharp eye on the situation in regard to the lum- 
ber tariff, should be borne in mind. While on the sur- 
face there seems little likelihood of the tariff being med- 
dled with, and while the adjournment of the High Joint 
Commission until August 2 renders the duty safe until 
that time, it is not absolutely certain that a new cam- 
paign may not be needed if and when the commission 
shall reassemble. Unquestionably there will be a strong 
effort between now and August to adjust in a quiet and 
diplomatie way the differences between the American and 
Canadian commissioners, to pave the way for a treaty 
which can be ratified by both governments. Lumbermen 
must see to it that in such adjustment their interests 


shall not suffer. 
PPA 


It is worth noting that the bureau of uniform grades 
established by the Mississippi Valley Lumbermen’s Asso- 
ciation, supported by the Wisconsin Valley Lumber- 
men’s Association and some lumbermen outside of either 
organization, supervised the inspection’ during iS9S of 
1,931,651,000 feet of lumber, an amount 200,000,000 feet in 
excess of the record for 1897, and with increased efficiency 
and satisfaction to all branches of the lumber business 
concerned. Other lumber organizations and_ other 
branches of the lumber trade may well take a hint from 
this magnificent demonstration of the possibility of bring- 
ing about uniform grading. 

——erererernrernaor—rorrrer—rrr 

It is stated from Cheyenne, Wyo., that another forest 
reserve will be created in Wyoming. The tract of tim- 
ber land to be set apart for public use is said to be about 
the best in the state and lies at the head of Green river, 
in Sweetwater and Green counties. A report has been 
made to the interior department, recommending the set- 
ting aside of the area, and official action probably will 
be taken thereon in the near future. 





A bill has been introduced in the legislature of Wis- 
consin the purpose of which is to encourage the planting 
of pine trees on the cut over lands of that state. ‘The 
bill provides that any forty-acre tract on which 1,000 pine 
trees shall be planted and cared for shall be exempt from 
taxation for a period of fifteen years. Here is a chance 
for lumbermen who have cut the pine from their lands to 
continue to hold them free from taxation, and at the 
same time start forests that may be of value in future 
years. It is to be hoped that the bill will become a law. 

ee 

It is reported from Toronto that the Ontario govern- 
ment will probably try another scheme to prevent logs 
from being shipped to Michigan mills and compel their 
manufacture in Ontario if the existing law shall be found 
unconstitutional. The proposition is to put a duty on 
logs intended for export as high as $4 a thousand. This 
would as effectually prevent the exportation of logs as 
would the present regulation if it could be continued in 
force. 
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UNPRECEDENTED IN WHITE PINE. 


We believe that it is entirely correct to say that the 
present condition of the white pine business is unpre- 
cedented in its history—that stocks in manufacturers’ 
hands are more nearly depleted than ever before and 
that in no previous season have conditions from the 
standpoint of supply and demand been so indicative of 
firm and high prices. The stocks on hand at the end of 
189; were much lighter than at the close of the previous 
year, there was another heavy decrease during 1898 
and there is no prospect of any betterment in this 
feature during the current year. 

Perhaps the only parallel in the coarse lumber market 
was in the winter of 1892-3, when the immense demand 
from Chicago caused by the world’s fair was draining 
all available sources of supply; but at that time the 
special scarcity was confined to the Chicago district. 

Another feature of the situation worthy of attention, 
though it has been before adverted to in these columns, 
is the fact that the present demand and shortage come 
without any extraordinary demand for lumber to be 
used as building material. In any previous season ap- 
proximating the present one in market strength there 
was a heavy demand for building lumber. This was the 
case in the early eighties and again in the early nineties, 
but for the last two years, or since the present increase 
in the lumber demand began, city building throughout 
the country generally has been light and the country 
building has not been of large proportions except for 
shelter of the crops. It is, therefore, somewhat strange 
that the demand should be as heavy as it is, but signifi- 
cant of the general activity in the many miscellaneous 
lines of business that consume lumber. 

It is difficult to imagine what the situation would 
have been if, added to the requirement actually experi- 
enced, there had been an extraordinary eall for building 
lumber. It is the comparatively light requirement for 
stock for this purpose last year and the prospect for an 
increased demand this year upon which largely are based 
the expectations of a swelling demand throughout the 
year and consequently firm prices for white pine. 





IN THE SOUTHERN FIELD. 


The south is recovering from the cold weather which 
a few weeks ago stopped operations for a week or more, 
but it has not yet resumed its normal activity nor seems 
likely to do so for some time to come. Logging condi- 
tions have for months past been unsatisfactory, with a 
resultant curtailment of the product which undoubtedly 
has much assisted in maintaining the values of yellow 
pine. But leaving the conditions which surround log- 
ging operations and the mills out of the question there 
is a most satisfactory condition of affairs. 

‘rhe spring demand is already making itself felt. The 
demand for yard stock is not yet heavy, but there is a 
large amount of inquiry and the movement is sufficient 
to prevent any accumulation at the mills and, in fact, 
in some sections to decrease stocks. Added to this 
demand is a continuance of the very heavy requirement 
for railroad and car materials. This feature alone, in its 
present and prospective volume, is sufficient to warrant 
the prediction of a good year for southern operators. 
Statistics of the railroad business and records of con- 
templated construction of new lines and extensions of 
old ones indicate that 1899 is to be marked by the 
largest amount of railroad building that has been wit- 
nessed in a decade, and it would not be surprising if the 
amount of construction should be more than double 
that of 1898. Added to this new work is the immense 
amount of current repairs necessitated by the large 
business that is being done by the railroads. Track 
improvements are being made and new equipment added, 
so there promises to be no let up in the activity of the 
mills that cater specially to this requirement. 





HELP FROM THE EAST. 


The meeting held at Boston, Mass., this week under 
the auspices of the National Wholesale Lumber Deal- 
ers’ Association was in some respects one of the most 
important in the history of the lumber trade of the 
country and one that denotes great good for the busi- 
ness. This is so in part because it promises to inaugurate 
a substantial union of eastern and western retail asso- 
ciations; to introduce in the east methods which have 
reached their greatest development in the west, and to 
unite the wholesale and retail branches of the trade in a 
more complete way than ever before. 

The eastern retail organizations, while of great value 
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to that branch of the lumber trade, have lagged behind 
those of the west in the development. of efficient meth- 
ods. ‘They have been, as a general thing, three or four 
years in point of progress behind similar organizations 
in the west, but have been reluctant to join hands with 
their western confreres or to accept western suggestions. 
By their policy of isolation they have weakened the re- 
tail cause, not only with themselves but in the west, 
for there are a large class of wholesalers who sell to 
both the eastern and the western retail trade, and to 
exercise the proper influence on this class the retailers 
f all sections who patronize them should be united. 

The wholesalers themselves, fortunately, have come 

to the conclusion that they need, for their own pro- 
.teection against irresponsible or demoralizing elements 
in their own ranks, to seeure the assistance of the retail- 
ers; and so the National Wholesale Lumber Dealers’ 
‘Association, which is unquestionably the strongest. or- 
ganization of that sort in the country, invited repre- 
sentatives of retail associations generally to join it in 
conference at its annual meeting this week. As this 
department of the Lumberman went to press it was 
understood that ten associations were thus represented, 
covering practically the eastern territory from the At- 
lantie to the Rocky mountains. 

The lines along which the eastern trade is now work- 
ing are those adopted two or three years ago between 
the Mississippi Valley Lumbermen’s Association and its 
affiliated interests, embracing 90 percent of the manu- 
facturers of Wisconsin, Minnesota and the Mississippi 
river, and the Northwestern Lumbermen’s Association, 
which the retail trade of Minnesota and the 
Dakotas, with a membership of nearly 1,400 retail yards. 
This arrangement has been most satisfactory and is 
based upon the principle of absolute reciprocity, ex- 
pressed in a listing of legitimate retailers and whole- 
salers, all differences being adjusted by arbitration. 

This Boston meeting should result in the same sort 
of an arrangement between retail associations of the 
country and wholesalers generally, and should, more- 
over, end in a closer organization and more cordial and 
complete co-operation between the retail organizations 
of the east and west. 


covers 


WHO PAYS THE PREIMIU/l? 


A Canadian lumber buyer has submitted to the Lum- 
berman a question stated as follows: 


A is a saw mill man; B is a buyer of lumber. 
Ba quantity of lumber on dock at 
n January, the lumber to be moved at the opening co: 

Vigation. B pays cash for the lumper, the final settle- 
ment being made when the lumber is shipped; in other 
words, he pays cash for the lumber on estimac‘e, but in 

nt rf there being any difference between the esti- 
mate and the actual measurement when the goods are 
pped either party is to pay the difference to the other, 

ordi to the outcome. The lumber thus becomes B's 
property. We should esteem it a favor if you will kindly 
day what is the custom in the lumber trade as to 
suld pay the insurance on this lumber, 


A sells 


lake port, for cash. 





who sh 

Phe opinion with those familiar with the cargo or the 
bulk lot business on the great lakes seems to be all one 
way. In such a case as that proposed, delivery is ac- 
tually made by virtue of the payinent; that any mistakes 
in the estimate are to be corregjed at time of shipment 
makes no difference with that fact, B having thus come 
into possession of the lumber is responsible, while A con- 
cerns himself no further regarding it. B, therefore, must 
pay the insurance and taxes if there be any. 

Undoubtedly it would be the part of wisdom to specily 
these points in making the contract, but if this has been 
emitted the owner of the lumber must pay the charges, 
Ihis seems to be nothing but equity and common sense. 
If, however, simply a contract of sale be made, the lum- 
ber to be delivered on opening of navigation, it remains 
the property of the mill man or the holder, whoever he 
may be, who must be prepared to make delivery at the 
specified time. If the lumber is burned it is his loss, and 
is his duty to insure it. 


so it 


THE MAPLE FLOORING FIELD. 


\propos of the first annual meeting of the Maple 
hlooring Manufacturers’ Association held in this city re- 
cently, the proceedings whereof were chronicled last week, 
the most notable feature of that occasion was the ex- 
treme conservatism that distinguished its action. 

It will be denied by nobody that the actual and in- 
trinsic value of the high class commodity produced by the 
members of the above named organization has all along 
ruled relatively almost ridiculously low. There was not 
t member participating in the meeting in question bui 
who fully realized this palpable fact; there was not one 
present who did not anticipate an active and strong im- 
pending demand. Here was, if any were conceivable, the 
most ample ground upon which to base a sharp legitimate 
wulvance in prices. Some there were, it is known, who 
ivored, and in the earlier stages of the session strongly 
awivocated, the latter policy; but these were overruled by 
the more conservatively disposed element, with the result 
that the advances unanimously advised in the end were 
restricted to from 50 cents to $1 a thousand feet. 

It thus becomes evident that with apparently a clear 

field the manufacturers of “modern maple flooring” are 
disposed to proceed with moderation rather than afford 
the industry any temptation to shade prices understood 
to reflect the market as it exists. 
_ The policy of promulgating additional maple flooring 
iterature in attractive form was reaflirmed, whereby the 
building trades may further be familiarized with ihe pe- 
culiar merits of the commodity. 

\s further appeared from the detailed report, the ses- 
sion was conducted throughout in a spirit of remarkably 
harmonious and rational conservatism that should prove 
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at once a guaranty of security against cross-purposes 
within the industry and of absolute satisfaction to the 
trade at large. 


READJUSTMENT OF WHITE PINE VALUES 
PROBABLE. 


It is coming to be admitted by lumber manufacturers 
as well as vociferously proclaimed by buyers that the 
prices on white pine lumber are getting ott of joint. 
While it is pretty certain that the list as a whole is no 
higher than ean be maintained, it is probable that there 
are some items which under the stress of urgent necessity 
have been advanced to too high a relative position and 
perhaps to one absolutely too high. 

For example, mill culls at $8 at the mills are probably 
higher than is warranted by anything except immediate 
conditions. It would not be strange, therefore. after the 
mills had been at work two or three months, to find such 
prices declining. 

When the normal product is at last turned out the list 
will have to adjust itself on the basis of relative value; 
that is to say, the various items must accord more 
closely with each other. There are some who claim that 
this will be accomplished by bringing those which are 
now relatively lower up to the standard of the highest 
priced items, but it is questionable if this can be done. 
Ti is probable that some things are actually too high. If 
after the manufacturing season shall be well under way 
any such reductions as this should be made they would 
not argue weakness in the markets, though the buyers 
would probably be prompt to put such an interpretation 
upon the facts. It is well, therefore, for the trade to look 
at this question with some care and be fully prepared for 
whatever may result as a development of the new influ- 
ence that will be felt when the mills will begin to run in 
good earnest. 


WANTED, A MICHIGAN HETILOCK ASSO- 
CIATION, 


It has been well known to many of our readers, espe- 
cially to those in the lower peninsula of Michigan, that 
the hemlock market in that district has not been keeping 
pace with that in Wisconsin. There has been no lack of 
demand, stocks have become very badly broken and 
there has been every argument in the facts of the ease 
for higher and stable prices; but in spite of these facts 
prices have been more or less demoralized and lacked the 
uniformity which is necessary to stability. Some lower 
Michigan hemlock men have appreciated the situation 
at its true value and have endeavored, often with suc- 
cess, to secure prices somewhat in accordance with those 
obtaining at first hands west of Lake Michigan. But right 
alongside of them would be other manufacturers or deal- 
ers who, with or without apparent reason, have shaded 
prices and have been altogether out of touch with the 
veneral situation. These have handicapped their neigh- 
bors. This condition, which is anomalous, for prices 
have averaged lower out of Michigan than from either 
Pennsylvania or Wisconsin, is due largely to the fact that 
there is no organization whatever among the lower Mich- 
igan operators. The better posted of them recognize the 
assistance that the Northwestern Hemlock Manufactur- 
ers’ Association has been to the producers of that wood 
in Wisconsin and the northern peninsula of Michigan. 
by its efficient work it has kept manufacturers and deal- 
ers together and has brought order out of chaos. The 
result. has been a decided advance in values which, by 
being substantially uniform throughout the territory, has 
easily been maintained. 

A number of Michigan operators have expressed a 
wish that their industry could be organized along similar 
lines, but so far nothing definite has been suggested. We 
are in receipt this week of a letter from a hemlock dealer 
in eastern Michigan asking the Lumberman to suggest to 
hemlock manufacturers and wholesalers the calling of a 
meeting at some convenient point, for the purpose, if 
thought desirable, of organizing the trade of the lower pe- 
ninsula into an association by which some basis for uni- 
form prices may be established. He refers to the gener- 
ally unsatisfactory condition of affairs in the hemlock 
business in Michigan as the result of a long period of 
depression, and the necessity of wholesalers getting in 
touch with each other if any proper advance is to be se- 
cured. He states that special bills are sold at the same 
prices as ordinary kinds and mixed ears at the same 
price as straight cars, and goes on to say: “These are 
only a few of the things needing regulating and the only 
way Ican see to bring about a better condition of af- 
fairs is by a strong organization among the hemlock 
dealers. Why not get together and talk these things 
out and devise ways and means to better the condition 
of the hemlock trade? Surely a better acquaintance with 
each other and what we are trying to do cannot fail to 
be of enough benefit to any manufacturer or wholesaler 
to pay for attendance on any meeting to be called.” 

The Lumberman is very glad to give this matter place 
in its columns and invites the suggestions of its Michigan 
readers as to the desirability of calling such a meeting 
and as to place and time. 

















SEASON FOR SELLING HARDWOODS. 


A correspondent writing from northern Wisconsin 
wishes to know whether hardwood lumber manufactured 
from logs cut in April, May and June is marketable. In 
the way in which the inquiry was framed the answer 
must always be an aflirmative one, for hardwood lumber 
is always marketable at some price unless it have defects 
other than those that would naturally arise from such a 
cause as suggested. This year, especially, the answer 


would be in the affirmative, because almost anything in 
the way of hardwood promises to be marketable during 
the year 1899. Put in a different way, it may be said 
that the consensus of opinion is that hardwood timber 
would better be felled during the season when the “sap 
is not running,” and this practice is followed as far as 
practicable in actual lumbering operations, though prob- 
ably but a small percentage of the total output is cut 
with relation to the season. 

Students of these matters from a scientific standpoint 
are strenuous in insisting on the importance of felling 
deciduous woods in the fall and winter. Columns have 
been written on this subject, giving the theories and ex- 
periments of botanists and others. Most hardwood lum- 
bermen are of the same opinion, but they are not all 
agreed as to the importance of this question. Some 
practical lumber manufacturers believe that it does not 
make so very much difference, but the general theory, 
that when the tree is full of sap fermentation and incipi- 
ent decay are more likely to set in than at other times, 
finds acceptance and is reasonable. 

There is another point, however, in regard to seasons 
as connected with the manufacture of hardwood lumber 
that is of even more importance than in connection with 
felling the timber. In hardwoods, where the color of the 
finished product is of importance, winter sawed lumber 
is much more desirable than that cut during the warm 
weather. It comes out whiter and of a more uniform 
color; while lumber sawed during the hot weather, with 
alternating periods of heat and dampness, is likely to 
stain in a way which diminishes its value for certain pur- 
poses. A good many hardwood dealers specify in con- 
tracts for sawing that the lumber shall all be cut and 
piled before May 1, and some make the date earlier than 
that. There is no magic about this, but simply the fact 
that seasoning conditions are more favorable in the win- 
ter and spring than they are in the summer. Lumber cut 
during the winter has a chance partially to dry and get 
beyond the staining period before warm weather sets in. 

The point of color is of especial importance in connec- 
tion with basswood and maple. Winter sawed basswood 
always commands a better price than that cut in the 
summer unless the seasoning conditions in the summer 
should be unusually favorable. Hardwood lumbermen dif- 
fer, however, as to the differences in market value due to 
this point. If lumber is bought without being seen by 
the purchaser the fact of its being winter sawed is a 
great recommendation, but otherwise the character of the 
particular lot determines the difference in value. Some 
lumbermen state that the average value of winter sawed 
lumber is at least $2 a thousand greater than that of 
summer sawed, while a good many others think that a 
shilling or two will cover the average. But, as said be- 
fore, this year everything is likely to be marketable at 
good prices, so that no one who can get out hardwoods 
this summer need hesitate because of this question to fell 
the trees and cut them up. 





TRADE WITH GREAT BRITAIN. 


The British Board of Trade returns, covering the lum- 
ber importations during 1898, coupled with prominent 
features of existing conditions, indicate a state of af- 
fairs well worth the careful study of American ex- 
porters. 

When, during the unusually active season of 1897, 
there was a noticeable increase of the number of British 
lumber trading firms which looked with favor on the 
possibility of direct importing and tried that method, 
the general opinion among exporters here and the more 
prominent importers abroad was that an era of more 
satisfactory conditions was at hand to the advantage ot 
everyone having a recognized place in the trade. With 
one partial exception the outcome has not justilied the 
sanguine expectations of the trade. 

Direct importing has not been found profitable to the 
larger number of British firms which lacked thorough 
experience in and knowledge of its difficulties and an- 
noyances. Nor has it, as it might have done, proved 
profitable to the American exporting trade. 

On the other hand, as to the good results that have 
been secured, the best elements of the trade on botli 
sides are to be congratulated on the fact that the con- 
signment-option business has received a setback; that 
this is so, and that the city of London occupies a more 
than ever enviable place as the lumber importing head- 
quarters for the United Kingdom, is shown by the sta- 
tistics covering the distribution of imports. In the face 
of the fact that the total importations during 1898 were 
short of those for the preceding year by 1,155,027 loads, 
the quantities received at and distributed by London are 
almost identically the ‘same; while the 1898 receipts of 
Liverpool—the hotbed of that commercial fungus, the 
auction room—were over 200,000 loads short of those ot 
the preceding year. This, with the fact that there was 
a large decrease of the receipts at a large number of the 
less important ports, indicates that the erstwhile consign- 
ment crank on this side has purchased wisdom, though 
at high cost, while the average importer who yielded to 
the temptation afforded by the business conditions of 
1897 to import direct does not find his position one of 
unalloyed joy or increased profit. 

As far as was known two weeks ago, there was not a 
consignment afloat, and it is a source of pleasure to all 
who have suffered from the consignment evil to know 
that if there were the result would in all probability be 
such as to discourage others being sent. 

The important facts are that the British import busi 
ness is better organized than ever before, and that it is 
largely in the hands of those from whom the best re- 
sults to the exporter may be obtained. Great strides in 
the direction of effecting permanent connection between 
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the better classes of exporters and importers have been 
made and the experience of the past year has been such 
that the ordinary British handler and consumer of Amer- 
ican wood goods has wisely concluded that he can with 
more assurance and profit obtain his supplies from his 
more important and better equipped neighbor who 
makes a specialty of the business. Stocks in the 
United Kingdom are ample and are controlled mainly by 
strong and perfectly competent firms. The manufacturer 
on this side who has a weakness for the export trade 
knows this and appreciates that without an established 
and reliable connection on the ground it is not possible 
to do any satisfactory business, 

It is well in this connection to note the movement 
toward closer affiliation between the gulf coast yellow 
pine exporters, This coming together for organization 
and the periodical comparing of notes is certain to as- 
sure such a measure of success as is possible, and the 
proposed organization should by no possibility be per- 
mitted to lag. The American Lumberman thoroughly 
appreciates the benefits to be secured and is in hearty 
sympathy with the movement which it will further by 
every legitimate means that may be suggested by those 
who are connected with the project. 





THE IDEAL SALESMAN. 


There are too many traveling salesmen who imagine 
that the only measure of their ability is their success in 
selling goods, and that their only work lies in the sell- 
ing department, whereas the successful salesman, or 
rather the most highly useful salesman, is one who not 
only is able to sell on satisfactory terms a good volume 
of the goods he handles but who keeps his employer so 
in touch with the district in which he travels that the 
whole business can properly be adjusted to the condi- 
tions. While ability to sell is the essential thing, a 
traveling man is seldom successful unless he combine 
some other qualities with that. 

The ideal salesman must have in good measure the 
qualities of a newspaper man or of the manager of a 
credit bureau. He must have an eye and a nose for 
news; must be a close observer; a good judge of human 
nature, and have the ability to reason out a logical con- 
clusion from a given state of facts. He must not only 
be able to do this for himself but to convey to his em- 
ployers the knowledge that he gains. If he make an 
unsuccessful trip or if in any particular town or to a par- 
ticular customer he fail to sell a bill of goods, he must 
know and be able to state the reason. 

It may be that the buyer is wedded to some other 
concern, giving that concern the preference at anything 
like equal terms; the salesman should determine this 
fact. It may be that prices are being cut by competitors; 
he must determine this fact and the extent of the cut. 
It may be that freight rates are against the salesman; 
he should be able to determine if this be so and also why 
it is so—whether the discrimination is a general one 
based on the public tariffs or whether it is a special con- 
cession. Perhaps the would-be customer has a prejudice 
against the salesman’s house; he must be a diplomat to 
find out the facts and, if possible, to smooth over the 
difficulties. Perhaps there may be some fault with the 
goods he is selling, which may not be in quality what 
they should be or may not meet the ideas of the cus- 
tomer or the particular territory in which he is trying 
to sell them; this information he not only must secure 
but convey to his employers. A man who can do all 
this is almost invaluable, and his services are not meas- 
ured simply by his ability to sell goods or his success 
on a single trip. He is the eyes and ears of his employ- 
ers in the field and furnishes the most reliable and most 
exact and detailed information as to the conditions nec- 
essary for success. The policy of the factory or the 
counting room will largely be guided by the information 
received from such a salesman. 

The ideal salesman perhaps is never found, but there 
are a great many closely approaching him, whose daily 
reports as to conditions that they encounter are valued 
almost as highly as the orders they send in. 

On the other hand, there are a good many salesmen 
who seem to think that their duties are ended when 
they have sold a bill of goods. If they sell it they know 
not why; if they fail to sell they are equally in the 
dark. Such automatons are of little value to a business 
unless their personality is so pleasing and their per- 
suasive powers so great that they can command and hold 
business by the sheer magnetism of a good “front.” But 
even these men could enhance their value greatly by the 
cultivation of the other qualities spoken of above. 





FOREST PRESERVATION IN WISCONSIN. 


According to a report of the state land office of Wis- 
consin, the whole amount of state land remaining unsold 
on December 30, 1898, was 367,000 acres, nearly all forest 
covered and not well fitted for agricultural purposes. 
These lands are badly seattered, however, and it is urged 
by the land department that their sale be stopped al- 
together and that steps be taken to have the United 
States government lands ceded to the state. Even if this 
could be accomplished, the state holdings would be only 
about 800,000 acres, too scattered and of too small an 
area to afford a basis for any important state forestry 
system. But there is still a greater area of pine iands 
from which the merchantable timber has been renewed 
that are now of no real value to anyone. ‘The constitu- 
tion of the state forbids the incurring of a state debt, 
so it is impossible for the state to take over these lands 
except as it may fall heir to them through non- 
payment of taxes. If, however, this could be arranged 


for, the state would come into possession of immense 
solid tracts of land of little value for agricultural pur- 
poses, but which are capable of growing white pine and 
other timber. 

The old theory that white pine does not reproduce it- 
self has been exploded. It is reproducing itself, where 
conditions are at all favorable, in Maine, New York, 
Michigan and Wisconsin. The prime requisite is the 
prevention of fire on the cutover lands, and this preven- 
tion is the special work of the state forestry department 
working through the local fire wardens. 

The annual report of the state forestry commission 
closes with a recapitulation as follows: 


In conclusion this commission wishes to emphasize once 
more the following points: 

1. The establishment of a system of state forests is a 
necessity, not only for the protection of the climate and 
waterflow of the state, but for the purpose of providing 
a sufficient supply of raw material to the various lumber 
and wood industries of the state. The necessary steps 
towards this end cannot be delayed any longer with 
safety to the public welfare. 

2. The establishment of such a system is entirely feas- 
ible. There are no obstacles of a physical, economic or 
financial nature which cannot with moderate efforts be 
overcome. 

3. It will take a series of years and some initiatory out- 
lay to fairly establish such a system. However, the 
money so expended at first will after a reasonable time 
return into the state treasury, and the system, once 
fairly established, will yield a large annual income that 
will to a proportionate extent do away with the necessity 
of taxation. 

4. The idea of managing forests by the state so as to 
obtain an annual revenue and yet not destroy the forests 
themselves is not the project of a dreaming idealist, nor 
an experiment which may or may not succeed, but has 
long been an accomplished fact in nearly every highly 
civilized community outside of the United States, includ- 
ing countries of such widely different corditions as Ger- 
many, France, Russia and British India. 





STATEMENT OF THE LUMBER TARIFF 
IMBROGLIO. 


Special to the American Lumberman., 

Washington, D. C., March 1.—Alarmed by what seems 
to be a failure of the Canadian-American Joint High 
Commission to agree upon a treaty, the lumbermen of 
eastern Michigan who are dependent upon Canada for 
their supply of logs have transferred their efforts from 
the American commissioners, whom they have been try- 
ing to induce to consent to a reduction of the duty on 
lumber to $1 on the supposition that such action would 
influence the province of Ontario to rescind the order 
forbidding the export of logs, and have memorialized 
Secretary Hay, asking the United States government 
to endeavor through diplomatic channels to secure a 
revocation of the order referred to. 

Among those here who are familiar with the temper 
of the Jumbermen of the country at large the im- 
pression prevails that they will cheerfully aid the Mich- 
igan lumbermen in their attempt to secure relief in this 
legitimate way, it being generally agreed that they 
are entitled to such relief from the arbitrary legisla- 
tion of the provincial parliament. Considerable surprise 
is expressed, however, that the Michigan contingent did 
not recognize at the very outset of this controversy that 
their interests would best have been conserved by stand- 
ing squarely upon their legal and equitable rights as 
American citizens, instead of adopting and pursuing the 
short sighted and fatuous policy which placed them in 
the attitude of allies of foreigners; and it is difficult to 
understand how they could reasonably expect the as- 
sistance of their government, the aid of their fellow 
lumbermen, or the sympathy of the American people 
so long as they persisted, as has been construed gen- 
erally, in an endeavor to break down the laws of their 
own country or secure a modification of them in the 
interest of the Canadian lumbermen. 

A gentleman who has looked carefully into the legal 
aspect of the case says that there is no doubt whatever 
that the action of the Ontario government means a prac- 
tical confiscation of the property of American citizens, 
and that this action is not justified by any act on the 
part of the United States government. The right of 
this government to raise revenue by a duty on imports 
is not denied, and the Canadians admit that the duty 
on lumber is one of the lowest in our tariff act and that 
it is by no means a prohibitive duty. 

As stated in a dispatch to the American Lumberman 
last week, the prospect of an Anglo-American treaty is 
believed by many to be hopeless. The statement given 
to the press by the two.commissions is not reassuring, 
and as yet it is not apparent. what line of effort will be 
pursued by the two governments in reaching a better 
understanding on the points in dispute, upon which ac- 
tion the next meeting of the commission is contingent. 
While it was given out that the disagreement resulted 
over the Alaskan boundary, and such may technically 
be true, at the same time it is known that the Canadians 
up to the very last harbored the impression, or hope, 
that the Americans would yield on the question of the 
duty on lumber and agree to $1 per thousand. 

Looking back over the events of the past eight months 
in connection with the Joint High Commission as af- 
fecting the lumber interests, nothing else seems to stand 
out so prominently as the expressed motive which actu- 
ated the Canadians in their campaign for a reduction of 
the existing duty. It hardly seems credible, yet the bald 
statement was made by one of the Canadian commission- 
ers, in the presence of Commissioner Kasson and others, 
that, while admitting that improvemenet in the mar- 
ket and concessions in freight rates enabled them to 
sell their lumber in the United States at a profit greater 
by $1 per thousand than under free lumber, they wanted 
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to put the $2 duty into their own pockets instead of 
into the treasury of the United States. 

It is certain that the Canadians have largely based 
their hope of success on the work and influence of the 
Michigan lumbermen who own Canadian stumpage, one 
of the Canadian commissioners even going so far as to 
write a letter to the premier of Ontario complimenting 
in high terms the Michigan lumbermen and praising 
them for the very valuable and efficient aid they rendered 
to the cause of the Canadians in this matter. One of the 
staunch friends of the present duty expresses the belief 
that if it had not been for the attitude of some of the 
Michigan men on the tariff question when the present 
law was being prepared, the Ontario government would 
never have attempted to prohibit the export of logs to 
this country. He thinks it was the powerful influence 
which the Canadians supposed would be exerted by the 
Michigan people to secure a removal of the duty, when 
they saw their property being confiscated in Canada, 
that at least encouraged, if it did not absolutely control, 
the Canadians in the matter of passing the law making 
it impossible for these Michigan people to get their logs 
cut of the Dominion. 








NATIONAL WHOLESALERS’ ANNUAL. 


Special to the American Lumberman. 


Boston, Mass., March 2.—The National Wholesale Lum- 
ber Dealers’ Association met yesterday with upward of 
100 members in attendance. President John N. Seateh- 
erd presided. Reports of secretaries and committees 
were expeditiously submitted and accepted, so that con- 
siderable time might be available for the conference 
feature to which the leading retail associations had been 
invited to send delegates, 

New York, New Jersey, Connecticut, Greater New 
York, Pennsylvania, Missouri & Kansas, the Northwest- 
ern, the Illinois and Philadelphia organizations were 
represented in the conference. A committee was selected 
from these delegates to confer with the wholesale asso- 
ciation’s committee on trade relations and present a 
proposition mutually acceptable, which may be sub- 
mitted for ratification to the various retail bodies, de- 
fining the method by which both wholesalers and re- 
tailers shall deal with the so called scalping evil. 

In the evening a banquet was given by the New Eng- 
land wholesalers at Young’s hotel: George H. Daven- 
port, of Boston, presided. The speakers were: Col. A. 
M. Benson, Hon. John N. Seatcherd, Hon. John M. 
Woods, of Boston; Robert C. Lippincott, of Philadelphia; 
W. H. Sayward, of the Boston Associated Board of Trade; 
William 8S. Harvey, of Philadelphia. The menu was 
printed on a cedar shingle and one of the items thereon 
was Boston baked beans and brown bread. 

At today’s session the principal topie was “terms of 
sale,” the following being indorsed as regular: Freight 
net cash when lumber is delivered; balance, either 114 
percent off for cash within fifteen days from date of in- 
voice or bankable paper fifty days from date of invoice. 

Resolutions were adopted and telegraphed to Washing- 
ton on the death of Lord Hershel, of the Joint High 
Commission on trade relations between this country 
and Canada. Resolutions were also adopted on the death 
of I. 'T. Williams, of New York. 

An agreement was reached between the visiting retail 
delegates and the committee on trade relations on the 
part of the association, providing for the submission of 
disputed matters arising over complaints of “poaching” 
sales to consumers by wholesalers or retailers, to arbi- 
tration for adjustment. 

One of the most important acts of the meeting was 
the adoption of the inspection rules of the National 
Hardwood Lumber Association as the official hardwood 
standard of the National Wholesale Lumber Dealers’ 
Association. This gives added scope and strength to 
these rules, and goes far toward making them national 
in fact as well as name. 

Lindsley H. Shepard, of Boston, was elected a trustee 
for three years. The other directors, who were re-elected, 
were Messrs. Scatchard, R. C. Lippincott, C. M. Smith 
and W. C. McClure. The sense of the meeting was ex- 
pressed in a unanimous vote indorsing John N. Scatchard 
for re-election as president by the trustees. A vote of 
thanks to the New England wholesalers for their cour- 
tesy as hosts was passed. 

———————_——rr—n~—~"n—ns 


When F. D. Underwood ieft Minneapolis to go to Bal- 
timore, Md., to take the position of general manager of 
the Baltimore & Ohio railroad he brought a straw hat 
and linen duster, expecting to bask in the balmy south- 
ern breezes that blow up Chesapeake bay sometimes. 
Within ten days after he took charge 200 miles of the 
Baltimore & Ohio were blocked with snow and Baltimore 
had a worse blizzard than anyone in the northwest had 
ever experienced. It cost the road about $60,000 a day 
for four days to get the tracks in condition to resume 
traffic, but the officials are very proud of the fact that 
they beat all competitors in getting trains through from 
Pittsburg and other western points to Baltimore, Phila- 
delphia and New York. All of the through trains that 
were delayed by the storm were fortunately tied up at 
large towns, so that none of the passengers suffered from 
hunger or cold. 

Cee 

Tne Armstrong-Landon Company, of Kokomo, Ind., 
has recently purchased the mill of Buel Armstrong, in 
that city, which has a contract for furnishing all the 
hardwood lumber used on the first and third divisions of 
the Panhandle railroad, 
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A Fuel Question. 


It is hardly conceivable that there could be more 
fuel collected in this great northwestern country than 
would be wanted. The present winter has given us a 
special taste of the demand, and the ordinary taste we 
get every winter. Within a month I have felt as vexed 
as I could at a dumb thing at the coal stove in my 
house because its belly would not stretch so it would 
hold more. Stoves and furnaces everywhere lacked the 
desired capacity. By and by it will require hustle to 
supply the necessary amount of fuel. The villages and 
cities are growing apace, as the novelist says, and the 
farmers are getting so they think they must live like 
the rest of us. Not many years ago they were burning 
straw and corn, which they considered fuel sufficiently 
elegant for them. Then they advanced to wood, and 





“Burning straw and corn.” 


now they have reached a point where they toast their 
toes before as brilliant hard coal fires as any of us. Not 
long ago I was in a farm house, and in the sitting room 
there was a mica-sided stove with a mailed knight of old 
standing on top of it, and a japaned coal hod in the 
corner with a poker and shovel in it just as we town 
chaps have them. In a few more years farmers will be 
resorting to tiled bath rooms and silk underwear. 

When I was a boy living with my dear old grand- 
father it was not like that. From fall till spring there 
was not a thought of keeping a fire through the night. 
All would go to bed and let ’er howl and freeze. The 
house was banked with chip dirt so that the cider and 
apples were safe from frost, and what more did we ask? 
In the garret where I slept the snow would sift in, but I 
can’t remember being cold once! And when I look back 
it doesn’t seem like a garret. With the recollection of 
my mother going up with me, tucking me in bed and 
kissing me good night, it is pictured in memory as an 
oasis, strewn with the choicest flowers. 

Not many nights ago I stayed with a friend and 
came near being frozen out of bed. There seemed to 
be no lack of clothing, and in the morning I regretted 
that my blood was so sluggish these days that in order 
to keep warm it seemed almost necessary to curl down 
by a stove like a cat. I turned the clothes down and 
the secret was laid bare. The mattress was the villain. 
1 used to sleep in a feather bed—not, according to your 
stickler’s expression, “on it,’ for the feathers were 
banked up all around me. If I had slept on a mattress 
{ would not have been here to tell this tale. If there 
had been nothing but a mattress under me they would 
have carried me down stairs one of those mornings 
frozen as stiff as a mackerel. 

I don’t care what anybody may say to the contrary, 
the Germans have a heap of good sense in their heads. 
i associated with them long enough to learn to like 
sauer kraut, and I am thankful for it. Early in winter 
a yard man invited me to his home to dine, and his good 
wife apologized because they had sauer kraut. “Lord 
bless you,” said I, “bring ’er on. I am not Dutch, but 
I'll run you a Dutch race in eating kraut.” You ought 
to have seen the blush of satisfaction that came over the 
woman’s face. She looked just as I have felt before 
now when I had won a few dollars on a horse race. 

The Germans are sensible when it comes to feather 
beds. They get in one, put another one on top of them, 
and then they don’t care if the mercury goes down in 
the well. Get the parents and about six children stowed 
away for the night in a bed like that and they come 
out in the morning like steaming doughnuts. A month 
ago I was so uncomfortable in an old frame hotel that 
the thought came to me that if I could have been be- 
tween two feather beds I would not have cared much if 
there had been a Dutch family of twenty in with me. 
I hope my wife will not see this paper. She thinks I 
am rather delicate in my tastes. 

I started out in the fuel line to tell some of the yard 
men how they could make a little extra money. I said 
a while ago that when the time came that you could 
not turn an occasional suggestion of mine into dollars 
and cents I would quit, and that is what I mean to do. 


When it comes to the pictures illustrating my text, why, 
that is another thing. You can look at them and not 
much of your time is consumed, but you can’t read 
what it takes me twenty-four hours to grind out just 
for the love you bear me. ‘There must be a compensa- 
tion gathered from it that jingles. A while ago 1 went 
into an oflice that was presided over by a gentleman 
who was born on foreign shores, and broke the news to 
him that I was the fellow who wrote the “Realm of the 
Retailer.” “There is some fooney pictures in him,” was 
his comment. I have come in contact with several who 
think the pictures are the whole push, the keystone 
which holds the arch from collapsing. They think about 
the greatest Chicago product of the day is those little 
pictures. I am glad I am broad minded, else I might 
be jealous of the artist. 

3ut the fuel question once more. When I get to 
writing these articles I feel as though I was chatting 
with 10,000 retail dealers, and I want to do it in the 
same spirit that I would welcome them to my home 
should they come today. If they were to come, push 
the bell and were shown by my butler into the parlors, 
1 would not go in and blurt out, “Boys, you don’t give 
enough slant to your lumber piles!” That would not be 
the kind of salutation that would suit me. I would 
shake hands with them, make a few remarks about the 
weather, go in and ask my wife if there were some 
cookies that the boys could have to stay their stomachs 
until dinner was ready. Then after dinner, and we had 
smoked, I had played them a tune on the old fiddle and 
we had become acquainted, we might talk as to the 
proper method of running a lumber yard. That is why 
{ never catch up a great, cold fact and throw it at your 
head as though my only desire was to knock your 
brains out. 

I know if the retail men of the great northwestern 
district would carry out the suggestions in this article 
they would be $100,000 richer a year from now. Away 
from mill points I know of no place where good wood 
is a drug; do you? Around mills slab wood takes up 
more room sometimes than it is worth. If I were run- 
ning a yard I would say to Hans Britzenswizzler, who 
lives over on the creek, “Hans, you will want some lum- 
ber to patch up with by and by, and I want some oak 
wood. At odd spells draw me in some four-foot wood 
and I will give you lumber for it.” Very likely Hans 
would “yaw” the proposition. If he did not, then try 
Smockzelheizer, his neighbor. The chances are that be- 
fore you knew it he would be hauling you wood. He 
would strip off his coat nights and Sundays and slay 
the oaks. It might never have occurred to him before 
that he could thin out his timber and get in exchange 
for it lumber which he had considered as cash. I know 
what you are thinking of—you are thinking that if these 
men who live on the creek had more timber than they 
wanted they would have cut it into wood before now 
and sold it to those retired farmers whom the merchants 
hate because they will not buy a piano or a pair of 
patent leather boots every day. In many cases we have 
no business to think. No man could ever make a 
ten strike if he acted on the theory that mankind was 
too smart for him to make money out of. I know of 
wood deals conducted on these lines, and if I were to tell 
you how much one yard man was making on wood ob- 
tained in this way you might ask, “What are you 
giving me?” Having secured the four-foot wood you 





“We would te hauling you wood.” 


could saw it into stove lengths, and it would hardly 
cost you a cent. At odd times your man would jump 
at the chance to pull the buck saw. 

There are thousands of yard men who never handle 
a stick of wood. They sell lumber and coal, but keep 
their hands off wood. I have no desire to entice them 
from the straight and narrow path, if they so consider 
it, but the proclamation of the eternal fitness of things 
reads that to sell wood also would be the proper thing. 
Possibly you may say, as I heard a retail man say 
within a week, that So-and-so had the wood trade of 
the town. What if he has? Did you think any man on 
the face of the earth ever had so large a trade, in. any 
line, that it could not be divided? I don’t. There is 
hardly a yard man who could not sell a good many 
cords of wood in a year if he would only keep it to sell. 
Think for a minute of the law of gravity. If you, were 
set down a stranger in a town wouldn’t you go to a 
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lumber yard for wood just as naturally as to a clothing 
store for suspenders? Another good feature, there would 
be no great amount of money invested in the wood; it 
would be as staple as the dealer’s diamond, and a little 
extra that would keep him in tobacco, contribution pen- 
nies, and those small sums which, you know, have to 
come. I have known a man to permit a mortgage on 
his house to be foreclosed, and all the time he kept 
right on buying tobacco. 

I touch on this subject for the reason that there are 
so many yard men who do not sell wood, but who I 
know could readily sell all they could buy advantage- 
ously, 

Reminiscence of William Cameron. 


The death of a man recalls all we know about him. 
Except in a general way I had not thought of Mr. 
Cameron for years, but on reading that he was dead | 
laid down the paper and thought of the first time I 
saw him, and the impression I then formed of him. 

I met Mr. Cameron at the first yellow pine conven- 
tion, I think, that was ever held—certainly the first 
except of a purely local nature. It was that old pioneer 
meeting called in Texarkana, Tex., at which the South- 
ern Manufacturers’ association was formed. At that 
meeting there was an enthusiasm which, it seems to me, 
is wanting these days. There was a newness, eagerness, 
determination that created an atmosphere I have not 
detected in any other convention, and I have reported 
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“T was the only reporter there.” 


a great many of them. Were there to be such a con- 
vention today think of the lumber papers which would 
be represented; but I was the only lumber journal re- 
porter there. The southern manufacturers were angling 
for a northern market, and if there ever was a man 
royally treated I was that fellow. Colonel T. K. Edwards 
had inflated them with stories of what might be done in 
the Chicago market, and they were glad to see a man 
from that lakeside burg, especially as he represented the 
greatest lumber paper published. ‘The meeting was held 
in the opera house on the Arkansas side of the line, if 
i rightly remember, and the attendance was large. HU. 
is also clear in my mind that at that day, in Texarkana, 
is was no easier to find a little nigger than it was for 
& man to steer himself up against a faro game if he feit 
like it. Gambling was run wide open (on the Texas 
side only I believe), and when on the streets one would 
have to stuff cotton in his ears if he kept out the sound 
of the click of the chips. 

Mr. Cameron did not put in an appearance until the 
meeting had been in session nearly a day, and at once 
it was plain he was a positive element. There was some 
grievance between him and some of the manufacturers, 
the exact nature of which has now passed from me, 
but this I distinctly remember—Mr. Cameron was dis- 
posed to stand up and fight it out. There was no back 
down to him, He was a man peculiarly fitted to fight 
out a difference with a convention, or with the world. 
This is the impression you would have of the man at 
first sight, and that such was his nature his success in 
the commercial world has emphasized. He was a Scotch- 
man through and through, and that means that he was 
« man of iron’ will. 

But I learned that Mr. Cameron was as cordial as he 
was determined. The hot words from his mouth had not 
more than cooled when he put his shoulder to the wheel 
and could not do too much for the body of men that had 
assembled. He steered the excursion to Waco, ‘Tex., his 
home, and would not with patience listen to any other 
plan. A great time we had on that trip over the Cotton 
Belt. Practically the road was ours. There was so 
much to eat and drink that I wish there was a small 
portion of the loaves and fishes which was left right here 
on the table before me. 

On reaching Waco all the carriages in the town must 
have been at our disposal. The pugnacious Scotchman 
had gone ahead and seen to it that the welcome to the 
town should be generous and hearty. We were driven 
to a wholesale house, a cotton factory and other estab- 
lishments, and in them all, I believe, Mr. Cameron was 
the ruling spirit. He appeared to be the nucleus in 
every business undertaking. We were taken to the rise 
of land a mile or two out so that we might get a better 
view of the town and the surrounding country. This 
was not enough; Mr. Cameron wanted us to come in 
little closer touch with him, so the carriages drew up 
in line before his residence, and headed by the master 
of the house we tramped through the rooms, leaving a 
trail of mud that must have made Mrs. Cameron wild, 
though the motherly smile on her face did not indicate 
it. 

My first sight of Mr. Cameron was when he was sit- 
ting in one corner of the opera house, at Texarkana, de- 
fending himself against the charges which certain saw 
mill men were making, but before the sun had gone 
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down the next day I knew that under that rough and 
ready exterior there was a big heart. 

And so another king among retail lumbermen has 
passed to the beyond. He has left his lumber yards and 
factories—the meanest part of him; and I heard a man 
say, “If only he could have left his energy, his wonderful 
executive talent.” Leave them! Bless you, how could 
he leave them? They were a part of him, and they are 
still a part of him. 


Straws Which Show the Current. 


In an oflice I asked what was the news, and the yard 
man said that every potato in his cellar was frozen! 
That is the kind of news it was easiest to gather when 
the weather was paralyzing the oldest inhabitant. No- 
body would talk much about lumber when every other 
minute the sidewalk or house would crack so it would 
scare a fellow. Late at night when I was making my 
weary rounds I heard something about a house pop like 
a young cannon. 

The subject of posts came up. “I would like to know,” 
said the yard man, “when they will’ want any more 
posts. I believe the earth is frozen down ten feet. Many 
times I have known farmers to set posts in the middle 
of winter; but not this winter.” 

This week I was in a yard with which I am pretty 
well acquainted, and the lightness of the stock surprised 
me, “I may go up north this week to buy, or 1 may 
go to the retail meeting,’ said the yard man. It is a 
pleasure to see foundations so empty. It is a sure indi- 
cation that during the winter lumber has been going 
out. Dealers tell me of already having sold house bills, 
and nearly every man with whom I have talked has said 
there will be a good many of them sold this season. 
The inevitable seems to be getting ready to hit us 
between the eyes. The inevitable about once in so 
often comes around. There will be periods of tightness 
of money, excessive caution, under building—these in 
the great sea of life represent the trough of the wave; 
then the crest comes rolling on, and we could not help 
selling lumber if we wanted to. The crest of the wave 
is coming now, else I can’t see the length of my nose. 

The other day I dropped into an Oflice and found the 
genius who presides over it a little glum. Maybe his 
liver was not working well, and maybe his wife had 
caught him in some mean scrape. Either of them is 
calculated to take the sylvan laugh out of our mouth. 
The sun in the heavens which should at all times blind 
us with its brilliancy evidently did not that day look 
to him larger than a pint cup. He did not know as 
there was to be any great demand for lumber, and did 
not believe that prices at wholesale are as firm as they 
are cracked up to be. I did not try to convince him to 
the contrary, for I thought it was his mood, and not his 
sober judgment. Afterward I knew it was his mood, 
for his neighbors in trade expressed nothing but hope- 
fulness. They said they were bound to sell lumber this 
season; and as a man thinketh so he is, you know it 
is said. 

Earlier in the season the yard man said to me he 
thought that shoveling coal was really healthful; that 
the dust gave him an appetite and toned him up. He 
had to shovel a good deal of coal in order that the teams 
should not congest in his yard, but for a month he has 
been the poorest in health of any yard man of my ae- 
quaintance, Evidently the grip germ ean eat coal dust 


and grow fat. 
MLK Bat, x 
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CHEAPER SLEEPING CAR SERVICE. 


The management of the Baltimore & Ohio railroad 
seems to be prolific of ideas. It has done a number of 
things lately that have attracted attention and some 
things of decided advantage to itself and the community. 
Under direction of the court, the receivers have been mak- 
ing very extensive improvements along the right of way 
and the road has been almost remodeled as to equipment. 
Its latest move is a radical innovation in the method 
of conducting the passenger business of the east. It is 
in the running of what are called “ordinary” sleeping cars 
between Chicago and Pittsburgh with the promise that, 
if the experiment be successful, it will be extended to 
other portions of its lines. These “ordinary” sleeping cars 
are a development of the “tourist sleeper” idea which is 
familiar in the west, but it is understood that the cars 
are superior in construction and equipment to the western 
tourist sleepers, being a sort of a compromise between 
them and the regular palace sleeping cars, than which 
they are less expensive in construction and ornate in 
decoration, but lacking few if any of their real com- 
forts. The charge for berths in these cars will be just 
one-half of the ordinary charge for sleeping car accommo- 
dations and, moreover, second class passengers will be 
admitted to them. This last fact begins the separation 
of passengers into classes, something after the European 
fashion. The Baltimore & Ohio will undoubtedly on the 
routes where these cars are run do a large second class 
passenger business. It will also do a first class business in 
connection with sleeping cars of the usual sort, and then 
there are trains to the east on which an extra fare is 
charged for the superior accommodations offered and the 
quicker time. Thus there practically will be three classes 
in the passenger service between Chicago and the east. 
It would have been interesting to note what the effect of 
this “ordinary” sleeping car arrangement would have 
been in connection with first class passenger business, but 
it remains to be seen whether the first class traffic will 
suffer on account of this innovation 
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Market Conditions. 


The final month of a season that promises to be long 
remembered for its remarkable favors to the fuel pro- 
ducers and sellers is at hand and finds the market with 
tone unimpaired and with a degree of activity that is 
blessed to behold. But it looks as if the end of the un- 
wonted conditions were foreshadowing faintly against the 
eastern sky their demise at no very remote day. This is 
more apparent in the bituminous than in the anthracite 
field. Stocks of western coal are beginning to accumu- 
late at commercial centers. It is not easy for the dealer 
who has on hand a surplus of a half dozen or more 
cars to call up some other dealer and dispose of the 
product off hand. The chances are that when that busi- 
ness proposition is broached the reply will come that 
the second dealer has all the western coal he needs, 
and that the third and the fourth dealer will talk in 
exactly the same way. A few weeks ago the suspicion 
that a coal man had some bituminous product for dis- 
posal in the open market would have brought to him a 
number of unsolicited offers to accept the fuel at mar- 
ket quotations. ; 

The approaching easiness of the western products is 
thus indicated: In many parts of the west there has 
been a decline of about 10 cents a ton in the price of 
bituminous coal, due to the appearance of a more gen- 
erous output. This softening condition has been much 
slower to make itself known at Chicago than elsewhere, 
but the relative strength of this market may be re- 
garded as only temporary, from the well known pro- 
clivities of sellers of every field to look sharply after the 
needs of this community. 

The easier conditions have not yet appeared definitely 
among the eastern bituminous coals and the better 
grades for domestic consumption. ‘The insufficient car 
supply is the main cause of this, as it has been through- 
out tne whole winter. It is the common report of the 
large operators in the West Virginia district that they 
would have marketed a much larger product in the 
west this season had the railroads been sufficiently 
equipped with rolling stock. ‘heir trade is still re- 
stricted by this paucity of cars. Even at this late stage 
of the winter large shippers who endeavor to ship all 
the coal destined for the western trade in box ears 
are obliged to make shipments in open cars or to sub- 
mit to delays of unknown and harrowing length. The 
general business of the railroads seems to be very good, 
judging from the scarcity of the cars. The latter are 
not in the coal trade, for cars are unloaded and re- 
turned with dispatch on all the roads. Among these 
high grade coals the operators are still behind with 
their orders and until they catch up there is reason 
to believe that the market will remain firm. 

Consumption continues large. Some of the largest 
users of coal for manufacturing ptLtpuses are now taking 
more coal than ever and from this source the demand 
will doubtless continue large, for the manufacturers are 
loaded down with work for many months ahead. 

lowa is growing in importance as a coal producing 


state. It has now passed Indiana in point of tonnage 
produced. ‘The failure of the Iowa operators and 


miners at their convention last week to agree upon 
a scale of wages for the coming year will leave the 
probable market conditions in that state subject to the 
same radical changes tney have experienced in the past. 
Prices fluctuate almost violently according to the de- 
mand. ‘The large proportion of the miners who are 
farmers and who are willing to produce the coal for 
just about what it will bring in the market 1s the chief 
element in the hysterical range of values. The United 
Mine Workers are trying to organize the men of Iowa 
and are said to have made partial but not complete 
success, 

Anthracite coal varies scarcely a shade from its re- 
cently acquired strength of character. Prices in the west, 
on account of their large dependence upon dock sup- 
plies that are waning, have advanced more rapidly than 
in the east, but the levels in the east are now rising 
proportionately. This, of course, is interpreted to mean 
the permanence of present established standards, and 
even without the advance in the east there seems to be 
little chance for lower values in the west, for the 
docks are becoming very bare of coal. It is said that 
all the Lake Michigan docks are about out of coal 
except Chicago and that stocks here will probably not 
last through March. Already many of the docks are 
practically empty, save in screenings, which are market- 
able only among manufacturers. 

It is not only the low condition of the stored ton- 
nage that inspires the sellers with a firmness in main- 
taining prices. The volume of their trade has been emi- 
nently satisfactory during the past few weeks. Even 
with the approach of milder weather the dullness which 
usually comes under those conditions has been modified. 
By comparison purchases drop off, but a very fair trade 
remains, and from the manner in which the volume of 
business varies with the temperature it has been in- 
ferred that the country generally is buying only from 
hand to mouth; that neither in the yards of dealers 
nor in the bins of the consumers is there more than 
the supplies which minimum purchases would place there. 
There have been years within the memory of quite new 
dealers when consumers carried over into another season 
the remnants of purchases made in the fall, the mild 
winter not sufficing to exhaust the early stocks laid in. 
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But the fall purchases are gone this season. Consumers 
are not buying in lots to last them through the re- 
mainder of the winter but by the single load, which 
must be duplicated in many instances several times be- 
fore the fires of the furnaces and of the base burners 
are allowed to expire. Hence it is believed there will 
be a good trade during March, be the weather lamblike 
or fierce, and that the rapid depreciation in the volume 
of supplies will continue without intermission. 

Rail receipts from mines are fairly satisfactory but 
not equal to the requirements. Of the coal that is re- 
ceived very little is chestnut. All markets are short in 
the smaller sizes and the shipments to the west are 
restricted for that reason. Substitutes for chestnut 
are being offered in No. 2 chestnut and in stove. The 
trade is accepting these from necessity, but still makes 
strenuous but ineffectual endeavor to obtain nut. For 
the latter a premium may easily be secured beyond the 
25 cents adopted several weeks ago, but most sellers are 
holding to the regular price of $5.50, Chicago. 





One Year’s Mining in Illinois. 

Statistics of the production of coal in Illinois last year 
appear in a “Review of the Mining Situation, 1898,” is- 
sued by the Bureau of Labor Statistics, at Springfield, 
Ill. For the year a total state production is shown of 
18,599,299 tons, 1,473,459 tons less than in the preceding 
year, the falling off being attributed to the strike. Dur- 
ing the year 881 mines, employing 35,026 men, were op- 
erated; in 1897 there were 853 mines in operation and 
33,788 men employed. There were shipped 15,596,888 
tons, 2,149,808 tons were sold to local trade and 852,603 
are classified as used or wasted at the mines. The distri- 
bution among five railroads which received over 1,000,000 
tons each is given as follows: 


—— Tons. 
Be CII 6 sted dcdecesadtcdcdausedanestaad 4,113,660 
Chicago & Eastern Illinois..................00. 1,335,842 





WN & Gada degdasdedasuheddadevendcaasddeadedens 1,285,493 
Chicago, Burlington & Quincy................. 1,142,130 


error errr rrr rr rT ter 1,116,563 
Counties which produced upward of 1,000,000 tons are: 


Tons. 
PII S ducuvadaccducaraasacddaadanassawasaads 1,763,863 
RRs CRIN 6 knecdnceedecacaddacanedecdiadcansacencss 1,600,752 
WOMUMTEIOED 6) Se vecsccecdsceccsncsssescucecaacescnacs 1,520,699 
Macoupin . ......... aedaawiddandnaewndenemadadile 1,264,926 


La Salle . 
Mines producing 200,000 tons or more were: 


Companies and Location— 
St. Louis & Big Muddy, Carterville........... 
Kellyville Coal Company No. 2, Westville... 
Big Muddy No. 5, Murphysboro. ............ 
Kellyville Coal Company No. 3, Westville... 
Muddy Valley, Hallidayboro . 
Breese Coal Company, Breese................. 
Devlin Coal Company, Toluca................. 





1,165,490 





Total . ...ssssceeee mrrerrrrrerr ree rer rte rire 1,709,457 
Tables are given relating to wages, mining by machin- 
ery, accidents and their causes and the number of fatali- 
ties resulting from them, with comparison with the same 
figures for former years in each case. 


The Southern Strike. 

A dispatch from South McAlester, Ind. Ter., received 
as this department of the Lumberman goes to press, an- 
nounces that in consequence of the trouble in that terri- 
tory the coal miners’ strike in district No. 6 began on 
Tuesday of this week, in obedience to orders from the 
Mine Workers’ Union. The situation is regarded as very 
critical and it was apprehended that on ‘Lhursday there 
might be a general strike in all mines in Indian Territory 
and Arkansas, involving 10,000 miners. At the Cherry- 
vale, Ind. Ter., mines, operated by the Kansas & Texas 
Coal Company, 400 miners had quit, and it was reported 
that the Osage coal mines, at Krebs, owned by the Mis- 
souri Pacific Railway Company, would be closed by a 
strike on Thursday. 

The Choctaw mines at Hartshorne are working, and 
getting out about thirty cars a day, and have between 
200 and 300 non-union men at work. About seventy-five 
non-union miners have been received from abroad, and 
as many more are expected within the next few days. 

The mine operators at Lehigh and Coalgate report that 
their mines are working full blast, and that no trouble 
is anticipated. This report, however, is denied by the 
union and others, and it is expected that the Coalgate 
and Lehigh mines will be shut down, provided a general 
strike is ordered. 

At Huntington, Ark., all of the miners suspended work 
on Tuesday. About 600 men are out at Huntington, the 
same number at Jenny Lind and 400 at Bonanza, all in 
Sebastian county, Arkansas. They demand an advance 
in wages, for both the miners and the mine laborers. The 
former want a raise from 47 1-2 cents to 56 cents a ton, 
and the latter a raise of from 10 cents to 25 cents a day. 
They also demand pay every two weeks, and that all 
coal shall be weighed before being screened. The opera- 
tors say that they cannot and will not comply with the 
demands, as they would lose money by so doing. 

On Monday the various railroad companies whose lines 
run through the coal fields of western Arkansas and the 
indian Territory began the confiscation of all coal which 
came in sight. Every car of coal on the “Frisco,” Mis- 
souri Pacific, Choctaw and Kansas City, Pittsburg & Gulf 
at Fort Smith and other points has been seized in antici- 
pation of the strike. As fast as the cars were loaded 
they were confiscated, and not since 1874 has the ques- 
tion of the coal supply been so difficult of solution. The 
railroads are sustained in the practice of confiscation by 
eustom and the courts, as they are protected under fed- 
eral law regarding public carriers and by the laws regu- 
lating the transmission of the United States mails. 
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News of the Coal Field. 


On the second day’s session of the convention of the 
United Mine Workers of America at Springfield, Ill., the 
election of officers resulted in the retention of the old 
staff, with one or two changes in the executive commit- 
tee. The following is the result of the election: Presi- 
dent, J. M. Hunter, Streator; vice president, W. R. Rus- 
sell, of Danville; secretary-treasurer, W. D. Ryan, of 
Braidwood. Executive committee—First district, W. E. 
Smith, of Coal City, to sueceed J. P. Keenan; second dis- 
trict, Samuel Pasco, of Farmington; third district, James 
Beatty, of Spring Valley; fourth district, Eugene Zellers, 
of Athens; fifth district, Edward Cahill, of Virden, to 
succeed Henry Cartwright, of Springfield; sixth district, 
Thomas Reynolds, of Collinsville; seventi: district, Thom- 
as Jeremiah, of Duquoin. Action was taken on a number 
of resolutions. Dissatisfaction is reported among miners 
in the northern district because of non-payment of the 
Springfield seale. 


\t the joimt convention of miners and operators at 
Ottumwa, Ja., on February 22, the miners secured the 
appointment of a joint scale committee. 


At a meeting of the directors of the Consolidated Coal 
Companies of the Creek Nation, held at Fort Scott, Kas., 
February 23, W. R. Biddle was elected president; P. Dal- 
rymple, vice president; J. T. Nelson, secretary; C. C. 
Nelson, treasurer. The company is a consolidation of all 
the coal interests in the Creek Nation under rights 
granted by the Creek Indians. It has leases on 1,200,000 
acres of coal Jands and is turning out from fifty to 100 
cars of coal daily. 


Coal miners at Mascoutah, Ill., went on strike on Mon- 
day of this week, over local grievances. 

Advices from Cincinnati, O., of interest to coal oper- 
ators, report the confirmation, on February 25, of the 
sile at Columbus, O., of the Columbus, Hocking Valley 
& Toledo railway to the Morgan reorganization commit- 
tee. Attorneys of all interested were present and agreed 
to the sale on the terms of $4,000,000. The reorganized 
company has incorporated as the Hocking Valley Rail- 
way Company. The old company had for two years been 
managed by a receiver, who retired with this sale. The 
capital stock of the new company is placed at $26,000,000. 
The incorporators are: Nicholas Monserratt, W. N. 
Cott, Joseph Hardy, George T. Spahr and R. C. Ander- 
son, of Columbus, and M. E. Ingalls, jr., and George H. 
Ciardiner, of New York. 

The Hocking Valley Railway Company on February 28 
restored the cut of 10 cents a ton on coal rates made re- 
cently to meet the rates made by the Norfolk & Western 
for West Virginia coal. The Ohio Coal Traffie Associa- 
tion was to meet on March 2 to make the advance gen- 
eral. It is said the restoration of the tariff rate, 70 cents 
a ton from the Hocking coal fields to Columbus, is also 
contemplated. This would mean a further advance of 
20 cents. 

The coal miners’ strike at Odin, Ill., was ended last 
week by agreement, and work in the mines was resumed 


on February 22. 


Indictments have been brought by the Shelby county, 
Illinois, grand jury against 140 miners of Pana, IIl., for 
holding up a trainload of negroes on the Baltimore & 
Ohio Southwestern, near Tower Hill, on September 30 
last. The offense is termed “obstructing the business of 
a railroad.” 

One-fourth interest in the Mount Olive and Staunton, 
Ill., coal mines has been sold by J. D. Crabb to stock- 
holders in New York, Mr. Crabb retiring from the presi- 
dency of the operating company. The vacancy will be 
filled by an election on March 6. During his term as 
president during the past year Mr. Crabb increased the 
output at Staunton 600 tons a day. 


Patents Nos. 619,728 and 619,729 have been issued to 
John T. Davis, of San Francisco, Cal., assignor of one- 
half to Charles W. Kohlsaat, of New York city, for an 
article of artificial fuel. The material is technically 
described, in part, as “a mass, block or briquet of coal 
or other mineral substance, having tannate of zelatin 
as a binder or bond,” and “an agglomerate fuel, which 
consists in preparing a solution of gelatin and saecharine 
matter and a solution of gelatin-chromatizing agent, and 
mixing these with finely divided coal.” The patents 
cover also the processes. 

William E, Nickerson, of Cambridge, Mass., was grant- 
ed patent No, 619,534 on February 21 for an apparatus 
for filling bags, applicable to coal. 


Ofiicial bulletin No. 5, of the Coal Dealers’ Association 
of Illinois and Wisconsin-—-the March issue—contains in 
full the constitution and by-laws of the assoeiation, with 
other matter of interest solely to members. The next 
number will be issued May 1, and thereaiter every sixty 
days. Accessions to the association’s membership during 
}ebruary in Illinois were as follows: W. C. Schmadeke, 
Alpine; R. E. Sterret, Little York: Kirchoff Bros., Hamp- 
shire; F. M. Wright, Manteno; Dwight Coal Company, 
Dwight; A. W. Hays, Joliet. Laun Bros., of Elkhart 
Lake, Wis., and the Wausau Lumber & Coal Company, 
North Milwaukee, Wis., also swelled the membership. Ar- 
rangements are being made by the association to hold a 
meeting of retail coal dealers of Bloomington, IIl., and 
neighboring towns at Bloomington, March 15, and similar 
meetings at Paris, Ill., about March 16, and Galesburg, 
iil., about March 17, from which material increase in 
membership is expected. 

Drivers at the Black Diamond mine, at Macon, Mo., 
struck on Tuesday of this week, forcing 150 to 200 men 
to remain idle during the controversy, 
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CONDITIONS IN GREAT BRITAIN. 


(From our own correspondent.) 

London, Eng., Feb. 11.—Business is once more in full 
swing and, as the general trade of the country is in very 
active condition, it necessarily follows that the timber 
trade must be reaping an advantage. The bulk of the first 
open water business for the timber exporting countries 
has now been done, and shippers at any rate cannot 
grumble at the result, especially for redwood, although 
whitewood values are still rather low. The settlement 
of the charter party question is an item of no small im- 
portance and there is now every indication that business 
will now be carried on under much pleasanter conditions 
than in 1898. ‘There is nothing moving in the Canadian 
trade at present, but business in this branch will soon 
be in full swing. 

Appended are details of the import of wood goods into 
the United Kingdom during January. The figures are 
ot no special importance at this time of year, but it is 
interesting to note that the import of 300,000 loads of 
sawn and log timber, exclusive of staves and mahogany, 
is 20,000 loads in excess of the arrivals in January, 
189s. 

















HEWN. 

Loads. Value. 

From— 1899. & 
x" aweincknippeinasoasneskukee ween 8,490 17,293 
MBWeEACHh ANG NOPWAY. 2 ccciscccccassccsss 36,602 51,288 
Germany . 27,139 62,311 
United States of America.............. 15,639 65,681 
Perition. Wast InGles .. .cccvccccvesencccce 3,917 45,906 
ENED: 's:: Sarecasetnuenssctedas seus ereasine 335 1,040 
CFEMOE COMMATIOS. bk icc icaneecdscsavveds 73,960 75,480 
MOE é. sdstnerincnmaraenleascceosuas 166,082 318,949 
Value. 

From— & 
RRS ..s..sceackebact wanes 3, 70% 43,293 
Sweden and Norway . .......secsecccus 5 168,213 
United States of America 69,802 
PR ret 5,72 35,162 
CET DOMNATION,. o. dakcrccceninvekseciwens 10,807 28,494 
WRAL 6 -eirtnaGenwreexoeieueroumeeaeeiee 140,756 344,954 
Loads. Value. 

1899, - 
Staves of all dimensions............... 7,583 47,997 

Tons 

BEBNORBBRY <. cveicsacecuiccdesiesesecus tonnes 6,237 55,371 


The Pitch Pine Trade. 

This market is in a very healthy position. Very few 
cargoes are as yet coming to hand, but in about a month 
the large purchases made at the end of last year will 
begin to arrive. Owing to the light stocks and good 
demand, agents on this side are very firm as regards 
prices, and nothing less than 49s for 35-foot average sawn 
timber is looked at, and this for cargoes to arrive in 
June or later. There are no consignment cargoes afloat, 
which is a most unusual condition, and it does not look 
as if any unsold shipments would come to hand for some 
time: Rates of freight are about 105s for sailers and 
110s to 115s for steamers, but the rate varies. Shippers 
do not like the new pitch pine charter of the Chamber 
of Shipping and refuse to take it whenever they can, 
in spite of the difference of several shillings in the rate 
in favor of the new form. Stocks are being reduced 
gradually at the chief importing centers and the present 
outlook for this wood is more promising than has been 
the case for several years—probably since 1890. 


The Hardwood [arket. 


A good demand exists in this branch of the trade, and 
as arrivals have not been heavy prices have been well 
maintained. In mahogany the arrivals consist almost 
entirely of Honduras and African wood, which goes 
into consumption almost as soon as landed. Two cargoes 
now loading at Belize will complete the Honduras sea- 
son, Which proved more prolific than was expected in 
view of the heavy rains. African continues to arrive 
at Liverpool in large quantities and prices are slightly 
easier for this variety. An agitation is at present going 
on at London with regard to the question of measure- 
went, the wood at that port not being measured accord- 
ing to the fixed rule, i. e., the measurer of each firm of 
brokers makes what allowance he likes for defects, loss 
in converting, etc. Buyers are asking for the Liverpool 
system, but this is opposed by a large firm of brokers, 
and it is doubtful whether it will be adopted, 

Of American hardwoods two cargoes of sequoia have 
arrived in Liverpool, one of which is going directly into 
consumption. The outlook for poplar Jumber is rather 
better, particularly at Glasgow, where a considerable 
business has recently been done on the basis of $48 to 
$50 per 1,000 feet for 24-inch and up and 1 inch thick, 
and $45 per 1,000 feet for 18-inch and up and 1 inch 
thick. In this lumber the current value of %-inch 
thick, 10-inch and up wide, is $27.50, using $2.50 for 
every 1-8 inch. Some sales of planks have also been 
made at about $40 per 1,000 feet. 


Status of Charter Party Dispute. 


One of the principal items of recent news has been 
a partial settlement of the charter party dispute. The 
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Chamber of Shipping has accepted the terms offered by 
the charterers, through the Timber Trades Federation, 
as regards the Baltic form, and the new document, which 
will come into force for the 1899 season chartering, has 
this week been issued. As previously noted, a settle- 
ment was reached last summer as to pitch pine char- 
ters, but the form for the British North American (At- 
Jantic trade) is still in abeyance and it by no means 
follows that because the Baltic owners have come to 
terms with the merchants their brethren in the Cana- 
dian trade will at once do the same. 


Seasoning Timber by Electric:ty. 


The matter of timber seasoning is one of such vital 
importance to American lumbermen that a new method 
of drying timber by electricity recently introduced into 
this country may be of interest. The new process, 
known after its inventors, two Frenchmen of the names 
of Nodon and Bretonneau, claims to expel sap totally 
from green timber and to replace the sap by solid mat- 
ter, sdid to be insoluble and aseptic, rendering the tim- 
ber treated proof against decay. The method of pro- 
cedure is as follows: The logs are placed in a tank 
which contains a solution made of borax, rosin and 
carbonate of soda, mixed with water, while on the top 
is placed a porous tray filled with water. An electric 
current is then applied which enters the lower part 
of the timber and forces the solution into the pores 
thereof by electro-capillary attraction. The sap is driven 
out at the same time and rises to the top of the bath 
during the operation, which lasts from five to eight 
hours, according to the nature and condition of the 
timber under treatment. After being taken out of the 
bath the process is completed by drying for a short 
time either in the open air or in a drying chamber. 
The new system certainly merits the attention of lum- 
bermen if only for the fact that it has been very suc- 
cessful in Paris, where large works have recently been 
erected to exploit it. The Electric Timber Seasoning 
Company, of 159 Victoria street, London, will be pleased 
to supply further particulars. 


Measurement of Timber Cargoes. 


Shippers of timber in all, parts of the world who ex- 
port to the United Kingdom will be interested in a 
decision recently given in an English court on the sub- 
ject of measurement for freight. The matter has been 
brought into notice by the action of a ship owner who 
brought a cargo of 3x9 inch jarrah planks from Free- 
mantle, W. A. The rate of freight as agreed was to be 
45s a load of 50 cubic feet, but the ship owner claimed, 
and it was not denied, that a large number of the planks 
were in excess of the measurement. For this excess 
extra freight was charged, which was resisted by the 
shippers, who claimed that according to a custom of the 
trade anything less than 1-16 inch was not recognized 
in reckoning up the measurement of a cargo of tim- 
ber. The principal authorities on the subject of timber 
measurement at the port of London supported this 
view and the judge did so also. It is generally known 
that all timber is cut full measure to allow for shrink- 
age in drying, and had the ship owner’s contention been 
adopted it would seriously have affected the carrying 
trade all over the world. Besides this, the learned judge 
laid it down that in cases where a ship owner believes 
that sufficient freight has not been charged the wood 
must be measured at his expense and not at that of the 
receiver. Both these decisions are given for the first 
time and, as it is not likely they will be appealed from, 
the questions involved may be regarded as settled. 


Death of George Holme. 


The death of George Ilolme, at the age of 67, removes 
a well known figure in the timber trade on both sides 
of the Atlantic. Mr. Holme was known chiefly as the 
founder of the firm of Holme, Wainwright & Co., who, 
from 1870 to 1896, when the firm went into liquidation, 
were large importers at Liverpool of American and 
Canadian wood goods, chiefly Quebee waney board pine, 
St. John spruce, deals and pitch pine timber. Mr. Holme 
met his death from a fall from a cab. His career had 
been an interesting one. He was generally admitted to 
be a clever man of business, though somewhat reckless 
in his operations. 


Of Interest to American Lumbermen. 


The last issue of Timber and Woodworking Machinery 
deals largely with American trade, with articles on 
“American Hardwoods” and “The Hardwood Export 
Trade” from a well known American lumber journalist, 
the latter going exhaustively and intelligently into his 
subject. Pacific coast trade is dealt with by another 
writer and considerable attention is paid to American 
woodworking machinery and machinery manufacturing 
concerns, 


Miscellaneous. 


At a meeting of the members of the Poole Baltic & 
Quebee Timber Company, Limited, held in London on 
January 12, it was decided to wind up the concern 
voluntarily. This company has been in low water for 
several years and therefore the determination to liquidate 
will not be a surprise. 

Since the last of these letters was dispatched the first 
issues of the American Lumberman have come to hand. 
In conversation with several leading firms on this side 
who patronized one or the other of the predecessors of 
the paper they are unanimous in their approval of the 
amalgamation, 
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THE CENTRAL IOWA RETAILERS. 





Good Attendance and Interest in the Fourth Annnal—Discussions of Mechanic’s Lien and Local 
Differences —Secretary’s aud Committee Reports—Election of Officers, the General 
Proceedings and Notes. 


Marshalltown, Ia., Feb. 24——The number of trains 
that arrived in Marshalltown on Friday morning 
brought a large number of members of the Central Iowa 
Retail Lumbermen’s Association who spent the morning 
in the rotunda of the Pilgrim hotel in handshaking and 
general gossiping. At exactly 11:15 they adjourned to 
the upper floor and the fourth annual meeting of the 
association was called to order with W. A. Bryant, of 
Cedar Rapids, acting as president, owing to the absence 
of M. Kahler, of Traer, la., who was detained on account 
of sickness of his partner, Mr. Wood. After calling the 
meeting to order, Mr. Bryant said that he would dis- 
pense with the usual opening speech and get down to 
business, He appointed the following committees: 

On credentials, F. W. Esgen. 

On resolutions, J. P. Stewart and Charles Younker. 

On nominations, J. A. Moore and D. E. Baker. 

On the books of secretary and treasurer, J. W. Young 
and J. W. Bowdle. 

Upon a call from the chair, Secretary C. E. Greef read 
his annual report, in part as follows, and upon motion 
of Mr. Baker it was accepted and placed on file: 


The Secretary’s Report. 


Our association seems largely to have passed the noisy 
point. Whether this is the “first quarter stretch’ or the 
“home wire’ we are now “trotting”? past you are likely 
to settle within the next year of our existence. Do you 
want to continue? Or do you want to disband? Do you 
want to return to each member of our association his 
pledges of fidelity, loyalty, etc., and again adopt the war 
to the knife system? If not, more interest must be taken 
in the work by the majority. The minority are wavering 
today about again agreeing to carry on all the work to 
the benefit of the majority. You who haven't yet done 
any work can do something if you choose to do so. Will 
you do it? 

I asked one of our directors recently why he had not 
done some work on the ‘‘peace commission”’ order that I 
had expected of him during the last year. His answer 
was, “I couldn’t afford to put in my time for the little 
good the association did for me.’’ I inquired of his com- 
petitors about his business actions during the past year 
and think I know the real cause: I had assigned to him 
the wrong side of the action. 

My association work during the past year has been 
largely in the nature of a referee, and some troublesome 
matters have been disposed of. Peace now reigns where 
trouble seemed thick in the air in several cases that came 
before our association officers; and right here I want to 
express my sincere thanks to the few who have helped 
me in some of these difficulties, assuring you that with- 
out your help I could likely have done nothing. 

So far as I know today, our district is largely at peace 
one toward the other. There are, however, unfortunately 
sections that this is not true in, nor is it to my satisfac- 
tion. But on the theory that partial protection is far 
preferable to no protection, I see no excuse for an entire 
abandonment simply because of the above fact. 

I attended a meeting of the Secretaries’ association at 
Chicago in December last. The subject of Chicago whole- 
salers’ competition with the retailers in our section was 
brought up, and today we are told that a joint meeting 
of eastern and western secretaries’ committees will soon 
be held, and it is hoped a solution to that problem will 
be brought forth. 

At a joint association meeting held in Minneapolis Jan- 
uary 17, 1899, a committee was appointed to confer with 
the wholesalers at the several Mississippi river points re- 
garding the ruinous competition some of them are indulg- 
ing in with the members of our association in parts of 
our district, and no doubt many of you will be asked for 
help from this committee. I bape you will comply cheer- 
fully with any of their reasonable requests. United action 
in all such cases is bound to win out. Moderate demands, 
however, meet with cheerful compliance many times 
when radical methods fail, and the end accomplished is 
of a very much more lasting order. 

At our last annual meeting we adopted a new and re- 
vised constitution and by-laws. During the past year 
quite a number of new associations of our order have 
been formed and several others are now being talked of. 
Upon the formation of these associations Many have 
adopted almost our entire constitution and by-laws. In 
the case of the retail lumber dealers’ association organ- 
ized at Jackson, Miss., last year, they revised and re- 
modeled ours until the new is much better than the old, 
and I recommend that in case we conclude to make any 
changes in our constitution and by-laws, the committee 
be advised to consult their forms. 

I have collected during the last year $180 as dues and 
membership fees. * * * My correspondence as your 
secretary has increased again this past year, and we have 
had some very difficult troubles to arrange. Personal at- 
tention I find, while more expensive than letter writing, 
will, however, accomplish much better, generally speak- 
ing, the desired object. 

The western end of our district is sorely in need of 
some good missionary work, and I hope arrangements 
can be made at this meeting for a determined effort to 
bring that part of our district in line with the rest. I 
hope that through a united and strong action on the part 
of each member we can largely increase our numbers 
and make 1899 one of the banner years of our existence. 

To our worthy president and to each of the directory I 
would feel negligent were I to fail in extending thanks 
for their many good words of encouragement and for 
their freely offered help during the past year. 

By the report of the treasurer you will notice we had 
on hand a balance of $184.68 at the beginning of our 
fourth year. To this amount I have added, as already 
stated in this report. $180. We have expended for ex- 
pense and salaries $252.25 leaving a balance today, as his 
report will show, of $112.43. 

Treasurer A, Rath then read his annual report, which 
was referred to the committee. 

RECEIPTS. 
February 25, 1898, to C. A. Moser, treasurer, 
WIRIERIIOCH or 5 abo ve ddecekdes censadcentaceccnddcacaa $184.68 
February 22, 1899, to C. E. Greef, secretary... 180.00 
DISBURSEMENTS. 


February 26, 1898, by voucher No. 24........... $ 50.00 
February 20, 1899, by voucher No. 25........... 202.25 
Balance on hand. ....... SeecKcedkcakucuenerusiede 112.43 


a 7 $364.68 $364.68 
Vouchers Nos. 24 and 25 herewith surrendered. 


A. A. Moore, of Marshalltown, was called on and 
spoke at considerable length on the question of me- 


chanic’s lien. Mr. Moore did not read a paper, but his 
remarks showed that he had made the matter of 
mechanic’s lien a study and was thoroughly posted in 
all the details pertaining to this important question. 
He cited a number of cases that had come under his 
personal supervision, most of which were familiar to the 
members of the association and all of which showed the 
importance to retail lumbermen of Iowa of being familiar 
with this law. At his request he was interrupted fre- 
quently with questions from the lumbermen present, all 
of which he answered in a satisfactory manner. Mr. 
Moore retained the floor for at least three-quarters of 
an hour, and the general discussion which followed was 
thoroughly enjoyed by all present. Mr. Moore raised 
a hearty laugh by saying that a mechanic’s lien was 
like a “bob-tail flush”—good to bluff with, but not call 
on. Mr. Moore resumed his seat amid much applause 
and hearty congratulations from all sides. 

Ira Dewel, of Maxwell, was of the opinion that all 
vetail lumbermen should post themselves thoroughly 
upon the use of the lien, which few have done, 

Wiliiam Sherritt, of Hudson, said that this was the 
first meeting he had attended and had come to be in- 
structed, and was glad to find that he had not been 
aisappointed. 

hk. H. Burnside, secretary and treasurer of the South- 
eastern Jowa Retail Lumbermen’s Association, compli- 
mented the association upon its strength and the work 
which it was doing in the field in which it operates. He 
recommended harmony and brotherly feeling between 
the retailers of the state, and invited all the members 
present to attend the meetings of the Southeastern Iowa 
Retail Lumbermen’s Association whenever they could, 
as that association would enjoy having the central asso- 
ciation members with them. 

A. Merrill, of Cedar Falls, said that he had been in 
the retail business for the past thirty years and was at 
one time not in favor of associations, but now was 
strong in the faith that they were exactly what was 
needed to advance their interest, and at the present 
time he did not see how the retailers could possibly get 
along without the associations and the good work which 
they do. He also said that Cedar Falls had been a 
hotbed of association troubles in the past, but now ali 
was smooth and serene, due to the good work done by 
the different companies. He wanted to go on record 
first and last as being an association man in every sense 
of the word. 

D. Hi. Jasper, of Newton, who came as a visitor, said 
he was much interested in the work of the association 
und felt repaid for coming. 

J. W. Young, of Webster City, had not come to talk 
but to listen, but was glad to meet so many cf the 
dealers. He had no grievances to offer as things were 
serene in his city, and incidentally he was glad to say 
to the members present that he and his competitors were 
all making some money. 


Adjusting Local Differences. 

A. L. Chesley, of the John Paul Lumber Company, 
spoke to some length on the mechanic’s lien law and its 
working. He complimented the members present, as 
many of them had come a great many miles to attend. 
He severely scored the indifferent members of the asso- 
ciation and .requested everyone present to make it u 
personal matter to inject some enthusiasm into tie de- 
linquent members. He ‘spoke of the matter of dividing of 
territory being a grand thing for the retail lumbermen, 
as it stimulated energy and business. He also stated 
that the John Paul Lumber Company had been misrep- 
resented in the recent “serap” at Hampton, Ia. His 
company at all times and under all circumstances 
wanted harmony, and was willing to settle in an amiable 
manner. He had the opinion that each of the dealers 
thought the other was to blame, but in behalf of his 
company he would state that all it wanted was its 
share of the local trade, and he wanted his competitors 
to thoroughly understand it in that way. He asked 
that a committee of the association visit Hampton, and 
it possible patch up the present breach of peace. Secre- 
tary Greef in behalf of Mr. Chesley spoke very highly 
of the John Paul Lumber Company in the matter of 
settling claims, as he had several cases to adjust and 
he had always found the company willing to yield to 
establish harmony in the field in which it operated. 

William Sherritt spoke in the same strain as Mr. 
Chesley and earnestly requested the members to stand 
together and try to crush out the class of humbermen 
who sell in other people’s territory. His extended re- 
marks met with enthusiastic applause. To liven up the 
gloom, as it were, Mr. Moore related several humorous 
instances in regard to the local trade at Waterloo, Ia., 
at which point he is heavily interested. 

Reports of Committees. 

The reports of the different committees appointed 
were offered. That on resolutions was read by Mr. 
Stewart: 

Resolved, That we tender to the officers of this asso- 
ciation our hearty thanks for the efficient manner in 
which they have conducted the business of the associa- 
tion for the past year. 

Resolved, That the thanks of this association are due 
to the dealers of Marshalltown for the kindness shown 
a a thaf every member of this association use his 
best endeavors to enlist the sympathy and support of all 
lumber dealers within the limits of this association. 


Resolved, That every member of the association pledge 
his support to the officers of the association and to each 
other in any move that may be adopted to head off out- 
side competition and prevent the shipping in of lumber 
direct to consumers, which is the most important matter 
we have to deal with as retail dealers. 

J. R. Stewart, 
Charles Younkee, 


On books of secretary and treasurer the committee 
indorsed the reports of those officers: 


Election of Officers. - 

On nominations the following gentlemen’s names 
were presented for consideration: For president, F. 
H. Munn, Ames; vice president, A. Merrill, Cedar Falls; 
treasurer, A. Rath, Ackley; secretary, C. R. Greef, El- 
dora. For the three vacancies in the board of directors 
the names of M. Kahler, Warren Brown and N. P. 
Cronk were suggested. Upon a motion, seconded and 
carried, the secretary cast the vote for the association. 
The list offered was elected throughout. 

Mr. Munn, being escorted to the chair, thanked the 
association for the honor bestowed upon him and 
pledged his loyalty to the cause. He said that he would 
leave no stone unturned in helping to make the results 
of the workings of the association for 1899 a record 
breaker. The meeting then adjourned. These were 


In Attendance. 


A. L. Chesley, of John Paul F. H. Munn, Ames. 

Lumber Company, Spencer. Harry V. Scott, U. N. Rob- 
A. A. Moore, Marshalltown. erts Company, Davenport 
D. E. Baker, Traer. Abe Wild, Cedar Falls. 


W. H. Vosberg, Gilman. I. E. Jackson, Union. 
Charles Younkey, WebsterOscar Casey, Dysart. 
‘ity Cc. L. Buckton, Story City. 


Cc J 
J. R. Stewart, Reinbeck. M. J. Attwood, Alden. 
Ralph H. Burnside, Oska- Ira Dewel, Maxwell. 


loosa. A. W. Bartlett, Cambridge. 
Andrew Rath, Ackley. H. E. Wood, Strickland, 
G. W. Bacon, Hampton. Wis. 


Charles Moser, Eldora. A. Merrill, Cedar Falls. 

W. G. Austin, Austinville. J. W. Young, Webster City. 

J. W. Brown, Gladbrook. Nelson P. Cronk, Montour. 

C. H. Jasper, Newton. W. A. Bryant, Cedar Falls. 

Warren Brown, Waterloo. J. H. Jondall, Roland. 

E. J. Wood, Lawn Hill. H. W. Hogue, Shevlin-Car- 

J. W. King, Maxwell. penter Company, Minneap- 

L. W. Bryant, Hudson. olis, Minn. 

J. H. Larson, Slater. Fred W. Esgen, Eldora. 

W. Sharrett, Hudson. L. S. Schimp, Marshalltown. 

Charles A. Burchwald, Mar- C. E. Greef, Eldora. 
shalltown. : Al G. Flournoy, American 

J. W. Bowdle, New Sharon. Lumberman, Chicago. 

F. A. Younkin, New Sharon. 

Notes of the Meeting. 

After the meeting had adjourned H. W. Hogue, tray- 
eling representative of the Shevlin-Carpenter Company, 
of Minneapolis, corraled all the lumbermen who still 
remained in the room and stated that he had been 
instructed by his company to. say that the rumor that 
the company was interested in a yard at Marshalltown 
was false, and he wanted the retail lumbermen of lowa 
to so understand it. 

There was a substantial bunch of lumber and sash 
and door salesmen in attendance who put in the day in 
entertaining the members of the association by talking 
prices and grades. The frequent appearance of order 
books and carbon copies showed that the boys were 
earning their salaries. The following were here, there 
and everywhere: 

Harry C. Scott, U. N. Roberts Company. 

H. KE. Wood, Mississippi River Logging Company. 

H. W. Hogue, Shevlin-Carpenter Company. 

Harry Gabriel, Clinton, Ia. 

Jack Bryant, Chippewa Lumber & Boom Company. 

M. L. Chapman, Farley & Loetscher Manufacturing Com- 
pany. 

\. B. Arnold, Frost-Trigg Lumber Company. 

Frank Reynolds, East Side Lumber Company. 

John E. Lillig, Rumpf, Frudden Lumber Company. 

R. S. Butler, W. S. Hill & Co. 

R. S. Farr, Nelson Lumber Company. 

E. Nolin, Northern Lumber Company. 

Roy Martin, Jefferson & Kasson. 

W. A. McCampbell, Huttig Bros. Manufacturing Com- 
pany. 

F. M. Morrill, the Bradley Company. 

W. A. Bryant, who acted as president pro tempore, 
filled the chair with much grace and dignity. 

Al. Moore, as usual, made himself popular and well 
Jiked by furnishing cigars to the lumbermen preseni 
curing the smoker which took place in the rotunda ot 
the hotel on Friday afternoon. 

The social feature of the meeting was a hastily ar- 
ranged but very enjoyable smoker and entertainment, 
given Friday afternoon in the rotunda of the Pilgrim 
hotel. At 3 p. m. Colonel Dick Flournoy, the heavy- 
weight lumber agent of the Chicago Great Western road, 
was escorted to the chair and started the ball rolling. 
He appointed Ernest Nolin a policeman, and the latter, 
armed with a club, conducted the members whom the 
chairman designated to the gallery above, which acted 
as a stage for the performers. The songs and good 
stories that were fired at the audience in rapid succes- 
sion were interspersed by small fines inflicted upon the 
lumbermen who could not or would not respond to an 
invitation to do something in the way of dancing a 
jig, singing a song or telling a story. It might be well 
to here make note that the money accumulated was 
afterwards handed over to a trio of “coons” furnished 
by Al. Moore, who closed the show with both vocal 
and instrumental music and cake walking. The fol- 
lowing entertainers took part: A. Moore, Jack Bryant, 
Frank Reynolds, W. A. Bryant, Harry Scott, Al. G. 
Flournoy, D. E. Baker and William Sharrett. 

Charles A. Buchwald, the proprietor of the new 
lumber yard at Marshalltown, entertained a number of 
the retailers at his office after the meeting. Mr. Buch- 
wald’s yards and sheds are among the finest in the state, 
modern and thoroughly up to date in every detail. The 
location is very central, being almost in the heart of 
the business portion of the city, and Mr. Buchwald 
looks forward to a very successful year. He will be re- 
membered as A. A. Moore’s right bower for many years. 
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The State Association’s Fifth Annual—Terse Address from the President and a Vigorous One from the 
Secretary—Comprehensive Debate on Insurance—The Election, 
General Proceedings and Notes. 


~~ 


Syracuse, N. Y., Feb. 21.—The fifth annual convention 
of the New York State Lumber Dealers’ Association be- 
ean at 2:30 today, preceded by a meeting of the board 
of directors, who had planned to expedite the business 
so as to conclude the annual before sundown. About 
thirty representative dealers were present when Presi- 
dent Russell called the meeting to order, and Secretary 
Beach recorded those present as follows: 


The Attendance. 
C. H. Crouch, C. T. Crouch & Son Company, Rochester. 
Cc, L. Blakeslee, C. L. Blakeslee & Son, Albany. 
M. D. Greene, Auburn, 
S. Morse, William B. Morse & Sons, Rochester. 
Kellogg, Charles C. Kellogg & Sons Company, Utica. 
George G. Kenyon, Syracuse. 
S. T. Russell, A. N. Russell & Sons, Ilion and Frankfort. 
N. G. Waterbury, Denton & Waterbury, Whitesboro. 
R. N. Baker, Syracuse Chilled Plow Company, Syracuse. 
Alexander Davidson, Canandaigua, 
George T. Thompson, Canandaigua. 
\W. A. Barlow, S. H. Barlow, Tacoma, 
D. D. Garretson, D. I. Garretson, Newark. 
i). M. Klock, Syracuse, 
_H. Blakeslee, C. L. Blakeslee & Son, Albany. 
©. G. Hawn, Cameron & Hawn, Albany. 
W. G. Palmer, North Tonawanda. 
A. Little, Little Falls. ’ 
1. R. Todd, Saratoga Springs. 
B. Maxson, Maxson & Starin, Homer. 
S. W. Sherwood, H. F. Benton Lumber Company, Cort- 
land. 
A. A. Allen, Allen Lumber Company, Mount Morris. 
J. &. Defebaugh, American Lumberman, Chicago. 
A. Marcellus, Oneida. 
. A. Begent, Begent & Wilcox, Groton. 
George Small, Ithaca. 
Charles A. Sloan, Sloan Bros., Clyde. 
rge W. Sloan, Sloan Bros., Lyons. 
James J. Younglove, Johnstown. 
R. R. Griswold, Pennsylvania Lumbermen’s Mutual In- 
surance Company, Philadelphia, Pa. 
*. A. Porter, Auburn. 
_H. Beach, Beach Lumber Company, Rome. 
S. H. Beach, Beach Lumber Company, Rome. 
Reading of the minutes of the last meeting was dis- 
pensed with and the president addressed the convention. 


He said: 











The President’s Address. 


To the Officers and Members of the Retail Lumber 
Dealers’ Association of the State of New York: Today 
brings us to the close of the fifth full year of our or- 
ganization, years which have brought a great variety of 
experience to us as individuals and to the association. 

The future for the retail lumber business of our state 
s more promising than during the other years since our 
organization. The action of this convention may have a 
great influence on the future conduct of the business. As 
a result of our work during the past years, many of the 
abuses known to the trade have been eliminated, and 
much more in the way of benefits has been wrought than 
our most sanguine members will claim. We are in better 
shape to meet ‘the return of prosperity than we should 
have been but for the existence of this association. But 
our work is not ended. There are plans to be matured 
ind abuses to be corrected, as there will be so long as 
men are engaged in mercantile lines, each seeking to in- 
erease the volume and profits of his own business. iz 

During the past year your president has not seen fit to 
eall the board of directors together, no action seeming to 
be necessary to justify this expense. The executive com- 
mittee has had numerous meetings and, I believe, suc- 
cessfully disposed of the various questions which have 
been brought before it. Our secretary has performed a 
vast amount of work, much more than we could reason- 
ably expect for the meager compensation which we have 
been enabled to give. Many of our members have been 
negligent in the matter of reporting irregularities. This 
fact is to be regretted. The greatest usefulness of our 
issociation will never be realized until each member per- 
forms his whole duty in keeping the secretary informed 
is to all questionable transactions within his territory. 
The wholesale ‘‘scalper’’ is not the only one who is to be 
feared, and the remedy against the wholesale ‘‘scalper’”’ 
cannot be used against the retail ‘‘scalper.’”’ The prac- 
tice of large retailers going into the territory of smaller 
ones, selling in carloads to the consumer, charging but a 
slight advance over cost price, has caused great damage 
to the trade in general. The remedy for this is not yet at 
hand. The growing sentiment among the associations 
for arbitrating differences between the wholesalers and 
the retailers is one of the hopeful signs of the times, 
and it is greatly to be desired that all organizations 
whose objects are to advance the interests of the lumber 
trade join heartily in the efforts which are being put 
forth along these lines, and our association I believe to 
have been a pioneer in this line. 

There is no doubt in my mind but that the Retail Lum- 
ber Dealers’ Association of the State of New York has 
before it a future in which much more will be accom- 
plished than has been accomplished in the past. United 
effort and a little sacrifice of time and energy on the 
part of the members will keep us where we belong—in 
the front rank of retail lumber dealers’ associations. 

Treasurer Marcellus, of Oneida, offered his report of 
the receipts and expenditures of the year. The secretary 
had received $600 for salary, and for traveling and inci- 
dental expenses $411, leaving a balance on hand of 
S71.89. The auditing committee, consisting of J. J. 
Younglove and M. Clark, approved the report. 

President Russell announced, on motion duly see- 
onded, the appointment of the following committee on 
nominations of officers for the following year: C. H. 
Crouch, Rochester; C. L. Blakeslee, Albany; M. D. 
Greene, Auburn. 

Secretary Beach then took the floor to report the 
work of the past year. He anticipated his formal report 
by the suggestion that while the trade is beginning to 
show signs of improvement the average member of the 
association is located so far from the meeting place that 
it is found difficult to secure a large attendance of the 
members at the annual meetings. He likewise referred 
to the radical change in the by-laws at the previous 
meeting, whereby the honorary memberships were va- 
cated, as sifting the attendance down to a purely retail 
dealers’ gathering, 








Referring to the duties of his office, Mr. Beach stated 
that complaints were comparatively few and the ma- 
jority easily settled, owing to the greater tendency on 
the part of both branches of the trade to yield their 
differences to arbitration committees. He quoted from 
the very able address of President John N. Scatcherd, 
of the National Wholesale Lumber Dealers’ Association, 
in which that gentleman intimated that the association 
which had honored him by making him its president 
had its origin and was a possibility only after the 
wholesale dealers had awakened to the fact that the 
retail dealers of the entire eastern section of the country 
were organized, and because, further, the influence of 
these organizations was such as to make itself felt by 
the wholesalers. He quoted Mr. Scatcherd as saying that 
the wholesalers were disposed to be indignant at first, 
but after having organized themselves they realized 
what a good thing it was for brethren in one line of 
trade to dwell together in unity and legislate for each 
other’s interests. Mr. Scatcherd was quoted as saying: 
“It is now time that the wholesale and retail organi- 
zations should endeavor to work along similar lines,” 
and that he advocated committees of arbitration between 
the different organizations, state and national; that his 
association did not want to dictate to but desired to 
meet the ‘retail dealers on right lines and, if possible, 
to harmonize all interests. 

Secretary Beach then proceeded with his formal ad- 
dress, in part as follows: 


The Secretary’s Report. 


If I should attempt to make you a full detailed report 
of the association work, it would soon grow monotonous 
and tiresome. The daily correspondence which comes to 
the secretary covers a great variety of subjects, among 
which the question of demurrage has a large place. 





PRESIDENT S. T, RUSSELL, 
Retail Lumber Dealers’ Association of the State of New York. 


From the many complaints which have come to me on 
this question, I have come to believe that most lumber 
dealers have not examined the car service question close- 
ly, and do not always work under the rule which would 
operate to their best advantage. * * * The Car Service 
Association issues a book of rules for guidance of the 
local agent, which upon application will be furnished to 
any patron of the road. According to rule No. 11 in this 
book, a consignee has two full days and at least half of 
another day after the car is placed before any demur- 
rage can be charged against him. Under ordinary cir- 
cumstances this is time enough to unload a car of lum- 
ber, but it very frequently happens the cars which were 
ordered in a period of a month or more all arrive at 
once and eight or ten cars are placed at one time. To 
unload all these cars in twenty-five working hours is 
next to impossible to the average lumber dealer, unless 
he puts on an extra force and works to a disadvantage, 
and this bunching of cars is the main cause of the com- 
plaints which come to my notice. * * Every effort to 
get the Car Service Association to extend the time on 
lumber cars has been fruitless. They point to their rule 
No. 34 as offering a fair method of meeting this diffi- 
culty, and as this rule seems not to be generally under- 
— I gt 5 fn: 

ule o. 34. e manager (who is at present F. 5 
Jewett, No. 467 Broadway, Albany. N. V.)Mis on 
to make contracts with such shippers and consignees as 
desire to enter into a monthly average agreement. 
_ Under this contract agents are to follow the rules now 
in effect, collecting the amounts as they may accrue, and 
at the end of each month the bills can be presented to 
the manager for adjustment ‘under the average agree- 
ment. Agents will render a report each day of the cars 
loaded and unloaded by those operating under such con- 
tract, and if the average time consumed has not exceeded 
twenty-four hours per car per month, the full amount 
will be refunded. This privilege is open fo all shippers 
and consignees, but notice must first be given the man- 
ager expressing the desire to enter into the contract. 
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From what I have seen of the operation of this rule, I 
would advise anyone who is having to pay demurrage to 
apply at once for the privilege of the monthly average 
agreement. I know of one firm who last year unloaded 
over 500 cars, working under this rule, and did not have 
to pay $1 demurrage during the year. . 

In the matter of insurance, we have seen during the 
past year a practical demonstration of the usefulness of 
the mutual lumber insurance companies. And for the 
first time rates on lumber yards have been reduced by 
the stock companies to an extent that four years ago we 
would not have thought eredible. The lumber mutual 
companies have been in a large measure the cause of 
this, and in spite of low rates are growing in strength. 
They are paying every loss in full without quibble and 
without the petty discounts which the stock companies 
so often demand. Both the Pennsylvania and the Massa- 
chusetts companies are paying dividends to their policy- 
holders and every lumber dealer in this state should give 
these companies a portion of his business, both because 
they deserve patronage and because they offer good in- 
surance. 

The lien law passed a year ago proved very satisfac- 


. 


ry. 

Our lien laws have always been weak in one particular, 
viz.: The fact that if a contractor should make an as- 
signment of all moneys due or to become due on a con- 
tract, the assignment would hold as against any lien 
subsequently filed. 

The only way in which the present law is better than 
its predecessors in this particular is that it requires that 
to be valid such an assignment shall be filed in the 
county clerk’s office. But right here the national bank- 
ruptecy law helps us out, for under this law if a con- 
tractor should make an assignment of moneys due or to 
become due on a contract while he owed other parties 
for labor or material, they could force him into involun- 
tary bankruptcy and thus get their prorata share of the 
money due him on the contract. I think that the en- 
actment of this national law makes our present lien law 
as nearly perfect as we can expect to get passed. 

But the real work of the association is the constant 
effort to keep the liens of trade where they belong and 
to insure a market to the retail lumber dealer. In this 
part of the work we have been very successful this 
your; F-9.% 

It is not always easy for a retail dealer to see just 
where or how he is benefited by the association, but 
am firmly convinced that if the retail association should 
cease to exist the sales of a retail lumber yard would 
soon be confined to small repair work and odds and ends 
which a wholesaler could not get into a car. The ten- 
dency -in all lines of trade is to bring the consumer close 
to the manufacturer, and with the thorough organization 
which the wholesale lumber dealers have if we should 
cease our efforts they would soon claim as a right the 
trade of every Man who could use a mixed carload of 
lumber. Under these circumstances organization is our 
only source of strength, and every retail dealer should 
regard * © the membership fee not as an annoying 
tax, but as a moral obligation; a voluntary contribution 
to a cause in which he is vitally interested. 

During the past year we have settled many difficult 
cases, which took time and money, yet by careful use of 
our resources we have done the work thoroughly, and 
we end the year free from debt. From all causes—death, 
resignation and going out of business—we have lost but 
eight members, and have added ten new members to our 
list. 

With a prosperous business year ahead of us, we have 
all reason to feel encouraged. For the first time in four 
years the constant cry that lumber would advance in the 
spring is at last a vivid truth. Lumber and iron, the 
two great factors in the building world, are going up 
hand in hand, and through no cause except actual and 
increasing demand. Hope has been so long deferred that 
we are slow to realize that at last prosperity is staring 
the country in the face. 

We stand today before the world a country containing 
75,000,000 of consumers; and we are not only feeding them 
all but are exporting to the people of other lands $1,100,- 
000 a day of products in excess of our imports. This 
means that every day of the year, while we are awake 
taking advantage of it and while we are sleeping, there 
is being added to the credit side of our country’s account 
— the nations of the earth $70,000 for every hour of the 
day. 

We have been asked to favor the steamship subsidy 
bill, and with reason. The passage of this bill means 
that all this vast export trade will cease to be carried in 
foreign bottoms; it means that $50,000,000 worth of ship- 
ping will be built in the United States in the next five 
years, making an added market for lumber and giving 
employment to American brains and American brawn in 
our fields, our forests and our mines. It means that the 
American seaman will again be a factor on the seas, and 
that the merchant marine of America sailing into all 
zones and gathering gain from all continents will come 
back to our shores laden with golden profits to offset the 
drains which weaken us in other directions. 


When the report was concluded the secretary was 
enthusiastically applauded. A motion was made that 
the report be referred to a committee on resolutions, to 
be appointed by the chair. 

It was the expressed desire of several members that 
portions of the address be debated, and the president 
requested all present to participate. The car service 
question was discussed for some time, and members 
who had taken advantage of their “monthly averages” 
in the matter of unloading and the time consumed in 
this work reported that they found it greatly to their 
advantage—they had no demurrage bills to pay. 


On Mutual Insurance. 
“Mutual insurance” as touched upon by the secretary 
elicited some excellent remarks, Director C. L. Blakes- 
lee, of Albany, who represents the New York dealers in 
the board of directors of the Massachusetts Retail Lum- 
ber Dealers’ Mutual Insurance Company, gave some in- 
teresting data regarding the work of that organization. 
He said the dividends to policy holders had increase«l 
from 10 percent the first year to 20 percent the fourtii 
year. Incendiary losses had been an aggravating feature 
of the work during the four years, two of the largest fires 
having been traceable directly to firebugs. The com- 
pany now employs a skilled inspector and every risk is 
examined carefully before it is finally accepted. He 
chided the brethren for not being more loyal to their 
mutual company and cited the benefits that have ac- 
crued, both direct and indirect, stating that the old line 
companies have in a great many instances reduced their 
rates materially in order to hold a share of the busi- 
ness. He said the usual percentage of insurance com- 
panies’ receipts given over to expense fund was about 
40 percent; last year, as the official reports showed, it 
reached 41 percent. The mutual company’s average 
during the four years was 27 percent. Its risks aggre- 
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gated $1,700,000, with premiums of about $35,000. The 
volume of business should be doubled. If it should be the 
expense would increase in a very moderate ratio, and 
the expense percentage of the association’s mutual com- 
pany could be reduced to 20 percent. “The reputation 
of the company is good; the integrity of its officers 
high; the possibilities are great; your co-operation in 
ithe work of increasing the business will prove a money 
making investment for every policy holder.” 

R. R. Griswold, president of the Pennsylvania Lumber 
Dealers’ Mutual Insurance Company, was called upon. 
He confirmed all that had been said by the previous 
speaker about the advantages of mutual insurance or- 
ganizations, citing the Ohio, Massachusetts and Penn- 
sylvania companies as having saved thousands of dol- 
lars to the lumber dealers, even though they as yet had 
had but meager support. He said the Ohio association 
is probably a little more conservative in its methods 
than either of the others mentioned; it gave closer at- 
tention to country yards and had fewer city risks. He 
alluded to the apparent antipathy shown by many deal- 
ers to any company bearing a “mutual” title, and said 
it was a prejudice easily overcome when the merits of 
the plan and the work already accomplished by the 
lumber dealers’ mutual organizations was examined 
into. The moral hazard being the same, the risks are 
the same by any other name. ‘The differences, he stated, 
lie in the fact that the mutual companies reduced the 
expense to the minimum, “You have been greatly 
benefited by the state dealers’ associations,” he said. 
“You can add to the profits of your business by going 
a step farther and patronizing these mutual organiza- 
tions that have had their birth in and have been devel- 
oped out of the association idea.” 

Mr. Griswold cited a number of cases where for local 
reasons dealers had not accepted the insurance proposed 
by his company, but he could show numberless instances 
where stock companies had cut the rate to the associa- 
tion figure, or near it, rather than lose the business. He 
believed it possible for dealers to cut their insurance 
expense 50 percent by giving their moral and financial 
support to the existing lumber mutuals. 

Secretary Beach, who represents the New York deal- 
ers’ association on the board of directors of the Penn- 
sylvania mutual company, confirmed the remarks of 
Mr. Griswold and advocated more loyalty to the mutual 
companies by New York dealers. 

At this juncture the association went into executive 
session and President Russell announced the appoint- 
ment of C. L, Blakeslee, of Albany, and B. H. Beach, of 
Rome, as a committee on resolutions. Executive busi- 
ness occupied the attention of the delegates for ‘an hour, 
during which time there was an airing of all grievances 
that had come up during the year, and progress was 
reported in the adjustment of all but one, a peculiarly 
stubborn and refractory case. 


Election of Officers. 


Resuming regular business at 5 o’clock, the committee 
on nominations, through Chairman Crouch, of Rochester, 
announced the selection of the old officers, who were 
unanimously elected. They are: 

President, S. T. Russell. 

Vice president, J. J. Younglove, Johnstown. 

Treasurer, A. Marcellus, Oneida. 

Directors: For three years—Spencer Kellogg, Utica; F. 
M. Dain, Peekskill. S. H. Beach, Rome (for two years, 
to fill unexpired term of L. C. Greenleaf, resigned); H. C. 
Durand, Rochester (for one year, to fill unexpired term 
of F. P. Crouch, resigned). 

A discussion arose regarding the suggestion of the 
secretary in his report as to accepting the invitation of 
the National Wholesale Lumber Dealers’ Association to 
send a committee of three to its annual meeting, to be 
held in Boston, March 1. That association hal also 
suggested a form of by-law which it asked the New 
York dealers to adopt, as fellows: 

Whenever a dispute as to the classification of any con- 
sumer is concerned, the president shall arrange for a 
joint arbitration between this association and the Na- 
tional Wholesale Lumber Dealers’ Association by_a com- 
mittee consisting of one member of the Retail Lumber 
Dealers’ Association of the State of New York, to be ap- 
pointed by the president, and one member from the Na- 
tional Wholesale Lumber Dealers’ Association, to be ap- 
pointed by that association, and in case of a disagree- 
ment of this committee a third member of this committee 
shall be decided upon by the two members already serv- 
ing, and the decision of this committee shall be final 
concerning such classification, it being understood that 
concerns decided by this committee to be carpenters and 
builders or consumers (not wholesale consumers, as con- 
templated in article III. of the constitution) shall not be 
held legitimate customers for the wholesaler to sell. 

The amendment to by-law No. 10 was adopted and on 
motion President Russell, Secretary Beach and Director 
Spencer Kellogg were delegated to represent the asso- 
ciation at Boston next week. 


Convention Pick-Ups. 


A love feast followed, during which every gentleman 
present was called upon for a speech. All were brief 
and to the point, and a few of the fragmentary reports 
and remarks are epitomized as follows: 

The Standard Oil Company has entered upon a policy 
of selling lumber to consumers, the lumber being offal 
from their immense box business at Oswego. 

A Michigan maple flooring manufacturing concern with 
« well established brand of flooring has captured the 
architects of Rochester, and the dealers are after the 
concern’s scalp because they have ruthlessly been ignored 
by both manufacturers and architects. 

Yellow pine manufacturers were extolled for relig- 
iously sticking to the “dealers’ trade only.” 

Old Prosperity has passed through New York state 
and left his mark everywhere. 

The secretary’s office was lauded to the skié@s for his 
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fidelity to the work of the association. Mr. Beach was 
unanimously re-elected by the directors. 

Governor Roosevelt arrived in Syracuse about the 
close of the convention session and the booming of can- 
nons served the double purpose of accomplishing an 
adjournment and welcoming the state executive. 

President Russell is worth a whole regiment of mem- 
bers of the average retail lumber dealers’ association 
when it comes to work, and the secretary is a good 
second. The president accepted re-election conditional 
that the secretary be retained. 

The editor of the Lumberman was invited to address 
the meeting and was cordially received. One delegate 
said that the tendency to consolidation is so extensive 
that it has already consolidated the leading lumber 
journals; it is only a question of time with other in- 
terests. 

President Griswold, of Lumbermen’s Mutual Insurance 
Company of Philadelphia, was formerly a retail lumber 
dealer in New York state. 

A traveling salesman who was present in the hotel 
lobby said he was carefully husbanding his resources in 
the shape of white pine stocks rather than urging 
sales. 

The average lumberman is usually ready to advance 
the argument that his difficulties are greater than those 
of others. This suggestion bobs up on every occasion 
when an opportunity is offered. One New York dealer 
said his state harvested 200,000,000 feet of lumber from 
its forests annually and many tribulations grew out of 
the distribution of this home product. Mr. Palmer, of 
North Tonawanda, replied by complimenting the whole- 
sale dealers of the Tonawandas. He said they respected 
the rights of the retailers—even those retailers whose 
yards were within a stone’s throw of their big stocks. 

Some discussion was had as to the usefulnesss of the 
New York state lien law. Those who were posted said 
the law was the best law on the statute books in any 
of the eastern states. When New Jersey adopted its 
present lien law it was thought to be almost perfect, 
but in its operation it is something of a boomerang. 
The Pennsylvania law was said to be defective, while 
the New York statute is the idol of the dealer in build 
ing materials. 

In a recital of his troubles by a representative of the 
Syracuse Chilled Plow Company it was stated that 
hardwoods were scarce and prices steadily advancing. 

The New York dealers are not given to verbose argu- 
ments or inconsequential quibbling in debate. They 
come together promptly, get down to business quickly 
and when their work is done disappear in the shadow 
of a moment. 





CURRENT CONDITIONS IN HEMLOCK. 





Why the Western Hemlock Trade is Growing. 


Eau Claire, Wis., Feb. 25.—We can testify to our faith 
in the future for hemlock by saying that we will proba- 
bly manufacture 20,000,000 feet of it this year, and now 
have. our mill at Stanley sawing it at the rate of 150,000 
feet a day and will probably keep the mill on hemlock 
until May 1. The demand is good and the number of 
western dealers—that is, west of the Mississippi river— 
who are experimenting with hemlock is daily increasing 
and our observation has been that he who orders once 
continues to buy hemlock. The fact that it enables the 
retailer to make relatively larger profits and also enables 
him to fight aggravating competition is a point which, 
combined with the intrinsic merit of the wood for com- 
mon building purposes, is fast bringing it to the front. 
At the present time they are stocking up with hemlock 
and Nebraska dealers who have thrown out yellow pine 
find hemlock a very satisfactory substitute. 

North Western Lumber Company. 





Stocks Lighter Than Usual. 


La Crosse, Wis., Feb. 25.—We are not in position to 
give much information about the hemlock industry, but 
we are getting in our usual supply of logs for our own 
manufacture. There is, however, every indication of a 
strengthening of prices, if not an advance. It is our im- 
pression that hemlock stocks throughout the country are 
lower than usual. 

Sawyer & Austin Lumber Company. 





Hemlock Situation in Michigan. 


Grand Rapids, Mich., Feb. 25.—Prices are very firm 
with us on hemlock and sizes are very badly broken. 
We do not think that hemlock and pine piece stuff stocks 
throughout this country have ever before been broken so 
badly as they are at the present time. The outlook 
certainly never was better. The only thing that worries 
us is as to where to get the stock to fill our orders. 

Wm. E. Barrett & Co. 





Good Outlook in the East. 


Philadelphia, Pa., Feb. 27.—In comparison with the 
corresponding time of last year we find our stock is not 
so large, but that orders are more in number and prices 
are better. It would appear from the present outlook 
that there will be the ordinary demand and perhaps some 
increase for hemlock during this season. 


Henry Bayard & Co. 





In a Critical Condition. 


Pittsburg, Pa., Feb. 25.—The hemlock situation was 
probably never in a more critcal condition than it is at 
the present time. There is little or no dry stock in the 
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market, and the demand for the goods is something phe- 
nomenal. It has arrived at a point where it is not a 
question of the price we ask, but rather a question of 
whether or not we can ship the goods. Of course, our 
customers expect us to make the price as low as possible, 
being familiar with the conditions. Hemlock is today 
bringing at least $1 a thousand more money than it was 
three months ago, and we are advised in today’s mail by 
several of the large manufacturing institutions that they 
have advanced their prices from 25 cents to 75 cents a 
thousand higher, and we believe there will be no trouble 
in maintaining the advance prices. It is not only hem- 
lock that is advancing—hemlock is simply keeping pace 
with poplar and white pine, also yellow pine. The North 
Carolina yellow pine people have withdrawn their prices 
from the market and are getting out an advanced price 
list. The indications that hemlock will hold its own and 
maintain advanced prices are just as flattering as those 
of any other quality of lumber. 
E. V. Babcock & Co. 





BOX TRADE CONDITIONS. 

Saginaw, Mich., Feb. 27.—The box business is a branch 
of the lumber industry consuming an enormous quan- 
tity of lumber. I have heard it stated that there is as 
much lumber used in making packing boxes as there is 
in building barns, houses and fences. For the last seven 
or eight months the demand for packing boxes has been 
something enormous. I have always contended that this 
is an excellent barometer, indicating several months in 
advance business prosperity or depression. Our January 
business was the largest of any January we have had 
since I have been in business. Our box shop has been 
taxed to its utmost capacity to fill orders, and prices 
have advanced fully 20 percent within the year. A box 
that a year ago we were selling at $15 to $15.50 per 
1,000 on cars at Saginaw we are today selling readily at 
$18, but this is only keeping pace with the advanced 
cost of the raw material. Box lumber that two years 
ago sold at $8 to $8.50 here in Saginaw today finds an 
eager purchaser waiting for it at anywhere from $11 to 
$11.50. Mill culls that are used largely by the box 
factories making bicycle crates, glass boxes, fruit jar 
boxes and canned goods boxes were selling two years 
ago at from $6 to $6.50; a year ago at $7 in Saginaw; 
today I doubt very much whether you could pick up 
1,000,000 feet of it under $10. The enormous consump- 
tion of boxes and the amount of coarse lumber that has 
been used on account of the prosperity of the farmers 
have made a shortage in the supply of the raw material 
that is undisputed and unquestioned. 

So far, though, as the medium grades of white pine 
lumber are concerned, and good lumber, I think that 
the buying of it in the reckless manner it has been 
bought of late is mainly the result of a craze. The 
actual consumptive demand does not warrant these high 
prices that are ruling. It is entirely speculative buying; 
yet I believe it is good speculation on the part of the 
wholesalers who are stocking up their yards, for pros- 
perity is in the air, the demand is bound to come with 
the warm weather, and then I think the retail dealer 
will not stop to question the higher prices but will want 
the stock and pay for it, simply because he can sell it. 

The question often comes up, “What can we use when 
white pine is gone, or when white pine gets so high it 
cannot be used for packing boxes?” I cannot answer 
this question to my own satisfaction; I simply come 
back and say, “Well, we must use white pine.” ‘There is 
no use talking, cottonwood boxes are just as high as 
white pine, and always will be. North Carolina pine 
boxes are sold at a great deal less price than white pine, 
but are used in only a certain territory, and can be used 
only for certain lines of goods. The southern pine has 
the disadvantage of being far heavier for freighting long 
distances, does not hold a nail as well as white pine, is 
pitehy and unattractive in appearance. Spruce is a fair- 
ly good box wood—the eastern spruce, I mean—but it is 
as a rule narrow, and it, too, has advanced in price so 
that it is keeping pace with pine; so what the substi- 
tute for white pine is going to be I cannot tell. 

Our band resaw business is excellent, we having sold 
nineteen or twenty machines since the first of January, 
a number of them going into saw mills, many of them 
into planing mills and factories. General business is 
good and manufacturers feel they can invest im new ma- 
chinery. W. B. Mershon. 

——eeoenereneanaaere 

A deed was 4iled in the register’s office at Duluth, 
Minn., on February 24, by which Mart B. Koon and L. 
D. Day, of Minneapolis, trustees of the Day estate, trars- 
ferred to the Standard Lumber Company, of Dubuque, 
Ia., all the standing pine timber on a large amount of 
landed property in St. Louis and Itasca counties, Minne- 
sota. The lands are in 58-20 and 21, 59-20 and <1, in St. 
Louis county, and in 58-22 and 26, and 57-22, Itasca 
county. The timber that is to be cut from the iands 
is to be paid for at the rate of $3.50 a thousand, except 
on one section, where the price shall be $2.50 a thousand. 
A first payment of $207,500 is the consideration of the 
deed, which pays for the first 57,500,000 feet cut at the 
larger price named. The purchasing company has until 
June 1, 1905, to remove the timber. A part of the con- 
tract is that certain logging contracts with J. W. Day & 
Co. and the Powers-Simpson Company, are to be assumed 
by the purchaser. The logs cut under this deed probably 
will be floated down the Mississippi river and sawed at 
Dubuaue. 

eee eee 

The Cumberland River Estates Company intends to de- 
velop 50,000 acres of timber land which the company 
secured near Dover Furnace, Stewart county, Tennessee, 
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Ninth Annual Meeting at Lincoln—Vigorous and Comprehensive Official Reports--Determined War on the 
Poacher—Some Interesting Papers—Three Sessions, Theater Party, a Feast and a Big Attendance. 
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Lineoln, Neb., Feb. 25.—The ninth annual meeting of 
the Nebraska Lumber Dealers’ Association convened in 
ihe Oliver theater building, this city, on February 21, 
at 2 p. m., in accordance with the eall. Never before 
in the history of the Nebraska association was there 
such a large and enthusiastic gathering of Nebraska lum- 
bermen. They surprised themselves and their officers 
and the many visitors who were present. The surprise 
did not consist in mere numbers alone or in the num- 
ber who attended any particular entertainment, but in 
business sessions of 


the continuous attendance at the 
the meeting. In this regard other associations could 
with profit take the pointer. 

It was 2:45 when President Bonekemper called the 
convention to order and said that the first business 
would be the minutes of the last meeting. Secretary 


Cleland responded by calling the attention of the mem- 
bers to the neatly printed pamphlet containing the min- 
utes in full, and suggested that inasmuch as_ this 
pamphlet had been liberally distributed the reading 
would be unnecessary. On motion of Mr. Lightner the 
veading of the minutes was dispensed with and the 
president. proceeded with his annual address. He spoke 
practically as follows: 
The President’s Address. 

After cordially weleoming the members of the associa- 
tion, President ‘Bonekemper congratulated them on the 
fact that their trade had practically been undisturbed by 
the recent foreign war. He advise them to keep abreast 
of all factors that determine failure or success in the 
lumber business, not. the least important of these being 
“the scorching rate at which wholesalers and manufactur- 
ers advance the prices of their lumber.” Prospects for the 
year he regarded as brilliant, indications being especially 
bright for Nebraska lumbermen. He continued in part 
as follows: 


The general condition of our association, as you will 
observe from the secretary’s report, is very encouraging 
and satisfactory. There has been a most gratifying ad- 
dition to our membership during the past year, the num- 
ber of new members exceeding that of 1897, which marked 
the largest increase of any year in the history of the 
association. This gratifying growth in membership 
demonstrates the fact that the association idea has firm- 
ly taken root among the Nebraska lumbermen and that 
our association has forever passed the standstill point 
and is bound to live and grow. This satisfactory resu't 
is due to the efforts of individual members and their ef- 
fective co-operation with the officers and directors, and 
T desire to express our hearty appreciation of this assist- 
ance. But there still is room and need of ‘‘expansion’”’ in 
this direction, however undesirable it may be in other 
respects, for we have by no means reached that point 
vet where, by reason of our numerical strength, we are 


able to make our influence for good so strongly felt at 
home and abroad that no retailer or wholesaler can af- 
ford to remain outside of our association. 

Tam glad to note in this connection that once more 
have the courts of the land upheld the legalitv of asso- 


ciations such as ours, by the recent judicial decision in 
Missouri that lumbermen’s associations have some rights 
which some people will find it profitable to respect. But 
while the courts are protecting and upholding the legiti- 
mate interests of our and kindred associations, let each 
member here ask himself the question how much he has 
done to promote and advance the best interests of his 
own association. The object of an association like ours 
{s twofold. One is to provide opportunitv for the broad- 
ening and widening of the social nart.of our nature, by 
mingling in pleasant and profitable social intercourse. 
The other. and more important. is that of mutual pro- 
tection. That the former object {s not a failure is proven 
hy the increasing attendance, from vear to vear, at our 
meetings. As to the success of the second. let each in- 
dividual member furnish his own answer. The wunderly- 
ing vrinciple of mutual protection is equity. and equity 
in the case of our association means reciprocity, the 
corner stone of all trade relations. Whenever this prin- 
ciple fails to be ohserved, when it becomes a stumbling 
black instead of the corner stone, vou will find the re- 
sult in the 18th verse of the 20th chapter of St. Luke’s 
epistle 

President. Bonekemper urged the importance of justice 
to the wholesaler in the observance of reciprocity. He re- 
counted also the visit of himself and the association’s sec- 
retary to the recent convention of the Missouri & Kansas 
Association of Lumber Dealers. at St. Louis, Mo., with 
which he did not believe the Nebraska association suf- 
fered by comparison. as instanced by the fact that the 
latter had no unsettled claim or complaint on its records 
on matters within the association’s immediate jurisdic 
tion. More difficulty had been experienced with settle- 
ments under the rules of the universal constitution, and 
the president recommended to the association adoption of 
the joint committee plan in operation in other associa- 
tions. 

The speaker found the association’s finances in satis- 
factory shape and recommended that the annual fee of 
$5 include also the membership fee. He regretted that 
repeated efforts of himself and the other officers during 
the year had been unsuccessful in devising protection 
against poachers, and recommended further inquiry 
toward this end. He concluded as follows: 


In retiring from the office with which you have hon- 
ored me twice, permit me to give expression to a deep 
feeling of gratitude for the hearty co-operation and 
courteous support accorded to me alike by the officers, 
directors and members of the association and the kindlv 
good will which has characterized their treatment at all 
times and has made the discharge of my duties most 
pleasant. Our association has made long strides towards 
the realization of the aim and purpose for which it was 
organized, and I sincerely hope that the officers and 
members will unite their earnest efforts to the end that 
yur progress May be maintained and accelerated. The 





aid which the lumber press is rendering in this direction 
is most valuable and deserves the fullest recognition and 
support on our part, 

Let me say in conclusion that it is earnestly hoped by 
your officers that this meeting may prove one of great 
profit and pleasure. To be profitable, it is necessary that 
every member present show his interest by prompt at- 
tendance and, if possible, by taking part in the discus- 
sion of topics and questions that may be brought up for 
consideration. In this way only can the good be accom- 
plished which is to result from these meetings. It is 
searcely necessary to state that the social feature of our 
meeting here could not be in safer hands. Our Lincoln 
friends have repeatedly furnished a most delightful 
demonstration of what they can and will do in this line. 

Gentlemen, thanking you for your patient attention, I 
declare this convention open for business, 


The president’s address was received with marked at- 
iention and approved by enthusiastic applause. Next in 
order was the report of the secretary, in part as fol- 
lows: 


The Secretary’s Report. 


The infractions of our laws during the past year have 
been few when compared with those of former years. 
wish in this connection to give the manufacturers and 
wholesalers generally due credit for the manner in which 
they abide by the business principles adopted by the 
association. Particularly do I feel that mention should 
be made of the consistent methods practiced by _the 
wholesaler within our state. The cities of Omaha, Lin- 
coln and South Omaha are the only wholesale markets 
in the state, and the dealers in those cities have greater 
opportunities to violate the laws of the association, as a 
rule, than others at a greater distance, and yet, to their 
credit be it said, their business methods are such that, 
with two exceptions, they are entitled to the commenda- 
tion of retailers generally throughout the state. * * * 

At the last meeting of the association it was charged 
that a large number of persons in the state, rated as 
lumber dealers, were not entitled to such rating, but 
this rating led many wholesalers and manufacturers to 
send them wholesale price lists, these getting into the 
hands of those not entitled to them, to the injury of the 
legitimate dealer, and it was charged that many were re- 
ceiving the lists who were not even rated as dealers. 
* * * Your secretary sent to each member a circular 
letter and blank, requesting names of regular dealers 
and those not regular dealers, to which but eighty re- 
sponses were received, and I believe that in no case was 
there a name reported of anyone doing an illegitimate 
business. * * * 

One of the results of the organization of the Lumber 
Secretaries’ Association was the universal constitution, 
that has generally been adopted by lumber dealers’ asso- 
ciations in the west. The Nebraska association was not 
represented at the meetings of the Secretaries’ associa- 
tion until] 1898, when your secretary attended two meet- 
ings in Chicago. The efforts of those meetings were 
largely to devise some méans of reaching the illegitimate 
wholesalers and manufacturers, and a meeting will be 
held of eastern associations in Boston, March 1, looking 
to that end, * * * and the secretary of the Missouri & 
Kansas Association of Lumber Dealers has been dele- 
gated to represent this association at that time. ‘The 
next meeting of the secretaries will be held in St. Louis, 
and it will be for the board of directors to determine 
whether the Nebraska association will be represented. 

The president, Mr. Barnett, of the board of directors, 
and your secretary attended the annual meeting of the 
Missouri & Kansas association in St. Louis. * * * We 
were obliged to admit its superiority in numbers, but not 
in business methods or system. 

* * * T would suggest that the preliminary steps for 
an excursion be taken at this time. I am in favor of 
confining it to the membership, for the reason that 
those who spend their time and money in support of this 
association are the ones who are entitled to all benefits, 
both socially and commercially. Of course, this is under- 
stood to include our wholesale as well as active mem- 
bers, and I would also recommend that an invitation be 
extended to the lumber journals. * * 

I again call attention to the reciprocal relations which 
should exist between the wholesale and retail members, 
particularly within our own state. We find the whole- 
sale members in the state carefully protecting the rights 
of the retail members; yet they call the attention of this 
convention to the fact that they are not being rewarded 
by a fair portion of the trade. One Omaha dealer goes 
so far as to say that as the membership increases the 
number of orders placed in Omaha decreases. If this is 
true, and no good reason can be offered for it, I would 
feel justified in saying that it is the duty of every retail 
member to consider well the question as to whether the 
wholesale members in the state are receiving full re- 
compense for their consideration of the rights of the 
association and its laws. There should exist a reciprocity 
between the two branches of the trade that would re- 
move all cause for complaint. 

I wish to call attention to the amendments to the con- 
stitution that were recommended by the association of 
secretaries and which were published in the last book of 
proceedings immediately following the constitution and 
by-laws, together with notes of explanation by the secre- 
tary. These amendments should be considered and ac- 
tion taken thereon. * * * 

The Nebraska Lumber Dealers’ Association is in better 
condition at the present time than ever before in its his- 
tory. There is yet a decided lack of interest on the part 
of many dealers in the state, but those who are activ» 
in its support are entitled to the credit of making it 
equal to any kindred organization in the country; not in 
numbers, it is true, but in effectiveness. How much more 
effective it could be made did all the dealers in the state 
give it the support it is worthy of can only be imagined. 
Why some iumber dealers in the state who acknowledge 
the value of such associations and recognize the impor- 
tance of the work being done in Nebraska will withhold 
their support, I do not know. They do, however—some 
of them—go so far as actively to support outside associa- 
tions, disregarding the one in their own state, with the 
exceptions, perhaps, of attending the meetings and en- 
jovying the benefits of the salutary influence it has ex- 
erted. The lumber dealers in the state cannot afford to 
be without the state association. 

Forty-nine members have been added to the list since 
our last annual meeting. We have suffered some loss py 
reason of changes in business, and a few who were on 
the last published list will not appear on the next on ac- 
count of their failure to pay their annual dues. The net 
gain, however, has been very satisfactory, indeed. In 
addition to the above, eight honorary members have 
joined the association. 

During the past year but few complaints have been 





MARCH 4, 1899 


made, and nearly all of them have been adjusted. * * * 

In accordance with resolutions passed at the last an- 
nual meeting, a special meeting was held on Lumber- 
men’s day at the exposition. * * * y 

By direction of the board of directors, I issued, as has 
been our custom, the proceedings of the eighth annual 
convention in pamphlet form. I believe this feature has 
generally met the approval of the members. 

The following is a list of the members of the board of 
directors, together with the year in which their term ex- 
pires, the date of said expjration being at the annual 
meeting held in the year given: : 
+B. Sherwood, North Bend, term expires 1899. 

Frank Colpetzer, Omaha, term expires 1899. 

A. Barnett, McCook, term expires 1900. 

E. S. Clarke, Gretna, term expires 1900. 

O. O. Snyder, O’Neill, term expires 1901. 

S. W. Lightner, Monroe, term expires 1901. 

The president has endeavored to advance the interests 
of the association in every way possible during the pas: 
year, and the board of directors, in all matters that 
came before it, rendered its decisions without prejudice 
or bias, looking only to the rights of all concerned. 

I desire in this connection to publicly thank the officers 
of the association for the assistance they have rendered 
me in the performance of my duties and for the many 
courtesies extended. 


Financial Reports. 


The financial report of Secretary Cleland was sub- 
mitted in detail and showed a satisfactory condition of 
the association’s finances. ‘The receipts and disburse 
ments were as follows: 


Amount on hand last report............ $ 901.73 
Received Bes SEO. scewueiesne tceneaacnus $947.50 
FLOCOIVGR TOP TOG... naccccicesscavevorvecace 255.00 
Received for advertising . ............. 110.00 
—— 1,312.50 
MODEL css uaigacaine penance nen We nrtnks camesnmanes $2,214.23 
Disbursements per vouchers . .......seseeece 1,194.69 
PEON OBOE 6 cesntcnscascksecteersrccexneywe $1,019.54 


Disposition of Reports. 


William Fried, the treasurer, reported that he had 
come away leaving his reports upon his desk, but had 
wired for them and that they would be present on the 
following day to be turned over to the auditing com- 
mittee. However, he said that the report of moneys re- 
ceived and paid as read by the secretary in his report 
corresponded to the cent with the report that he would 
make as treasurer. A. H. Wier, of Lincoln, was recog- 
nized and moved that a distributing committee be ap- 
pointed to whom should be referred the address of the 
president and the report of the secretary. He explained 
that the secretary’s report and the address of the pres- 
ident contained a number of very valuable suggestions, 
and that unless these suggestions were handled by the 
proper committees they would in all probability go, as 
had often been the case, without receiving due consid- 
eration. The idea was that the distributing committee 
would refer each suggestion made in the papers referred 
to to the proper committee for report and final action 
by the convention. The motion prevailed and the chair 
named as such committee A. H. Weir, A. Johnston and 
J. H. McBurney. On motion of Mr. Colpetzer, of Omaha, 
a special committee of three was appointed to audit the 
report of the secretary and treasurer, Messrs. Crotter, 
Critchfield and Mahoney, and the secretary and treas- 
urer were ordered to turn over their books, papers and 
vouchers for their inspection. A committee on constitu- 
tion and by-laws was appointed by the chair—G, W. 
Baldwin, C. H. Walrath and D. 'T. Cornell. 


As to the Poacher. 


Secretary Cleland was recognized and stated that he 
thought it due to the association to make a certain 
explanation at this junction, so that when the matter 
came up for final action they would be better pre- 
pared for it. Section 3 of Article ILI, of the universal 
constitution, he said, had been adopted by the secre- 
taries’ association and recommended to the various asso- 
ciations for adoption, all of them, excepting the Ne- 
braska association, having adopted this section already. 
Inasmuch as it had been so generally adopted, and in 
his opinion it was but a question of time as to when 
it would be adopted by the Nebraska association, he 
took the liberty to address the board of directors re- 
garding the advisability of printing it with the consti- 
tution and by-laws, feeling that it would be adopted at 
this meeting. The board of directors readily assented 
to this proposition and therefore the section referred 
to would be found on pages 87 and 88 of the pamphlet 
handed to members. ‘Thereupon Secretary Cleland read 
Section 3 of Article III, commenting on its provisions 
as he went along. This he said was admitted, by both 
the wholesale and retail organizations, to be the only 
practical way to reach that great disturber of trade re 
lations known as the “poacher.” 

A. Barnett, of McCook, said that what was every- 
body’s business usually resulted in being nobody's busi- 
ness, and he would therefore move, on condition that 
he be not appointed, of course, that a committee be ap 
pointed to secure members. This motion passed with a 
whoop, and A. Barnett, of McCook; M. L. Frees, of Ar- 
cadia, the mover and seconder of the motion, were ap- 
pointed as such committee. The general good of the 
order was the next order of business, under which <A. 
Barnett was called upon to read a paper. Mr. Barnett 
spoke in part as follows: 

Our president, secretary and the writer attended the 
convention of the Missouri & Kansas association at St. 
Louis, Mo. Nebraska got into Kansas City in the even- 
ing, and the next morning it could plainly be seen that 
the lumbermen had everything; and the swarms of them 
that came from all directions, about two-thirds of them 
accompanied by ladies, caused our delegation to wonder 
if everybody was going on the excursion, and from the 
Hoo-Hoo buttons it seemed all of them were lumber- 
men. One of our crowd remarked that he believed that 


every man in Kansas City was going to St. Louis, and 
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they all seemed to be association folks, and the answer 
was they were all lumbermen and were all going, but 
he did not know where they had ‘‘caught on’’ to so many 
ladies. * * * 

The real purpose of this paper is to say a few words 
about lumber associations. I have had the privilege of 
attending a number of the Missouri & Kansas annual 
meetings. I attended some of their first ones, when the 
association ideas were not so broad as they are today 
and their membership was much smaller. I believe they 
were the first association that made it a violation of 
their rules for a wholesaler to fill an order from a dealer; 
for a car to be shipped to a point where the dealer had 
no yard, if there was a member of the association at 
that point. It seems that at that time there were a 
great many retailers who made it their business to or- 
der lumber from the wholesaler and to have it consigned 
to themselves to a point where they had no yard, and 
the only way for the association to stop this was 
through the wholesalers. When this was first brought 
up in our own association, the jobbers in our state re- 
fused to abide by such a rule, but as the association 
grew and became stronger the objection seems to hive 
passed away. 

“Jim’’ Lane, who was secretary of the Missouri & 
Kansas association so long, was a strong man and a 
worker, and Mr. Gorsuch has been fully as successful in 
increasing the membership since he has been secretary, 
but one of the noticeable features in their association is 
that there seem to be no wholesalers in all their terri- 
tory, without St. Louis may be an exception, but who 
join right in with the retailers and work for the benefit 
of both. I am told that the dealers in Kansas City con- 
fine their sales to their own territory and do not try to 
do a jobbing business out through the state. I under- 
stand the dealers in the small towns within only a few 
miles of Kansas City are not bothered by the prices 
quoted by the Kansas City dealers, and although Kansas 
City is larger than any town within the boundaries of 
our association, they do not insist that the country deal- 
ers come in and buy of them. Thus all the lumbermen 
within the Missouri and Kansas territory work together, 
and thus have they grown and prospered, until now 
they have over 1,000 members, wholesalers and retailers 
working together, and their association has been greatly 
benefited just recently by the decision in the Dulaney 
case, and we surely all feel like congratulating them. 

in their association, and especially in their directory 
and in their secretary, they have good, shrewd, capable 
men. Their system of sending out bulletins every thirty 
days, letting all the members know of the claims that 
have been filed, and what disposition has been made of 
them, keeps the members in close touch with everything 
that is going on in the association, and I have often 
thought that in our own association, outside of the offi- 
cers and board of directors, the members know so litile 
of what claims come up and what is done with them. It 
seems in our association there is no particular way for 
the members to find out what is going on (except by 
the reports at the annual meetings) but to put in a 
claim, and then if it takes their attendance at several 
directors’ meetings, and finally if the wholesaler whom 
the claim is against offers to give about $5 for having 
shipped in the car, then the dealer knows how he comes 
out, and I suppose he thinks he knows how the other 
dealers fare who have put in claims on account of ship- 
ments into their territory. I cannot help but think our 
directors (and I have been one of them for over four 
years) have been slack about adjusting claims, and | 
think our association would be much benefited if the 
claims that come up could be disposed of more prompt- 
ly. One trouble with our association is that we shoot 
away a year’s enthusiasm during the attendance at the 
annual meeting. The wholesalers make it so pleasant 
for us that we become imbued with the spirit of ‘‘Come 
on, boys; nothing too good for us,’’ and when the meet- 
ing is over the reaction sets in and we settle down to 
trying to sell a few boards, kicking about the low prices 
made by our competitor, be he across the street or in 
the next town, or complaining of the prices of the South 
Omaha cuss, or Montgomery Ward has figured a coun- 
try German friend’s bill that we thought we had a 
cinch on. 

After about a month if you will call on ‘the dealer who 
attended the meeting and is not a member, he will tell 
you the association is no good, and the fellows trying to 
run it are just like it; that the jobbers control it, and a 
lot of his brother dealers will side in with him. I want 
to say to my friend who is not a member that there is 
too much truth in these remarks. 

Now let us remedy it. We are glad to have you come 
to the meeting, but that is not your whole duty nor 
privilege. Join us. A number who are not members 
mention faults and suggest remedies, but you are on 
the outside and the association does not get the benefit 
of your suggestions. You see the faults: join us and 
see that your remedies are gotten before the members 
and are understood by them. 

How much more power the Nebraska association would 
have if 90 percent of the dealers in the state belonged to 
it. It does not cost much to belong—almost nothing—and 
I do not believe there is a dealer in the state but what 
will admit that the retail trade would be in much worse 
condition than it is if no association had existed. 

Ask the trade papers, who are the sure indicators of 
trade conditions, what shape the retail lumber business 
would be in if there had not been an association in the 
western states for the last five years. Two to one they 
will tell you your home would have been in the poor 
house and, like Shakespeare’s Othello, your occupation 
would have been gone. 


Mr. Barnett’s paper was thoroughly enjoyed from start 
to finish and the reading was frequently interrupted by 
applause. Following Mr. Barnett, D. E. Green read a 
paper on “Our Troubles and Their Remedies,” and it 
did not take him long to convince his hearers that he 
was thoroughly conversant with both the troubles and 
the remedies. The following is the substance of Mr. 
Green’s paper. 


Our Troubles and Their Remedies. 


As retail lumber dealers we sometimes feel our burden 
of woe is greater than that of dealers in any other line. 
Then anon the bright side comes up and we feel all 
smiles again. Let us consider for a moment what are 
some of our business troubles; then we can discuss their 
remedy. You have even now arrived at the conclusion 
that they are too numerous to think of mentioning them 
all; but are they? Does not the following cover them 
all, or practically so? First, the poacher; second, dis- 
honest competition; third, dishonest customers. 


The Poacher. 


{ have made the poacher first, for I believe he is our 
worst and most aggravating trouble, whether he wear 
bloomers or carry with him the strong perfume of a 
nearby packing house, or whether he be a wholesale 
dealer, who, because he does not have any trade from 
your town, concludes he will have some of the trade 
anyway. Again, he may be strictly a retail dealer who 
is asked to ship a car into your town; he can’t resist the 
alluring temptation to make a small profit outside of his 
legitimate trade, so loads and ships it; he may per- 
chance get the wholesale dealer of whom he buys to 
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ship it. In this way the wholesaler is blamed, though 
he is entirely innocent, and the real culprit may never 
be detected. 

These, gentlemen, are facts, and they are hard to con- 
tend with. Nevertheless, I firmly believe that to a large 
extent we have a remedy for this evil, if we will only 
“push it along;’’ for it is surely a good thing. 

in my judgment there is not any one other thing that 
has resulted in so much improvement to the general tone 
of the lumber business as have the numerous retail lum- 
ber dealers’ associations. When 1 hear a dealer say, “I 
can’t see how it does me any good,” 1 can not help feeling 
that he is very short sighted, peculiarly situated, or is 
“talking through his hat.” I cannot comprehend how it 
is possible for any man to come here and listen to the 
exchange of ideas without being helped and gaining 
something that will enable him to improve in some way 
his business and his business methods, many times the 
cost of the trip and the membership fee. And in that 
membership 1 feel we have the remedy against this curse 
of the lumber business, the poacher. 

I sometimes think our association meetings are too few 
and far apart; if we met quarterly, or at least semi-an- 
nually, our growth, power and influence would increase 
correspondingly, 


Dishonest Competition. 


Of course, there isn’t a dealer here whom this term 
Wwiil apply to, and yet there isn’t a man here who cannot 
put his finger—beg pardon, 1 should have said his mind— 
on such a one, and most likely his nearby town is where 
that one does business. 

lf he is honest in keeping to the price list—perhaps you 
have such a list, and you are well enough organized to 
have a good margin in it—he gets over-anxious about 
some nice cash bill that really beiongs to you; he forgets 
to “Do unto others as ye would that they should do unto 
you;” he finds some particular item in the bill about 
which the customer is particularly anxious; he shows 
hin a grade better than the bill calls for on that one 
item. lt sells the bill, you lose the sale, and he makes 
his loss good by ‘“‘skinning”’ the rest of the bill. He may 
be the fellow who sells one grade and furnishes the cus- 
tomer another, or he may be the man who intentionaliy 
leaves out some item of the bill in estimating, trusting 
to his ability to bluff it through later on; or he may be 
the man who purposely makes a mistake in figuring with 
the hope of compromising with the purchaser on final 
settlement. But it is not necessary to enumerate further; 
you all know him, have met him, have and are doing 
business with him today. 1 mistake much if there is a 
man here today who has not in his own mind resolved to 
do less of it*in the future, and tne oftener we meet our 
competitors the better we become acquainted, the less is 
the inclination to these methods, and the stronger our 
resolutions. Then, when the jovial, jolly good-fellowship 
begot of this meeting has in a measure worn away, wiil 
you drop back into the old rut? I firmly believe no; and 
were we to meet oftener and come under these influences, 
you would all join me in a most emphatic no. Then, gen- 
tlemen, the remedy is plain and conclusive—a stronger, 
firmer adherence to this association, a stronger, better 
association by increased membership, and strict adher- 
ence to its principles, 


Dishonest Customers. 


We all have the dishonest customer; his name is on 
every dealer’s ledger, wholesale as well as retail. He is 
found among dealers, among contractors, farmers, occa- 
sional buyers, and in every walk of life; he comes in all 
kinds of garbs, with all kinds of stories. He is the man 
who will tie you out of your goods on the tally; the man 
who will steal a few pleces wnen your back is turned; 
the man who fails to pay his bills; and the man who will 
stic up trouble between dealers by false statements as to 
prices your competitor made him on a bill is perhaps one 
of the worst we have to deal with. 

Again, 1 can but feel that the remedy is the associa- 
tion, because it strengthens our confidence in our fellow 
dealers as we know them better. Aye, it does more than 
that: #rom this association and the acquaintances 
made here can be traced directly a number of local as- 
sociations throughout the state that have helped the 
dealers in their several localities more than any other 
one thing to achieve success and circumvent in a large 
measure the dishonest dealer. Let us then use every 
endeavor to increase the membership of this association 
to that point where we may be able to report promptly 
to every dealer each dishonest customer as he may be 
found out; then truly will his days be numbered and this 
evil crushed. 

So, Mr. President and gentlemen, when we adjourn this 
convention, let us do so with a firm resolve, individually 
and collectively, to adhere more strictly not only to the 
technical rules, but to every manly, honorable, upright 
business principle, and to the golden rule, putting forth 
a personal effort on every occasion to strengthen this 
association and increase its membership. 


Local Associations. 


H. C. Larson, of Ceresco, was down with the grip, but 
took the precaution to forward his paper, which on re- 
quest, the secretary read. Mr. Larson is an enthusiastic 
advocate of local associations; his paper was in part as 
follows: 


The question of country or district association of re- 
tailers cannot help but force itself upon the attention of 
every retail dealer in the state, and especially in the 
eastern part, where towns are closer together and the 
territory consequently smaller. I have knowledge of 
such associations in Illinois that are doing an immense 
amount of good; in fact, one dealer put it to me in this 
manner: “I wouldn’t attempt to do business without it.’’ 

We all know that when the territory is small and com- 
petition close, margins will be narrower and a lower and 
cheaper grade of material carried, so the consumer de- 
rives no benefit from this hot competition, 

We are all human, and when a bill is sold too close it 
is but natural to try to save ourselves. Anyway, a2 man 
is entitled to a fair interest on his investment and risk, 
and a decent pay for his labors. -While one man may be 
able to get the best of his neighbor today, the probabili- 
ties are that the neighbor will ‘‘even up’? some other 
day, and before either one realizes it a war is started, 
prices are slashed, grades are lowered, we have the ill 
will of our competitor, we will get the ill will of our 
customer, and have contention all around. This applies 
not only to the town in which we live, but, like an ever 
widening wave, it reaches a large circumference. 

I do not mean to advocate associations to extort exor- 

bitant prices from the consumers, but associations to 
“grade up” in place of ‘‘grading down;” “build up” in 
place of ‘‘tearing down;” be able to give our customers 
a little better than we promise in place of ‘‘shaving off;’’ 
= the trade to a higher level and dignify the frater- 
nity. 

It should be the object of these local associations— 

First, to get together to promote social and friendly in- 
tercourse, 

Second, to discuss matters of mutual interest. 

Third, to protect each other against manufacturers, 
wholesalers and poachers inclined to ship to consumers, 
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Fourth, to help each other to guard against “dead 
beats’’ and ‘‘poor pay.”’ 

Fifth, to get equitable prices for good material, that 
we may have a fair price for our labors. 

Sixth, to help each other practice the golden rule, “Do 
unto others as you would they would do unto you.”’ 

Seventh, to discourage encroaching on each other’s ter- 
ritory. 

The state association helps us to defend ourselves 
against poachers, manufacturers, and wholesalers. (Still, 
one of the honorary members of the association, a manu- 
facturing establishment in a metropolitan city not a 
thousand miles from here, last year shipped something 
like $400 to $500 worth of stuff to one man in the town in 
which I am doing business.) It helps us to discuss mat- 
ters of mutual interest. Local associations would do 
more—they would protect us against ourselves. 

The retailer’s worst foe seems to be the retailer. It is 
not nearly as often a poacher or wholesaler who cuts our 
margins as it is our neighboring retail competitor. Every 


’ man who conducts a retail lumber business has interests 


exactly identical with those of every other man engaged 
in the same line of business; therefore, it would seem 
that frequent social intercourse among men in the same 
locality would inevitably promote mutual benefit. Every 
town is entitled to about so much trade. When a man 
tries to reach out beyond this, and tries to get trade that 
naturally would drift to another town, he is in the posi- 
tion of a poacher, and the man on whose territory he is 
encroaching will eventually get a ‘“‘whack”’ at him again. 
The cultivation of the spirit of doing the right thing to a 
neighboring dealer would soon obliterate these local jeal- 
ousies. If, however, unable to agree any other way, a 
board of arbitration could fix matters. The next ques- 
tion, ‘‘dead beats’’ and ‘“‘poor pay,’’ could be taken up, 
and nrutual interests would suggest mutual action for de- 
fense. 

The getting together is half the battle. The issue is so 
plain that no one can fail to see the benefit of it. The 
forming of association and unions for mutual interests 
and mutual improvements is the spirit of the age. Every 
line of business, every profession and every trade has 
them, and while mistakes are made and evil sometimes 
done, they do great work in upbuilding and dignifying 
their respective classes, 

It would seem to be within the scope of the state as- 
sociations to help form such local associations. Often- 
times an outsider can patch up local disagreements bet- 
ter than the parties involved can do it themselves. One 
instance came under my observation last summer in a 
town where the two dealers were unusually hostile to 
each other, and in mentioning each other it was not in 
terms heard in Sabbath school. This disagreement was 
of years’ standing; still, an outsider succeeded in patch- 
ing it up, and had the satisfaction of hearing from both 
that they had buried the dead past. 

Officers of the state associations might help in such 
cases, as the prestige of their office and business reputa- 
tion might convince a recalcitrant dealer that it would 
be a great deal more comfortable and decidedly more 
profitable to live in peace with his neighbor. 

If these few remarks would provoke an expression from 
someone, or a discussion along this line, my object is ac- 
complished, 


Active and Dormant Membership. 


At the conclusion of the reading of papers Mr. Light- 
ner moved that all delinquent members be reinstated by 
paying the dues for the ensuing year. He explained that 
the one thing that the association needed was members, 
and that it would seem that by disregarding the past, 
which had been hard years, the membership might be 
thus increased. He thought the secretary had carried 
some upon the rolls for two or three years. This mo- 
tion, being seconded, brought out a very promiscuous 
and earnest discussion. Secretary Cleland explained 
that in no case had a name been retained except ot 
those who had agreed to pay and, with the exception 
of a very few cases, all had paid. On the issuing of 
the next list none would be retained on it who had not 
paid up. On inquiry as to the present number of mem- 
bers, Mr. Cleland reported that there were’200 who 
had paid up to date and that there were something 
like 700 yards in the state. Mr. Fried, of Freemont, 
took issue with the secretary as to the number of 
yards in the state, saying that he did not think 
there were nearly so many. He said that he was only 
judging it by comparison with the statement made re- 
garding the Missouri & Kansas association. In that 
territory, he said, it was asserted that there were not 
to exceed 1,350 or 1,400 yards, and out of these about 
1,000 were in the association. He did not believe that 
if there were but 1,300 or 1,400 yards in Missouri, Kan- 
sas and Oklahoma there could be 700 in Nebraska. The 
secretary explained that according to his calculations, 
based upon the list issued, the Nebraska association 
stood practically first in the proportion of members to 
the total number of yards, that is, so far as strictly one- 
state associations are concerned, unless it were with the 
possible exception of Illinois. 

H. J. Smiih, of Elk Creek, asked for information as 
to the comparative privileges of members and of non- 
members and what particular advantages were to be 
gained by joining the association. This question brought 
1orth quite a general discussion of the advantages of 
the association, and incidentally brought out the recent 
decision in the Dulaney case in favor of the Missouri & 
Kansas association. The general tone of the discussion 
was that manufacturers and jobbers had as much in- 
terest in the maintaining of legitimate prices through- 
out the country as had the dealers themselves, for un- 
less the dealers were making a profit it was but a ques- 
tion of time when they would be forced to go by the 
board. This was one great advantage of the associa- 
tion, that while they did not attempt to regulate prices 
the association did inculcate fairness among business 
men—a live and let live pclicy in contradistinction to 
what Barnett called “a monkey and parrot knock-out 
policy.” 

Championing a Great Market. 


So many things had been said by various gentlemen 
regarding St. Louis that W. E. Barns, of the St. Louis 
Lumberman, felt it incumbent upon himself to rise in 
defense of what he thought the best city in the United 
States today. Mr. Barns called particular attention to 
the fact that Mr. Barnett had told about the trip to 
St. Louis, but that after reaching there he had nothing 





to say of anything that occurred. He simply mentioned 


he fact that they did squeeze in in time to look at the 
Mississippi river. Barns then proceeded to tell various 
things which three gentlemen who had attended the St. 


Louis meeting had evidently overlooked, to the great 
of his hearers. 

On motion of Mr. Lightner the report of the officers 
and the papers read were to be printed and embodied 
in the next annual report of the association. This mo- 
tion was unanimously carried. An adjournment was 

until 10 o’cleck Friday morning. 


enjoyment 


The Theater and Banquet. 


entertaining lumbermen had secured the entire 
t circle at the Oliver theater for their guests to 

Prisoner of Zenda, for which 290 tickets were 
issued, and the lumbermen attended in a body. For 
the first time on record the Hoo-Hoo were completely 
overshadowed when they came to give their yell by a 
] hich followed. It was that of the Nebraska uni- 





hear the 











tudents, who were present in force, and it might 

said they had been thoroughly well drilled in their 
various coll yells. When the guests had assembled 
the Lindell hotel at the close of the theater per- 


mance it was found to be just midnight as the ban- 
as announced. The tables, arranged in the form 


let W 
were beautifully decorated. In the 


low square, 





center of the dining room was Hagenow’s orchestra. The 
ra s of the menu card were of very thin veneer, the 

ing very tastefully designed. This being the 
ninth annual meeting of the association, the mystic num- 


er 9 was used to good advantage in its relation to Hoo- 

Hoo and the r 1899. Following is the menu com- 

except as to the wine, which was furnished com- 
nentarily by Mr. Hoover, of the Lindell hotel: 


year 


Menu. 


w York Counts. 


ured in the rough.) 








ynons. 





34S., cut to length.) 
Fancy Cake. 
, dried.) 








inch Wafers. 
1 and bored.) 
Coffee. 
1in; well put 
ars. 


up.) 





e program of toasts follows: 








Address of Welcome,’”’ A. H. Weir, Lincoln. 
por H. F. Henderson, Osceola. 
{ <a Lumber Dealers’ Association,” J. J. Bone- 
e Wholesale Interests of the State,’’ Hon. Frank 
zer, O 
t Lumbermen and the Hoo-Hoo,” S. D. Ayers, 





imber Journals,” J. W. Barry, American Lum- 





ecil Graham, St. Louis, Mo. 
iterests,”’ J. H. Erford, Lin- 


t Champions” (the coal men), R. H. Oak- 
ir, of Lincoln, was toastinaster 
lose of the banquet it seems that each one 
to make a night of it; at any rate, the 
he very excellent example of remaining at the 
the entire program was completed. The 
W all short, and received with apparent sat- 
tion and enjoyment by those present. It was 3 
n the morning when the festivity gave way to sleep 
rest for the brief part of the night that remained. 








acts ere 


The Second Session. 


So much of the early morning had been devoted 

the banquet that the association was a full hour 
late in beginning its second session, on Friday fore- 
noon. It was 11 a. m, when the association was ready 
for business and G. W. Baldwin, of the committee on 
constitution and by-laws, made his report. The report 
was discussed by Messrs. Barnett, Critchfield, Baldwin 
and others. In the main, the report carried into effect 
the suggestions made by the secretary and the president. 
It provided for a reduction of the dues for new mem- 
bers so that the dues and membership together amounted 
to but $5 instead of, as heretofore, $10. It is a healthy 
sign that ile treasury of the association is in such 
condition as to permit this reduction. The report fur- 
ther provided for a member of the Nebraska association 
on the joint committee of manufacturers and the retail- 
ers. This recommendation was quite freely discussed 
by Messrs. Colpetzer, White, Fried, Barnett and others, 
and it was shown fully that it would in all probability 
result in a net saving to the association instead of add- 
ing an expense, as might seem at first thought. The 
convention formally adopted Section 3, Article III, of 
the universal constitution, which concluded the report, 
after which the convention adopted the report as a whole. 


AMERICAN LUMBERMAN. 


‘The committee on resolutions next reported through 
Chairman A. H. Weir: 

Whereas, This association will gain in strength and in- 
fluence in proportion as it gains in membership; many of 
the objections and lack of results now complained of will 
disappear to a very great extent when its membership 
includes a large proportion of the retail dealers of the 
state; therefore, be it 

Resolved, 1. That the incoming officers be urged to use 
their best efforts and spare no reasonable and proper ex- 
pense and trouble to induce all reputable dealers through- 
out the state to give the association the benefit of their 
membership and influence. 

2. We earnestly urge upon every present member to use 
his personal influence to the fullest extent with his friends 
and neighbors in the business to induce them to consider 
the question and see if the association cannot be made of 
great service to them, even if it does not accomplish ail 
they would desire and hope for in its early attempt to im- 
prove existing conditions. 

Resolved, That we recognize fully the influence for good 
in our association of the lumber press. These papers 
keep us in touch with the general conditions in the lum- 
ber business and are persistent and influential advocates 
of all our best interests. 

Resolved, That we urge every lumber dealer in the 
state to subscribe for them, if he can do so consistently, 
and at least to subscribe for the one which seems most 
acceptable to him, 

Resolved, That we request the incoming officers of the 
association to use their influence to secure for members 
of the association an excursion trip to such points and at 
such time of the coming year as may seem most desirable 
and pleasant for the participants. 

Resolved, That the privilege and pleasures of the pro- 
posed excursion be extended to none but members of the 
association and the lumber press. 

Whereas, Recognizing the fact that the presence of 
ladies with an excursion of lumbermen may not always 
be appropriate, proper or desirable and oftentimes not 
pleasant for the ladies themselves, therefore, be it 

Resolved, That in arranging for excursions for mem- 
bers of this association the officers or committee in 
charge be authorized to use their discretion in inviting 
ladies to accompany the same. 

L, L. Snyder offered a separate resolution tendering 
the thanks of lumbermen to the Lincoln lumber dealers 
for the full and complete entertainment, and the Lin- 


dell hotel for courtesies shown. 
The Poacher Again. 


In addition to the resolution already reported, the 
committee reported the need of some means whereby 
poachers could be restricted in their operations in the 
Nebraska territory. The proposed policy elicted some 
very caustic remarks and was discussed by Charles 'T. 
Iddings and others. Mr. Iddings said that he for one 
was ready to take radical measures; that he was ready 
to employ the most competent men they could get, put 
up the money for his salary and expenses and pursue 
such a course as would be effective. J. 8. White out- 
lined the efforts of the Omaha jobbers to try to bring 
about some sort of an agreement with two concerns par- 
ticularly referred to whereby they would refrain from 
their objectionable practices. 

From Mr. White’s outline it appears that the Omaha 
jobbers had worked earnestly and hard to bring about 
this much desired result, and had offered to sacrifice 
no little amount of personal gain. Mr. White said that 
the Omaha jobbers could be counted upon as a unit 
in favor of any policy which would redound to the 
betterment of the trade at large. Some question being 
raised as to the possible legality of the means proposed, 
Mr. Colpetzer said that he believed in taking the action 
without regard to whether it was legal or not, as he 
believed a lawsuit wouldn’t do any harm anyway. He 
was spoiling for a fight. On the whole it was thought 
best to refer the proposed policy to a special commit- 
tee, which was appointed, consisting of Charles T. Idd- 
ings, J. 8S. White and Mr. Adams. ‘The convention took 
a recess to 1:30. 

Third and Final Session. 


Promptly at 1:30 the convention assembled for busi- 
ness, and called for the report of the auditing com- 
mittee, which was submitted by the chairman, William 
Crotter. The auditing committee found the books, papers 
and vouchers all as reported by the secretary and treas- 
urer, and the report was at once adopted. The special 
committee not being ready to report, the matter of the 
proposed excursion for next year was taken up, and a 
supplementary resolution, noted above, submitted regard- 
ing the ladies. It was then proposed to appoint a com- 
mittee consisting of three members. Frank Colpetzer, A. 
jarnett and A. H. Wier were elected such committee. 
Mr. Iddings, chairman of the special committee, now 
handed in the report of the committee to the secretary, 
who read it. The report as submitted was the most 
radical and far reaching of any ever offered for adoption 
at any convention of lumbermen and referred specifically 
to operations of certain concerns. The moment the re- 
port was read a number of members were on their feet, 
each clamoring for recognition, and it was apparent 
that there was about te be a hot time in the house. 
On motion of A. H. Wier, for the purpose, he said, of 
bringing it before the house, the adoption of the reso- 
lution was moved. J. 8.-White called for a full dis- 
cussion and moved that the resolution be not printed in 
the daily papers and that the reporters present be re- 
quested to observe this instruction, which motion pre- 
vailed. Mr. Wier thought that the course outlined 
should have the full numerical strength of the asso- 
ciation, or otherwise it would be better not to attempt 
it. He agreed with the policy that the only way to 
succeed in the undertaking was to cut off the sources of 
supply. 

Mr. Iddings favored a full and special report to all 
members of the association even though they may not 
have signed the proposed policy as a brief outlined 
policy. Mr. Mahoney moved to make the policy general 
and not as applied to one or two firms, for he said it 
would be a very simple matter for concerns named to do 
business under some other name. At this juncture Secre- 
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tary Cleland said that there were others and read a let- 
ter confirming the statement. The proposed policy was 
thoroughly discussed by Messrs. White, Crotter, Fried, 
Green, Wier, Cleland, Griffin, Murty, Roland, Baldwin 
and others. Mr. Fried declared that he would not think 
of signing a document of that kind without having it 
first submitted to his attorney, but as an association 
policy he was heartily in favor of it. The proposed 
policy was amended and finally adopted by the con- 
vention, being as follows: 


Whereas, It is a matter of common knowledge that 
the ——— and » OF , Neb., have annoyed and in- 
jured the members of the retail lumber dealers’ associa- 
tion for a term of years, by selling to consumers; there- 
fore, be it 

Resolved, That we request every manufacturer and 
jobber of lumber and building material of whatsoever 
kind to abstain from selling, directly or indirectly, to 
these concerns until they discontinue selling to contract- 
ors, carpenters and consumers at points where they have 
no yards, 

Resolved, That this matter is of so great consequence 
to the members of this association that we do individ- 
ually, each man for himself, solemnly assure all manu- 
facturers and jobbers that they must choose between 
business to these concerns and business to us, for we do 
assure them that under no circumstances will we buy 
any material whatever from any concern whose lumber, 
sash and doors or other building material goes to these 
firms, 

Resolved, That the board of directors provide for put- 
ting these resolutions into effect and provide for any ex- 
pense connected therewith. 


Election of Officers. 








Before President Bonekemper knew what was coming 
a motion had been made to suspend the rules and in- 
struct the secretary to cast a ballot of the association 
for him for a third term. This motion prevailed unani- 
mously, and Mr. Bonekemper could do nothing but es- 
say a speech, which he was too overcome to finish. He 
assured the association, however, that he had no new 
promises to make, for he had done his best right 
along, and intended to continue to do so, but that he 
was thankful for this vote of confidence and would 
endeavor to see that their confidence had not been 
misplaced. On the motion of Mr. Walrath, P. D. Smith 
was unanimously re-elected as vice president, the secre- 
tary casting the ballot. William Crotter, B. D. Sher- 
wood, of North Bend, and Frank Colpetzer, of Omaha, 
the retiring directors, were unanimously re-elected, the 
secretary again casting the ballot of the association. 
This completed the election of officers, the secretary and 
treasurer being elected by the board of directors. The 
business having been concluded, the ninth annual meet- 
ing of the Nebraska lumber dealers was at an end. 

The convention was followed by a Hoo-Hoo concatena- 
tic: , to which reference is made elsewhere. 





Toes 


The Participants. 


.F,. M. Spaulding, Lincoln. 


A. H. Weir, Badger Lumber Company, Lincoln. 

F. W. Brown, F. W. Brown Lumber Company, Lincoln. 

T. U. Whiffin, De Witt. 

C. E. Gibbs, McGillis & Gibbs, Milwaukee, Wis. 

J. F. Jamison, Norton Lumber Co., Kansas City, Mo. 

T. R. French, Wixson, Bronson & French, Lincoln. 

. W. Echart, Northern Lumber Co., Minneapolis, Minn. 

E. W. Elwell, S. M. Filpot, Humboldt. 

J. J. Bonekemper, Sutton Lumber Company, Sutton. 

O. O. Snyder, O. O. Snyder Lumber Company, O'Neill. 

A. G. Mucke, Bradford-Kinsler Lbr. Co., South Omaha. 

D. T. Cornell, D. T, Cornell & Co., Holdredge. 

E. G. Day, Lincoln. 

A. Barnet, Barnet Lumber Company, McCook. 

C. G. Roane, Campbell. 

D. E. Green, S. K. Martin Lumber Company. Lincoln. 

J.S. White, Cady Lumber Company, Omaha. 

C. H. Nold, Cady Lumber Company, Omaha. 

S. B. Moffett, Dorchester, 

M. L. Fries, Arcadia, 

A. Johnson, Cross & Johnston, Ragan. 

R. M. Trumbull, Cross & Johnston, Hildreth. 

J. Engelhaupt, Milford. 

E. N. Wood, D. G. Saunders, Kansas City. 

A. E. Siegner, Curtis. 

A. B. Lansing, F. W. Buswell, Minneapolis, Minn. 

Mell Eaton, Brown Bros. Lumber Co., Rhinelander, Wis 

W. E. Martin, C. A. Smith Lbr. Co., Minneapolis, Minn. 

W. W. Cleveland, N. Wisconsin Lbr. Co., Hayward, Wis. 

C. Crowley, Northern Lumber Company, Cloquet. Minn. 

E. O. Hawksett, Jefferson & Kasson, St. Paul, Minn. 

N. R. Wentworth, Johnson-Wentworth Company, Clo- 
quet, Minn. 

7” > _, Weyerhaeuser & Denkmann, Rock Is- 
and, Ill. 

R. L. Andrews, Rice Lake Lumber Co., Rice Lake, Wis. 

John Dorgan, Whitebreast Coal Company, Lincoln. 

S. W. Lightner, S. W. Lightner & Co., Monroe. 

W. J. Miller, George A. Hoagland, Omaha. 

C. G. Cone, Loomis & Wilson Coal Company, Omaha. 

L. E. Smith, Cortland. 

C. H. Walrath, Walrath & Sherwood Lbr. Co., No. Bend. 

C. H. Kitredge, Tidball & Fuller, Fairmont. 

Wilbur Martin, Grays Harbor Company, Beatrice. 

I. V. Howard, Howard Bros.. Edgar. 

S. R. McLeran, Ashland. 

E. 8. Clark, E. S. Clark & Co., Gretna. 

J.C. Graham, St. Louis Ref. & Wooden Gutter Co., St. 
Louis, Mo, 

Hans Hansen, Minden. 

yoares C. Stearns, Adams & Kelley Company, Omaha. 


> 


E. Dewey, Frees & Montgomery, Ong. 

Eugene Hunter, Riverton. 

M. L. Elsmore, Rust-Owen Lbr. Co., Drummond, Wis. 

J. W. Jackson, Jackson & Morrison, Loomis. 

W. E. Barns, St. Louis Lumberman, St. Louis, Mo. 

W. H. Cone, 8S. K. Martin Lumber Company, Gresham. 

L. J. Horton, Stanton. 

E. R. Bee, Perry & Bee, Cambridge. 

Ben Collins, Monarch Lumber Company, St. Louis, Mo. 

J. E. McBurney, Bassett. 

Bert Stanwick, Cross & Johnston, Ragan. 

C. A. Galloway, Holdredge. 

A. J. Neimeyer, St. Louis, Mo. 

F. M. Osterhout, Osterhout & Becker, David City. 

8S. D. Ayers, Central City. 

. E. Rogers, Tabor Lumber Company, Keokuk, Ia. 
Pearson, Denver, Colo. 


Spa 


Cc. 
. A. Sire, Brock. 

L. Chapin, Shevlin-Carpenter Co., Minneapolis, Minn. 
rt Critchfield, Union Lumber & Grain Co., Elmwood. 
olpetzer, Chicago Lumber Company, Omaha. 

. Ewart, Central Coal & Coke Co., Kansas City, Mo. 
. G. Rickards, Harwick Lumber Company, Moorefield. 
. G. Washburn, C. B. Havens, Beatrice. 
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T. E. Morrison, Denver. 


W. Green, Bloomington. 

S. Woodrow, Napanee, 

W. Shafer, G. W. Backus Lumber Co., 
Minn. 

P. B. Walker, jr., 
apolis, Minn. 

I. C. Knotts, American Fuel Company, Lincoln. 

W. M. Ladd, Omaha Coal, Coke & Lumber Co., 

J. Newton Nind, secretary Mississippi Valley 
men’s Association, Minne: apolis, Minn. 

H. St. Martin, M. T. Clare & Co., Havelock. 

H. Roberts, R. E. Roberts, Arlington. 

J. B. Adams, Crowell Lumber & Grain Company, Blair. 

D. R. Phelps, Wahoo. 

J. G. DuBois, Omaha Coal, Coke & Lumber Co., Omaha. 

E. H. Smith, Omaha Coal, Coke & Lumber Co., Omaha. 

William Fried, Nye & Schneider Company, Fremont. 

H. M. Stoutenborough, Missouri Pacific railway, Omaha. 

G. W. Eggleston, Bennett. 

G. W. Eggleston, jr., Palmyra. 

M. B. Copeland, M. A. Disbrow & Co., Omaha. 

E. E. Hall, Syracuse Lumber Company, Syracuse. 

G. L. Day, Day & Frees Lumber Company, Superior. 

E. G. Fahnestock, Northwestern Lumbermen’s Insurance 
Company, Minneapolis, Minn. 

M. J. Waugh, Lincoln. 

William Krotter, William Krotter 

H. H. Mohr, Pierce. 

Cc. M. Linn, Dawson, 

I’. R. Linn, M. E. Linn & Son, Humboldt. 

John H. Rowe, North Western Lumber Company and 
Montreal River Lumber Company, Eau Claire, Wis. 

George W. Gribben, Lincoln. 

N. G. Zigler, Levi Kime, Unadilla. 

W. E. Brown, Foster & Smith Lbr. Co., 

John W. Barry, American Lumberman, Chicago. 

C. A. Chapin, S. K. Martin Lumber Company, Ulysses. 

G. W. Bechtelheimer, Oliver & Bechtelheimer, Juniata. 

S. J. Whitten, Friend. 

W. E. Montgomery, Frees & Montgomery, 

George W. Baldwin, Crete Lumber 

Joseph G. Burress, Geneva. 

J. H. Phelps, Wilsonville. 

M, T. Phelps, Beaver City. 

H. W. Graves, J. M. Graves, Sutton. 

Cc. M. Kincaide, William Buchanan, 

", W. Buswell, Minneapolis, Minn. . 

N. T. Parker, Mo. Lbr. & Land Ex. Co., Kansas City, Mo. 

we W. Fullam, Fullam & Son, Blue Springs. 

W. Cochran, Foster & Smith Lbr. Co., Havelock. 

z 'B. Rogers, Ww. E. Moore & Co., Bromfield. 
. M. Green, Aurora. 

‘a F. Brown, Brown Lumber Company, 

M. Caldwell. University Place. 

H. H. Judd, H, H. Judd & Co., Rising City. 

J. S. Adams, Genoa Lumber Company, Genoa. 

J. W. Hart, Stromberg. 

J. C. Mahan, Malcolm. 

Fred Paris, Foster & Smith Lbr. Co., Hallam. 

J. W. Montgomery, Plank & Co., Raymond. 

A. B. Outhouse, Keystone Lbr. Co., Loup City. 

J. O. Rowland, Avoca Lumber Company, Avoca. 

T. F. Jamison, Weepingwater Lbr. Co., Weepingwater. 

O, L. Brown, Chester. 


Pag 


Minneapolis, 


Mississippi Valley Lumberman, Minne- 


Omaha. 
Lumber- 


& Co., Stuart. 


Wymore. 


Edgar. 
Company, Crete. 


Lincoln. 


yreeley. 


J. F. Dietz, C. N. Dietz, Omaha, 
ce Mahoney, Greeley 
J. Woodward, Shell Lake & White River Lumber Com- 


pany, Omaha. 
Frank L. Young, Frank L. Young Lbr. Co., 
H,. I. Converse, H. I. Converse & Co., 
J. W. Miller, Carleton. 
F, W. Bodie, C. N. Dietz, Omaha, 


Edgar. 
Shickley. 


R. A. Weston, Cambria Mining Company, Cambria, N. Y. 
W. L. Rule, Foster & Smith Lbr. Co., Plymouth. 

Arthur Warren, S. J. Whitten, Friend. 

J. H. Henderson, H. F. Henderson, Osceola. 

T. L. Davies, Utica. 

oo Huston, Bradford-Kinsler Lumber Company, South 
R. B. _ Nye & Schneider Company, Fremont. 


J. C. Waugh, Lincoln. 
S. S. Saunders, Beaumont Lbr. Co., Kansas City, Mo. 
G. H. Riner, Missouri Lumber & Land Exchange Com- 
pany, Kansas City, Mo. 
G. B. M. Will, S. K. Martin Lbr. Co., Valparaiso. 
Mart Pilley, S. K. Martin Lbr. Co., Thayer. 
W. E, Cunningham, S. K. Martin Lbr. Co., 
W. H. DeBolt, S. K. Martin Lbr. Co., Seward. 
J. L. Evans, G. Chapin & Co., Beaver Crossing. 
G. Bs Turner, ‘Dierks Lbr. & Coal Co., Broken Bow. 
M. Be Manning, Dierks Lumber & Coal Co., Fremont. 
R. H. Oakley, Northern Coal Company, Denver. 
Cc. L. Chaffee, Omaha, 
Peter Dierks, Dierks Lumber & Coal Co. 
W. T. Norway, Chippewa Lumber & 
Chippewa Falls, Wis. 
John Goldenstein, Glenville. 
. H. Kelley, Adams & Kelley Company, 
ould Dietz, Omaha, 
: ae McMaster, H. C. McMaster & Co., F 
. o. Parkhurst, Ashland. 
. J. Minor, Nelson. 
W. Laflin, Wymore Plaster Company, 
N. Dunn, ‘Cc. N. Dietz, Omaha. 
Ss. Fuller, Fuller & Waterman, 
A. J. Basye, Hubbel. 
Max I, Mosher, Louisiana Red Cypress Company, 
sas City, Mo. 
Thomas Murtey, Murtey Bros., Verona. 
~ P. Young, Paul Schminke & Co., Burr. 
C. Walker, Walker Bros. & Co., Douglas. 
( Tharies R. Lehrack, Farmers’ Lbr. Co., Cook. 
Burch, Wymore Plaster Company, Wymore. 
). 8. Rolfe, D. P. Rolfe & Co., Nebraska City. 
. ao Tucker, Howe Lumber Company, Howe. 
~ Planter, H. F. Cady Lumber Co., Omaha. 
WwW Malone, Beaver City. 
8. S. Sears, Hyannis. 
2 Smith, C. R. Smith & Sons, Elk Creek. 
1 s. Pusey, Western Lumber Company, Western. 
W. H. Barry, J. B. Switzer, Daykin. 
John L. Hollister, Ohiowa. 
D,. Eager, Beaver Crossing. 
W. Smith, Smith & Bone, Smithfield. 
J. - Von Steen, Beatrice. 
. Tidball, Greenwood Lumber 
Ira ‘Moulton, "Scranton. 
. Lowe, Huntley. 
George s. Ward, George S. Ward & Co., 
John Murtey, Murtey Bros., Verona. 
L. Wentworth, Adams & Kelley Company, 
J. A. Craven, Exeter. 
J. R. Hollingsworth, ) -_* 
Will Hasset, W. H. Hasset, 
- Wilkinson. 
J. Hoerger, Sutton Lumber Company, Sutton. 
M. J. Mitten; Panama. 
=. Blunk, Western. 
M. W. Lee, Lee & Gingery, 
J. C, Cleland, Fremont. 
R, Hunzinger, Lewiston, Idaho. 
is Chapin, S. K. Martin Lumber Co., 
BD, $ Green, S. K. Martin Lumber Co., 
= E. Newbranch, World's Herald, 
L. Furre, Dierks Lumber 
Richard Wilkinson, Stopher 
Louis D. Dean, 


Liberty. 


Lincoln. 
300m Company, 


Omaha. 


rank?tin. 


Pro rans 


Wymore. 
( 


York. 


Kan- 


. 


Company, Greenwood. 


Jay Center. 
Omaha. 


Disbrow, 
Tecumseh, 


Omaha. 


Valparaiso. 


Lincoln, 
Lincoln. 
Omaha, 

& Coal Co., Broken Bow. 
& Wilkinson, Eagle. 
Dean Lumber Company, Lincoln. 


David Dean, Dean Lumber Company, Lincoln. 
B. W. Davis, John R. Davis Lumber oo: a Wis. 
ncoln 


Paul Bartlett, Curtis & Bartlett Co., 
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F, J. Carroll, Gothenburg. 

Henry Eames, Curtis & Bartlett Co., Lincoln. 

J. H. Erford, Curtis & Bartlett Co., Lincoln. 

S. A. Foster, Foster & Smith Lumber Co., Lincoln. 

A. E. Hart, Dierks Lumber & Coal Company, Lincoln. 

George E. Gascoigne, F. B. Brown Lumber Company, 
Lincoln, Neb. 

Charles N. aw Badger Lumber Company, 

Homer W. Gray, J. M. Gray, Sutton, Neb. 

J. P. Lansing, F. Ww. Buswell, Minneapolis, Minn. 

Albert E. Parmelee, State Journal, Lincoln. 

J. E. Jones, John Stevens, Jr., Germantown. 

J. H. Melville, Sterling, Neb. 

Cc. C. Whiston, South Omaha. 

M. T. Phelps, Beaver City. 

Ed. A. Smith, Western Glass & Paint Co., Lincoln. 

H. J. Smith, C. R. Smith & Son, Elk Creek. 

Cc. A. Smith, Dierks Lumber & Coal Co., Lincoln. 

P. D. Smith, Foster & Smith Lumber Co., Lincoln. 

Cc. F. Iddings, North Platte. 

J. A. Rudd, Foster & Smith Lumber Co., Lincoln. 

Renfrew Stevenson, Dierks Lumber & Coal Co., Lincoln. 

W. F. Vincent, Hannibal Saw Mill Co., Hiawatha, Kan. 


Lincoln. 





LOGGING CONDITIONS. 


n~ 


Around the Upper Mississippi. 





Minneapolis, Minn., March 1.—The turn to colder 
weather this week was a very grateful change for the 
loggers in the pine and hardwood timber of this state 
and Wisconsin. In many places the roads had become 
unfit for hauling and some camps were on the eve of 
breaking up, when the weather changed and snow to 
the depth of eight to ten inches fell, accompanied by 
zero weather, completely patching up roads and giving 
the Wisconsin hardwood loggers the best weather they 
have enjoyed this season. In Wisconsin contractors and 
farmers are busy hauling logs to mills and to tracks 
Crews loading ties, poles, ete., at railway landings have 
been impressed into the service of hauling out and for 
this reason shipments of railway material have been 
delayed to some extent. If two weeks of this weather 
shall prevail in Wisconsin the result will be very satis- 
factory to all concerned. <A large amount of material 
will have been banked. On the upper Mississippi the 
cold wave saved thousands of dollars to loggers and con- 
tractors. 

Just now logs are being hauled to landings very rap- 
idly, so that with a week more of cold weather few logs 
will be left on skids in any part of the woods. From 
that time on logging will be done close to the choppers. 
The amount of logs put in this year will be well up 
to the largest total ever put in, if the month of March 

shall be a good average month for hauling. 


—_—_——erOO 


On the [lenominee. 


Marinette, Wis., March 1—The camps have already 
commenced breaking up. By the end of this week the 
Fence River company will have four and F. M. Stephen- 
son & Co. two. About the middle of March many otiiers 
will break up. A full stock of logs will be secured Ly 
all the companies. 

The weather this week has been perfect for logging. 
Snow and cold weather succeeded the thaw and have 
made the loggers smile. The snow has been a great help 
to the cedar men and will largely increase the stock ot 
that commodity. 

Some of the mills will commence sawing about the 
middle of March. The Bay Shore company expects to 
begin operations on logs brought in by rail about March 
13, and the Kirby, Carpenter Company will start its three 
mills on March 20; also the Girard Lumber Compauy. 
All the mills will begin sawing as early as possible. 

This is the last season the Kirby, Carpenter Company 
will do any of its own logging. The work will be let out 
to jobbers hereafter. The Holmes & Son road will put in 
most of its timber. 


—r 





Good Logging Weather. 


La Crosse, Wis., March andpoint of the 
logger the weather of the past week has been especially 
favorable, and although men and teams have been com- 
ing out of the woods every day for a fortnight and more 
much good work is being done in every camp that is still 
in operation. There is now prospect of at least a week 
more of this sort of thing. There is any amount of 
logs on the skidways, and all that is wanted is a few more 
days of good hauling to make a big difference in the 
actual log cut landed in the streams. 

Foreman James Raddin, in charge of the La Crosse 
Lumber Company’s camp at Hemlock Dam, Clark county, 
wound up his season’s work on Monday. He put in 
105 days of steady work and landed on the ice on Poplar 
river 3,000,000 of high grade logs. 

The log cut of the C. H. Nichols Lumber Company 
this season will exceed 12,000,000 feet. 

Ernest Horner, who is lumbering on an extensive scale 
on the Brule in the northern part of the state, spent 
several days at home lately. His mill at Hornersville 
has been in operation all winter, and besides what he 
has already cut he has banked 7,000,000 of pine logs 
for his summer’s cut. 








In Northern Central Wisconsin. 


Merrill, Wis., Feb. 28.—The storm of last Saturday 
brought this country six inches of snow and a cold wave 
to keep it with us. The few warm days had so affected 
the roads that farmers had to cease hauling logs and a 
few camps had arranged to break up, as it was generally 
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considered that we would have no more hauling weather 


this winter. The breaking up this early meant a heavy 
loss to country mills, jobbers and farmers and would 
very materially have curtailed the input of logs by many 
firms. The changed conditions have given a new impetus 
to the interests of the valley, and if we can have good 
sleighing for two weeks it will mean many thousands of 
dollars’ benefit. 

John Oelhafen, of Tomahawk, broke camp during the 
warm spell, but as he had many million feet decided not 
to start again. 

The R. Conner Lumber Company, whose mills are at 
Stratford, has been operating six camps and has about 
20,000,000 feet of logs landed. The new mill of the com- 
pany at Stratford is a very complete, up-to-date affair; 
with a capacity of 100,000 feet a day of twenty-four 
hours. 

Between a siege of grip and the cold, which sent home 
from camp many men who did not go back, many log- 
gers have been running their camps on short help. 


eee 


Fred Olson, who has been purchasing large amounts ot 
cedar in Ashland and Bayfield counties, Wisconsin, has 
started a camp near Moquah with a crew of thirty men, 
who will be employed the year round. He is shipping 
three to five carloads a day, some going as far east as 
New York and as far southwest as Texas. Morris 
O’Brien is operating two cedar camps down the Omaha 
line from Ashland. An order was placed lately with an 
Ashland man for sixteen cedar posts, sixty feet in length 
each, six inches in diameter at the top. The sixteen 
poles brought $240, or $15 each. 





SOME OBSERVATIONS AT MENOMINEE- 
MARINETTE, 


A recent visit to the Menominee river district shows 
some interesting conditions. One of the first things that 
strikes a visitor is the large quantity of logs that is 
being brought in by rail this winter. A year ago a 
good many logs were brought in in this way, but the 
quantity this season is probably three or four times as 
great. No estimate at present is available as to the 
quantity, but some people think that it will run close 
up tc or perhaps exceed 50,000,000 feet. These logs are 
of all sorts that are found in the upper peninsula of Michi- 
gan and the Menominee river district generally, pine, 
cedar and the hardwoods predominating. 

These logs are partly the supply oft mills which are 
now making a winter cut for almost the first time in 
the history of the Menominee river. Winter sawing 
has not been popular, and in fact the output now is not 
extensive. Still four mills are running full capacity. M. 
A. Burns is running the Forster Lumber Company’s mill, 
the upper mill of the Ludington, Wells & Van Schaick 
Lumber Cumpany is cutting for J. M. Martin, the mill 
of the Marinette Lumber Company and that of the Saw- 
yer & Goodman Company. The chief products of these 
mills are maple, elm and basswood, the latter predomi- 
nating. While these are the only mills now running, 
some others will cut hardwoods this year, among them 
being the mill of the Bay Shore Lumber Company. It 
is thought that the 1899 output of hardwood lumber 
will be fully double that of 1889. 

The fine new mill of the Sawyer-Goodman Company, 
which began cutting pine late last summer, is doing 
magnificent work in hardwoods. It was started up with 
the same saws as cut pine and without any change in 
rig, and is turning out about 75,000 feet every 10 
hours of as perfectly sawed lumber as has ever been seen. 
The largest cuts of course are made on basswood, while 
on maple the product may run down to 60,000 feet a 
day. ‘The company a short time ago sold a large block 
of elm at $16 log run, which is considered a pretty good 
price. 

Buyers hold up their hands in dismay at the position as 
to prices taken by Menominee holders of pine, who are 
absolutely inflexible. Menominee is a sort of center of 
factory plank, but quotations are now so high that a 
good many buyers are discouraged. It is said that the 
buyer for an Oshkosh sash and door factory was in 
Menominee last week looking the ground over and went 
back home with the expressed determination to recom- 
mend to his principals that they buy no factory plank 
for some months to come. He said that his house had 
supplies for the remainder of the year and in his opin- 
ion should take its chances on the future of the market. 
Another sash and door lumber buyer gave up the task 
and went home saying that prices were altogether too 
high to suit him. But he said further that it might be 
all right if the sash and door manufacturers had a small 
part of the determination of the lumbermen. 

Dry lumber is so thoroughly cleaned up on the river 
and so much has been sold in advance that the opera- 
tors feel very confident of their position and that buyers 
will be obliged to come to their terms. The number of 
sales that have been made and the high prices that have 
been secured encourage the operators in their present 
attitude. A prominent Chicago box man very recently 
bought the entire mill cull output of the Kirby, Carpenter 
Company’s mill No. 2 for the coming season at $8 a thou- 


sand on dock at Menominee. This amounts to possibly 12,- 


000,000 feet. Nos. 1, 2 and 3 8 and 10-inch boards are 
No. 2 shop sells at 
No. 1 shop at $29 to $30, 


Even lath has advanced 20 cents in the 


sold at $11.50 rough at Menominee. 
$18, against $15 last year; 
and so it goes. 

last three weeks. 























WITH THE CAIRO TRADE. 


Unprecedented Conditions of Big Demand and Small 
Stocks—A Cottonwood Famine—Annual 
Election of the Cairo Exchange 

—Personal Notes. 


Cairo, lll., Feb. 25.—Trade conditions here are the most 
extraordinary in the history of lumber operations. On 
the one hand, every dealer is almost flooded with orders 
and consumers are beseeching immediate shipments, while 
on the other there is hardly a stick of dry lumber on 
hand and little prospect of any within ninety days. 

One of the big operators advised that he was getting 
tired of replying to inquiries for cottonwood. ver since 
the beginning of the year he had done nothing but make 
excuses regarding the situation and had written hun- 
lreds of letters explaining why shipments were impossi- 
ble. dle had almost reached that stage where he was 
forced practically to ignore inquiries; at least he felt 
like doing so. ‘The situation had not improved at all 
luring the past fortnight; on the contrary, stock seems 
nore delusive than ever. 

the situation is due, of course, to the fearful weather 
this winter, which cut off shipments and, until very re- 
ently, even logging operations. Weather improvement 
past ten days has made the latter again possible, 

shipments of lumber continue absolutely nil. The 
ds are axle deep in mud and no effort is made at 
et lumber to the river or railroads, and Cairo 

picture of being tied up. Reports received 
that Memphis is in practically the same 
The dealers there are complaining bitterly 
of stock and shipments are next to impossi- 
lhere is a cottonwood famine at both Cairo and 
iis, nine-tenths of the yards having the appearance 
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a hen roost after Uncle Rastus’ operations. it is not 

i question of price but of stock. A recent tour of the 
yards here did not discover over 10,000,000 feet of dry 
cottonwood on the sticks, not one-sixth of what the 
vht to carry and doubtless did carry a year ago 


1is time. Stocks are not for sale at any price unless 
he dealer is tied up in a coniract and is forced to let 
One ¢ dealers stated last week that if 60,000,- 


f the 


1) or 70,000,000 feet should appear suddenly cn tne 
market it would be absorbed almost in a twinkling. 
large consumers of box shooks are begging for cotton- 
and coming direct to Cairo to see if it is possible to 

it some price. Of course they return disappoint- 

One consumer last week visited Cairo seeking 4,000,- 


uv feet, and this is not an unusual case, either. 
dealers are taking the situation philosophically, 
irritating to be forced to turn orders down. One ot 
e local dealers says that he is almost ashamed to look 
r book, for he was receiving letiers begging, 
esceching, imploring and even threatening him for a 
I once, while his hands were tied hard and fast. 
lhirty days of good dry weather would even the situa- 
t but it will probably be ninety days 
this writing before the Cairo lumbermen will be 
in the swim. That they will be up to their necks 
mn business this spring if weather conditions should be 

lecent is beyond question. 

River movements are practically at a standstill. There 
is not a stick of lumber on the Cairo inclines, nor any 
in sight down the river. Navigation is extremely peril- 

is just The Mississippi river is gorged with 

nd the water is high. Insurance companies do not care 

o underwrite risks on lumber in barges under such con- 

ions and lumbermen would hardly feel inclined to 

stock at their own risk, even if they could get 

e river. Only recently one of the local dealer’s 

ves was landed high and dry on a sand bar «hile 
xiging floating ice, and this sort of thing is expensive. 

Dealers who are tied up in contracts are in a perplex- 
ing situation. While some of the manufacturing conceins 

suming the lumber are inclined to be easy under the 
ircumstances, others are less reasonable, and threats 
ive been made of legal proceedings unless stock be forth- 

The following story, heard here just recently, is illus- 

tive of the ways of the scalper of Chicago: <A scalper 


n considerably, 


at this time. 


barge 


+ } 


tered the office of a big operator in cottonwood, and 
1: “Are you in the market for dry cottonwood ?” 

Yes, sir, always. What have you?” 

I have 5,000,000 of choice cottonwood on sticks down 


1e river. Fully 60 to 70 percent of it is dry and the tot 
is prime. 

How much do you want for it?” 

“For the dry stock $11.50; or, if you’ll take the whole 
as it stands, you may have it for $11. You can send 
your men down and inspect it first, of course.” 

“And where is the lumber?” queried the operator. He 

sought he was enough in touch with the market to know 
of any such lot of lumber, and the man interested him. 

“At Arkansas City,” the scalper replied. 

“My friend,” said the operator, regarding him curious- 
'y, “you may not be aware of it, but I happen to own 
every stick of cottonwood at Arkansas City myself. You 
are offering my own lumber to me. Good morning.” 
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AMERICAN LUMBERMAN. 


The big Chicago Mill & Lumber Company is still saw- 
ing box shooks, despite the famine here. The company 
has between 15,000,000 and 16,000,000 feet of dry stock 
down the river, and enough of it can be moved to keep 
the mill supplied, taken with what is now in the yard 
here. 

lk. Sondheimer & Co. will erect a mill for sawing hard- 
woods, in the near future, probably during the spring. 
This firm has a fixed demand for quarter sawed oak and 
controls a trade demanding it. 

Frank Walsh, local manager for Tlouston Bros., reports 
trade fair, with good demand and light stocks, 

George J. Krebs, manager for the Himmelberger & 
Friant Company, advises that some progress is | eing 
made at the mill. The railroad work is slow, «wing to 
bad weather. 

The F. E. Creelman Lumber Company reports through 
Mr. Creelman a most remarkable situation, as outlined 
in this general correspondence. No real relief is yet in 
sight and the lumbermen are in a state of quietude rarely 
seen at Cairo at this time of year. The Three States 
Lumber Company, De Montcourt & O’Hara and_ the 
Carey-Halliday Lumber Company all confirm the general 
conditions noted above. 

Dodge & Sunbury advise that cypress is quiet; 
river receipts and none in sight. 
prices up. 

At a meeting of the Cairo Lumber Exchange, held 
on Wednesday night, February 22, there was a full at- 
tendance, The occasion was the annual election of ofli- 
cers for the ensuing year. It was also decided to infuse 
new life into the exchange by holding weekly meetings 
and it was also suggested to have some social demon- 
stration in the future, with an occasional banquet. The 
following officers were elected: 


no 
Demand is good and 


President, William E. Smith, manager of the Three 
States Lumber Company. 
Vice president, E. C. Allen, manager Chicago Mill & 


Lumber Company. 
Secretary and treasurer, F. P. 
ton Bros. 


Walsh, manager Hous- 


The exchange is founded on strong lines for the general 
betterment of the local lumber trade and can be made to 
accomplish much good. 

The F, E. Creelman Export Lumber Company will 
make a shipment of 500,000 feet of hardwood lumber to 
Rotterdam, via Mobile, about April 1. 

A party, consisting of I’. W. Upham, of Chicago; W. A. 
Starr, Eau Claire, Wis.; I. H. Smith, St. Louis, Mo.; 
John L. Miller, Paul G. Sehuh, H. 8. Candee and F. E. 
Creelman, started about ten days ago on a tour of in- 
spection of the I’. Ek, Creelman Export Lumber Company 
in Alabama. ‘These gentlemen went by rail to Mobile, 
thence to the mills by tug boat up the Tombigbee river. 
Several days were spent on the trip and the party was 
highly pleased with the plant of the company and its 
timber holdings, as well as the southern country. 

George M. Dodge, of Dodge & Sunbury, has been away 
on a business trip through the west and south. 
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A MICHIGAN ESTIMATE. 


tecently the Lumberman had a call from Stephen F. 
Derry, of Saginaw, Mich., who is a dealer in hardwood 
lumber. Mr. Derry says that he has succeeded in secur- 
ing about 5,000,000 feet of Michigan hardwood lumber 
for this season’s business, but that prices are high ana 
stocks scarce. Particularly are things in bad shape in 
the Michigan ash belt. Im Gladwin, Bay, Arenac, losco, 
Clare, Midland, Saginaw, Osceola, Tuscola and Shia- 
wassee counties there has been practically no snow, so 
the farmers have been unable to get in their usual 
stocks to the mills. Elm is also up and basswood is 
going to be good property this year, for it is scarce and 
held at a high price. Firsts and seconds basswood are 
now being quoted at wholesale at $21 a thousand. Log 
run ash, mill culls out, is being held at the mills at $16. 
Hard maple, however, is not in as good shape as most 
other hardwoods. ‘There has usually been a surplus and, 
while the stocks are not large—in fact, are rather small 
—it is diflicult to get prices up in accordance with the 
actual situation. Mr. Derry was on his way south on a 
pleasure trip, intending to visit St. Louis, Hot Springs 
and New Orleans. 
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A WISCONSIN REPORT. 


Koss P. O., Menominee County, Mich., Feb. 27.—The 
most pronounced feature in our business is the inquiry 
for hardwoods of every description. Almost anything in 
the entire line of northern hardwoods commands an im- 
mediate sale at high prices. 

We have closed a contract for the sale of our soft elm 
at $4 advance on prices which we received last year, and 
are holding our basswood at the same advance. We have 
had opportunities to dispose of our ash at even a better 
advance than this figure on prices of last year. The 
market in this part of the country is entirely bare of 
stock; the crop of hardwood logs in this section will not 
be large. Logs were coming in very well up to ten days 
ago, but the last thaw we had ruined the roads and up 
to date there has been almost nothing coming in. 

The thaw will also curtail the supply of posts on our 
line, as nearly all the cedar close to the railroad has been 
cut off, and the price on posts is still so low that it does 
not pay to haul them any great distance. Combine this 
with poor roads and it means that very few posts will 
come out of the woods. 

There is a good demand for hemlock and cedar shin- 
gles. Prices on hemlock are firm. Prices on cedar shingles 
are not as good as we would like to see them, but, owing 
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to the competition from western coast shingles, it seems 
as if $1.90 to $1.95 is as much as can be realized for white 
cedar shingles. 

We shut down our 
weather, but start up 
with the intention of 
day until April 15. 


mills during the intensely cold 

again Wednesday of this week, 

running twenty-two hours each 
C. H. Worcester & Co. 





CONDITIONS IN WEST MICHIGAN. 

Manistee, Mich., Feb. 28.—There will not be nearly 
the stock of hardwoods tributary to this market that 
Was anticipated. In maple there will be a fair supply, 
but not more than half enough for the demand should 
it keep increasing as it has up to the present time. Bass- 
wood is always in short supply at this point. Soft and 
rock elm have begun to be quite scarce and the spe- 
cialties are so absorbing them that the prices paid have 
put them out of the reach of the general dealer. Birch, 
from recently increased use, has been in excessive de- 
mand all winter, and even for cherry, for which there 
had been absolutely no demand for three years, there is 
now considerable inquiry, with consequently enhanced 
prices. Beech will be more in evidence this summer than 
usual, 
. Murphy & Diggins, of Cadillac, Mich., have bought 
3,000 acres of hardwood land in Colfax township, about 
four miles west of Gilbert, in the Cadillac district. The 
seller of the tract was Charles McNeil, and the consider- 
ation was $30,000. The timber will be converted into 
lumber in Murphy & Diggins’ mill at Cadillae. 
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THE WISCONSIN SITUATION. 


An inspector and buyer who returned recently to this 
city from a trip through the Wisconsin hardwood region 
says that logging operations were given a decided set- 
back by the warm spell of last week. In January it 
was thought that the hardwood output of Wisconsin 
would be one of the largest in the history of the state, 
although many operators were late in getting into the 
woods. But when the thaw came a number of jobbers 
were disheartened and broke camp. Others were more 
conservative, however, and waited patiently for the cold 
spell which they knew must follow. This came on Sat- 
urday, accompanied by snow, and activity was at once 
renewed, every etfort being made to get in as soon as 
possible the logs that had been cut. ‘Two or three weeks 
more of good logging weather will help out the hard- 





coo 
wood operators immensely, but, at best, it is claimed the 
cut will fall short of anticipations from 10 to 15 percent. 
‘The inspector above referred to also states that very little 
of the coming season’s hardwood product of Wisconsin is 
contracted for as yet. In the territory covered by him 
personally there was about 70,000,000 feet in sight, of 
Which not over 5,000,000 feet had been sold. Many mill 
men even refuse to talk prices, preferring to hold their 
product until they have the lumber in pile, evidently be 
lieving that a better price would be obtained by so doing. 
It is expected, however, that the bulk of the Wisconsin 
output will be distributed by comparatively few opera- 
tors, thus placing the lumber in strong hands and giving 
assurance of a firm market. 
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SOME MICHIGAN INTERESTS. 


Saginaw, Mich., Feb. 28.—Cobbs & Mitchell are build: 
ing a maple flooring mill at Cadillac and the machinery 
is being placed in the mill. 

McClure, Kelsey & Co., Detroit, have purchased 150 
car loads of hardwood lumber from V. L. DeWitt & 
Son, of Auburn, Ind. The stock will be railed to De- 
troit and to customers of the purchasers. 

A surveying party is running a line for a railroad from 
Petoskey to Cheboygan. If built it will traverse ex- 
tensive tracts of hardwood timber. It is intended to 
operate the road with electricity. 

The mason work in the new planing mill of W. D. 
Young & Co., West Bay City, is finished. The mili will 
be equipped with all modern machinery, including a 
300 horse-power Corliss engine, and the dry kilns will 
have a capacity of 250,000 feet. The product will be 
hardwood flooring chiefly, and it is said it will have 
the greatest capacity in that line of any mill in the 
country. The firm expects to start the plant April 1, 
and has several orders for flooring already booked. 

It is not known as yet what the intentions of Kerry 
& Walsh, the maple flooring concern recently burned out 
in Saginaw, are, but it is not believed they will re 
build. 





DEMAND FOR GREEN LUMBER. 


Oshkosh, Wis., Feb. 28.—Yard stocks are getting badly 
broken, orders are very active, prices are steadily ad 
vancing and the trade seems to take kindly to this ad- 
vance, expecting that the time has come when it must 
pay more money for lumber. In hardwoods I cannot re- 
member a time when the demand has been such as it has 
been this winter, utilizing and seeming to require for im 
mediate use a large amount of green stock, which is be 
ing shipped right from the saw. Dry basswood is almost 
entirely out of the question and all the other hardwoods 
are unusually active. Wm. J. Wagstaff. 





A new mill will be built to replace the one recently 
burned at Acme, Ore., owned by the Siuslaw Lumbe1 
Company. I. B. Cushman was lately to leave for San 


Francisco to buy the necessary machinery. Money to 
the amount of $1,000 was subscribed by the people in 
the vicinity to assist the company in rebuilding. 
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Building Season on Hand at the Metropolis--Eastern and Lake Erie Wholesalers at Boston— 
Sundry New Enterprises—Good Stocks at the Tonawandas. 





New York, Feb. 28.—Spring is at hand according to 
the calendar, and the balmy, mild weather that has suc- 
ceeded the last blizzard gives us hope that we have seen 
the last of the chill blasts for a time, and that the big 
business boom confidently awaited by the trade is near. 

The first signs have appeared. ‘The lumber yards have 
been thawed out pretty generally and up in Harlem and 
in some of the suburbs they have begun to uncover the 
foundations of new buildings that were started last fall 
or in the spring of 1898. 

If there are two weeks mbre of the kind of weather we 
have had lately, and no one denies that we have had 
all the old-fashioned winter we want this season, spring 
building will start in with a rush, and wholesalers and 
retailers will be happy. 

That is, the wholesalers will be. All the yards are 
stocked up fairly well, but they would have to replenish 
stocks before very long and then they might hesitate 
before stocking up at the big prices that are asked now 
for every kind of lumber. 

sut_ they wouldn’t hesitate very long. With lots of 
buildings, repairs, etc., the lumber would have to be pur- 
chased, no matter what the price, and then the retailer 
who had not prepared his customers for an advance in 
figures would suffer. 

The market does not change an iota in its general ap- 
pearance, Everywhere one turns he hears of scarcity in 
stocks, firmness in prices, and a plentitude of orders and 
inquiries. 

Although lumber dealers are not vitally interested 
they read with smiles of unbelief the story printed this 
week that the old Morris canal in New Jersey was to be 
abandoned. It is a picturesque old waterway, but its 
usefulness has been impaired by the railroads, and now 
it is monopolized almost entirely for coal transportation. 

The Bulmer Lumber Company, of Kent avenue, Green- 
point, made an assignment on Saturday last to G. J. 
Stillwagon. Although no statement has yet been made it 
is believed that the liabilities will be between $20,000 
and $30,000. The Bulmer Lumber Company did a fair 
retail business, but it was generally believed that it took 
too large a load upon itself when it succeeded the old 
concern of the same name and assumed its liabilities. 

Wilson & Deghuee, burned out at their Moore street 
address, have taken temporary quarters at 129 Broad 
street. 

An important step, and one that has been hanging fire 
for some time, has at last been taken by the yellow pine 
men in this city. They have decided to band together un- 
der the name of the Yellow Pine Exchange, and on March 
14 they will elect officers for the ensuing year. 

James Taylor, of the new retail establishment of James 
Taylor & Sons, Twenty-first street and Eleventh avenue, 
was formerly connected with the firm of Green & Taylor, 
West Twenty-ninth street. 

\ recent visitor to the city was E. V. 
Ellisburg, Pa. 


Dunlevie, of 


The Week’s Charters. 


The quotation for steam tonnage from the gulf to the 
United Kingdom and continent is 105s new form, though 
in one instance 100s was accepted for a prompt boat to 
Liverpool. Owners are asking 7s and 7s 6d for modern 
stecmers for periods of three or six months, but char- 
terers’ ideas as a rule are below the inside figure. 

Sail tonnage orders to the River Plate are executed 
with some difficulty. Shippers are bidding $13 and $14 
frem gulf ports to Buenos Ayres and Rosario and $9.50 
and $10 from the provinces, but owners do not seem in- 
clined to aecept these figures. Tonnage to Brazil is 
wanted and full previous rates are bid, but vessels are 
dificult to obtain. There is good inquiry for coastwise 
lumber tonnage, but though shippers are willing to pay 
full market rates very few vessels are offered. 

Yollowing are the lumber and timber charters for the 
week ending February 25: 

3ark F. B. Lovitt, 544 tons, Yarmouth, N. S., 
Ayres, lumber, $9.50. 

Bark Grazia, 763 tons, Pensacola to Rio de Janeiro, lum- 
her, $16, $2 form. 

jark Alberta, 610 tons, Mobile to Rosario, 

Schooner Anna Louisa Lockwood, 266 tons, 
Wavana, lumber, $5.25. 

Schoorer Blomidon, 271 tons, Orange Bluff to Trinidad, 
lumber, $6, 

_, bark Boylston, 515 tons, Portland to 
leneriffe, lumber, private terms. 

Brigantine C. C. Sweeney, 596 tons, Pascagoula to New- 
port News, lumber, $5.50. 

Schooner R. T. Rundlett, 258 tons,. Apalachicola to New 
York, dry cypress, $6.25; option Sound, $6.50. 

_ Schooner Ella M. Willey, 799 tons, New York to Port 
Spain, lumber, etce., $3,000. 

Bark Jennie Sweeney, 611 tons, Fernandina to Philade!- 
rhia, lumber, $5. 

Schooner Fred Gower, 778 tons, Brunswick to Philadel- 
phia, cross ties, 15%4c, 100,000 feet per day. 

Schooner R. F. C. Hartley, 446 tons, Jacks rille to 
New York, lumber, $5.50; option Sound. $5.62 
Schooner Dora Matthews, 373 tons, Brunswick to New 
York, three trips, lumber, $5.25. 

Schooner J. C. McNaughton, 146 tons, Newberne to At- 
lantie City, lumber, $4. ° 

Schooner Alfaretta S. Snare, 241 
Ponce, lumber, $6.25 and port charges. 
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IN WESTERN NEW YORK. 
Buffalo, N. Y., Feb. 28.- 
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A strong contingent has left 


here for the National Wholesale Lumber Dealers’ As- 
sociation convention in Boston this week, the hardwood 
trade better represented than the pine, but all who could 


possibly get away accompanying the crowd. Each of 
the delegates wore a badge inscribed, “Put me off at 
Buffalo in 1901. I want to visit the Pan-American Ex- 
position.” Three delegates from Tonawanda accompa- 
nied the party and a special car carried it, the sides of 
the car covered with banners inscribed with the legend 
of the badges, 

Trade has slackened some the past week, for no very 
apparent cause. The weather has been propitious, with 
very little storm and mild enough for outdoor work. The 
activity among architects, the large number of building 
permits issued and all other indications point to an ac- 
tive demand for building material of all kinds. 

H. C. Frick, of Pittsburg, Pa., has purchased 4,000 
acres of timber and coal land near Shinnston, W. Va. 
The locality is in Harrison county, on the West Fork 
river. The price is stated at the large figure of $616,000. 
The property is traversed by the West Virginia & Pitts- 
burg railway. The tract will be developed at once. 

Charles H. Turner, of Malone, N. Y., is building an 
up-to-date mill at Derrick, on the New York & Ottawa 
railway, in the Adirondack region, northern New York. 
The location is twelve miles from Tupper lake. It is 
probable that a second mill will be erected after this one 
shall have been completed. Mr. Turner owns 6,000 acres 
of timber land in that vicinity, and it is stated that he 
has also secured the timber on 28,000 acres more, con- 
tiguous to his own lands. 

The American Last Company has been incorporated 
in New Jersey and West Virginia with a capital of 
$3,000,000. The object of the company is to manufac- 
ture shoe lasts, make machines for turning out lasts and 
last blocks, deal in timber and construct railways, tram- 
ways, ete. It is understood that the company will have 
a large plant in West Virginia and has secured the tim- 
ber on 50,000 acres of land. The incorporators are W. 
H. Crawford, of Ohio; Edwin O. Kreuter, of Michigan; 
Amos J. Titz, of Maine; William H. Carey and Samuel 
Potter, of Massachusetts. 
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IMPROVEMENT AT TONAWANDA. 


North Tonawanda, N. Y., Feb. 28.—The month just 
closing has been a fairly satisfactory one to most of 
the dealers here, several of them having done more 
business than they did in February, 1898, and everything 
seems to indicate further improvement in the near fu- 
ture. Stocks are in very good shape, and, with the 
exception of a few of the smaller concerns, the assort- 
ments held by the different dealers are complete and 
of good quantities. 

The mild weather the past few days has given the 
vesselmen an opportunity to renew work in making 
necessary repairs and many of the large fleet which has 
wintered here are being put in shape preparatory to an 
early opening of navigation. 

Among the Tonawanda lumbermen who will attend 
the annual meeting of the National Wholesale Lumber 
Dealers’ Association to be held in Boston on March 1 
are: Theodore S. Fassett and Carlton M. Smith, of 
Smith, Fassett & Co.; Pendennis White, of White, Rider 
& Frost; John S. Tyler, of the Harrison M. Tyler Lum- 
ber Company, and Charles Hill, of the W. H. Sawyer 
Lumber Company. 

R. B. Ruby, of Geneva, N. Y., called here one day 
last week looking up stock for his spring trade. He 
reports having had a very satisfactory trade this winter 
and expects further improvement in the near future. 

Among other out-of-town lumbermen who have visited 
here the past week are: E. M. Klock, Syracuse, N. Y.; 
J. A. Buch, Reading, Pa.; George M. Warren, Toronto, 
Ont.; W. E. Wooding, Ashland, Wis.; J. 8. Burton, 
Titusville, Pa.; George W. Foster, Geneva, N. Y.; H. L. 
Tibbetts, Boston, Mass.; S. G. Rowley, Medina, N. Y. 





IN THE QUEEN CITY. 


Cincinnati, O., Feb. 28.—Demand is entirely too tively 
at present to suit the average hustling dealer. Dry 
stocks are certainly growing no larger from day to day, 
while demand seems to increase apace. Stocks elsewhere 
generally do not appear to be any more extensive, pro- 
portionate to the demand, than here. This morning a 
prominent dealer received a telegram from a concern 
from which he buys extensively, but with which he had 
not very recently placed an order, announcing an in- 
crease on ash of $1.50 all around. This dealer was 
alarmed lest he should get an order from his old custom- 
ers. Doubtless most dealers have been similarly worried. 
It has been argued here that the demand, substantial 
and real enough though it be, is in some degree stimu- 
lated and augmented through its vehemence of utter- 
ance rather than by a yawning capacity of everything 
in the lumber line, but patent conditions discount this 
argument. 

Although the Ohio river shows a stage of forty feet, 
apparently fast nearing the dimensions of a spring flood, 
all river interests are reasonably free from fear of a dis- 
astrous overflow. About the only advantage expected in 
this vicinity in the way of a run of timber will be the 
probable tiding down of some cottonwood. 

T. B. Stone says that he does not expect a much better 
apportionment of demand and supply short of sixty days. 

The Farrin-Korn Lumber Company will within the 
next two weeks be running with its boiler and engine ca- 





pacity exactly doubled as a result of recent enlargement 
and improvement of the plant generally. The horse 
power has been increased to 600. Even this greatly en- 
larged capacity will be taxed to overcome the glut of 
orders consequent upon the temporary shutdown for “ex- 
pansion.” 

Applications for membership in the National Hard- 
wood Lumber Association are reaching President W. A. 
Bennett in almost unprecedented quantity, and the qual- 
ity, of course, is of the very best in the lumber trade. 

B. A. Kipp is having a tussle with the grip, but at last 
acceunts was not only holding his own, but had his 
opponent groggy and fast going. 

If. P. Wiborg, of Wiborg, Hanna & Co., has returned 
lome from an extended business trip west. 

ON ERIE’S SOUTH SHORE. 

Cleveland, O., March 1—The danger of floods seems to 
have passed with as little damage as could have been ex 
pected. 

Isaac Kirk, of the Kirk, Christy Company, said tuday 
that the company had 1,600 cars and over of its own 
lumber now on the way (it is operating its new band 
mill near Youngstown), and that it is getting out an ex- 
ceptionally fine lot of lumber, especially ash, “and,” he 
added, “what is best of all we are selling 1t and shipping 
it green, too.” Henry C. Christy is now in the south. 

The manager of the Mills-Gray-Carleton Company's 
mill No. 2 advises that the company will double its <a- 
pacity for turning out sash and doors. 

George Nicholson, of the Albert Tack Lumber Com- 
pany, is in the south, looking after the company’s inter- 
ests in that territory. 

J. H. Everett, of the Fisher & Wilson Company, says 
that he has had as good a trade as could be wished thus 
far this year. 

Giles McGregor, of Wellsville, O0., is in town today, 
purchasing stock. 

J. H. Hunt,of Wadsworth, was a recent 
reports trade matters in pretty good shape. 

During a recent trip in the northeastern part of the 
state there were encountered representatives of the Union 
Planing Mill Company, of East Liverpool; .J. 'T. Smith, of 
the J. T. Smith Lumber Company, and Robert Hall, whe 
report favorably of present conditions and prospects. 

W. K. Palmer, of the Cleveland Window Glass Com- 
pany, is in Chicago. 





visitor, and 


—_—_—OOOOOOO 


AT THE HUB OF NEW ENGLAND. 


Boston, Mass., Feb. 28.—The clans are gathering here 
for the big convention of the National Wholesale Lum- 
ber Dealers’ Association. They are making Young’s hotel 
their headquarters and will put in most ef tomorrow and 
Thursday in discussing the important trade topics that 
are scheduled for consideration. 

Wednesday evening comes the banquet given by the 
Boston wholesalers, which will be an enjoyable oceasion, 
with true Boston hospitality extended to the visitors. 
George H. Davenport will preside and extend the freedom 
of the city, as far as the lumber dealers can do so, to 
the guests. 

The next issue of the Lumberman will contain a full 
report of all the proceedings. The report will be of espe- 
cial interest by reason of the fact that representatives 
of several of the retail associations will be present end 
an attempt to bring about harmony of action hetween 
the two branches of the lumber business will be made. 

There is little of importance to be said about current 
trade in Boston. Everywhere among the handlers of 
hardwood the cry is heard that there is no available 
supply of desirable stock. But that is not a local 
trouble merely. It comes from all quarters,and is the 
most prominent feature of the outlook, here az well as 
elsewhere. Values have an advancing tendency, and 
there seems to be no assurance as yet for buyers that 
the top has been reached. 

T. N. Van Cleave is to locate in the Exchange building 
shortly as the representative here of the St. Louis Re- 
frigerator & Wooden Gutter Co. 

_—erereoreoreraeaea—" 

The- Canada Lumberman of a late date says that with 
a view to the early opening of the spring trade retailers 
in Ontario are beginning to stock up quite liberally. In 
the Ottawa valley considerable lumber has changed 
hands. Buyers from the United States have made nota- 
ble purchases of box lumber, paying therefor from $1 to 
$2. higher prices than a year ago. Thus the Canadians in 
some cases are getting as much for their box lumber, 
after having paid the duty, as they did a year ago. A 
singular feature of the market is the scarcity of mill 
culls. This kind of lumber has practically been cleaned 
out in the Georgian bay district, and it is said that as 
high as $8 a thousand has been offered. The scarcity 
of culls and high prices in the United States has forced 
American buyers to seek a supply over the border. The 
derand for hardwood lumber is unceasing, and mill oper- 
ators are constantly refusing orders owing to inability to 
supply stock. Altogether it looks as if the lumber boom 
had struck Canada as well as the United States. 





THE NORTH UPPER PENINSULA. 


Marquette, Mich., Feb. 28—Work during the past 
month has gone on well, although it was so cold a large 
part of the time that slelding was hard, but there has 
not been much snow and most operators have their 
work well along. It is becoming evident that there will 
Le a material reducticn in this year’s crop of logs as 
compared with last winter’s cut. 

The Johnson Lumber Company has started its mill at 
Negaunee and is cutting out bill timber. 


AMERICAN LUMBERMAN. 


IN THE SOUTH COUNTRY. 





Mill and Logging Conditions Improved—Yellow Pine Demand Increasing and Prices Advancing—Virginia 
Lumber News—Railroad [latters in Texas. 
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The Situation at St. Louis. 


St. Louis, Mo., March 1.—Business has never been 
better, on the whole, and all lines of lumber show grat- 
ifying gains. Urgency of demand and buoyancy in 
values are still dominating features of this market, and 
dealers are practically assured that these conditions wiil 
continue indefinitely. 

The upward tendency in all values for lumber is 
based upon a firm foundation, and this tendency will 
grow stronger as the season advances. 

The local situation is therefore one of greater activity 
ihan has existed for a long time, and dealers are in 
receipt of plenty of inquiries, supplemented by actual 
orders. Country yard demand continues to be a feature 
of the situation, and from indications, this class of 
retail dealers is taking on decidedly larger lines than 
during the same period a year ago. It is quite evident 
that this demand is based on something tangible, that 
ihe farmers are preparing for more building operations 
this spring than usual and that they have already 
begun to place orders with country yards. Reports from 
« number of the larger dealers here all indicate a far 
greater country yard trade this season than last, and 
this is confirmed by advices from the traveling sales- 
len. 

One of the dealers says: “It is the strongest market 
| have seen in years. Orders are freer than is usual 
ior February, and even advanced prices fail to check the 
volume of trade. We have no difficulty in getting 
prices. Our chief trouble just now is getting stock, al- 
though the mill conditions are improving somewhat. I 
look for the biggest spring trade on record.” 

In the city, retail yards are taking on additional 
stocks, and active preparations are being made for a 
satisfactory spring business. There is no cessation of 
building permits, and this, in addition to general con- 
sumption, points to an unusual output within thirty 
days. 

The price situation is decidedly firm. In hardwoods 
it is a sellers’ market, and it will continue to be until 
larger stocks are in sight. Cottonwood is high in price 
and searce’in quantity. Yellow pine values have taken 
another leap of $1 a thousand on uppers and 50 cents 
on common, effective March 1, and with ‘no lessening 0! 
orders. White pine is strong, and so is cypress. _ 

Mill conditions at the south show marked improve- 
ment over last week. Stock is moving with more free- 
dom than during any time since the first of the year, 
with the exception of hardwoods, and in the latter case 
the outlook is somewhat better. Yellow pine operators 
are shipping with more ease, and the congested state of 
things for the past month is gradually being re- 
lieved. Southwestern mills are running full time and 
in some cases overtime, cars are not lacking, and lum- 
ber is moving in response to the heavy orders already 
booked and now being placed. Logging operations are 
easier, the bad weather conditions having abated to a 
considerable extent, and manufacturers are feeling much 
better over the prospects. In Texas, local demand is 
unusually heavy, and the Beaumont, Orange and Lake 
Charles mills report a satisfactory trade from that 
source. The Arkansas and Missouri mills are up to their 
capacity in handling the western trade, and yellow 
pine is going as far north as Minnesota in considerable 
quantities. Cottonwood mill conditions continue un- 
satisfactory, however, and cypress movements are still 
retarded by high water and ice in the Mississippi river. 
The hardwood mills are floundering in a perfect ava- 
lanche of orders and much green stock is being shipped, 
dry lumber being quite impossible to obtain at any 
figure. 

Mill and factory demand is as strong as ever, and 
orders for yellow pine from the car shops easily exceed 
anything in times past. That these demands will be a 
feature of the whole year seems absolutely certain, and 
when to this is added the pressure for lumber from 
the retail yards, certainly the dealers and mill men 
ean hardly complain. All lines of manufacturing in- 
dustries are rushed, and are placing orders heavily. The 
railroads are adding new trackage and are large con- 
sumers of ties and dimension at this writing, and the 
result is that mill stocks are generally reduced all 
along the line, and most orders are now abreast of 
the saws, promising to keep them busy throughout the 
year. 

‘tne market presents a firm front everywhere, with lit- 
ile prospect of any cessation in demand or recession in 
value. Collections are good. 

The Lumbermen’s Saw & Knife Works is the name 
of a new company just incorporated under the laws 
of Missouri to do business at St. Louis. It has a capital 
stock of $10,000, fully paid, and will engage in the 
manufacture of saws and knives. The incorporators are 
Anthony Schults, Osear Wiegmann and Daniel Nickles. 


Change in Inspection Fees. 


The following change in inspection fees has been made 
by the Lumber Exchange: 


On and after March 1 the inspection fees as established 
by_ this exchange shall be as follows: 

On black walnut, cherry, quarter sawed sycamore and 
the quarter sawed oaks, 40 cents a thousand feet. 

On ash, cypress, poplar, gum, sycamore, elm, chestnut. 
oak, basswood, maple, yellow pine, cedar, and all soft 





wood lumber, excepting white pine and cottonwood, 30 
cents a thousand feet. 

Bg cottonwood and white pine, 25 cents a thousand 
eet. 

When grad®s are to be separated, an extra charge of 10 
cents a thousand feet will be made and a tally sheet fur- 
nished without extra charge. 

All inspections made under authority of the exchange, 
the inspection fees thereon shall be divided between the 
seller and the buyer, share and share alike. 

Original and duplicate certificates shall specify on the 
back thereon the particulars as to thickness, lengths and 
grades, and the number of pieces in dimensions, as now 
endorsed on the duplicate certificates only. 


The directors of the Southern Lumber Manufacturers’ 
Association meet tomorrow at the office of Secretary Mc- 
Cullam, Equitable building, this city, to ratify the mem- 
bership of the Texas & Louisiana association, and to 
transact other business that may come before it. 

C. W. Gates, of Fordyce, Ark.; E. G. Swartz, of Swartz, 
La., and F. E. Creelman, of Cairo, Ill., were visitors in 
the city during the past week. 
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AROUND THE CRESCENT CITY. 


New Orleans, La., Feb. 27.—Quotations on lumber at 
present are most encouraging. Every mill in New Or- 
leans is busy and those on the coast and railroad mills 
have orders ahead. With few exceptions the yellow pine 
men have enough orders to keep them busy for. six 
months to come. Export trade is growing brighter every 
day, and many firms are holding back their prices tem- 
porarily, feeling assured of doing better later on. What 
is true of yellow pine is true, also, of cypress. With the 
great demand which is manifesting itself for foreign or- 
ders lumbermen feel that the prices are bound to keep on 
increasing. There are also many orders for sash, doors 
and blinds for foreign shipment. In fact, the outlook 
is all that could be desired for both large exports and a 
brisk local trade. 

Just at present yellow pine men are greatly interested 
in the award of the government contract for 8,000,000 
feet of yellow pine lumber to be delivered at Havana, 
Matanzas and other Cuban ports. Bids were opened on 
February 15. The H. Weston Lumber Company, of this 
city, with mills at Logtown, Miss., stands a good chance 
of getting the contract. There was but one firm, located 
at Beaumont, Texas, which had in a lower bid, and Mr. 
Beach, manager of the Weston company, thinks that the 
Texas bid was not in accordance with the specifications, 
The Weston people bid $17.50 all around. Mr. Beach has 
written Louisiana representatives in congress to keep an 
eye on the award. It is alleged that the Texas company 
has representatives at the capital. The Texans do not 
say how soon they can deliver the lumber if the contract 
shall be awarded them, simply stating in their bid that 
they will be ready to commence delivery within thirty 
days. If the Weston mills get the contract they will be- 
gin delivery immediately and supply 3,000,000 feet a 
month, so that the whole amount of lumber wanted will 
have been delivered at the expiration of three months. 

The Jeanerette mills will begin work April 7. The 
following report, furnished by the Southern Cypress Com- 
pany, Limited, tells the healthy condition of the cypress 
market: “We have to report that all of the mills of 
this company are in active operation. There is much in- 
quiry for our cypress product and at the present time 
our mills are well supplied with orders for sixty days 
ahead. The mills are well supplied with dry lumber and 
the prices are ruling firm, with indications of an advance 
within the next two months. We havesmore orders for 
shingles than we have shingles. 

“Prospects are better for this time of the year than 
they have ever been. We are anticipating an excellent 
business at good prices, and unless something unforeseen 
shall happen this year all our mills expect to sell all 
their shipping product and obtain good values. The 
present prices f. 0. b. cars Chicago are those of last year. 
Reports from our agents indicate a more active demand 
within the next thirty days.” 

The classification on lumber adopted last year by the 
Mechanics’, Dealers’ and Lumbermen’s Exchange is now 
generally accepted by the New Orleans mills and mills 
tributary to the New Orleans market. The grades have 
been changed so as to conform with the classifications of 
other cities. 

W. M. Franks, of Jasmine, Ala., will soon break ground 
for a new mill there. 

J. 8. Reese, of Pensacola, Fla., cashier of the First Na- 
tional bank of that city, intends to put up a new mill on 
the Yellow River railroad, forty miles out from the city. 

The Georgia Pine Lumber Company contemplates the 
erection of a mill at Tavo, Ga. A. M. Ramsey, formerly 
at the head of the Flint River Lumber Company, is man- 
ager of the new enterprise. 
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EAST TEXAS TOPICS. 


Beaumont, Tex., Feb. 27.—The very bad weather that 
has put everything in a waiting state in this section 
gave way several days ago to a spell of brightness, but 
it is now again bad and the planing mills are nearly ail 
losing time on account of it. The saw mills, however, 
are getting in all the time they possibly can and are 
makiug fair shipments and have some pretty good orders 
to work on, at fair prices. The demand for heart ties 
continues strong and the price is satisfactory. Other 
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timbers that are to come from the saw are getting a 
fair share of attention and it makes the cutting to an 
advantage. j 

The railroads have as yet taken no action on the 
“Kay See” logging rate matter, as they have not yet 
been asked to accept the business and they will hardly 
do anything before they are actually tendered the freight 
by the “Kay See” that originates from Beaumont. This 
is a matter of vital importance to all Beaumont and 
the people here are waiting with much interest the out- 
come of the fight. It will either result in materially 
strengthening Beaumont’s commercial position or it wili 
materially retard her growth and prosperity. 

It is reported that the Santa Fe will be running into 
Beaumont soon, and if this is true this city will be most 
fortunate. The milling interests here have always been 
friendly with that road and they will doubtless get a 
large share of that road’s business should it be able to 
reach here. 

L. I. Parminter has tendered his resignation to the 
Reliance Lumber Company to accept the position of 
chief office man with the George W. Smythe mills. He 
will look after the business interests of the new institu- 
tion. His many friends are congratulating him, 

On Monday of this week representatives of the mills of 
Beaumont and J. C. Mow, commercial agent of the Kan- 
sas City, Pittsburg & Gulf road, left. for Houston to meet 
oflicials‘of the Southern Pacific company relating to ex- 
tension of interstate rates to the Gulf, Beaumont & 
Kansas City road, on logs hauled by that road to the 
mills here, the latter road claiming that unless it shall be 
allowed to participate in the rate on logs from points on 
its line as dressed lumber its relations with the mills must 
cease. Should such action be taken by the Gulf, Beau- 
mont & Kansas City people a war between the rail- 
roads and the lumber interests may be looked for. 

Last week the railroad commission of Texas granted 
the application of the Gulf, Beaumont & Kansas City 
road for permission to refund the freight on logs the 
sawed product of which is turned over to it for routing. 
The “Kay See” is now in position to offer Beaumont 
mills free transportation of logs provided the mills in 
return will give the railroad the right to route the man- 
ufactured product, in which event the lumber will be 
billed from Buna, Silsbee and Kirbyville and the “Kay 
See” will get its division of freight. Whether or not this 
arrangement will be acceptable to other roads running 
into Beaumont cannot be stated definitely until an ef- 
fort to comply with the provisions shall be made. 





PROSPECTS THE BEST OF RECORD. 


Laurel, Miss., Feb. 27.—We consider the prospects for 
the spring trade the best of any year since we have been 
in business in the south. We have carefully canvassed 
the stock situation, and find that there are no manufac- 
turers who have the amount of lumber that they usually 
have at this time. There seems to be a marked shortage 
of finishing lumber in both long and short leaf territory, 
and it is altogether likely that this stock will advance 
$3 or $4 a thousand during the season. The mills in 
this vicinity are filled up with orders for railroad mate- 
rial, but have been unable to forward very much lumber 
on account of the excessive rains. An unusually heavy 
rain fell Saturday night and Sunday morning, which 
washed out a mile and a half of our logging track, and 
will stop work in the woods for two or three days. 

We wish to congratulate you upon the success of the 
American Lumberman. It is certainly a fine paper. 

Eastman, Gardiner & Co. 
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ON THE VIRGINIA COAST. 


Norfolk, Va., Feb. 25.—Colonel Francis E. Waters, 
of R. T. Waters & Son, Baltimore; Dennis Simmons, of 
the Dennis Simmons Lumber Company, of Williamston, 
N. C., and R. J. Camp, of the Camp Manufacturing 
Company, of Franklin, Va., were among the out of 
town visitors to the meeting of the North Carolina Pine 
Association. 

Over at Suffolk, Va., where half a dozen railroad lines 
cross and recross, a gentleman recently observed: “A 
western man could easily pick out the Seaboard Air Line 
from this jumble of tracks. See that road bed, rail, ties 
and ballast? It looks like a section taken right out of 
the Rock Island.” KE, St. John has certainly made a 
great and prosperous property out of the “Seaboard” 
since it came under his management. 

I’, E. Rogers, manager of the Barnes Box Company, 
is at present cutting up about 80,000 feet of North Caro- 
lina pine into shooks for the Standard Oil Company. 
Rogers swears by the Mershon resaw, and says he has 
one that has the highest record of any band resaw ever 
built by Mershon or anyone else. 

The Camp Manufacturing Company, of Franklin, Va., 
has ordered from the Allis people one of their double 
cutting band mills, which will be installed at the com- 
pany’s Arringdale mill. 

R. J. and B. F. Camp, of the above named company, 
have just completed the erection of a new mill at White 
Springs, Fla., which is fitted with one of the Allis 
double cutting bands. This timber is rich lightered long- 
leaf, but the mill is guaranteed to produce 65,000 feet 
of lumber a day. This Camp property will soon be 
reorganized into a corporation to be known as the Su- 
wanee Lumber Company. The product of the mill will 
be marketed in the West Indies. The Camp Manufac- 





turing Company still has a big operation ahead of it in 
Virginia, being owners of no less than 350,000,000 feet 
of North Carolina pine standing timber. 

Samuel B. Archer, secretary and treasurer of the 
Tariff Commission League, of Newark, N, J., was a 
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visitor at Norfolk last week. He was en route for an 
extended business trip throughout the south. 

H. W. Blake, manager of the North Carolina Lumber 
Company, of Tillery, N. C., was a welcome visitor here 
last week. 

G. J. Cherry, president ond manager of the North 
State Lumber Company, of Parmele, N. C., came to town 
last week to attend the Hoo-Hoo festivities. 

The Norfolk & Southern is one of the well managed 
and prosperous railroads leading into Norfolk. The larg- 
est operators on this line of road are the Branning Man- 
ufacturing Company, of Edenton, N. C., and next in 
importance are the Blades Lumber Company, at Eliza- 
beth City, N. C., and the East Carolina Lumber Com- 
pany, at Hertford, N. C. 

The Cummer Company, under the efficient manage- 
ment of E. C. Fosburgh, is doing a large and growing 
business. The company has developed a handsome 
export trade and at this time has foreign orders for 
upwards of 1,000,000 feet. 

The John L. Roper Lumber Company, the Tunis 
Lumber Company and the Greenleaf Johnson Lumber 
Company all report an active and satisfactory trade. 

The Roanoke Railroad & Lumber Company reports 
a demand away above its ability to execute. In common 
with many others in the North Carolina pine trade, 
this company is a bull on prices and expects prices to 
go much higher. 

The Courtland Lumber Company, of this city, expects 
to erect during the coming season a new mill at George- 
town, 8. C., to be used in sawing the timber from its 
Sampit river holdings. This will make four mills im 
operation at Georgetown. 

S. F. Minter & Co., C. H. Bull & Co. and Duke & 
Smith, all local wholesalers of North Carolina pine, 
report an active and satisfactory trade. 
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THE NORTH CAROLINA PINE ASSOCIATION. 

At the Atlantic hotel, at Norfolk, Va., was held an 
important meeting of the North Carolina Pine Associa- 
tion on Thursday, February 23. There were present: 





Captain John L, Roper, president of the association and 
president of the John L. Roper Lumber Company, Nor- 
folk, Va. 

Colonel Francis E., 
Dendron, Va. 

M. H. Tillman, Tillman Lumber Company, Norfolk, Va. 

R.S. Cohn, Roanoke Railroad & Lumber Company, Nor- 
folk, Va. 

J. O. White, 
Norfolk, Va. 

Frank Hitch, Norfolk, Va. 

R. J. Camp, Camp Manufacturing 

T 


Waters, Surry Lumber Company, 


Roanoke Railroad & Lumber Company, 


Company, Norfolk, 


a. 
E. C. Fosburgh, the Cummer Company, Norfolk, Va. 
Mr. Harrison, Greenleaf-Johnson Lumber Company, Bal- 

timore, Md. 4 
R. R. Moore, Suffolk Saw Mill Company, Suffolk, Va. 

C. M. Serpell, Tunis Lumber Company, Norfolk, Va. 
Dennis Simmons, Dennis Simmons Lumber Company, 

Williamston, N. C. Bik 
Cc. S. Russell, secretary of the association. 

The excuses of several absentees were read, but all 
expressed themselves in hearty sympathy with the ob- 
jects of the meeting and pledged their hearty co-opera- 
tion. 

The matter of marine insurance was discussed and a 
committee consisting of E. C. Fosburgh, R. 8. Cohn and 
John L. Roper was appointed to arrange details for the 
formation of the mutual marine insurance company. 

The matter of stock and prices came next under con- 








sideration and a new price list was formulated and 
agreed upon, as follows: 

No.1 No. 2 No. 8 Box 
4-4 wide edge, over 12 inch........$22 00 $17 00 ices “Mtetes 
4-4 narrow edge, under 12in...... 15 00 13 50 11 00 8 90 
I is vie. 6:00 00s6dcecnssanx 18 00 15 00 12 50 8 90 
Ra cisinn ce Kathe vou ce case 18 00 15 00 12 50 9 50 
S-GRIS TCG 0. 6 oo sence coccsccrce OOO 16 00 13 00 10 50 
5-4 edge........ 16 00 14 50 11 00 9 00 
5-4x10 inches.. 19 00 16 00 12 50 11 00 
5-4x12 inches.... 22 00 17 00 13 00 1L 00 
Serre eG scexvde <ecuces 
OO nso e sv iivevaencavecccs aOe Ge: eeskes cueees 
CR I oo ois vie aes be cces ce ccne eee EGR Bdsm” ~ eteues 
= reer a er one 
POE Ss oo svn cave ve neus cos Oe ee vaavde- . ataaae 
GE MB io vvcccciccccncccces os Oe Oe ee wénwes 


This list was made effective at once. 

The meeting was an entirely harmonious one, but the 
advance in price was still not enough to meet the views 
of some, as it means only about $1 straight advance in 
price. It is thought by even the conservative element of 
the trade that the market will respond readily to an 
advance of fully as much more within sixty days. 

The meeting was followed by a dinner in one of the 
private dining rooms of the Atlantic. 





THE TRI-STATE MARKET. 

Texarkana, Ark., Feb. 28.—Logging is getting better. 
The woods are becoming passabie and this one trouble- 
some departm nt in many manufacturing institutions is 
no longer the cause of the trouble. Mill men are grow- 
ing fat in the unusual luxury of an abundance of empty 
cars, 

Demand -is steady and fairly strong for certain scarce 
stocks. There is yet no evident rush, and perhaps the 
effect of the latest price lists is to keep it back. 

William Buchanan is very busy. His Texarkana man- 


ager, A. H. Whitmarsh, “never talks for publication,” 
but he did loosen up sufficiently to pass over one of the 
latest delivered lists for 22-cent points, quoting first 
clear edge grain flooring at $21 and short piece stuff at 
$13, and to state that more orders were coming in than 
could satisfactorily be handled on the previous list of $20 
and $12.50. 





AMERICAN LUMBERMAN. 


The W. T. Ferguson Lumber Company will remove its 
offices to St. Louis very soon, and the families of the 
president, W. T. Ferguson, and Manager T. C. Whit- 
marsh will leave for that city to make it their future 
home. The palatial residence of W. T. Ferguson will be- 
come the home of Noah Sanderson, of the Red River 
Lumber Company, Frostville, Ark. W. T. Ferguson is 
now in St. Louis, “blazing the way” for the removal. 

D. D. Dodd, of the Black Bayou Lumber Company, 
Myrtis, La., was in town last week. 

O. S. Fields, of the Frank Bivens Lumber Company, 
from Kildare, Tex., spent Sunday here with relatives. 

P. G. Gates, of the Eagle Lumber Company, Eagle 
Mills, Ark., visited the city this week. 

Joe Fuqua,of Boggy, Ark., has located here in his 
new home, formerly the property of E. W. Frost. 
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ABOUT SOUTHWESTERN TENNESSEE. 


Memphis, Tenn., Feb. 28.—If the recent cold will kill 
the alien microbes that sometimes come to these shores 
and create such havoc it will have been a blessing. The 
people realize this and are buckling down to work as 
they never have before in the spring months. There 1s 
yet some shortage in the log supply, but nothing like 
as short as the supply has been. 

There are now plenty of cars and the car famine is 
over; indeed, there are more cars now than there is 
lumber to haul. 

There is apprehension of an overflow. The mill men 
are watching the indications with anxious eyes and are 
getting every log they can before it is too late. A little 
rise enables the logs to be floated from the small streams, 
but too much makes them inaccessible. 

Prices are away up and the indications are for yet 
higher prices. No one is taking large contracts on the 
present prices, fearing to lose on the deal. The demand 
is far above the ability to supply and there is little 
hope at present of catching up. 

“The situation,’ says Mr. Russe, of Russe & Burgess, 
“is entirely in the hands of the man who has a little 
stock. There are more buyers than lumber. The weather 
has been such that the demand far exceeds the supply 
and it now all depends on that condition as to what 
the outcome will be. In the export trade the demand is 
normal. The high prices have in a measure stopped the 
shipments, which I think will be beneficial in the long 
run.” 

T. H. Wall, of the Buffalo Hardwood Lumber Com- 
pany, has been in town for a few days and has pur- 
chased of J. M. James 3,000 acres of land down on the 
Illinois Central Railroad Company’s new line which ex- 
tends from Tutwiler to Moorhead, Miss., and will erect 
a mill there at once. 

Taylor & Crate’s new mill at Merigold, Miss., which 
has been delayed by the cold weather, will start run- 
ning by March 1. 

Isaac M. Darnell & Son are making extensive im- 
provements in their Memphis plant. 

Mr. Gladden, of the Gladden Lumber Company, reports 
their mills running here in Memphis, at Devall Bluff, 
Ark., and Bowling Green, Ky. They also have a fair 
supply of logs on the river. 

The Lee Gin and Machine Company, which turns out 
so much saw mill machinery, is building to order an 
electric light engine for the newly acquired steamer of 
the Lee line, the Ferd Herold. 

Brondon Bros., of Ridgley, Tenn., have added a shingle 
mill to their plant. 

The Memphis car works have been sold again. They 
have been idle for months, but are to be utilized at 
once. It is not certain yet whether they will be opened 
here or removed to Gadsden, Ala. 
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REPORTED FROM KANSAS CITY. 


Kansas City, Mo., Feb. 28—Among the lumbermen 
of the southwest nothing but the most encouraging re- 
ports are heard. There is a confidence in the markets 
that would be surprising to one not posted on general 
conditions in this territory, but those who have kept 
in touch with the general lumber situation for the past 
several months can readily see why the lumbermen are 
figuring on a big year. The spring season is now so 
near at hand and the retail dealers have already bought 
so freely that the predictions of an abnormal spring de- 
mand for lumber are bound to become certainties. 

The dull business of the first half of this month, re- 
sulting from the cold weather, has been more than made 
up for during the past week or ten days, and orders 
have been coming in so freely since February 15 that 
the wholesalers here are all able to report a nice volume 
of trade during the month. 

Since the warm weather set in there has been a good 
retail demand for lumber throughout this section. The 
dealers themselves report that they are selling some 
lumber, and are doing a good deal of figuring on house 
bills. A sure indication that the retail demand is about 
at hand is the increase in the business of the sash and 
dvor men of this point. Up to the middle of February 
they were having no country business in local ship- 
ments worth mentioning. They say that since that time 
orders and inquiries have been frequent from all portions 
of the territory, and they have no doubt but that there 
will be increased activity in the country demand from 
this time on. 

It is hardly worth while to state that wholesale prices 
are all very firm, except for the purpose of emphasizing 
the fact that dealers who have not already placed orders 
for their spring stock will have to pay considerable more 
for it next month than the quotations of February. In 
all manufacturing circles the tendency of prices is de- 
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cidedly upward. There are many manufacturers of lum- 
ber who feel that present prices will stand advances, and 
who are bringing others to see the thing in the same 
way. Both yellow and white pine will go higher in 
March, and it is almost certain that cypress lumber, red 
cedar shingles and sash and doors will advance in a very 
short time. 

The old line, or board, insurance companies have for 
years been making a bitter fight on the companies or- 
ganized in the interests of merchants in various lines of 
business; they have been especially bitter against the 
different lumbermen’s insurance companies, and in this 
territory they have been particularly venomous toward 
the Lumbermen’s Exchange Association of Kansas City, 
of which J. W. Garvey is manager, and which carries 
the insurance of many of the best lumber concerns in the 
southwest. Previous efforts on the part of the board 
insurance companies such as cutting rates, etc., have 
signally failed, and their latest move is to attempt to 
drive the Lumbermen’s Exchange Association and all mu- 
tual companies out of Missouri with the aid of the Mis- 
souri legislature. There is a bill up for passage requir- 
ing every individual or association writing fire insurance 
in Missouri to deposit with the insurance commissioner 
$100,000 in cash. This would tie up so much money as 
to make it practically impossible for the companies 
against which this bill is directed to do business in 
Missouri. Luckily the scheme was found out early in 
the game, and the lumber dealers are posting the sena- 
tors and representatives as to the true object of this 
bill, and it is highly improbable that the bill will pass, 
in which case another victory can be scored for fire in- 
surance in and for the interests of the insured. 





SOUTHERN NEWS NOTES. 

A New York company has purchased all of the slab 
wood from the mill of the Cummer Company, at Norfolk, 
Va., and is now negotiating with the latter company 
with a view to estabushing a piant on the premises near 
the saw mills for the manufacture of this wood into kind- 
ling and matches. If the terms offered meet with the 
appreval of the Cummer Company a dry kiln 50 by 100 
feet and 8U feet high will be erected at once on the penin- 
sula on the east side of the Cummer plant. The same 
company will also erect another plant of the same kind 
at Money Point, where the greater part of the machin- 
ery has arrived. 

R. R. Sizer & Co., timber and lumber exporters of New 
York and Brunswick, Ga., have just purchased from J. 
A. Ward, of Bladen, Ga., 10,000 acres of timber land at 
the junction of the Florida Central & Peninsular railroad 
and the Plant System. ‘the timber will be cut at Bail- 
ey’s mills, on the Satilla river. 

A special from Middlesboro, Ky., alleges that the pine 
lands of southwest Virginia, East Tennessee and north- 
western North Carolina have been monopolized by New 
England and Canadian capitalists; that a company has 
been formed with a capital stock of $5,000,000 to buy up 
the rich timber lands of Harlem county, Kentucky, and 
those lands noted for their timber along the Powell river 
in Virginia. 

William Lucas & Bro., of Shinston, W. Va., recently 
sold the Lucas lands to H. C. Trick, of Pittsburg, Pa. 
This tract is said to contain a fine body of standing pine, 
and there are a!so valuable coal deposits. The price paid 
was $154 an acre. 

The Sunflower Land & Manufacturing Company, of 
Greenville, Miss., has sold to Lucas E. Moore & Co., of 
New Orleans, 8,600 acres of timber land near Moorhead, 
Miss. 

It is currently reported in Huntington, W. Va., that 
the Ensign car works will go into the combination which 
is now being formed in that section and which embraces 
a dozen of the leading car works of the United States. 
The principal office of the combination 1s said to be in 
New York. : 

The lumber firms of Blair & Talliaferro, Loomis & Hart 
and Snodgrass & Field, of Chattanooga, Tenn., are receiv- 
ing a liberal supply of logs from the upper rivers. The 
4,000,000 feet of logs scattered along the Clinch, Powelis, 
Emory, French, Broad, Holston, Hiawassee and Tennessee 
rivers are now arriving at Chattanooga in sections. 

The Waycross Barrel Factory, at Waycross, Ga., will 
probably be started up again shortly and syrup and tur- 
pentine barrels will be manufactured. The officers of the 
company are H. Murphy, president; Waren Lott, vice 
president; A. M. Knight, secretary and treasurer. 

The Georgia Fruit Packing Company, at Fort Valley, 
Ga., has completed its new storerooms and will go into 
the manufacture of crates, baskets, etc., very extensively 
in future. 

At a recent meeting of the stockholders of the Pigeon 
Creek Improvement Company at Williamsville, W. Va., 
the officers elected were L. A. Sampsell, president; P. J. 
L. Haubert and S. U. G. Rhodes, first and second vice 
presidents, respectively; J. M. Hatfield, secretary; 
George T. Kinsey, assistant secretary; treasurer, G. W. 
Taylor, and general business manager, Everette Leftwich. 
The above named gentlemen also constitute the board of 
directors. The company bids fair to be a success, as 
$40,000 of the $100,000 capital stock has already been 
subscribed. 

Hightower & Meath, proprietors of the Empire Lumber 
Milis, Brunswick, Ga., have purchased 40,000 acres of 
yellow pine timber land near Moultrie, Ga., and will re- 
move their lumber mills to that point for the purpose of 
manufacturing the lumber, 

Adkinson Bros., of Carrollton, Ky., will rebuild their 
plant at that point, recently burned. The new plant will 
consist of double circular saw mill, smal] planing mill, 
ete. 
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White Pine Men in Earnest Conference—An Exhaustive Secretary’s Report—Condition of Stocks— Splen- 
did Showing of the Bureau of Grades—White Pine Prices Advanced—A New 
Secretary—Committee Appointments and Notes. 


Minneapolis, Minn., Feb, 28.—The white pine manu- 
facturers of the Mississippi valley were welcomed to Min- 
neapolis today by a crisp, cold and typical Minnesota 
winter day, with the thermometer registering 15 degrees 
below zero early in the morning, but with a clear sky 
and the bright sunshine for which Minnesota is famed. 
rhe early trains brought in lumbermen from the far 
north and the far south—as far south as white pine 
lumber is manufactured, which means nearly to St. 
Louis. 

The annual meeting of the Mississippi Valley Lumber- 
men’s Association was well attended, about fifty repre- 
sentative manufacturers being present. It was notice- 
able, too, that they all appeared cheerful and contented 

satisfied with existing business conditions and the out- 
look for the future. In fact, it has been years since 
they had met under such auspicious circumstances and 
with the business horizon as clear as at the present time. 
One could tell by their appearance, by their speech and 
actions that the burden of care and worry which they 
had been carrying for several years through the period 
of business depression had in a large measure been rolled 
away. With the stock of lumber on hand smailer than 
usual and the demand strong, it was not surprising that 
ihe white pine lumber manufacturers should feel good 
and that they should be disposed to hold their lumber 
at firm prices. The reports of the different committees 
and the secretary all showed a most prosperous condi- 
tion, not only of trade but of the various branches of 
ihe association’s work. 

Those Present, 


There were present at today’s meeting the following: 


Frederick Weyerhaeuser, St. Paul, Minn. P , 
William Irvine, Chippewa Lumber & Boom Company, 
Chippewa Falls, Wis. , te 
Rudolph Weyerhaeuser, Northern Lumber Company, € lo- 
quet, Minn. a ay 
Fred E. Weyerhaeuser, Northern Lumber Company, Clo- 

qauet, Minn. ss ; 
S. T. McKnight, Minneapolis, Minn. Se oe 
D. H. Moon, Moon & Kerr Lumber Company, Virginia, 
Minn. - 

A. R. Rogers, C. A. Smith Lumber Company, Minneap- 
olis, Minn. : . 
c. A. Smith, C. A. Smith Lumber Company, Minneapolis, 

Minn. - * 
George S. Sloan, Youmans Bros. & Hodgins, Winona, 
Minn . ; 

J. D. McCormack, Rutledge Lumber & Manufacturing 


Company, Rutledge, Minn. 


B. F. Nelson, Nelson, Tuthill Lumber Company, Minne- 





Ss Tuthill, Nelson, Tuthill Lumber Company, Minne- 
ipolis. ; 

E. C. Mueller, Chris Mueller & Sons, Davenport, Ia. _ 

George H. Atwood, Atwood Lumber Company, Willow 


River, Minn. 


7. W. Hutchinson, Musser Lumber Company, Muscatine, 
| wa 

Otto Lachmund, C. Lamb & Sons, Clinton, Ia, - 

ik, J. Carpenter, Carpenter-Lamb Company, Minneapolis. 

Irvi Carpenter - Lamb Company, Minne- 


rving Goodridge, 





R: Ta McCormick, North Wisconsin Lumber Company, 
Hayward, Wis. 


E. A. Graham, North Wisconsin Lumber Company, Hay- 
ward, Wis. 

tosecoe Horton, Empire Lumber Company, Winona, 
Minn, 

George S. Long, North Western Lumber Company, Eau 
Claire, Wis. 


James Kasson, Jefferson & Kasson, St. Paul, Minn. 

T Wilkinson, Burlington Lumber‘Company, Bur- 
| ton, Ia. 

H. C. Hornby, Cloquet Lumber Company. Cloquet. Minn. 
M. Savage, Northern Lumber Company, Cloquet, Minn. 
W. H. Bundy, Rice Lake Lumber Company, Rice Lake, 


homas 





Wis. 
J. P. McGoldrick, Jefferson & Kasson, St. Paul, Minn. 
©. W. Backus, E, W. Backus Lumber Company, Minne- 


F. Brooks, E. W. Backus Lumber Company, Minne- 


North, Cc. H. Nichols Lumber Company, Onalaska, 





. A. Megruder, C. H. 
laska, Wis. 
Ix. Gipson, Scanlon-Gipson Lumber Company, Minne- 


Nichols Lumber Company, Ona- 
H 
E. L. Harkness, Scanlon-Gipson Lumber Company, Min- 


neapoils. 


Carpenter, 








Shevlin-Carpenter Company, Minne- 


Bourne, Shell Lake Lumber Company, Shell Lake, 

Drew Musser, Pine Tree Lumber Company, Little Falls, 
Minn 

- ", Greer, Knapp, Stout & Co. Company, Menomonie, 





Brown, Knapp, Stout & Co. Company, Fort Madi- 
son, ta 

J. W. Palmer, Howe Lumber Company, Tower, Minn. 

Hill, W. S. Hill & Co., Minneapolis. 

David Tozer, jr.. David Tozer, Stillwater, Minn. 

I, Akeley, H. C. Akeley Lumber Company, Minne- 
apolis. 

Gilbert Walker, Minneapolis, 

C. O. Goss, Winona Lumber Company, Winona, Minn. 

Samuel Atlee, S. & J. C. Atlee, Fort Madison, Ia. 

Frank Nolan, St. Paul, Minn. 

Joe Nolan, Nolan Bros., St. Paul, Minn. 

F. C, Laird, Laird & Nolan, Minneapolis, Minn. 

IL. C. Nolan, Laird & Nolan, Minneapolis, Minn. 

Colonel R. T. Flournoy, lumber agent Chicago 


; ; Great 
Western railway, St. Paul. ‘ 


M. E. Rounds, E. C. Atkins & Co., Minneapolis. 

E. M. Warren, chief inspector bureau of grades, Minne- 
apolis. 

J. E. Rhodes, secretary price list committee. ‘nn’ *nolis. 


The Forenoon Session. "=" 
The meeting was called to order by President William 
Irvine, of Chippewa Falls, Wis., shortly before 11 o’clock 
in the assembly hall of the Lumber Exchange, and Sec- 
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retary J. Newton Nind read the minutes of the last 
semi-annual meeting, held in Minneapolis last August. 
On motion of R. L. McCormick, of Hayward, Wis., the 
chair appointed the following committees: 
Resolutions—R. L. McCormick, Hayward, Wis.> 8, -G. 
Tuthill, Minneapolis; D. H. Moon, Virginia, Minn.; Cc. ‘A. 
Smith, Minneapolis; F. E. Weyerhaeuser, Cloquet, Minn. 
Nominations—E, J. Carpenter, Minneapolis; A. R. Rog- 
ers, Minneapolis; Ed C. Mueller, Davenport, Ia.; J. D. 
McCormack, Rutledge, Minn.; B. F. Nelson, Minneapolis. 
The meeting then adjourned until 2 o’clock in order 
to give the committees time to meet and prepare re- 
ports. It was anticipated that there would be a larger 
attendance at the afternoon meeting, as many members 
would arrive on the noon trains. 





The Afternoon Session. 

The expectations of the morning proved true, for when 
President Irvine called the meeting to order in the after- 
noon the assembly hall was nearly full of lumbermen. 
The first thing on the program was the president’s an- 
nual address, which he presented, as follows: 


The President’s Address 


Gentlemen:—You are convened here today in annual 
session for the eighth time as an organized association, 
and it is nearly eleven years since the first meeting of 
northwestern lumber manufacturers was held at Lake 
Minnetonka, with a view to the establishment of uni- 
form grades—the nucleus of this organization. A review 
of that period shows a steady improvement in methods 
of manufacturing, grading and selling your product, and 
proves the truth of the proposition made eleven years 
ago that the lumber manufacturers of the northwest 
would be benefited by an association having in view the 
interchange of ideas and the promotion of closer rela- 
tions between its members, 

You are to be congratulated upon the conditions exist- 
ing today, whereby uniform grades and practically uni- 
form prices obtain throughout the entire territory cov- 
ered by your association. This body is not, and will not 
be, a trust or combination in restraint of trade; but 
through intelligent effort it has been found possible so 
to grade the product of the several mills that the name 
of any given grade now represents practically the same 
value at all shipping points in the white pine district, 
and “association standard grades’ are recognized alike 
by buyer and seller—facts which redound to the credit of 
your efficient grading bureau. Further, it has been 
found possible, through the careful and painstaking 
work of your price list committee, so to fit values to the 
law of supply and demand that uniformity has been 
arrived at on a reasonable basis, to the end that the 
buyer has not been overcharged while the seller has had 
a fair return for his product. 

Your relations with your customers are mutually satis- 
factory, and during the past year all matters of dispute 
have been promptly arranged with comparatively little 
friction, the basis on which the wholesale and retail as- 
sociations adjust all differences being entirely satisfac- 
tory to the members of each body. A joint meeting of 
directors of the Northwestern Lumbermen’s Association 
and the Mississippi Valley Lunmermen’s Association, 
held in Minneapolis in August, was vie means of prompt- 
ly disposing to the entire satisfaction of all of sundry 
points at issue, and the meeting was productive of very 
pleasant results, in that each body found in the other a 
disposition to be absolutely fair. 

The new year opens auspiciously and we seem fairly to 
be entered upon an era of prosperity which we hope has 
come to stay. The past year’s glorious record of the 
stars and stripes on land and sea has left its imprint on 
every citizen of the republic. The generous yield of 
Mother Earth during the year of our Lord eighteen hun- 
dred and ninety-eight has furnished an abundant pur- 
chasing power, the effect of which is being felt in all 
avenues of trade, and the triumph of sound principles in 
general has given to the country a feeling of confidence 
and security which is being evidenced by the marked ac- 
tivity attending all industrial enterprises. Farm prod- 
ucts are commanding good values and all branches of 
business are flourishing. The army of the unemployed is 
“off the grass’’ and its individual members are at work 
and eating three square meals a day. Existing condi- 
tions warrant the belief that there will be a large con- 
sumption of lumber during the current year and, with 
the visible supply of logs and lumber considerably below 
the prospective demand, there is every reason to believe 
that there will be an active market, with advancing 
values, during 1899. 

An important factor in the improved conditions attend- 
ing the lumber market may be found in the very reason- 
able duty on Canadian lumber imposed by the Dingley 
tariff, retention of which as a necessary measure of pro- 
tection to American lumbermen is earnestly urged. 

Your treasurer, secretary and standing committees will 
report as to the condition of the association’s finances 
and as to the work of the several bureaus during the last 
fiscal year. For myself, I beg leave to thank you for 
the honor conferred in bestowing upon me the chief 
executiveship of your association, and I retire from the 
position in the hope that my successor May meet with 
as hearty support and co-operation as it has been my 
good fortune to receive at vour hands. 


Secretary Nind followed with his annual report, in 
part as follows: 
The Secretary’s Report. 


At our annual meeting a year ago we took occasion to 
assume that the agitation which had occupied the atten- 
tion of the members of this organization and lumbermen 


all over the country for more than a year, viz., the 
tariff on lumber, had been finally settled. Very soon 


after that meeting steps were taken by the friends of 
lumber on this side of the line and in Canada to secure 
a reduction of the tariff through the medium of a reci- 
procity treaty, and thus to undo the work which had 
been done in congress after very full and fair considera- 
tion, through the medium of congressional enactment. 
The prominent part which this organization had played 
during the time that congress had the consideration of 
the question of a duty on lumber before it naturally 
caused lumbermen all over this country to turn to our 
organization for aggressive work in behalf of the re- 
tention of the import duty. Fortunately, a Minnesota 
congressman, the Hon. James A. Tawney, had devoted 
his time and energies during the formulation of the 
Dingley tariff law to the lumber schedule * * * and 
was called upon to represent the great lumber interest 
before the Joint High Commission. It is hardly neces- 


sary to express here the appreciation of the lumbermen 
of the country of the splendid work he has done in their 
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behalf. Representatives of this association have on re- 
peated occasions been called to Washington and Quebec 
personally to lay before the commission facts bearing 
upon the justice of the claim of American lumbermen 
that the $2 duty should be retained, and your secretary 
has forwarded from time to time important statistical 
matter bearing on this subject. * * * As you are 
aware, the Joint High Commission has adjourned until 
August next, and there is more than a fair prospect that 
no effort will be made to resume the negotiations, at 
least upon the lines heretofore laid down. Although the 
inability of the commissioners to agree upon a schedule 
for lumber was in part responsible for this result, 
greater questions upon which they were unable to agree 
brought the negotiations to a sudden ending for a time 
at least. * * * Naturally, the work which this asso- 
ciation has been called upon to do has entailed more or 
less expenditure, amounting in the aggregate for 1898 to 
$2,484.33. In addition to this sum, the expenses of the 
delegation from our association called to Washington 
since the beginning of the current year have been paid. 


Work of the Price List Committee, 


I have prepared for the purposes of the chairman of 
the price list committee a statement of the results of a 
special assessment levied for that branch of the work of 
the association, together with a statement of the ex- 
penses incurred by that committee, since it inaugurated 
its active work, which was in July, 1898. Although this 
work was commenced outside of this organization itself, 
and has been carried on as. an independent movement, 
supported by the lumbermen of the Wisconsin valley and 
by those outside of this organization as well as by our 
own members, it has had its material support chiefly 
from the members of this organization. * * * Abun- 
dant evidence has been given by the work done by the 
price list committee that in united and persistent effort 
results of the greatest importance can be produced. 


The Association Finances. 


In my last annual report attention was called to the 
fact that the annual fee of $10 which had heretofore been 
assessed upon each member of the association for the 
general purposes of the organization had proved insuffi- 
cient to maintain the general work of the association, 
and that a debt had gradually accumulated. * * * The 
directors of the association at their meeting following 
the annual meeting of a year ago ordered that a regular 
assessment of $1.50 per million be levied upon all the 
members of the association, said assessment to be based 
upon the actual sales of its members during the year 
1898. This assessment produced a total of $2,576.25, a sum 
which it was believed would be adequate to maintain the 
general work of the association and reimburse the grad- 
ing bureau in part during the year for the funds it had 
advanced. This result would have been achieved, as 
shown by the itemized statement which appears here- 
with, but for the unexpected demands again laid upon 
the association in connection with the effort to reduce 
or remove entirely the duty on lumber. * * * spe- 
cial assessment of $1.50 per million was therefore levied 
by order of the board of directors, producing from our 
own members a sum equal to that for the general pur- 
poses of the association, and the further sum of $299.55 
from those not members of the association. * * * The 
following statement will show in detail the income and 
charges to the general fund of this association during the 
year 1898: 

STATEMENT OF THE INCOME AND CHARGES TO 
THE GENERAL FUND FOR THE YEAR 1898. 
















EARNINGS. 
From assessment based on reported sales of 1,675,- 

500,000 feet at $1.50 per million.............ccccecececs $2,510.25 
From assessment based on estimated sales of 44,- 

000;000: feet. At $1.50 Der MINLION......scccccvesecessecvers 66.00 
OME ican watniida mane weaned mee karen Ga Sen eu EE Newnes $2,576.25 
EXPENSES. 

BOCTGIAUY S SAIMEY 5 sivccnssssiesustcetatenssenuns ooo 933.30 
Secretary’s traveling and incidental expenses 140.36 
President’s traveling and incidental expenses...... 57.47 
One-half stenographer’s SCTVICES 2. .ccscccccvcsscesvce 172.15 

One-half incidental stationery and printing ac- 

MIRE “s.. eatiscenecwnay cies i 75.41 
One-half postage account . 60.00 
Expenses incident to arbitra 

OBIE: 6. 5:4 nes oennees eT TT TTT ee Te ee 44.38 

MENT 3d “Pott han puatenens enna seats PE CO SET OT Tee $1,485.60 
To which should be added expenditure incident to 

the agitation for the reduction of duty on lum- 

EE, a Gnacicanie oeeaS Rite Reo IAs CK OA BIieR Sac re Rae NEAT - 2,484.33 

ee eT MIE i viv see ew saws conesae ne scsdicassece $3,967.93 

3crrowed from other funds to balance.............. 1,391.68 


Relations of the Reta'‘ler. 


In accordance with action taken at our meeting a year 
ago and at the semi-annual meeting held in August. and 
as a result of several conferences, and of propositions 
which came from the Northwestern Retail Lumber Deal- 
ers’ Association, there was constituted during the year 
what is known as the ‘‘joint board,’ for the adjudication 
of all questions in dispute between the members of this 
association and the Northwestern Lumbermen’s Associa- 
tion, which has been up to this time a party to the ar- 
rangement. This board consists of three members from 
the Northwestern retailers’ association, one member from 
the Mississippi Valley Lumbermen’s Association, one 
member from the Wisconsin Valley Lumbermen’s Asso- 
ciation and one member from the sash and door manu- 
facturers’ association, together with the secretary of the 
Northwestern Lumbermen’s Association and the secre- 
tary of your association, who, while participating in the 
deliberations, had no part in determining the final action 
of the body. This joint board formulated definitions 
covering who should be entitled to recognition as a 
manufacturer of lumber, a wholesaler of lumber, a re- 
tailer of lumber, defined the legitimate status of the 
commission salesmen, and arranged a system of creden- 
tials for this class of lumbermen. A _ reciprocal arrange- 
ment was entered into whereby the Northwestern Lum- 
bermen’s Association agreed in return for the protection 
assured them through our association to buy lumber 
only of regularly recognized wholesalers and manufac- 
turers and duly accredited commission salesmen. This 
agreement is still in force and it is the purpose of the 
joint board to see that it is carried out in spirit as weil 
as in theory. 

The favor which this new arrangement has met with 
his been general. A feeling prevails on both sides that 
in such an equally constituted body, composed of men 
of broad and comprehensive ideas, equal justice will be 
secured to retailer and manufacturer alike, and that the 
common interests of the whole trade will be subserved. 
So thoroughly has this new plan of co-operation com- 
mended itself to the members of our own association 
and to members of organizations of retailers other than 
the Northwestern Lumbermen’s Association that a pro- 
position has been submitted which is likely to be favor- 
ably acted upon to further extend the scope of this body. 

he Nebraska retailers’ association on the west and the 
Wisconsin retailers’ association on the east have ex- 
pressed a desire to be parties to this joint board ar- 
rangement. It has therefore been proposed that the 
Northwestern association surrender one of the places it 
holds on this board and that the body be increased by 
one member on either side of the house, making a board 
of eight members, exclusive of the secretary and presid- 
ing officer, who have no vote in the final action of the 
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board. If this proposition is carried out the board will 
then consist of one member from the Wisconsin retailers’ 
association, two members from the Northwestern Lum- 
bermen’s Association, one member from the Nebraska 
retailers’ association, one member from the Wisconsin 
Valley Lumbermen’s Association, two members from the 
Mississippi Valley Lumbermen’s Association, and one 
member from the association of sash and door manufac- 
turers. If the result already accomplished through this 
joint board and the proposition to extend its scope of 
work meet with your approval it will be proper for you 
so to signify by resolution and provision for the appoint- 
ment from the membership of this association for two 
members on this joint board. 


The Stock of Lumber. 


The bureau of grades has just completed the second in 
its series of stock sheets, showing the stock of lumber on 
hand designed for the car trade in all the territory cov- 
ered by this association and the Wisconsin Valley Lum- 
bermen’s Association. These figures include the stocks 
of lumber in the hands of the members of these two 
associations as well as those outside of the organiza- 
tion. * * * They show that in the aggregate the stock 
of lumber in pile at the beginning of 1899. was 105,719,507 
feet less than it was a year ago. The following is the 
summary of the compilation: 





1898. 1899. 

Dimension 530,440,680 575,348 588 
ISTO 5c. “agnnucancnsudedadzanndda 718,986,822 612,985,311 
DOMGHIS 6. ckivanvwvconsevetaaxecse 310,103,192 300,268,316 
Select strips . 98,296,057 86,973,194 
Inch shop common and bet- 

ter, 8 inches and wider...... 123,036,460 110,811,279 
Thick shop common and bet- 

SOR -«.. aerwerscacekacs tedsubansnse 73,217,019 68,196,285 
Thick flat common or box.... 11,765,986 6,530,508 





Total amount on hand, in- 
cluding estimated stock ..2,143,283,743 2,037,564,236 








COMPARISON OF ‘PERCENTAGES. 

1898 1899. 
I oo. kc Kaas cnaciadndcesncenewtins 28.42 23.70 
No. 1 boards, 8 inches and wider........ 2.83 2.83 
No. 2 boards, 8 inches and wider........ 10.55 10.83 
No. 3 boards, 8 inches and wider........ 15.45 14.11 
INO; @ DOATAS ANG, StPING. oosccieccnccdvcves 9.91 7.2 
NO. & DOGTES ANG SITING. cc ces cccccccscesee 1.53 0.98 
No. 1 4 and G-inch stFips...ccccccccescccne 2.45 2.36 
Mo, 24 and GINGH. StPIDGsc.ccccscccesccces 5.97 6.13 
No. 3 4 and GincGh. Stripe... ...ccccscccesss 6.51 7.29 
D and better 4 and 6-inch strips......... 5.21 4.91 
ERCH-GROD COMMON 4 ccnsdsccccccccsvwcscs 0.65 0.52 

Inch D select and better, 8 inches and 
WENtlON <c “cupeceensnasceccasacastebeiacueuexae 98 5.76 
Thick D select and better 2.35 2.52 
Thick shop common. ...... <o Bae 1.45 
Thick flat common and boOx............4. 0.50 0.37 
100.00 100.00 


While the figures as finally completed show a reduction 
in the stock of lumber amounting to 105,709,507 feet, it 
should be explained that they include some stock which 
it was necessary to estimate. If these stocks had been 
excluded and the report made so as to include only those 
stocks actually reported in detail, the figures would have 
shown a reduction of 144,000,000,000 feet. There is reason 
to believe, therefore, that the report has been made upon 
an exceedingly conservative basis. A study of the sum- 
mary will show that the only class of lumber of which 
there is an increase is dimension. This increase amounts 
to about 45,000,000 feet, the accumulation being distributed 
over the entire area of the associations, and therefore 
not attributable to any one district. It is assumed that 
this increase is due largely to the changing character of 
the stumpage from which the lumber is manufactured, 
the introduction to some extent of hemlock dimension 

' nossibly, in some of the territory, the competition of 
yellow pine dimension. The table of percentages will 
indicate further that there has been a sharp decrease in 
the stock of low grade boards. = = 


The Associa'ion in Other Fields. 


The influence of the Mississippi Valley Lumbermen’s 
Association in other fields is becoming more and more 
felt. You are already familiar with the conference held 
at St. Louis in November with manufacturers of yellow 
pine from all portions of the lower Mississippi valley. 
While that conference was not productive of all it was 
hoped to be, it is still possible to believe that it was not 
without its influence upon the manufacturers of yellow 
pine. While the southern manufacturers have not seen 
fit to unify their grades or bring about absolute unity in 
prices, an effort is being made to that end; towards this 
result the example set by the sister organizations of the 
north has contributed somewhat. The success which 
has attended the work of the bureau of grades in unify- 
ing the grades of lumber designed for the car trade has 
resulted in steps being taken for the organization of an 
association of the manufacturers of lumber around Lake 
Superior, the purpose being to bring the lumber designed 
for the cargo trade under the supervision of some such 
bureau as now exists within this organization. * * * 

Permit me in conclusion to again thank the members of 
this association for their prompt and hearty response to 
every claim laid upon it by your secretary, and to plead 
your indulgence for any short comings of which he may 
have been guilty. 


George 8. Long, chairman of the bureau of grades, ex- 
plained that in the secretary’s report the reference to 
the amount of lumber on hand applied to the stock in 
pile January 1 and not at present, as stocks had greatly 
been depleted by shipments during the first two months 
of the year. 


The Bureau of Uniform Grades. 


The secretary presented the annual report of the bu- 
reau of uniform grades, prepared by Chairman Long, as 
follows: 


To the Officers of the Mississippi Valley Lumbermen’s 
Association:—The committee having in charge the work 
of the bureau of uniform grades can safely report that 
the work carried on during 1898 has been highly satisfac- 
tory to the members of our own association and has 
met with the general approval of the retail trade who 
den supply of lumber from the members of this as- 
sociation. 

During the year 1898 the corps of inspectors have super- 
vised the grading of 1,931,661,208 feet, which is in round 
numbers 200,000,000 more than was supervised during the 
year 1897, 

The estimated sales which were submitted by our mem- 
bers early in the year were something like 100,000,000 feet 
less than the actual sales found at the conclusion of the 
year’s business, 

We start in with the year 1899 with fully as many sub- 
scribers as we have had at any time since the grading 
work has been established, with the prospect of reaching 
during this year the highest aggregate amount of lum- 
ber inspected that has yet been supervised by the bureau 
of grades. 

During the year 1898 the inspectors have frequently 
been called upon by parties outside of our own associa- 
tion to establish and supervise the grading of lumber, so 
that it can safely be said that the official character of 
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the association’s standard grades has won recognition in 
wider fields than in any previous year. 

Mr. Warren and his inspectors have compiled statistics 
regarding the amount of lumber on hand January 1, 1899, 
collecting these statistics from the sources from which 
they were obtained January 1, 1898, and a compilation of 
these stocks is now completed and will be distributed, en- 
abling a very safe and careful comparison to be made be- 
tween the amount of lumber on hand January 1, 1899, 
and the amount of lumber on hand January 1, 1898. 

The committee can see no sign of a lack of interest in 
this work of uniform grading and is pleased to acknowl- 
edge the hearty co-operation of the members in carrying 
out quite faithfully the instructions and suggestions of 
the official inspectors from time to time as they visit the 
different markets and yards where their work of super- 
vision is carried on. 

Herewith is submitted a financial statement of the 
earnings and of the expenses in connection with the grad- 
ing movement for the year 1898: 

EARNINGS. 
From assessment On reported sales of 1,586,877,200 

feet for members of the Mississippi Valley Lum- 

bermen’s Association at $8.50 per million.......... $13,488.45 
From assessment based on estimated sales of 44,- 

000,000 feet by members of Mississippi Valley 





Lumbermen’s Association at $8.50 per million.... 376.00 
From assessment on reported sales of 300,784,000 

feet for members of Wisconsin Valley Lumber- 

men’s Association at $8.50 per million.............. 2,550.29 
From charges paid for expenses in investigation 

of complaints for members of both associa- 

TIGR. caccaccaduauacass pideakacexaedssadaccadacteciaaass 435.44 
From special services by inspectors................. 465.80 
From sale of mileage covers, and rebates on cash 

faves PAid We WMO COTieicdccdiciscccccdscdcccscess 530.57 

"ROCME TCUENS OF TU iinidd icndasccdicsecccsecccecss $17,846.55 

EXPENSES. 
Sse Te OE SRG ROCLONS a ge xckids ecadaccadddaduacsaccdadds $ 8,810.00 
Traveling expenses of inspectors...........cceccceee 
Ce Se ee SO biakdd dd duaudeeudaerdcdesenasadesds 
Printing stock sheets, 1897 stock................. 
Traveling expenses members of committee.. 
One-half stenographers’ services . .........-seeeeeee 
One-half incidental stationery and printing ac- 

COWES « ccvcccccasccdes Sncdddhdendtadsecadeesauuscieseacan 75.10 
One-half postame QCCOGME 6. cc ccccesscccdcccccténcssuscs 0.00 

Total expenses bureau of grades...............02.- $16,519.55 

Earnings in excess of eEXPeMSeS..............ceceeee 327.00 


The favorable showing made by the bureau of grades 
and the success that it has attained were most pleasing 
to the members of the association, and on motion the 
report was received and placed on file. 

The report of the price list committee was presented 
by Secretary Nind, as prepared by J. E. Rhodes, the 
secretary of the committee. It briefly reviewed the 
work in this line during the last six months. 


On Resoluticns. 


The chair called upon R. L. McCormick, chairman of 
the committee on resolutions appointed at the forenoon 
session, for its report. The report follows: 


Whereas, The general volume of business throughout 
the country, both domestic and foreign, has shown a 
marked and steady increase beyond anything our coun- 
try has known for many years, thereby increasing the 
— for all commodities and especially for lumber; 
an 

Whereas, The present conditions are not the result of 
inflation, but of a natural and permanent growth; and 

Whereas, The annual! statistics show 140,000,000 feet de- 
crease in lumber on hand; and ; 

Whereas, The log input, owing to adverse conditions 
during the past winter, is far less than that of previous 
seasons; and 

Whereas, We are now experiencing a scarcity of labor 
at advanced wages and the same condition will doubtless 
exist throughout the coming sawing season; and 

hereas, The prices of all other products and com- 
modities have reached the 1892 mark, excepting lumber 
alone; therefore, be it 

Resolved, That we recommend the maintenance of the 
present basis list and that we make such advances in the 
future as shall be warranted by the demand. 

Whereas, The American members of the Canadian- 
American joint commission have discriminately examined 
the lumber manufacturing interests of the United States 
and have appreciated the volume and extent of the lum- 
ber business as the largest manufacturing industry of 
this country, and further, in refusing to entertain a 
proposition to sacrifice the duty on this particular inter- 
est have emphasized the fact that lumber has today the 
least percentage of protection of any of our products, and 
also that it would be unjust to single out any one indus- 
try to bear the brunt of securing favorable negotiations 
on purely international questions; therefore, be it 

Resolved, That the Mississippi Valley Lumbermen’s 
Association, representing an annual output of 2,000,000,000 
feet of lumber, testify our appreciation of the discrimi- 
nating examination given: to their product and recognize 
the fealty of the American members of said commission 
to the great involved interests of both capital and labor 
dependent on a continuance of the present $2 tariff rate 
on lumber. 

Your committee further recommend the confirmation of 
the action of the joint board of wholesalers and retailers 
in relation to arbitration of claims and adjustment of 
differences between the two bodies, 

e further recommend the appointment of an addi- 
tional member to serve on the joint committee, making 
four in all, to conform with the number which the retail- 
ers deem necessary to serve their interests; said com- 
mittee to consist of one member from the sash and door 
association, one from the Wisconsin Valley association 
and two from the Mississippi Valley association. 

Your committee further recommend the appointment of 
a board consisting of three members, all of whom shall 
be resident of Minneapolis, whose duty it shall be to pro- 
mote trade relations between ourselves and the retailers, 
more specifically to urge the retailers to live up to their 
professions of reciprocity with those wholesalers who are 
extending protection to the retail trade; also to endeavor 
to create a condition of trade that the retailer may have 
no valid excuse for trying to break down prices that bear 
to us_a fair profit for the time spent and the money in- 
vested in our business. The action of this board shall be 
subject to the approval of the board of directors of this 
association or of the executive committee of the same. 

S. G. Tuthill, 
R. L. McCormick, 
D. H. Moon, 
C. A. Smith, 
F. E. Weyerhaeuser. 
Committee. 
The resolutions as read were adopted, which included 


the recommendations included therein. 
Election of Officers. 


The committee on nominations presented the follow- 
ing report through E. J. Carpenter, chairman: 
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Your committee on nominations submits the following 
} > aay report for the consideration of the associa- 
tion: 

For president, William Irvine, Chippewa Falls, Wis. 

For vice presidents, S. T. McKnight, Minneapolis; R. L. 
McCormick, Hayward, Wis. 

For treasurer, H. C. Akeley, Minneapolis, Minn. 

For directors— 

Minneapolis district, B. F. Nelson, Minneapolis; C. A. 
Smith, Minneapolis. 

La Crosse and Winona, L. C. Colman, La Crosse, Wis.; 
W. H. Laird, Winona, Minn. 

Chippewa valley, Eugene Shaw, Eau Claire, Wis. 

Middle Mississippi, F. Weyerhaeuser, St. Paul, Minn.; 
Artemus Lamb, Clinton, Ia. 

St. Croix district, George H. Atwood, Stillwater, Minn. 

Northern district, Thomas H. Shevlin, Minneapolis. 

Respectfully submitted, > 
E. J. Carpenter, Chairman. 


On the motion of George H. Atwood, the secretary 
was instructed to cast the ballot of the association for 
the election of the officers reported by the committee, in 
which the secretary complied and the chairman announced 
their election, including his own re-election and that of 
a number of the others. 


Standing Committees. 


The appointment of standing committees for the ensu- 
ing year was then taken up, and the members present 
from the different geographical districts into which the 
association is divided were asked to name their repre- 
sentatives on these committees. The grading committee 
was made up as follows: 

Grading committee—Minneapolis district, A. R. Rogers, 
F. A. Bovey, Minneapolis, Minn.; Upper Minnesota, R. 
M. Weyerhaeuser, Cloquet, Minn.; St. Croix valley, J. D. 
Bronson, Stillwater, Minn.; Chippewa valley and Wis- 
consin, George S. Long, Eau Claire, Wis.; Winona and 
La Crosse, Roscoe Horton, Winona, Minn.; Middle Mis- 
sissippi, E. P. Denkmann, Rock Island, Ill.; Lower Mis- 
sissippi, W. E. Brown, Fort Madison, Ia. 

Price list committee— Minneapolis district, W. F. 
Brooks and C. R. Lamb, Minneapolis, Minn.; Northern 
Minnesota, H. C. Hornby, Cloquet, Minn.; St. Croix val- 
ley, passed for the present; Chippewa valley and Wiscon- 
sin, W. Greer, Menomonie, Wis.; Winona and La 
Crosse, W. Hayes Laird, Winona. Minn.; Middle Missis- 
sippi, Otto Lachmund, Clinton, Ia.; Lower Mississivpi, 
Thomas Wilkinson, Burlington, Ia. 


President Irvine also appointed the following standing 
committee on railroads: 

J. E. North, Onalaska, Wis. 

J. T. Barber, Eau Claire, Wis. 

E. L. Carpenter, Minneapolis. 

The following committee was also appointed, in ac- 
cordance with the recommendation of the committee on 
resolutions, to confer with the retailers: 

S. G. Tuthill, Minneapolis. 

A. R. Rogers, Minneapolis. 

W. A. McLaughlin, Minneapolis. 

An auditing committee, consisting of B. F. Nelson, E. 
J. Carpenter and S. T. McKnight was also appointed to 
report on the finances of the association. This work ac- 
complished, of a routine nature, the meeting went into 
executive session to discuss trade problems, it being 
hoped that in this way a freer expression of opinion 
would be secured. 


White Pine Prices Advanced. 


A general discussion of the price situation elicited the 
information that prices were generally being maintained 
and that the strong demand and light condition of stocks 
warranted a further advance. President Irvine called 
on the representatives of the different concerns to state 
their experience, practically all of which was along the 
same tenor. The result of the discussion was a decision 
that everything in lumber ought to be advanced, with 
the exception of No. 1 and 2 boards and their products, 
50 cents, and that No. 1 white pine lath should be listed 
at $1.75 and mixed widths at $1.50. It was decided to 
recommend to all manufacturers that they sell at this 
advanced list, which takes effect Wednesday morning, 
March 1, at the beginning of business hours. 


J, E. Rhodes Elected Secretary. 


The board of directors met immediately following the 
adjournment of the convention at 4 o’clock, in the office 
of S. T. McKnight, and considered many routine matters 
of business, the most important action and the one caus- 
ing more or less surprise being the election of J. E. 
Rhodes as secretary of the association. J. Newton Nind, 
who has for eleven years been secretary of the associa- 
tion, was relieved of the larger part of the work of the 
office, and a new office was created for him, that of “as- 
sistant to the president.” In other words, Mr. Nind, 
whose personal affairs now require almost his entire time, 
will hereafter look after tariff work, and in other ways 
assist President Irvine, while the secretary’s office will be 
looked after by Mr. Rhodes. 

Secretary Rhodes has for the last six months been sec- 
retary of the price list committee and since the first of 
the year, when W. F. Brooks retired from the chairman- 
ship of that committee, has had charge of the office 
work of the committee. He is a young man of marked 
ability and integrity. He is an able stenographer and 
office man, having been in the employ of the Minnesota 
Logging Company for some years, and when W. O. Win- 
ter, then general manager of the Brainerd & Northern 
Minnesota railroad, which was operated in connection 
with the logging company, left that road to go with the 
Great Northern as general superintendent he took Mr. 
Rhodes with him as chief clerk. He was with the Great 
Northern for a couple of years, but after Mr. Winter 
went with an eastern road Mr. Rhodes engaged in daily 
newspaper work in Minneapolis. Last summer, when 
Chairman Brooks, of the price list committee, found that 
he needed an able office man, he engaged Mr. Rhodes. 
Secretary Rhodes will secure offices in the Lumber Ex- 
change, into which Chief Warren will also move the 
grading bureau’s headquarters. 
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Notes of the Convention. 


Z. W. Hutchinson, of the Musser Lumber Company, 
Muscatine, Ia., represented that company at the mect- 
ing. It was Mr. Hutchinson’s first visit to Minneapolis 
and he was greatly pleased not only with the city but 
with the work of the association. 

Samuel Atlee, of S. & J. C. Atlee, Fort Madison, Ia., 
attended his first meeting of the association today. His 
firm operates at both Stillwater and Fort Madison. 

George 8. Sloan represented Youmauis bros. & Hodgins, 
of Winona, at what will probably be the last association 
meeting at which a representative of the firm will attend, 
as it has disposed of its timber holdings and as soon as 
its present stock of lumber on hand 3s sold will go out of 
the wholesale lumber business. The machinery in its big 
mill at Winona will be sold. it contains three bands and 
a gang besides attendant machinery, all in first class con- 
dition. 

C. A. Smith, of the C. A. Smith Lumber Company, 
Minneapolis, returned from an eastern trip in time to at- 
tend the meeting today. 

Roscoe Horton, of tie Empire Lumber Company, Wi- 
nona, Minn., says that it is no trouble to dispose of No. 
4 boards at present, of which his company has a good 
stock, very fortunately. 

J. E. North, of the C. H. Nichols Lumber Company, 
Onalaska, Wis., was accompanied at the meeting by M. 
A. Megruder, who represents the company on the road. 

M. E. Rounds, northern sa!es manager for E. C. Atkins 
& Co., the Indianapolis saw manuiacturers, presented the 
lumbermen at the meeting with a handsome seal pocket- 
book and memorandum book combined, with the compli- 
ments of his company. On the inside of the took in gold 
letters was the inscription, “Souvenir of the Eighth An- 
nual Convention of the Mississippi Valley Lumbermen’s 
Association, Minneayolis, 1899.” Mr. Rounds makes his 
headquarters in Minneapolis, having charge of the branch 
house of E. C. Atkins & Co. here, and is well known to 
all the mill men of the white pine country. It was the 
first occasion of a souvenir being given at a meeting of 
the association, and reflects credit on Mr. Rounds and his 
company for their forethought and kindness. 

Col. R. L. McCormick, the “earl of Hayward,” says 
that logs have a different xppearance now from what ties 
had a few years ago. Now he says even the poorest look 
like gold dollars, while in 1804 and up to 1S98 they had 
the appearance of inflated paper currency. It is only 
Col. MeCormick’s apt way of expressing the fact that the 
lumber business is in a pretty good condition now. 

E. A. Graham, who has charge of the sales of the North 
Wisconsin Lumber Company at Hayward, Wis., accom- 
panied Manager R. L. McCormick to the meeting. 

The interests of the Winona Lumber Company were 
looked after by Charles O. Goss, who says that the Wi- 
nona Lumber Company has nothing to complain of in 
the way trade is coming to it. 

J. W. Palmer, who travels for the Howe Lumber Com- 
pany, Tower, Minn., making Minneapolis his headquar- 
ters, represented that company at the meeting. 





CASUALTIES. 


The plant of the Thomas Lumber & Building Com- 
pany, at Akron, O., was destroyed by fire recently, in- 
volving a loss of about $50,000, partially insured. 

Swain & Hudson’s lumber yard at Marysville, Cal., 
was visited by fire recently, resulting in damages 
amounting to about $2,000. 

The saw mill of Davis, Gill & Co., at North Salem, 
Ind., was destroyed by fire on February 23, the loss be- 
ing $2,000, with no insurance. 

The residence of B, F. Coombs, member of the firm of 
J. W. Pinnell & Co., of Lebanon, Ind., in that city, was 
damaged by fire to the extent of $1,200 to $2,000, recent- 
ly. The property was insured for $2,000. 

“The sash, door and blind factory of A. Ames’ Sons, at 
East Syracuse, N. Y., was destroyed by fire recently, 
resulting in a loss of about $30,000; partially insured. 

The saw mill of the Somo Lumber Company at Toma- 
hawk, Wis., was destroyed by fire on February 23, en- 
tailing a loss of $25,000, with insurance amounting to 
about $16,000. 

The plant of the Patton Wooden Manufacturing Com- 
pany, at Patton, Pa., was destroyed by fire recently, 
involving a loss of $8,000, with insurance of $5,000. 

Tally & Oulling’s lumber yard at Montgomery, Tex., 
was visited by fire recently, when about 2,000,000 feet 
of lumber was consumed. Partially insured. 

The saw mill of Schneider Bros., at Hewitt, Wis., was 
burned last week and was a total loss, not being in- 
sured. 

The roundhouse of the Ross Lumber Company, at Ar- 
bor Vitae, Wis., was destroyed by fire last Saturday 
night. Loss covered by insurance. 

H. C. Johnson’s shingle mill at Rhinelander, Wis., was 
burned recently, involving a loss of $1,500, with insur- 
ance of $1,000. 

The general store of Pendleton & Gilkey, at Mountain, 
Wis., burned last Saturday. The loss was $7,000, partly 
covered by insurance, 

The planing mill of W. A. Madden, at Muscogee, I. T., 
was consumed a week ago in a destructive fire which 
devastated that city. 

The saw and shingle mill of Lamb McKeever, at Caro, 
Mich., was destroyed by fire on February 25, entailing a 
loss of $1,000. 

The yard of the Long-Bell Lumber Company at Mc- 
Cune. Kan., was ravaged by fire one day last week, but, 
being well covered by insurance, the company will not 
lose more than about $500. 
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Devillo R. Holt. 


Of the men to whom the lumber interests of the great 
northwest have afforded a field of personal development, 
bringing honorable fame, fortune and usefulness, and 
who have gone before, none has made nobler use of na- 
tive endowments, opportunities and years than Devillo 
R. Holt. None has left behind a richer or more enduring 
legacy of good deeds; none of these had attained to more 
perfectly rounded or finished moral symmetry. 

In the sense that men achieve fame and reputed great- 
ness by the force of adventurous boldness and obtrusive 
aggression, Mr. Holt was not a great man; in attributes 
making for conservatively energetic, honorable, success- 
ful and stainless endeavor he was superlatively a man. 
If ever conspicuous, it was in well doing. 

Of an intensely religious nature, he was above all else 
a christian for christianity’s sake; a pure man was he, 
for purity’s sake; he was a kindly, charitable, thought- 
ful gentleman in his heart and not from mere design. 
Such, in brief, was the man whose death on Saturday, 
February 25, at his late home in Lake Forest, Ill., a beau- 
tiful Chicago suburb, suggests these lines. 

Although of late years less active in the pursuit of 
business interests than formerly, and latterly in a state 
of health, coupled with his years, to admonish his family 
and friends that the closing scenes probably were not 
remote, the end was scarcely more welcome in the light 
of that reflection. For however profound the satisfaction 
left in the hearts of surviving family and less immediate 
friends by the consciousness of an eminently useful, sym- 














DEVILLO R. HOLT, 
of Chicago, deceased. 


metrical and lovable life, the close of such a life is pecu- 
liarly fruitful of tender regrets and the sadness insepa- 
rable from bereavement. 

The warnings preceding the final message had been few 
and not particularly ominous, but, betokening heart 
trouble, they marked where lurked the danger that was 
destined to extinguish the spark of life. It came, as 
such strokes mercifully do, suddenly; 

The voice at midnight came; 
He started up to hear; 

A mortal arrow pierced his frame; 
He fell, but felt no fear. 

Devillo R. Holt was born at Watertown, N. Y., Decem- 
ber 27, 1823, coming west at the age of twenty years and 
engaging in the occupation of Indian trader with head- 
quarters on Mackinac island, This pursuit and its sur- 
roundings proving distasteful, although not unprofitable, 
he presently abandoned it and came to Chicago, then a 
raw and promiscuous settlement of no great account, and 
as yet destitute of outward transportation facilities. 

Very soon after reaching Chicago Mr. Holt bought out 


the business of George Roberts, who with eleven others. 


operated yards abutting the river between Kinzie and 
Adams streets, the then lumber district of the place. The 
trade at this time was exclusively of a local character, or 
within a radius accessible by teams. . 

In 1852 Mr. Holt and Richard Mason, in the firm name 
of Holt & Mason, bought the plant known as “the Fergu- 
son mill” at Little Bay de Noquet, Wis., from which en- 
terprise he withdrew during the panic of 1857, having 
meanwhile suffered a heavy loss by an incendiary fire in 
his yard. It was about this time that Mr. Holt as an 
incorporator and stockholder of the Merchants’ Loan & 
Trust Company, the first bank organization in this city, 
became the cashier of that institution, in which relation 
he continued four years. It was under Mr. Holt that 
Lyman J. Gage laid the foundation of his career as a 
banker. 

In 1862 with A. C. Calkins, once his foreman, Mr. 
Holt succeeded to the business of Calkins & Dennison. 
Subsequently, Uri Baleom bought the Calkins interest 
and the firm became Holt & Baleom, among the staunch- 
est and best known operators in the northwest until 
1887, when it was succeeded by the Holt Lumber Com- 
pany. From this time forward the productive operations 
of the Holt interests have been concentrated at Oconto, 
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Wis. Large tracts of standing timber having been taken 
up on the Oconto river, modern saw and planing mill 
appliances on a large scale were provided and have con- 
tinued in uninterrupted operation ever since. Meanwhile: 
offices have been maintained in Chicago until the present 
day—of late in the Manhattan building. 

The Holt Lumber Company was incorporated in 1887 
with a capital of $600,000 and with the following officers: 
D. R. Holt, president; George H. Holt, W. Arthur Holt 
and Charles 8. Holt, all sons of the president, respectively 
vice president, treasurer and secretary. In the meantime 
the senior has been in partial retirement from the active 
cares of the company’s business, with George H. Holt in 
charge of the Chicago office and W. Arthur Holt resi- 
dent manager at Oconto. Charles 8. Holt is a Chicago 
attorney at law with no active connection with the lum- 
ber business. 

Since 1861 Mr. Holt had lived in Lake Forest, which 
charming and widely known suburb owes much of its 
eminence as a seat of learning and a social community to 
his active and unceasing interest in its fortunes and his- 
tory. He was one of the organizers of Lake Forest uni- 
versity. His home adjoined the campus. He was an ar- 
dent and devoted Presbyterian and was largely instru- 
mental in procuring the establishment of the church of 
that denomination at Lake Forest, of which he was an 
elder and a devoted and tireless member. He was espe- 
cially active in Sunday school work and for many years 
taught a bible class of young women. He was also an 
elder of the Second Presbyterian church of Chicago, and 
was chiefly instrumental in causing the stone in its orig- 
inal church building, many years ago burned down, to 
be used in the construction of the present Lake Forest 
edifice. 

In the church, social and public affairs of Lake Forest 
generally Mr. Holt had always sustained such close, act- 
ive and helpful relations as to cause him sadly to be 
missed by the old neighbors and associates. 

Of Mr. Holt’s immediate family six survive, the widow, 
three sons and two daughters, viz., George H. Holt, W. 
Arthur Holt, Charles S. Holt, Mrs. Arthur D. Wheeler 
and Miss Nellie Holt. Of these, George H. Holt lives in 
the family home at Lake Forest, Charles S. Holt and Mrs. 
Wheeler in Chicago and W. Arthur Holt at Oconto. 

The funeral ceremonies were conducted at the Lake 
Forest Presbyterian church Tuesday afternoon of this 
week by the pastor, Dr. James G. K. McClure, with the 
assistance of Dr. Simon J. McPherson, pastor of the Sec- 
ond Presbyterian church of Chicago, and were partici- 
pated in by a large attendance of sorrowing friends and 
neighbors. 

The young woman students of Ferry Hall attended in 
a body and sang the opening hymn, the day’s session oi! 
that department of the university having been suspended 
for this purpose. 

The first half of the day had been discouragingly 
stormy, but the special train leaving the Northwestern 
depot at 1:55 p. m. bore a numerous party from the city 
to Lake Forest, including the following well known lum 
bermen: A. Tracy Lay, A. A. Carpenter, John McLaren 
William A, Fuller, C. A. Paltzer, Edward Browne and E 
B. Rice. 

The services were simple but miost impressive. The 
pastor’s words were less a sermon than a personal and 
profoundly deferential tribute to Mr. Holt’s life and char- 
acter. The church, a charming edifice, was turned into 
a bower of tropical plants and bright flowers. The body 
was borne from the church to the special train in wait- 
ing and conveyed to Rose Hill, there to rest temporarily, 
or until intended preparation for final interment at Lake 
Forest shall have been perfected. 

The honorary pallbearers were: Hon. H. W. Blodgett, 
A. H. Burley, John McLaren, A. A. Carpenter, A. Tracy 
Lay, E. G. Keith, Byron L. Smith, E. J. Warner, Abram 
Poole, of Chicago, and Col. W. H. Young and T. H 
Phelps, of Oconto, Wis., the last two named gentlemer 
having been in Mr. Holt’s employ for thiry-five years 
Following were the active pallbearers: Prof. Malcoln 
MeNeill, Prof. A. E. Jack, William Atteridge, Edwar 
Neve, Samuel Blackler and W. 8. L. Anderson. 

At a meeting of the board of directors of the Lumbe 
men’s Association of Chicago, held on Monday, the fo 
lowing tribute to Mr. Holt’s memory was unanimous 
adopted: 

Whereas, This association has learned with profou: 
sorrow of the sudden death of our ex-member, Mr. L 
villo R. Holt, who died Saturday morning, February 25, 
his home in Lake Forest, and desiring that the mem« 
of his life be made a matter of record of this associati: 
therefore, be it 

Resolved, That, identified as was Mr. Holt for ov * 
half a century with the lumber trade of Chicago a! 
the northwest, his life was a bright example of busine: 
integrity and uprightness worthy of emulation; and be ' 
etResaived, By the Lumbermen’s Association of Chicag 
that while we reverently bow to this decree of the Mak: 
and Ruler of all the Earth, we cannot but regret to pa’ 
so suddenly with one of our former members who wi 
so favorably known, respected and loved; and be it fu’ 
“Renstved, That we tender his sorrowing family ou” 
heartfelt sympathy in this hour of their great afflictic 
and remind them that their surest consolation will t 
found in the unsullied record of his earnest and faithf' 
life; and be it further 

Resolved, That these resolutions be spread upon the 
records of the Lumbermen’s Association and copies trans- 
mitted to the family of the deceased and the lumber and 
daily press of this city. 





W. V. Larkins. 


W. V. Larkins, a member and active man in the Le- 
high Lumber Company, of Hazleton, Pa., lately died at 
that place of pneumonia. He was well and favorably 
knowa in that part of Pennsylvania, and was esteemed 
an able and successful lumberman, 
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MECHANICAL DEPARTMENT. 





A New Band Resaw—Improved Double Cylinder Flooring Machine—Preparing for a Full Line 
of Woodworking Machinery. 





A NEW HEAVY BAND RESAW. 

The accompanying engraving, hastily gotten out, is 
from a photograph of a machine recently built for the 
J. S. Stearns Lumber Company of Odanah, Wis., by W. 
B. Mershon & Co., of Saginaw, Mich. It is a heavy band 
resaw and is what W. B. Mershon & Co. brand their 
“Heavy Seven Foot Band Resaw.” While the feed works 
of this mill are made by the above firm and are of the 
same general design as those supplied with thei “Sag- 
inaw” resaw, the mill itself is built for them by Wickes 
Bros. of Saginaw. The reputation of this firm for build- 
ing heavy saw mill machinery is such as to leave no 
question whatever to the score of workmanship and de- 
sign of the mill. 

In placing this resaw on the market it is with the 
object of providing the heaviest and most powerful re- 
saw in existence to meet the demand of certain saw 
mill men for a resaw of this type to use in connection 
with a double band or a circular mill. The feed works 
are said to be more heavily geared than anything before 
attempted, but retaining the Mershon-patent “set works” 


der “Lightning” flooring machine shown in the accom- 
panying cut. This machine, it is claimed by the manu- 
facturers, is the most durable, efficient and economical 
floorer ever put on the market. It is made in two sizes, 
to plane four sides 10 inches and 15 inches wide and 6 
inches thick. The cylinders, as will be seen, are two 
in number, and have four faces slotted to receive tw3 
or four knives, and chip-breaking lips for working cross- 
grained lumber. Both cylinders are mounted in heavy 
yoked frames and run in self oiling bearings. 

The matching works are heavy. The arbors are steel, 
13%, inches in diameter where the cutter-heads are 
applied, and revolve in long self lubricating bearings, 
both of which are adjustable vertically and horizontally 
and are rigidly locked in any desired position by a lever 
conveniently located outside the frame. The machine 
will match stock as narrow as 1% inches. The feed 
works consist of six large feed rolls, 8 inches in diameter, 
driven by a train of powerful gearing, each gear on a 
shaft extending through the machine and running in 
babbited bearings. The screws for raising the rolls do 




















W. B. MERSHON & CO.’3 ITEAVY BAND RESAW. 


and “self centering device,’ which are essential to a 
perfect resawing tool of this description. In the design 
and manufacture of this machine, durability and accessi- 
bility have been carefully studied. The particular resaw 
herewith illustrated is the tenth of the Mershon resaws 
placed in the mills in which J. 8. Stearns is interested, 
and this gentleman has since placed an additional order 
for a duplicate machine for the Flambeau Lumber Com- 
pany, of Lac du Flambeau, Wis. 

A short description of the machine in question may 
be of interest. Its weight is over 20,000 pounds; diam- 
eter of wheels seven feet. It will carry saw blades up to 
ten inches wide, and should make 380 revolutions a 
minute. The capacity, as claimed by the manufacturers 
and demonstrated by other similar machines, is esti- 
mated at 150,000 feet of 2-inch plank a day each day of 
ten hours. The manufacturers are especially proud of 
their system of driving the feed rolls; the machines 
being entirely free from worm gears, bevel or mitre 
gears and sprocket wheel and chain. The machine is en- 
tirely self contained, supported on one single founda- 
tion, and for this reason is installed for half the cost of 
other similar machines. 





SIX-ROLL DOUBLE CYLINDER FLOORING 
MACHINE. 

For the past year J. A. Fay & Co., 278 to 298 West 
Front street, Cincinnati, O., have had a special corps of 
expert mechanics and draughtsmen at work designing 
and perfecting improved woodworking machines and 
one of the latest in the field is the six-roll double cylin- 


not revolve, the rolls being mounted in sleeve housings 
that travel on the screws. This makes the roll adjustment 
very easy, as the pressure weights do not have to be 
lifted. ‘Three speeds of feed are provided for—30, 45 
and 60 feet a minute. The feed is under instant 
and positive control of the operator by means of a 
lever engaging a ring friction. The feeding out roll is 
covered and provided with scrapers. 
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The pressure bar before the upper cylinder is adjust- 
able to and from the cut and has a chilled toe, reducing 
wear to a minimum. The bar after the cut is adjustable 


for difference in thickness of material worked. The 
bars before and after the lower cylinder are adjustable 
to and from the cut, and are vertically adjustable for 
varying depths of cut. A continuous pressure bar ex- 
tends over the matching works, with independent ad- 
justment, and can quickly be thrown out of the way to 
give access to the beads. 

The machine is equipped with J. A Fay & Co.’s new 
and improved belt tightening apparatus for both cylin- 
der and side-head belts, being quickly adjustable while 
the machine is running and permitting the use of endless 
belts, which run more smoothly and do not require to be 
cut for the stretch to be taken up. The name “Light- 
ning” is the trade-mark and exclusive property of the 
J. A. Fay & Co. This concern makes a complete line 
of machines for manufacturing articles of every descrip- 
tion out of wood and can furnish single machines or com- 
plete outfits for any kind of a plant of their own make. 





LUMBER AND WOODWORKING MACHINERY. 


Smithville, N. J., Feb. 28—A century ago this was a 
lumber district and the fertile lands now lying between 
the branches of the Kancocas river were heavily tim- 
bered. The lumber resulting from the clearing of this 
section was marketed mostly in Philadelphia, and it is 
said that many of the old stately dwellings of the 
Quaker City are finished with Jersey woods. But the 
“Jersey pines” and red and white cedars now cut a very 
small figure in the lumber market. Old mill sites are 
still in existence all along the streams where once saw 
mills were buzzing not unlike they did along western 
streams before steam supplanted water for power. Sev- 
enty-five years ago a grist and saw mill utilized the 
splendid water-power at this place, and later large thread 
mills were erected by the Shreeve brothers, who con- 
tinued the business until about 1865. In that year the 
property was purchased by H. B. Smith, who moved his 
machine works from Lowell, Mass., and founded the 
present plant of the H. B. Smith Machine Company. 
This concern has recently employed a number of addi- 
tional draughtsmen and pattern makers, and is bringing 
out many new woodworking machines, as well as re- 
designing its standard machines; not only improving and 
enlarging the line of sash, door and blind machines, but 
pressing forward to a full line so as to accommodate 
planing mills, furniture factories, box factories, car 
shops, ete. The company now has in press a large cata- 
log for foreign distribution, having built up a large trade 
in nearly every foreign country. A catalog for the 
home market is also in preparation. 

ee ee ee ee 

The log cut in Maine this season has been estimated 
by ascertaining the input of single operators, which ag- 
gregate fully 400,000,000 feet. That is a large result to 
be reached by the oldest lumber state in the Union. 
On Penobscot waters 100,000,000 feet will be cut; on the 
Androscoggin and tributaries 200,000,000 feet, and on 
Kennebec waters 75,000,000 feet. The large input in the 
Androscoggin district is worthy of especial note. About 
the whole will be spruce, and a large percentage will be 
for pulp making. Only about 2 percent will be pine and 
cedar. The Berlin Mills Company and the International 
Paper Company are the largest operators. This is an 
unusually good year with the spool wood cutters. 


ABABA 


Indications point to a heavy export of spool wood 
from Maine this year. Advices from the birch operations 
in the northern part of the state and east of Bangor are 
to the effect that the cut will be several times larger 
than last year’s. The estimated output in the region 
around South Twin lakes is 5,000,000 feet. It is thought 
that shipments from Bangor to England and Scotland 
will amount to 10,000,000 feet. The wood is cut into 
short logs in winter, sawed at mills near the forest and 
piled for seasoning, thus remaining until June. Then 
the bars are bundled and sent to Bangor by rail, where 
they are loaded, generally into steamships, and forwarded 
to the British markets. A decided increase over last 
year is also expected in the exportation of fruit box 
shooks to Mediterranean ports. Several Italian vessels 
now on the way to Maine from Sicily with salt will take 
return cargoes of shooks. 


ERS 


SIX-ROLL DOUBLE CYLINDER FLOORING MACHINE, MANUFACTURED BB J. A, FAY & CO., CINCINNATI, O. 
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THE WHITE PINE NORTH. 





Trade and People in Minneapolis—The Extraordinary Situation at Duluth-Superior—Along the Mississ- 
ippi—Conditions Throughout the Wisconsin Field—Prospects in the Saginaw Valley. 





THE UPPER [IISSISSIPPI RIVER DISTRICT. 


Minneapolis, Minn., March 1.—Business is moving 
smoothly in and about this market. Winter reigns again 
aiter a threat of an early break up, and the course ot 
winter’s business is again resumed, ‘The movement ot 
lumber is large as compared with the average business 
of this season. February’s business was the largest on 
record in white pine, while in other lines the movement 
is all that can be desired under present conditions of 
stocks. ‘Lhe event of the week was the annual meeting 
of the manufacturers’ association and the consequent ad- 
vances of prices on lumber. According to all accounts, 
the year can hardly fail to be a record breaker in the 
amount of lumber sold and the ease and satisfaction with 
which the business will be done. 


A Threatened Strike. 


The one cloud upon the horizon is the threatened strike 
of employees in the sash and door factories of the city. 
The woodworkers’ union demands an advance in wages, 
a reduction of the number of apprentices employed in 
the factories and the discharge of all non-union men 
working in the factories. he manufacturers have met 
with the representatives of the employees several times, 
the last meeting having been held Monday evening. ‘1 hey 
concede that they are willing to compromise on the mat- 
ter of wages, though they say they are now paying ali 
the wages the market will permit of. They aave paid 
comparatively low wages in some cases so as to keep the 
men in work the year round. As to the discharge ot 
non-union men they absolutely refuse to accede to the 
union’s demands. On this point the union hinges its 
fight, and will not compromise. The life of their union, 
they say, depends on the recognition of this point by the 
employers. Here the matter stands at present. The 
leaders of the union have not yet called out their men, 
but they are inclined to be very independent and threaten 
war. 

February Shipments. 


The shipments of lumber from this market during Feb- 
ruary have been larger than those in any previous Feb- 
ruary on record, ‘Lhis is better than was expected, but 
is not surprising, for the good movement of January fere- 
shadowed something of this kind. No special reason can 
be given for this large movement, as no unusual induce- 
ment has been made to move lumber in February. ‘The 
following figures show the movement for the year thus 
far as compared with that of last year: 

Receipts. Shipments. 














Week ending February 7........... 1,365,000 5,790,000 

Week ending February 14.......... 1,065,000 6,895, 
Week ending February 2l.......... 1,710,000 7,920,000 
Week ending February 28.......... 1,665,000 8,310,000 
TBUBIG:«»  ssgennassavenwssasasenseeeee 5,805,000 28,875,000 
FIODrUary, 10S 6 ws scecscsavessscnsven 6,705,000 22,710,000 
DGCEERED 6 ceive cacevscseseassscwes® 900,000 seseees 
TOCCOA 6, wicks dcnaxnhoxdnsreeeesss os000ek 6,165,000 

SUMMARY. 

Receipts. Shipments, 

1898. 1899. 1898. 1899. 
January . ..-. 6,525,000 5,010,000 14,115,000 19,110,000 
February . .. 6,705,000 5,805,000 22,710,000 28,875,000 
Totals . ....13,230,000 10,815,000 36,825,000 47,985,000 


Minor Mention. 


W. M. Tenney has opened a new lumber office at 400 
Lumber Exchange. 

F. I. Crane, of Austin, Minn., was in the city this week. 
Mr. Crane has been very dangerously ill since his last 
visit to this city, which was in September last, but he 
says now that he is practically well, though not as strong 
as before his illness. 

K. P. Kjosness is putting in a new retail yard at Madi- 
son, Minn., and was in the city this week buying stock 
for it. 

Among the retail lumbermen in the city this week are 
A. Y. Sarles, of Hillsboro, N. D.; F. E. Lemma, of St. 
Croix Falls, Wis.; J. F. Graves, Howard Lake and W. E. 
Bodgett, of Faribault. 

Jerry Startup, of the H. J. Miller Lumber Company, 
Chehalis, Wash., is in the city this week, as is K. S, New- 
comb, of the Edward Hines Lumber Company, Chicago. 

H. B. Waite left the city Saturday last for a few days 
on the Pacific coast. He will look after shingle matters 
as well as the filling of an order for 2,000,000 feet cf fir 
timbers which he took with him. The McMaster & 
Waite Lumber Company, with shingle mill at Clear Lake, 
is planning the addition of a new saw mill for the man- 
ufacture of fir. The company has a lot of standing fir 
tributary to such a mill. 

The retail yards of Kahler & Wood and D. E. Baker, 
at Traer, Ia., have been notified by the Burlington road 
to move off their present locations, which are on railroad 
land. Both yards will move immediately. Mr. Baker will 
build a brick lumber shed, 101x148 feet, in the heart ot 
town and very modern. Kahler & Wood will «also build 
a shed for the covering of their entire stock of lumber. 

Two new yards are being put in at Tama, Ia., a town 
now with but one yard. One of these is by E. A. Poyneer 
& Co. and the other by B. E. Brockhausen. Mr. Prock- 
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hausen’s brother is proprietor of the old yard at that 
place. 

W. H. Sill returned from a week in the Wisconsin 
woods this week. He purchased a stock of about 50,000 
feet of hardwood, and made arrangements tor some pine 
stocks for his company, the Minneapolis Lumber Com- 
pany. 

W. TL. Reynolds returned from his cedar camps on Mon- 
day, and goes again this week to be gone a week or ten 
days in the woods. His operations are near the head ot 
the lakes and on the upper peninsula of Michigan. 

J. +’. Barnard, the sMimneapolis dealer in west coast 
forest products, has sold the barnett & Record Company 
the fir Lumber to be used in building the big Mesaba ore 
dock at West Duluth, Minn. The entire bill of tir 
amounts to nearly 1,000,000 feet which Mr. Barnard 
was quite fortunate in securing. 

J. vu. dsirkpatrick, manager of the Pittsburg & Lake 
Superior lron Company, kscanaba, Mich, was in Minne- 
apolis Sunday and Monday. ‘he Pittsburg & Lake Su- 
perior lron Company does an extensive cedar business 
in northern Michigan, having a large cedar pole and post 
yard at Newhall, on the Soo road, and other stocks 
elsewhere. 1t makes a specialty of poles and ties. Mr. 
juirkpatrick says that there is a great deal of cedar being 
put in in that section this winter and that the snow- 
storm of Saturday greatly helped hauling, as the previ- 
ous warm weather had nearly broken it up. Lhe demand 
for cedar is excellent and all small stocks in northern 
Michigan have been picked up by the larger wholesalers 
so that the market conditions are now good, and should 
stay so. He believes that the cedar producers will in 
lsuv see the best year they have ever had. 

The Hudson Saw Mill Company, Hudson, Wis., reports 
a very good trade for this season of the year. During 
January this company’s sales were larger than for the 
corresponding period im many former years, and Febru- 
ary sales promise to break previous records for that 
month. The company has about 6,000,000 feet in stock 
at present and Manager George P. DeLong expects to 
have a sutlicient supply of logs to make a full sawing 
season the coming summer. 

The Peters Lumber & Shingle Company, at Benton 
Harbor, Mich., has let contracts for extensive improve- 
ments in its large wholesale yard. A retuse burner is 
being built, and the docks will be made more convenient. 
Lhe otlice will be moved to make room for transfer 
cables along the canal, which will facilitate the handling 
of lumber arriving by vessel. 

Pendleton & Gilkey report the demand for cedar posts 
and shingles as “out of sight,’ with no trouble to main- 
tain association prices. ‘Lhe warm weather last week 
broke up a good many small jobbers, and although the 
cold weather of this week put the roads in better shape 
there will be some decrease in the estimated input of 
cedar, and with a firm demand there should be no 
trouble in getting good prices, as there is no dry stock 
in the market. 

Walter Wilson, formerly with the Laird, Norton Com- 
pany, at Winona, Minn., now has charge of the sales in 
the office of the Nelson, Tuthill Lumber Company in this 
city, in place of Peter Anderson, who has gone with W. 
M. Tenney. 

W. H. Sill, of the Minneapolis Lumber Company, spent 
last week in Wisconsin looking for pine and hardwood 
stocks. He reports lots of hardwood logs being put in, 
the mill men expecting a good demand the coming season. 





DULUTH-SUPERIOR LUMBER. 


Duluth, Minn., Feb. 25.—Although the report in the 
last issue of the Lumberman concerning the satisfactory 
lumber situation at Duluth was of a very sanguine char- 
acter, subsequent interviews with some of the principal 
manufacturers and shippers lead to the conclusion that 
the former representations were short of the actual facts 
as to the amount of lumber sold and the advance in 
prices, as well as to indications for the future; at least 
as to the business of 1899. All kinds of lumber are in 
stronger demand in this city than ever before known 
at this season in the history of the business, and at 
higher prices, even compared with those of last year at 
this time. It is now asserted unequivocally that all the 
lumber in pile on the docks of the Duluth-Superior mills 
has been disposed of at an advance of $1 to $2 as com- 
pared with prices of last year, instead of 50 cents to 
$1.50 as previously stated; and over 120,000,000 feet of 
the new cut has been sold, instead of 90,000,000 as pre- 
viously advised. So strong’is the faith of some of the 
holders of the product in the stability of prices that 


. they have disposed of some of their stock at prices to be 


made at the time of first water shipments, and are 
counting on a further advance then. 

Manager Hotchkiss, of the Cranberry Lumber Com- 
pany, is reticent about the reported sale of 30,000,000 
feet, or the entire output of the company, to the Pilsen 
Lumber Company, of Chicago, but it is positively an- 
nounced as a fact. A later report credits Mitchell & 
McClure with having sold all their season’s output, 
which, though lacking confirmation by members of the 
firm, is generally understood as beyond dispute. The 
Soper Lumber Company, of Chicago, has purchased 10,- 
000,000 feet from the McCord Lumber Company at 
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prices ruling when the deal was made. Peyton, Kim- 
ball & Barber have sold nearly all their 8 and 10-inch 
No. 3 boards at prices $1.50 higher than they received 
last year for the same stock and their 12-inch No. 3 
boards at the same advance; and most of the mills have 
sold all the No. 4 boards and scoots to be cut this sea- 
son. This market may be considered as virtually bare 
of the grades of stock named. 

A prominent lumberman remarked this week that 
“there has never been a time in the history of the busi- 
ness in Duluth when lumbermen could act as independ- 
ently concerning the disposal of their stock as they can 
today.” In fact, in two instances sales were declared oft 
because the proposed purchasers forwarded typewritten 
contracts to be signed which seemed to “savor of too 
much technicality,” as the owner of the lumber ex- 
pressed it. “Why,” he remarked further, “one would 
think trom the tenor of that typewritten document that 
it was for the purchase of our whole season’s cut.” 

Jn view of the above conditions there is only one ap- 
parent possible setback for lumber producers, and that 
is the log supply. ‘The conditions tor logging early in 
the winter were favorable for an extraordinary crop ot 
logs for the Duluth-Superior mills. The weather was 
suiliciently cold, with abundance of snow for log haul- 
ing. But the succeeding long spell of extreme cold 
weather interfered with successiul operations. “The 
woods are full of men,” said a prominent operator at 
the time, “but there is a limit to human endurance to 
withstand cold and perform a full day’s work.” This 
continued until the recent warm spell, which not only 
dissipated the snow but prevented icing the roads, and 
the expectations of an extraordinary log output to meet 
the anticipated unusual demand for lumber began to 
look dubious, especially to those inclining toward pessi- 
mistic ideas. However, it is quite probable that the log 
supply will fully equal the demand. It will not be for- 
gotten that about this time last year the usually best 
informed men in the business were interviewed, and a de- 
tailed statement of the operations on the north and 
south shore and all other points tributary to the mills 
here was published, with the conclusion that a shortage 
of at least 49,000,000 feet was inevitable, as compared 
with the previous year. But the result proved that in- 
stead of a shortage the output of lumber, 323,933,000 
feet, was the largest in the history of the business, and 
34,348,000 feet larger than 1897, summer logging and 
other sources of supply sustaining the view of one of the 
heaviest operators in this district that “if the logs are 
needed they will be forthcoming,’ and new sources of 
supply and new logging railroads this winter will un- 
doubtedly assist in filling any new demands which may 
present themselves. 
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DULUTH DISTRICT STOCKS AND SALES. 


Duluth, Minn., Feb. 25.—From figures furnished us by 
the different manufacturers in the Duluth-Superior mar- 
ket, we have compiled the following table of figures, 
showing the cut of i898 and estimated cut of 1899; also 
stock on dock unsold and 1899 cut contracted ahead: 


Feet. 

BORSON'R. CUS TEOS .. ccvccvccersccedvecsaveseesces 323,875,000 

Estimated cut Of 1899.....ccccccccccccccccccces 388,500,000 
1898 CUT ON DOCK UNSOLD. — 

eet. 

No. 2 common and better . ...c.ccccccccccccce 11,312,000 
No. & DOards «. cccocee ee - 475, 





000 

No. 4 boards . ..... 191,000 
Norway dimension . 8,906,000 
All other stocks... - 235,000 
MEGREL «- pi gesevepensiouss osc ccedduennacckcnceRene 21,119,000 

1899 CUT CONTRACTED AHEAD. iit 

eet. 

No. 2 common and better . ...ccccccccccccece 55,500,000 
DERE MEEN, 6. Sa asdanieudwesassneagecuoneeciecees 29,500,000 
WO, 4 BORED 2 ceccercesccccccccvicesccccessonces 26,150,000 
Norway dimension . ......ccccccccsceccccscoes 20,000,000 
Mh GtNGE BOGS 6 iscccsvcdvcuscasccscvcsccccce 500,000 
Wa ~ — jeviceasnenvarvestencesesereowosvlancns + .135, 650,000 


Thinking this will be of value to you, we take pleas- 
ure in submitting it. J. A. Kent & Co. 





THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Dubuque, Ia., March 1.—The most important event 
in lumber circles during the past week was the new price 
lise issued today by all the wholesale firms of the city. 
The new list shows an advance of fully 50 cents a thou- 
sand on the entire list, or nearly so. ‘Lhis includes the 
uppers as well as the lowers. Heretofore the upper grades 
were considered sufficiently high and they have been ex- 
empt from previous advances, but now and hereafter 
they will have to come in. 

AJthough the road “angels” have not been sent out as 
yet. there is no lack of trade. There is plenty of it, in 
fact, and a general hustling to fill orders prevails, 

An unusual number of outside dealers were here dur- 
ing the past week to buy stock. Among these were Fred 
Dutrey and George W. Fairchild, of Manchester; H. Aus- 
tin, of Austinville; James Archer, Cherokee; B. L. Wil- 
lis, Webster City; M. L. Donovan, Barnard; A, W. Sav- 
age, Ehler; J. A. Adams, of Scales Mound, Ill.; D. A. 
Yayior and J. Bermingham, of Galena. 

Frank D. Stout and wife left Sunday for an extended 
trip to Cuba, Porto Rico, the Philippines and other his- 
torical points of the late war. They will be gone some 
time. 





The Elk Rapids Iron Company, of Elk Rapids, Mich., 
will put a band resaw in its mill, to be ready for opera- 
tion when it starts up in the spring. It will increase the 
cutting capacity of the mill about one-third. 
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THE MENOMINEE RIVER DISTRICT. 


Marinette, Wis., March 1—The lumber market con- 
tinues brisk and prices are still ruling high. There have 
been a large number of buyers here this week, looking 
over stocks. The largest sale of the week was made by 
Perley Lowe & Co. to eastern parties—15,000,000 feet. 
Henry Benson, manager of the company’s business here, 
says that he already has sold to eastern parties two- 
thirds of the coming season’s stock. 

The R. C. Merryman Company this week sold 30,000,- 
000, all the shingles it will make in 1899, to the Edward 
Hines Lumber Company, of Chicago. The Hines com- 
pany bought the Merryman shingles last year. 

Hardwood is going up. A million feet of elm was sold 
here this week at $16 a thousand. 

There were a number of Chicago buyers here this week, 
but they picked up only small lots and seem to think 
that prices are too high. Among them were I. K. Baker, 
W. R. Robbins and I. J. Hathaway. 

The N. Ludington Company is erecting a new shingle 
mill to run by the middle of April. The capacity will be 
100,000 feet a day. 

L. H. McCormick returned this week after an extended 
eastern and southern trip. He spent most of the time 
on a Texas ranch near the gulf coast. 

C. H. Brown, representing the Cream City Sash & 
Door Company, is here this week, looking over stocks. 
He buys 8,000,000 or 10,000,000 feet a year on the Menom- 
inee, 

Robert Mann, of Mann & Moon, Muskegon, is here, 
looking over the lumber yards. 

8S. W. Wyatt, of the I. Stephenson Company, Chicago, 
was here this week, and in company with lsaae Stephen- 
son and William Ellis, jr., of the Peshtigo company, went 
to Flat Rock to inspect the company’s property there. 

A. C. Merryman and R. C. Merryman returned this 
week from a trip to the Pacific coast. It is said that they 
contemplate heavy purchases of Washington pine. 

George Johnson returned this week after an extended 
trip down through Illinois and Indiana in the interests 
of the John J. Johnson Company. He reports sales good 
and demand sharp. 

The Kirk, Christy Company, of Cleveland, O., recently 
bought 3,000,000 feet of hardwood lumber from ihe Mari- 
nette Lumber Company, which is the largest sale of hard- 
wood lumber that has been made for years on the Me- 
nominee river, 
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IN NORTHWESTERN WISCONSIN. 


Rice Lake, Wis., Feb. 25.—Business conditions are more 
favorable today than for some weeks past. While trade 
is not over active the prospects are decidedly bright for 
a good season’s work. Last week the warm south winds 
beat down upon us for four days, taking all our snow 
away. Many lumbermen, especially contractors, became 
alarmed and pulled up stakes and got out as soon as 
possible, while the more conservative ones made careful 
plans to utilize all the cold weather which would natu- 
rally follow such a break up, and they were wise in their 
conclusions, being well repaid for their courage in hang- 
ing on, as the mercury soon dropped and with it came a 
welcomed snow storm. Three weeks of good, snug win- 
ter weather will enable lumbermen to complete their 
operations in the woods this season. 

W. H. Bundy, secretary of the Rice Lake Lumber Com- 
pany, made a tour of that concern’s camps during the 
past week and reports operations as satisfactory as could 
be expected under the existing circumstances. In some 
instances he found logging roads in poor conditions, but 
said that a fair snow storm, which we have since re- 
ceived, would give them an opportunity to complete 
their intended cut. 

James Bracklin, the veteran logger and superintendent 
of the Knapp, Stout & Co. Company, has eighteen camps 
in and will put in about 80,000,000 on Red Cedar river 
and tributary lakes. 

James Grace, representing the Paine Lumber Com- 
pany, has been in the city for several weeks, inspecting 
a large consignment of lumber which his concern bought 
of the Rice Lake Lumber Company. 

J. W. Henderson, of Minneapolis, was a visitor in the 
city a few days in the interest of W. S. Hill. 

Charles Mercier has a stock of 3,500,000 feet of fine 
hardwood logs which he will manufacture at once. This 
is probably the best run of hardwood timber in northern 
Wisconsin. 

The Shell Lake Lumber Company is getting in a large 
amount of timber over its railroad this winter. ‘The com- 
pany runs four trains daily, carrying seventeen cars in a 
train, 

R. A. Cleveland, of Appollonia, Wis., made a brief stop 
here while en route from inspecting the cutting of some 
timber which he will cut in his mill during the coming 
season. : 

President J. G. Ingram, of the Lea-Ingram Lumber 
Company, at Iron River, Wis., reports a good trade in 
bill stuff, of which he makes a specialty. He took a 
contract a few days ago to furnish 1,300,000 feet of tim- 
ber for one of the Superior docks. 

George P. DeLong, secretary of the Hudson Saw Mill 
Company, has gone to Glens Falls, N. Y., to visit his 
parents and enjoy a much needed rest. 

J. W. Rogers, for eleven years in charge of the steam 
mill of the Rice Lake Lumber Company, left for Daven- 
port, Ia., on the first of the year, but has concluded to 
return to his former position. 

Ole Breen has started his mill at Haugen and will cut 
about 1,500,000 feet of hardwood. Signor & Crisler have 
contracted with him to saw about 500,000 feet for them. 





AMERICAN LUMBERMAN. 


SELLING AHEAD IN ASHLAND. 


Ashland, Wis., Feb. 28.—The recent fall of snow in this 
section has greatly helped the loggers, who were begin- 
ning to fear that they would not get in what logs they 
had on skids; but with plenty of snow and weather down 
below zero the logs are slipping in nicely. Indications 
point to a full crop of logs in the Chequamegon bay dis- 
trict, all of which have been sold or will be manufactured 
by the owners. We do not know of a single lot of logs 
now on the market. Chicago and other dealers, in order 
to get the stocks of lumber that their trade requires, 
have gone into the woods and bought standing timber in 
large blocks. 

All or nearly all of the dry lumber on the bay has been 
sold, and from time to time dealers from Chicago and 
other points quietly slip up and buy from 1,000,000 to 
10,000,000 feet of stock to be cut to order, so that when 
navigation opens one will be pretty well satisfied where 
nearly all of the lumber will go. This is quite a contrast 
to the conditions two years ago, when buyers were capri- 
cious and few of them wanted any stock at all or would 
buy in small lots. 

This company, out of a cut of 25,000,000 feet for 1898, 
has on hand, unsold, 200,000 feet—hardly enough for seed. 
We expect to turn out 30,000,000 feet or more in 1899. We 
will have our usual proportion of good norway and red 
knotted white pine boards and strips. 

Cedar and hemlock are not looked down upon in this 
country as they formerly were. Two new shingle mills 
have been built in the past season for the cedar and a 
tannery is being talked of, which will necessitate bringing 
more hemlock into the market. 

Ashland Lumber Company. 








LIGHT STOCKS AND HIGHER PRICES. 


Eau Claire, Wis., Feb. 25.—The available material that 
is required in our business in this part of the country has 
about all entered into consumption. There is virtually 
no box lumber in the market and there has been an ad- 
vance of about $2 a thousand. There is a good demand 
fur box shooks, to supply which we shall have to use No. 
2 stock instead of No. 3. As to prices, we have been 
«able to convince our custoiners that they will have to 
pay higher prices, though it is like pulling teeth to make 
them admit it. The lumber dealers here are doing a 
good business, but stocks are very much broken. The 
mills started out last fall to put in a fair stock of logs, 
but the recent warm weather is going to reduce the 
amount put in very materially and before the winter's 
cut is available I think this market will be bare. 

Eau Claire Box Company. 


WISCONSIN VALLEY NOTES. 


Merrill, Wis., Feb. 28.—For this season of the year 
the lumber trade is holding up remarkably well. Dealers 
all report a good business where their stocks are suffi- 
ciently dry and well sorted to supply the demand. Prices 
remain firm and in all probability some grades will be 
advanced slightly in the near future, a sort of evening 
up process by which the grades previously advanced will 
be a corresponding price. The prices on the principal 
grades have now been brought up to a very satisfac- 
tory point; in fact, they are at a place where manufac- 
turers can feel that it is safe to go ahead and do business 
as they used to in the days of the good old times. 

H. M. Thompson and wife, of Mosinee, will start this 
week for an eastern tour, visiting Washington, Phila- 
delphia and New York city. 

Gardner Bros., of Mosinee, laid off their night crew 
and will finish the season with the day crew only. 

The Underwood Veneer Company is putting in a first- 
class electric light plant at its factory. 

The stockholders of the Wausau Novelty Company 
are planning an extensive improvement in the early 
spring. As intended now, they will build a 64-foot addi- 
tion to their factory building, two stories high, and an- 
other story will be added to the paint shop. They will 
also add considerable new machinery when the building 
is ready. 

Mr. and Mrs. Walter Alexander have returned to their 
home at Wausau from their southern tour, during which 
they visited St. Louis, Memphis, New Orleans and other 
places. 








BLACK RIVER DISTRICT. 


La Crosse, Wis., March 1.—Despite the second edition 
of the recent cold snap there is a noticeable improvement 
in the trade situation, wholesale and retail, though the 
demand is not exactly brisk. The sash and door factories 
are all opening up early with better than the usual busi- 
ness for this time of the year. Loggers are coming out of 
the woods every day. 

It is rumored that another of the leading La Crosse 
saw mill concerns has about completed arrangements to 
remove its plant to the south at the close of this sea- 
son’s cut. 

The C. L. Colman Lumber Company is installing a bat- 
tery of five new boilers. 

By the middle of next week, practically all of the ma- 
chinery of the P. S. Davidson juumber Compaay’s saw 
mill will be loaded and shipped te Hood River, Ore. 

Forrest J. Smith, secretary and treasurer of the Black 
River Improvement Company, arrived home this morning 
from the south. He visited New Orieans and other cities 
and spent several weeks with his parents at Lake 
Charles, La. 
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THE SAGINAW VALLEY. 


Siginaw and Bay City, Mich., Feb. 28.—There is very. 
littl: snow and grumbling is heard in all the section 
south of the line of counties parallel to Roscommon, as 
unless snow fall shall come very soon large quantities 
of logs—mostly hemlock and hardwood and cedar—will 
be hung up in the woods. Many firms have given up 
attempts to haul logs and have sent teams out of the 
woods. The open winter and the unsolved problem as 
to getting Canada logs over have a tendency to stiffen 
the price of logs. Im any event, less than 175,000,000 
feet of logs will come over from Canada—if they be 
allowed to come—as compared with 238,000,000 last 
year, while the demand for lumber and logs is much 
more active than it was a year ago. An interesting 
feature of the trade is that everything is wanted. Ar- 
thur Hill, of the Cranberry Lumber Company, stated 
last week that in the deal of that company noted by 
the Lumberman, by which the entire output of the 
company for next season, estimated at 30,000,000 feet, 
was sold to the Pilsen Lumber Company, of Chicago, the 
price averaged $1.50 a thousand over the average re- 
ceived from the same stock a year ago, and the buy- 
ers take everything in the log, including mill culls. 
On the Saginaw river mill culls have been all snapped 
up and there is very little lumber of any grade on 
the market. Two or three firms have some stock avail 
able for the wholesale trade, but they are hanging to 
it in the expectation that prices are bound to go still 
higher. Hemlock is also very firm, and there is no 
norway to be had in this section except at retail in the 
yards. 

The Smalleys & Woodwerth mill is running day and 
night and the firm is enjoying a spiendid business, 
having orders for everything the mill can produce. 
The stock comes down from the north by rail. The 
plant of S. G. M. Gates, operated by the Union Trust 
Company, is in operation, as also is the Campbell- 
Brown Lumber Company plant. At Saginaw C. 8. Bliss 
is grinding out lumber, making five plants in operation 
on the river at the present time. It was expected 
the Welch mill would start a week ago, but there has 
been delay in getting logs down and it has not yet 
turned a wheel. 

With the prospect of a reduced output on this river 
the ensuing season several yard and factory firms which 
heretofore have bought their stocks entirely on this 
river or from plants in proximity to the river have 
lately made extensive purchases at Lake Superior points, 
and it is calculated that nearly 50,000 feet of lumber 
will be brought here by water during the next season 
of navigation. Freight rates on lumber from Lake Su- 
perior are higher than last year, vessels in the carry- 
ing trade being contracted for at an advance of 25 cents 
over last year’s rates. 

The bank of Saginaw, which recently took in the First 
National and American Commercial & Savings banks of 
that city, has for its backers some of the best known 
lumbermen in the Saginaw valley. Ammi W. Wright is 
president, D. W. Briggs, a well known lumberman, is 
vice president and managing director, and Arthur Hill 
is one of the large stockholders and a director. 

The last of the lumber remaining on the docks of the 
Stone Island mill premises was moved away Friday, and 
this location as a lumber manufacturing point has passed 
into history. The mill was burned about a year ago. 

The A. W. Wright Lumber Company is moving some 
of the tramways on what was once its extensive lumber 
plant, and the stock of lumber in the planing mill yard 
is also being rapidly depleted. It was stated some 
months ago by members of the concern that as soon 
as the stock of lumber on hand was exhausted the 


- plant would go out of commission, but the plans may 


have changed. The plant is well equipped and finely 
located for an extensive business, besides being one of 
the oldest manufacturing sites on the river. 

It is regarded as probable that the plant of O'Donnell, 
Spencer & Co., who became embarrassed and went into 
the hands of trustees about a year ago, will be dis- 
mantled. It is well located, there is about $5,000 worth 
of manufactured doors and unmanufactured stock on 
hand, eighteen acres of real estate and a mill equip- 
ment which cost $125,000 and is comparatively new, and 
yet a Chicago man who looked over it last week made 
an offer of $10,000 for the whole outfit. The trustees 
laughed at him, and are satisfied twice that sum can 
be secured by taking out the machinery, selling it and 
disposing of the real estate, which is worth $500 an 
acre. It is said the trustees would have taken $25,000 
for the property, and experts declare it to be easily 
worth at a sacrifice sale over $50,000. 

Bliss & Van Auken, believing that the coal devel- 
opment in Saginaw has reached a point where it pre- 
sents a condition rather than a theory, with reference 
to the utilization of coal for fuel in manufacturing pur- 
poses, are placing a boiler of 175 horse-power at their 
planing mill and are building an addition to their boiler 
house for the purpose of installing an electric power 
plant. 

E. W. Gerrish, formerly superintendent of the Cum- 
mer lumbering operations near Cadillac, and subsequently 
operating for a time on the Mackinaw division, came 
up from Virginia last week to visit old friends and 
relatives. 

The Crump Manufacturing Company’s plant started 
yesterday after having been shut down a week owing to 
the eastern freight blockade. 

The yard trade in lumber was very satisfactory during 
February. Prices are firm and the demand was fair. 

hh. H. Gay has returned from Spanish River, Ont., 








re he shipped the first lumber ever sent from that 
place by A million feet of pine was sent to Mon- 
treal from the Spanish River Lumber Company’s mill, 
sixteen teams drawing it from the yards to the Canadian 
Pacific railroad, a distance of four miles. 
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SAGINAW VALLEY LUSIBER SUPPLY. 


Mich., Feb. 25.—There is perfect unanimity 
concerning the certainty of a great shortage in the out- 
it of lumber by the Saginaw river mills, as compared 
with last season, and it is conceded generally that the 
itput of that river will never again reach the dimen- 
ns of 1898. The Bay City yards, planing mills and box 
factories will be compelled to look to other points of pro- 
tion for a larger portion of their stock than ever 
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ts will furnish some idea of the enormous 
ve probable on the Saginaw river. 


WEST MICHIGAN /TIATTERS. 

, Mich., Feb. 28.—We can see the end of work 
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a good winter for cedar logging and 
not be nearly up to what was expected. 
good thing for the trade, presag- 
the middle of the season. 
helming demand for all kinds 
tage of the raw material 

has been brought to bear 
ng stock on hand, and under this pressure, 
lly been made, conditional 
the stock have been given to 
vho will have to pay the price, of 
1 t And it is hardly 
price this spring, as that seems to cut little 
t t tl and anyone who has a 
considerable bulk of it is the lucky indi- 


i ry 
in overw 
ha marked shol 


' 1Y + } 
Is pressure to sell 


not actua 








get the goods. 


stock 





OBSERVATIONS AT OMAHA. 


Neb., Feb. 28.—Although spring trade has been 
extent by adverse weather, the recent 
f of snow is regarded as a benefit in the long 


3 it will put the ground in good condition for 
Ketailers Irom surrounding towns are more numer- 


‘el than for some time past and all seem 
a prosperous year, as indicated by the 
Another favorable factor is that 
k men in this country have not been nearly 
have been reported. 
wholesalers are feeling very hopeful over the 


I they are having all the trade thev 
could expect at this season. An improvement 
nd is noted each week and it is expected that 
weather retailers will be scrambling for 
shipments of stock. Demand for fence posts is 
! heavy and at the present rate sales in that 

e much heavier than ever before. 
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le so far has been very good and he thinks 
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J. Shumway, of Lyons, was a recent visitor in Omaha. 
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'e unusually good for this time of year. 
Snyder, of O'Neill, called on local jobbers last 





AMERICAN LUMBERMAN. 


THE RECORD. 


—_ a_i 
Arkansas, 


Griflin—The Superior Land & Lumber Company has 
sold out to Louis Werner. 


Iinois. 


Chenoa—John R. Hoffman and A. M. Gordon will en- 
gage in the lumber business. 

Chicago—A. Kusel & Co. have engaged in the hard- 
wood lumber business at room 208, 59 Dearborn street. 

Havana—The 'T. W. Emerson Lumber Company has 
bought the yard formerly occupied by Fred Fette and 
will engage in business. 

Onarga—Stitt & London have been succeeded by Stitt 
& Booth. 

Shettield 
E. E. Battey. 


Battey & Abbott have been succeeded by 


Indiana. 


Alexandria—The Crider Planing Mill Company has 
been incorporated with capital stock of $3,000, by. Eu- 
gene T. Ireland, O. H. Crider and J, T. Brammuran. 

Auburn—The Auburn Lumber Company has been in- 
corporated with capital stock of $3,000. 

Farmersburg—J. B. Sullivan, operating as the Farm- 
ers’ Lumber Company, has been succeeded by John K. 
Allen. 

Greensburg—The Greensburg Lumber Company has 
been incorporated with capital stock of $303,000, by 
George Saunders, Frank Litzenberger and Peter Kurtz. 

Montezuma—W. 8. and W. E. Ferguson have engaged 
in the lumber business as Ferguson & Co. 

Rushville—The Pinnell-Kemper Lumber Company has 
changed its style to the Pinnell Lumber Company. 


lowa. 


Barnes—J. R. Moore will open a yard. 

Garrison—M,. H. Howard has sold out to Gilbert Ted- 
ford. 

Mount Pleasant—B. 
M. C. Hall. 

Thor—TLhe Thor Lumber & Grain Company has been 
organized with C. J. Lund as president; C. B. Atzen, 
secretary, and S, K. Groth, manager. 

Union—Jackson Bros. reported dissolved, 

West Branch—J. T. Emmons has engaged in the lum- 
ber business. 


I. Ross & Bro. have sold out to 


Kansas. 


Stafford—John W. Potter has purchased the Rock Is- 
land lumber yard and will engage in business. 


Kentucky. 


Ashland—J. N. Finnin has purchased an interest in 
the Kitchen & Dawkins Lumber Company, which will in 
future be known as the Dawkins Lumber Company. 

Rio—H. B. Lane & Son have been succeeded by the 
Lane Lumber Company. 

Winchester—G. Lee Wainscott has been succeeded by 
Wainscott & Lindsay. 


Massachusetts. 


Boston—Henry H. Bradlee is out of business.—Cun- 
ningham, Moore & Co. are reported to have dissolved 
partnership.—The R. A. Flanders Company has been in- 
corporated with capital stock of $500,000, by Rufus A. 
Vlanders, W. C. Craig and J. L. H. Clapp. 

Worcester—Clement & Searles have been succeeded by 
the Flexible Door & Shutter Company. 

Michigan. 

Detroit—Whitney & Remick are reported out of busi- 
ness.—D. Whitney is reported out of business. 

Manistee—The Eureka Lumber Company has sold out 
to the Manistee Lumber Company. 

Plainwell—The Deal & Skillman Lumber Company has 
been incorporated, with capital stock of $5,000. 

Plymouth—C. A. Frisbee is reported sold out. 

St. Johns—St. Johns Manufacturing Company 
changed its name to the St. Johns Table Company. 


has 


Minnesota, 

Cokato—A. Swanberg has sold ont. 

Gordonsville—The Eckert & Williams Lumber Com- 
pany has sold out to Abraham Bagge & Co. 

Madison—K. P. Kjosness is putting in a yard. 

Minneapolis—The St. Paul Lumber Company has been 
incorporated with capital stock of $10,000. 

New Richland—W. G. Maconnell has been succeeded 
by Maconnell & Lampert. 

Waterville—August Hecker is reported sold out. 

Mississippi. 

Bond—The J. E. North Lumber Company has been 
incorporated with capital stock of $25,000, by J. E. 
North, R. Fahey and 8. D. Thayer. 

Vicksburg—The Delta Box Company has been incor- 
porated with capital stock of $20,000, by F. Streight, 
George A. Rayne and W. S. Jones. 


Missouri. 
Afton—A. J..Clabaugh, late of Webster Groves, has 


engaged in the lumber business, 

Adrian—A. T. Wyatt has been succeeded by H. W. 
Moses & Son. 

Grant City—Mason & Thurber are reported to have 
dissolved partnership. 
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Kansas City—Sylvester F. Neill has engaged in the 
lumber commission business. 

Lamar—H. R. Houston has been succeeded by Houston 
& Shelton. 

St. Joseph—The Nold-Wild Lumber Company has en- 
gaged in business. 


Nebraska. 
Johnson—Wahl & Schutzler have been succeeded by 
F. C. Kuse. 
South Omaha—Ed. Munshaw & Co. have engaged in 
the lumber business. 
New Jersey. 


Camden—The Volney G. Bennett Company has been 
incorporated with capital stock of $100,000. 
New York. 
Little Falls—Charles Draper has sold out. 
New York—C. A. Murray has been succeeded by the 
Murray Lumber Company. 
Wolcott—C. 'T. Johnson has been admitted as partner 


_in the G. H. Northup Lumber Company, successor to 


G. H. Northup. 


North Carolina. 

Durham—The Union Furniture Company has been in- 
corporated with capital stock of $20,000, by Julian 8. 
Carr, W. J. Christian, Charles E. Christian and T. M. 
Gorman, of Durham, and Ruflin Roles and Zebulon Roles, 
of Raleigh. 

Pineola—The Pineola Lumber & Trading Company has 
been incorporated with capital stock of $100,000, by F. 
W. Mackenzie, D. C. Catlin, Everett B. Camp and Mark 
T. Leonard. 

Troy—The North Carolina Building & Supply Com- 
pany has been incorporated with capital stock of $25,000, 
by W. J. Hicks, C. W. Beckwith and W. J. Ellington. 


North Dakota. 


Lanona—The Sawyer & Arnold Company has sold out 
to A. B. Storms, 

Ohio. 

Cincinnati—Hart, Mahoney & Co. are reported out of 
business.—The Thelma Lumber Company has engaged 
in business. 

Lima—Theodore Feist & Co. (Theodore Feist and Da- 
vid D. Morris) have been succeeded by Feist & Morris. 

Martins Ferry—John Flading is reported sold out. 

Rudolph—W. H. Snell & Co. are reported to 
dissolved partnership. 


have 


Oklahoma 

Chandler—The Arkansas Lumber Company and E, A. 
Maschoe & Co. are out of business. 

Kremlin—Warsen Bros. are out of business. 

Oregon. 

Portland—C. F. Weber & Co. have bought the East 
Poruand mill and will engage in the manufacture of 
school desks and furniture. 

Pennsylvania. 
G. Ammon is out of business. 
South Dakota. 

Delmont—C. E. Floete is putting in a yard. 

Menno—Jacob Schnaidt has sold out to 
Lumber Company. 


Ephrata—C., 


the Union 


Texas. 
Willspoint—The N. A. Matthews Lumber Company 
has been incorporated, 
Virginia. 
Norfolk—The Tidewater Lumber Company has been 
incorporated by P. Duval and G. H. Richmond. 
Washington. 
Saxon—Fenton Merrill has bought the Empire Mill 
Company’s plant. 
Canada. 


Hamilton, Ont.—The Wentworth Lumber Company 
has engaged in business. 





ON PUGET SOUND. 


Seattle, Wash., Feb. 25.—The cargo and lumber trade 
is excellent and prices are maintained firmly. - 

W. I. Carpenter, of Carpenter & Flournoy, and M. J. 
Scanlon, of the Scanlon-Gipson Lumber Company, both 
of Minneapolis, were in Seattle last week. They have 
been visiting mills throughout the state and have placed 
a number of shingle and lumber orders. Mr, Carpenter 
left for home early in the week, but Mr. Scanlon expects 
to remain on the coast several weeks. 

T. Lennan, a well-known logger of Rhinelander, Wis., 
passed through the city recently, en route to the Klon- 
dike, where he has several promising claims. 

Fenton Merrill, of Lawrence, has bought the Empire 
Mill Company’s plant at Saxon, Wash. 

The Atlas Lumber Company expects to resume opera- 
tions in the shingle department at McMurray. 

F,. W. Mitchell, of the Mitchell, Lewis & Staver Com- 
pany, is in the east. 

Machinery is arriving for Walworth & Neville’s cross 
arm factory at Port Blakeley. 

Vicegerent Snark Claffey contemplates holding a con- 
catenation at Snohomish in the near future. 

E. R. Brooks, formerly with the Seattle Cedar Lumber 
Company, has gone east for the Whatcom Falls Mill 
Company, 
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D. L. Jewett, of Ewing & Jewett, Des Moines, Ia., was 
a welcome caller at this office on Monday of the present 
week. 

G. E. Grace, of the Dixie Lumber Company, Des 
Moines, Iowa, spent several days in Chicago last week, 
returning home Saturday night. 

Larry Flannigan, a lumberman well known at Mari- 
nette, Wis., and Menominee, Mich., has gone to Cuba 
with his family, and has a notion of investing in prop- 
erty there. 

John C, Hartig, manufacturer of interior finish, this 
city, has been succeeded by Weaver, Hartig & Co. The 
new concern, it is reported, will occupy the old William 
Bristow plant. 

Hugh H, Asher, of T. J. Asher & Sons, Wasioto, Ky., 
called on the American Lumberman one day this week 
and reported a larger volume of orders tor poplar lumber 
than stock, at outside prices. 

W. B. Dickerson, of Wood, Dickerson & Co., Mont- 
gomery, Ala., has been in the city this week in search 
of yellow pine orders and told the American Lumber- 
man that he was getting them. 

Wixson, Bronson & French, wholesale lumber, lath, 
shingles, posts and poles, of Rhinelander, Wis., have pub- 
lished an ingenious device entitled “Sailing Directions 
for Reaching Prosperity Island,” with a map of the route. 

Among the callers at the Lumberman office this week 
was Fred E, Dubach, of the Dells Lumber Company, Eau 
Claire, Wis. Mr, Dubach says that his company has 
about two years to cut at Kau Claire when it will 
probably suspend operations at that point. 

If our New York contemporary, the Lumber Trade 
Journal, had consulted the American Lumberman instead 
of secular newspaper dispatches it would have avoided 
a gross misstatement regarding the extent of J. Rayner’s 
loss in the recent destruction by fire of that corporation’s 
mahogany and other fancy veneer stock in this city. The 
Chicago newspapers made the same mistake of putting a 
$36,000 loss at $200,000. 

W. A. Radford, of the Radford Sash & Door Company, 
this city, was at Oshkosh, Wis., a couple of days the 
first of the week. He reports everybody at Oshkosh com- 
plaining of the scarcity of factory plank, though the fac- 
tories there are still able to supply all their requirements 
without much trouble. The main difficulty is that the 
price of factory plank is too high in comparison with the 
price of manufactured goods. 

Arthur Gourley, of the Arthur Gourley Company, this 
city, returned from a trip to the Duluth District on 
Wednesday. He visited the logging camps, circulated 
among the mills and returned without making any con- 
tracts or purchases. He says that prices are too high 
to justify buying at the present time. His company has 
about half a year’s stock already purchased, including 
about a full supply of piece stuff. 

R. T. Witbeck, of Heatn, Witbeck & Co., Chicago, re- 
turned Wednesday incrumy from a ten days’ stay at 
West Baden, Ind. Atv. Withbeck’s health was greatly 
improved by his short vacation and he is ready to push 
things with increased vigor as soon as the firm gets set- 
tled in its new quarters on Loomis street. Considerable 
stock has already been piled in the Loomis street yard 
and the office probably will be moved within the next 
couple of weeks. 

The Pearson Lumber Company, of Evanston, Chicago’s 
north shore suburb, is to make improvements in its yard 
at a cost of $2,000. The present shed will be torn down 
and a new one erected, 54x145 feet, which will cost 
$1,000. It will be constructed of drop siding, with a flat 
gravel roof. It will have windows and will be a per- 
manent building. Its hight at the front will be eight- 
een feet. The company’s office will be moved to the 
corner of Church street and Railroad avenue, facing the 
Chicago & Northwestern station. 

It is understood that plans are on foot by which the 
Sawyer & Austin Lumber Company of La Crosse, Wis., 
will disappear as a factor in the white pine trade of 
the Mississippi river, or at any rate as a manufacturer 
of lumber, and that it will re-enter the producing busi- 
ness in the southwest. When the plans take definite 
shape readers of the Lumberman will be advised of 
them. This institution, if it abandon manufacture at 
La Crosse, will be sadly missed and its removal will be 
a demonstration of the declining importance of the white 
pine producing industry. 

R. E. Boyd, of the retail lumber and mill work firm of 
Boyd & Hodson, South Bend, Ind., during a visit at the 
Lumberman office on Thursday, said that business was 
promising well for this year, and South Bend is booming, 
the factories there all working full force and over-time. 
He said it was reported around town that’ the Stude- 
bakers last week turned down $500,000 worth of orders. 
As South Bend is a manufacturing town such activity 
among its industries means good times for the lumber- 
men. In addition to this the farmers in the surrounding 
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country seem to be prosperous and are disposed to make 
improvements. 

‘the hardwood mill of the Ward Lumber Company, at 
Whiting, Mo., is a big double band affair with lots of 
special machinery, which makes it quite a formidable 
plant. In view of its character, therefore, the work done 
by the American Lumberman last week in removing this 
mill to Newport, Ark., was something of a feat. This 
was done without consultation with C. A. Ward, of Chi- 
cago, president of the company, who says that it was 
bad enough to move the mill at all, but worse to move 
it to Arkansas, and consequently he has enjoined upon 
us to replace it on its old site at Whiting, which we 
have this week done, 

IT. J. Moss, manager of the Huttig-Moss Manufactur- 
ing Company, St. Joseph, Mo., spent a couple of days in 
Chicago this week. Mr, Moss says that the demand for 
sash and doors in the southwest has been very good so 
far this year and the prospects are for an exceedingly 
active trade throughout the entire season. There are 
more orders for stock work on the books of the concern 
than ever before at this time of the year since the factory 
at St. Joseph was started. Prices are still lower than 
they should be, considering the cost of the material 
entering into the manufacture of sash and doors, but an 
active trade in the early spring probably will result in a 
higher basis of value for the manufactured product. 

The Lumberman had a call on Tuesday of this week 
from W. H. Hawry, of Watseka, Ill., who has just re- 
turned from a prospecting trip through Arkansas and 
Louisiana. He has decided to return to Arkansas at 
once to secure a body of timber among the several he has 
looked at, and put up a mill to manufacture it. The 
mill will be a modest one of from 20,000 to 25,000 feet 
a day capacity. He will manufacture yellow pine. While 
he has not been familiar with the lumber business hith- 
erto, his investigations convince him that anyone who 
wishes to go into the yellow pine business in Arkansas 
unless his capital is very large had better ao so as soon 
as possible, for the pine is being taken up rapidly. In 
hardwoods, however, he found considerable available tim- 
ber. 

There has previously been reported in the Lumberman 
the sale of the mill culls to be produced during the 
coming sawing season by mill No, 2 of the Kirby, Carpen- 
ter Company, at Menominee, Mich., amounting to up- 
wards of 10,000,000 feet, at $8 a thousand on dock, the 
purchaser being a prominent Chicago box maker. This 
week an even higher record on mill culls was made in the 
sale by a Chequamegon bay operator of his 1899 cut of 
mill culls to a Chicago box maker at $10 a thousand 
delivered at Chicago, equivalent to $8 or $8.25 in Ash- 
land. Two years ago the mill culls in a certain Ashland 
cut were sold duing the winter for $4 and the scoots 
from the same mill for $2.75. On Wednesday of this 
week the same cut was sold at $7 and $4 respectively. 

W. R. Corbin, of the Michigan City Sash & Door Com- 
pany, Michigan City, Ind., was a Chicago visitor on 
Tuesday of this week. Speaking in regard to trade con- 
ditions at Michigan City, Mr. Corbin said that the out- 
look was a very flattering one and that merchants there 
in all lines were looking for a good season’s business. 
Michigan City has sustained a steady commercial growth 
during all of the hard times and the industries there 
are all on a solid foundation. During the past five years 
the Haskell & Barker car works have practically doubled 
their capacity and the lumber interests of the city have 
expanded greatly during the same period. The sash and 
door trade, Mr. Corbin says, has been very good, but, like 
all other dealers in this line, he complains that prices are 
still on too low a basis. 

A taste for the lumber business seems to be inherited 
in certain families, and many of our readers can call to 
mind instances where all the sons of a lumberman have 
followed their father’s business. An example of this is 
seen in the Greer family, all the five sons of W. W. Greer, 
a lumber dealer of Oxford, O., having gone into the lum- 
ber trade in some form or other. G. N. Greer is pur- 
chasing agent for A. S. Kibbee & Son, of Albany, N. Y., 
with headquarters at Menominee, Mich. W. C. Greer is 
at Muncie, Ind., in the commission lumber business. S. 
R. Greer is at Indianapolis, Ind., a member of the Greer- 
Wilkinson Lumber Company. T. M. Greer is in the lum- 
ber business at Sac City, Ia., and E. H. Greer is a travel- 
ing salesman for the Holt Lumber Company, of Chicago. 
At one time three of these brothers were traveling in the 
same territory for different firms. 

Lumbermen familiar with the tariff campaign that 
has been carried on by their industry for two years past 
know that A. F. Dawson, private secretary to Congress- 
man George M. Curtis, of Clinton, Ia., has done very effi- 
cient work in a quiet way, being for a considerable time 
practically secretary of the lumbermen’s campaign com- 
mittee. They will be gratified to learn that he is to re- 
ceive a decided promotion. Congressman Curtis retires 
today and Mr. Dawson becomes private secretary of Sen- 
ator Allison, who is the acknowledged leader of the sen- 
ate and, being at the head of the committee on appro- 
priations, will have much work for Mr. Dawson, which 
will require all of his ability and afford an opportunity 
to make a reputation for himself. Mr. Dawson has shown 
rare ability in this line, and his friends in the lumber 
trade congratulate him on his new position with the as- 
surance that he will prove worthy of it. 

W. E. Wooding, lumber inspector of Ashland, Wis., 
called at the Lumbcrinen office on Thursday on his 
return from a trip to New York siate. He finds that 
the eastern distributing trade has not developed any 
large proportions, though lumbermen generally antici- 
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pate a good building season, which will call for heavy 


supplies of lumber. The sluggishness of the present 
time is attributed mainly to the recent advances in pri- 
ces made by the eastern wholesalers, who were forced to 
that action by the high figures at which lumber is held 
at western manufacturing points. The advance has the 
natural tendency of causing buyers to hold off in the 
hope that something may occur to relieve them of the 
necessity of paying such figures. However, in view of 
the strong condition of things on Lake Superior and 
the fact that dry lumber at the principal manufactur- 
ing points has been almost entirely cleaned out, with 
from a quarter to one half the cut of the coming sea- 
son sold in advance, there seems to be no probability 
that prices can decline until well along into the summer. 
In the meantime easiern wholesalers are now buying 
a gcod deal of lumber in Canada and paying the duty, 
finding a profit in that direction. 





Lumbermen’s Association Annual. 


The Lumberman is in receipt of a call for the annual 
meeting of the Lumbermen’s Association of Chicago. It 
is hoped that there will be a complete representation 
of the trade at this meeting, and the fact that it will 
begin with lunch at the Leland hotel should induce 
many to be present who might not care to attend the 
meeting in the association rooms. We understand that 
all lumbermen of the city, whether members of the asso- 
ciation or not, are invited to be present, and, further, 
that the condition of the local trade will come up for 
discussion with the idea of suggesting some plan by 
which the present unsatisfactory condition under which 
Chicago retail business is conducted, both in lumber and 
mill work lines, may be inaugurated. The call is as fol- 
lows: 

Chicago, March 1, 1899.—You are cordially invited to be 
present at the thirtieth annual meeting of the Lumber- 
men’s Association, of Chicago, to be held in the ladies’ 
ordinary, Leland hotel, Monday, March 6, at 1 p. m. 
Luncheon will be served promptly at this hour, and im- 
mediately upon conclusion we will proceed to the election 
of the board of directors, a committee on arbitration, a 
committee on appeals and a committee on hardwood, for 
the ensuing year, together with such other business as 
may properly come before the meeting. Trusting you 
will favor us with your presence and notify 

E. E. HOOPER, Secretary. 





A Unique Trade [lark. 


The Foster & Smith Lumber Company, of Lincoln, 
Neb., is a wholesale lumber and shingle concern which 
makes a specialty of red cedar shingles. It has adopted 
as a sort of trade mark a picture which is reproduced 
herewith and which tells the story so plainly that it is 
almost unnecessary to place under the cut the phrase 
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CLEAR 
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“DOG-ON”’ GOOD SHINGLES. 


that the company uses. Though located in Nebraska. the 
Foster & Smith Lumber Company is in position to do 
a general trade in red cedar shingles and solicits patron- 
age from all portions of the country. In fact, it is pos- 
sible that it is even more favorably situated than are 
wholesale handlers in most of the large markets. 





FINANCIAL TROUBLES. 


The Bulmer Lumber Company, of Greenpoint, N. Y., 
assigned on February 25 to G. J. Stillwagon, with lia- 
bilities between $20,000 and $30,000. 

William E. Brown, assignee of the Carr & Brown 
Company, Hamilton, Ont., has filed a petition in the 
probate court asking for authority to sell the mill prop- 
erty, which is encumbered by a $50,000 mortgage, with 
other debts aggregating about $50,000 more. 

Joseph Jacob, of St. Henri, P. Q., Canada, has assigned, 
with liabilities of $45,000. The assets are estimated at 
the same figure. 





It is stated that the railroad to be built by the Cum- 
mer Company, of Jacksonville, Fla., will commence at its 
mill four miles northeast of Jacksonville and extend 
through the counties of Duval, Baker, Bradford, Alachua 
and Levy, terminating at Manatee, on the Suwanee river, 
in Levy county. The road is for the transportation of 
logs, lumber and passengers and will be 103 miles long, 
the capital stock of the corporation being $450,000. 
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ASSOCIATIONS. 
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DATES OF MEETINGS. 











Mare 
Wisconsir Lumber Dealers’ Association, Mad- 
Wis., irch 7 and 8. 
Northwestern Lumber and Sash _& Door Traveling 
Salesmen’s Association, Madison, Wis., March 7. 
N western Iowa Retail Lumbermen’s Association, 
i 1ed, Thursday, March 320. 
R Dealers’ Association of Mississippi, 
pril 18. 
rmen’s Association of Texas, San Antonio, Tex. 
Apr 1 and 12. 
fhe Missouri and Kansas Retailers. 
Secretary Harry -A. Gorsuch has mailed to members 


e cial bulletin of the Missouri & Kansas Association 
Lumber Dealers, dated February 21, which with are 
the constitution and by-laws and the othaul 
ership list of the association. The bulletin is devoted 
wipally to an abridged but comprehensive report ot 
eleventh annual meeting of the association, at St. 





Louis, Mo., of which the Lumberman published an 
xhaust report. In addition, under the caption me 
Glorious Victory!” it treats ef the suit of Dulaney Bros., 
Slater, Mo., against the association, particulars ot 

Ll were published in the Lumberman of February 
oflicial list contains the names of 1,000 bona fide 

of the association, a number in which Secre- 

Gorsuch takes a pardonable pride, and which he 

es as a basis for an inevitable 1,200, on the ra- 
sument that “if the association is a good thing 

ye than half the dealers in Missouri, hansas and 

( why is it not just as good for the balance?” 


le advises that a further issue of the bulletin will 
ear Within a few weeks, by which time the desired 
n should be secured. 

by-laws mailed with the bulle- 
sideration contain the full text of those 
amended at the recent St. Louis conven- 
e association, embodying the changes reported 
it the time in the Lumberman. Bound with 
slet is a blank application for membership, with 
instructions to the applicant. The back cover 

s the otlicial roster of the association. 


nstitution and 


Wisconsin Retailers’ Annual. 


W. F. Pierstorff and Secretary Paul Lach- 
sent out formal notices of the ninth annual 
Wisconsin Retail Lumber Dealers’ Asso- 


March 7 and 8 and Madison, Wis., 

in The notice is addressed ‘Yo the 

y lealers of Wisconsin, Greeting,’ and, 
ation, contains the following: 


place. 


besides 








; hereby extended to all interested 

lied branches to meet with 
pics of importance to the 
by able writers, to be 
1 add to the interest of the 


from all parts of the 
the coming meeting prom- 
rin point of attendance, 

‘reed to make liberal reduc- 
to visiting lumbermen. If you 
Jur intention to attend the meet- 


esslpie 








lroad fares may be secured for you. 
l depend on receiving positive assur- 
s than one hundred in attendance at the 


of Madison, assisted by the travel- 
indertaken to provide for the social 
nvention, and as ‘‘the boys” are known 
by halves, a pleasant time may be 
ram for the meeting will be mailed 





Indiana Association to Meet. 


1 


been issued by President Burkholder for a 
e Indiana Hardwood Lumbermen’s Associa- 
f i at the Grand hotel, Indianapolis, on 


it, at 2 p.m. The object of this meeting is to 
from the committee on constitution and 
complete the organization of the association 

ce of the plan outlined at the preliminary 
February 9. The movement to organize 


tion lias met with hearty support from the In- 
ood jumber manufacturers, and a large at- 
anticipated at the coming meeting. 


Northwestern Traveling [en’s Association. 


ry ree nt } lp 
‘ ( j made 


that the second annual meet- 
Lumber, Sash & Door Travel- 
ition, of which W. R. Mackenzie, of Ap- 
president and F. W. Shepard, of Madison, 

tary, will be held at Madison, Wis., Tues- 

at 2 p. m., in the Capital house par- 

etary Shepard states that President Mackenzie 
rangements with the proprietor of the hotel 
rates to members attending this meeting, 
ped will be a full one so that the work of 
which has been of so much value to its 
and to the trade, may be carried forward in 


estern 


March 7, 


i ed 
rms which visited southern Georgia in Febru- 
ip the streams, and there is higher water than 
n seen for several years. It is expected that more 
logs will be floated to the mills on this flood 
everal years. Already several rafts of cypress 


reached Georgetown, and the mills are all running 
full time. 





Lumbermen’s Association of Chicago, Leland Hotel, Chicago 
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NEWS OF HOO-HOO LAND. 





At Lincoln, Neb. 


Lincoln, Neb., Feb. 25.—Gould Dietz is always an en- 
thusiastie member, and whenever he undertakes any- 
thing it can be depended upon that it will be good if it is 
by any possibility worthy of exertion. The entire Hoo- 
Hoo concatenation held here last night was left to him- 
self and D, E. Green, of Lincoln. On account of the pres- 
ence in Lincoln of Sousa’s band the attendance was not 
so large as could be desired; at least was not in propor- 
tion to the number of members of the order present. 
However, the concatenation itself and the banquet served 
after were good, and thoroughly enjoyed by those pres- 
ent. Following are the officers and the candidates: 
Snark, D. E. Green; Senior Hoo-Hoo, M. L. Elsmore; 
Junior Hoo-Hoo, M. Eaton; Bojum, Sam Collins; Scrive- 
noter, Gould Dietz; Jabberwock, J. R. Lansing; Custoca- 
tian, Claud Linn; Arcanoper, Fred Linn; Gurdon, 
Charles Galloway. The candidates were: John W. Mil- 
ler, Carleton; John F. Brown, Greely Center; Jonas 8. 
Pusey, Western; Charles N. Carpenter, York; Peter 
Dierks, Lincoln; Charles H. Ketridge, Fairmont; George 
S. Ward, Clay Center; Frank Wallace Bodie, York; 
Charles W. Woods, Aurora; Julius A. Sire, Brock. 

renner 


On the Far Pacific. 


San Francisco, Cal., Feb. 25.—On February 23 Hoo- 


Hoo held a concatenation, where many were _ pres- 
ent either as old members or as_ initiates, and 
another jolly evening was passed where friends were 


made to last for years to come. The late meeting was 
attended by about forty members who have had their 
shoulders to the wheel for years, and there were nine 
initiates conducted into the range of the sacred light. 
MeNair, Smith, Munthe, Boell, McArthur, Gill, Coch- 
rane, Barrett and Cary, all local lumber dealers, were 
the candidates and, from all that was afterward heard, 
they were carefully attended to and no etforts spared to 
make their Hoo-Hoo entrance pleasant and instructive. 
After the initiation a banquet followed and the evening 
was one which will be long remembered by those who 
were present, particularly the initiates. The officers in 
charge of the initiation were: Snark, C. J. Church; 
Senior Hoo-Hoo, W. W. Everett; Junior Hoo-Hoo, 8, L. 
Everett; Bojum, J. H. McCallum; Scrivenoter, L. H. 
Clairborne, jr.; Jabberwock, J. J. Loggie; Custocatian, 
A. J. Kennedy; Arcanoper, G. W. Shouten; Gurdon, L. 
D. MacDonald. 

The old banquet after every initiation will be super- 
seded by a new order of festivities. Every three meet- 
ings will be held without any feasting after the cere- 
monies, but after the third there will occur a large theater 
party or banquet to which the wives of the members 
will be invited. The regular banquet funds will be util- 
ized for this purpose and it is believed that the results 
will be most encouraging and beneficial to the order. 
Of course this is an innovation, but sometimes changes 
are necessary and productive of excellent. results. 

eee 


DOORS AND MILL WORK. 


Renn 

Trade is still suffering to some extent from recent un- 
favorable weather, but there is an increasing number of 
mail inquiries and reports from traveling salesmen indi- 
cate that conditions are improving in all sections. The 
price situation is much more satisfactory than it was 
thirty days ago, though there is still considerable com- 
plaint that prices are too low. All reports indicate that 
the new discounts are being firmly maintained and that 
prices are practically uniform throughout the entire dis 
tributive territory. Of course, some shipments are still 
going forward that were sold on the old basis, but the 
new figures are insisted upon for all current business and 
already strong talk is heard of a further advance. Some 
dealers in this market report a very liberal inquiry for 
odd work and the prospect is for an active business in 
this line, although the proportion of stock goods sold 
this spring is larger than has been the case for several 
years. The heavy sales of carloads during January have 
interfered somewhat with the February sales in stock 
goods, but with an active spring demand stocks in the 
hands of retailers will soon be worked off and if present 
prospects are realized the factories will have all they can 
take care of in both regular and odd work during the 
spring and early summer months, 

* * * 

A conference of sash and door manufacturers and 
wholesale dealers was held in this city this week to dis- 
cuss trade problems. The general report of those pres- 
ent was that the outlook is exceedingly bright for an 
active season's trade, but everyone agrees that prices are 
still on too low a basis. This meeting had nothing what- 
ever to do with the consolidation of a number of fac- 
tories which is said to be under consideration, although 
it was stated by some of the daily papers that the meet- 
ing was held for the purpose of organizing a trust. 

* * * 


The sash, door and blind situation at St. Louis, Mo., 
reflects considerable improvement during the past week. 
Inquiries are coming in for broken lots, especially from 
the southwest, and trade generally is looking better. Re- 
ports indicate that a decidedly better condition exists 
in this line, and the future is brighter. Carload lots are 
still the rule, however, and it will be a few weeks yet 
before trade is what it should be. Prices continue to 
show a tendency to improve, which is quite satisfactory 
to the manufacturers, considering the past season in this 
respect. 
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Sash and door men at Dubuque, Ia., report business 
active and prices firmer than they were. They consider 
that the period of depression has passed and look for a 
big and remunerative business this year. 

* * * 


The Kansas City market is slightly higher, an ad- 
vance having been made on February 20. This advance, 
it is said, will be followed by another next month, as 
prices are still too low to allow of any perceptible mar- 
gin. The local business is starting in and promises to 
be heavier than during any season past, and this, to- 
gether with the country demand will give manufacturers 
about all they can handle. 

* * * 

The window glass situation presents some peculiar fea- 
tures. Notification has been sent out by the American 
Glass Company continuing the rebate system during 
March and April, but jobbers complain that the condi- 
tions with which this rebate proposition is surrounded 
are such that they are unable to get the glass they re- 
quire to meet the demands of current trade. The main 
object of the rebate proposition seems to be to force the 
independent factories to dispose of their product at low 
figures and thus leave the combine in absolute control 
of the situation when the present fire is ended. Nothing 
further has developed in regard te the new glass combine, 
but if it shall go through and embrace the factories now 
optioned it is said to be likely to result in keeping the 
fire out next blast until late, as the present blast is going 
to close with heavy stocks in manufacturers’ hands. 

* * * 


The traveling salesmen representing the sash and door 
interests of Minneapolis and St. Paul, Minn., began 
their year’s canvass for work on Monday last. Up to 
that time very little effort had been made to bring in 
business and it naturally had been light. It is yet too 
curly to expect large results from the work of the trav- 
eling salesmen, but reports thus far are cheerful and 
u good volume of business is looked for immediately. 
The market is counted firm at prices made the middle 
of February. The inclination toward undue competition 
in territory south and east is passing away and a 
Letter market is expected very soon. In special work 
business is very good and is on the increase. The work 
thus far is chiefly small residence orders, but is of good 
volume and is principally from outside points. Every- 
thing indicates a large volume of business from both 
outside and the twin cities, where plans for building 
are much more numerous than have been noted in 
the last six years. A cloud now hangs in the clear sky 
over the sash and door trade in that workmen are 
threatening to strike unless wages are advanced and 
the number of apprentices cut down in the factories. 
Consultation meetings are being held every evening in 
Minneapolis between the representatives of the facto- 
ries and the representatives of the laboring men, but 
aus yet no agreement has been reached and not much in- 
ication of an early settlement is yet to be noted. It 
is hoped, however, that some compromise between the 
two elements may be effected very soon. 
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DOOR TRADE NOTES. 


Announcement is made this week that Palmer, Fuller 
& Co. have rented their factory at West Twenty-second 
and Union streets to 8. Karpen & Bros., manufacturers 
of parlor furniture. The lease will not become effective 
until some time in the summer and in the meantime 
Palmer, Fuller & Co. will continue to occupy the prem- 
ises while arranging for other quarters. It is the inten- 
tion of the concern to lease or erect another plant in the 
vicinity of the old factory, but one which is better adapt- 
ed to the modern methods of doing business. The firm of 
Palmer, Fuller & Co. is one of the oldest in the sash, doer 
and blind business in Chicago. It was organized thirty- 
three years ago and has operated continuously since that 
time under the same name, occupying its present factory 
for the past twenty-eight years. Financially it is one of 
the strongest concerns in the business and the product of 
its factory has always been recognized as a standard for 
quality. The renting of its old factory is in no sense an 
indication that the concern has any intention of restrict- 
ing its operations in the future. On the other hand, it 
expects, after the change has been accomplished, to be in 
a better position than ever to supply the wants of its 
customers, while maintaining the same broad and liberal 
business policy that has characterized its dealings in the 
past. 

* * * 

The increasing scarcity of quarter-sawed white oak is 
becoming a serious matter with manufacturers of doors 
and interior finish. Prices on quarter-sawed white oak 
are now so high as to be almost prohibitive, considering 
the prices of factory product, and even though this were 
not the case it is almost impossible to get the stock at 
any prices. “Our only salvation,” said a leading manu- 
facturer to a Lumberman representative this week, “is 
in the increasing craze for what is termed ‘golden oak.’ 
This finish can be obtained as readily in red oak as in 
white oak, and so far we are able to get alb the red oak 
we want at fairly reasonable prices.” This “golden oak” 
finish as yet pertains more generally to furniture manu- 
facture than to inside finish, but it seems to be meeting 
with popular favor and will doubtless soon be the proper 
thing for all interior work. Quarter-sawed red oak is 
now about $10 a thousand cheaper than quartered white 
oak, but the scarcity of the latter is already resulting in 
an increased demand for the former, and the spread in 
prices will doubtless be considerably reduced in the near 
future. The high prices for both white pine and oak are 
resulting in a larger use of cypress, birch and other 
woods for factory work, while southern pine is being used 
to a greater extent than ever. 








MARCH 4, 1899 


FINANCE. 


Interior banks have latterly been carrying an average 
of 60 percent of reserves in cash with continued inade- 
quate demands for loans. A natural result of this condi- 
tion is that there has been a steady flow of currency and 
exchange to the metropolitan centers, causing a con- 
gested supply of loanable funds. Longer than sixty-day 
paper, however, commands proportionately higher rates 
of discount, thus foreshadowing, as heretofore noted in 
this department, an impending larger and more urgent 
requirement for funds. 





. * * 

The phenomenal activity incident to all leading depart- 
ments of industrial and mercantile enterprise continues 
with well nigh amazing results. Perhaps the most re- 
markable phase of the situation lies in the fact that the 
prevailing stimulation has thus far proven powerless to 
absorb loanable funds at the same time available. Cash 
and prompt time payments are largely the order of the 
day, but with recourse to that end upon only a modicum 
of accommodation that can be had for the asking. In 
the sense that this leaves banks with large resources it 
is, of course, reassuring, because to that extent the situa- 
tion is assuredly safeguarded against any menace of a 
possible pinch. ‘he only danger inheres in the possibility 
of existing tendencies culminating in overtrading and its 
usual consequences. 

* * * 

Reports compiled from all commercial centers of im- 
portance east of the Rocky mountains indicate by aver- 
age the general state of trade to be as follows: Good, 
73 percent; fair, 18 percent; poor, 9, percent. 

* * * 


The iron and steel markets, which ordinarily reflect 
the general state of trade and commerce, are in unparal- 
leled volume with naturally an upward price tendency. 

7” om * 


Faith in the evidence of things baseless can never dis- 
charge a material debt. If this were otherwise anything 
by a legislative fiat could be made an instrument of 
liquidation that might cost the debtor nothing and the 
creditor the loss of his claim. Asa valid claim represents 
value conferred, so must the instrument of its discharge 
do no less. 

* * * 

The mere fact that a man may have been successful 
in a given pursuit or field of enterprise may or may not 
evidence proportionate personal ability. His success may 
have sprung from circumstances at the time forced upon 
him against his will, or it may have been due to the 
counsels and assistance of others—possibly his employees. 
lt requires no extraordinary order of ability to keep in 
the tide, once the craft is safely launched and has a 
competent crew. 

* * 

Available net assets, including gold reserve, in the fed- 
eral treasury, at the middle of the week, amounted to 
$273,877,389, divided as follows: 


Gold coin and bullion............. etwauswacas $230 413,206 
Silver dollars and bullion.............ceeeees 8,657,954 
United States notes. .......... Peer ee 15,112,814 
Other assets in excess of demand liabili- 

TIOD <6 sevecdsnccxrconcceccusneute avduaquesauennas 19,693,415 





THE MARKETS. 


CURRENT MARKET CONDITIONS. 


With the opening of March the strong condition of 
the general lumber market noted in recent reports is 
emphasized. This is a natural consequence of the rise 
of spring trade, which is now becoming obviously pro- 
nounced. The increase of demand is disclosing shortages 
in supply, and is thus spurring to activity all those who 
are called upon to provide various lines of stock. It 
may be expected that before the month shall be nearly 
at an end there will be such a scramble for dry lumber 
as has not been witnessed for years, and that in many 
cases there will be an exhaustion of supply amounting to 
a famine. It is a condition fairly startling. No wonder 
that prices are advancing, and that no one can conjecture 
when or where the maximum will be reached. It is a 
condition that causes much perturbation and anxiety in 
the trade, and manufacturers scarcely know whether to 
sell with the market or hold for higher prices. 

* * 





Of course, there must be a limit to the upward trend of 
prices. It is possible to raise them to such a pitch as 
to check consumption, and that would be a brake on 
demand. It should be recognized that consumers cannot 
go beyond a certain point in paying prices for raw ma- 
terial, and that prices of manufactured goods have not 
as yet advanced in ratio with prices of lumber. It should 
also be understood that real estate interests and the 
profits of building in the larger cities do not yet jus- 
tify paying extremely high prices for lumber. Only the 
railways, the car factories, the implement, vehicle, and 
other special manufacturers, with the farmers, can surely 
be depended on to maintain an extraordinary demand 
for lumber throughout the season. There are kinds of 
manufacture that may be overdone before the year shall 
end, and results may be disappointing. Yet without much 
doubt the impetus to the market which will be given it 
by the spring trade will prolong the present urgency for 
lumber until dry stock shall begin to accumulate during 
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the coming warm season. It also seems likely that last 
year’s stock will thus be so completely cleaned out that 
any impending surplus will be needed simply to fill up 
stocks to normal proportions. Taking this view of the 
matter, we are justified in concluding that at least pres- 
ent prices can be maintained until some unforeseen in- 
fluence shall cause reaction in demand. 
* * * 

Northern pine conditions grow stronger as the season 
advances. Last season’s mill cut on Lake Superior is 
about sold out, and such as remains is being eaten away 
by dealers who must have some lumber to carry on their 
trade. Great blocks and entire mill cuts of the output 
of the coming sawing season are being placed under sales 
contract, so the prospect is that when all the mills shall 
begin to run, from one-third to one-half of the year’s 
outturn will be booked for second hands. The situation 
in respect to prices has become so strained that many 
wholesale dealers are in a deep quandary as to how te 
proceed about restocking. Some have resolved to stay 
out of the market for the time being in hope that by 
midsummer the visible suj-ply shall have so increased 
that®prices will react; or in any event the outlook as to 
prospects for demand and prices shall have become clear- 
er than now. But there are dealers with greatly de- 
pleted stocks and a rising trade who must buy some 
lumber in order to satisfy the wants of customers and 
prevent a frittering away of their business. ‘Thus far 
there has been enough demand from such dealers and 
the large consumers to stiffen the backbone of the mar- 
ket and tighten the grip of first hands. 

* * * 


A feature of the situation that should not escape ob- 
servation is the lack of supply for this year in the Sagi- 
naw valley. This has reached an acute stage on account 
of the cutting off of the Canadian log supply through 
the operation of the Ontario restrictive measure. The 
output of the Saginaw and Bay City mills this season 
will be less than ever before since the pine industry in 
that valley acquired magnitude, and it is predicted that 
never again will it reach in one season the amount 
turned out last year. The planing mills, box factories 
anu other consuming industries in that district will have 
to depend on Lake Superior output to a greatly in- 
creased extent, which will thrust in a more strenuous 
competition with buyers from Chicago and other Lake 
Michigan markets and from Lake Erie points and fur- 
ther east. 

* * * 

Prices of low-grade boards and strips on Lake Superior 
and the Green bay shore have advanced since midsum- 
mer last year from $2 to $3 a thousand. At the outset 
of last season mill culls started at $4 a thousand at Lake 
Superior and at $5 to $5.50 at Lake Michigan points; 
now mill culls are held firmly at Duluth-Superior at $7 
on dock, while at Menominee-Marinette $8 is the price 
on dock. When the freight rate is added to the cost in 
Chicago, Saginaw valley and Lake Erie points it can be 
seen that culls come rather high. It remains to be seen 
what the box manufacturers will do about this when 
they shall have exhausted the rather ample stocks which 
they were wise enough to accumulate last season. 

* * * 


Norway piece stuff prices are holding fast at about 50 
cents a thousand higher than at the close of last sawing 
season. Prices in wholesale distribution have advanced 
an equal amount, and are hardening at the advance. 
Shop lumber is in great request and something inter- 
esting in this class of product, as well as in 12-inch and 
other stock width boards, is likely to develop before the 
season shall have far advanced. 

* « * 

It is of sufficient significance to state that nearly all 
the yellow pine mills of the middle gulf states have con- 
tracted their main cut from four to six months ahead. 
The prices realized in such sales will sustain the market 
until the contracts have been filled. Urgent demand 
is coming from the railways, the car factories, the build- 
er. and the general yard trade, the last named rising 
with the opening of spring. There is in the northwest a 
general shortage of finishing lumber, with an inadequate 
supply at the mills in both the middle gulf states and 
west of the Mississippi river. Prices of such lumber have 
within recent time advanced fully $1 a thousand. 

* * * 


The state of the North Carolina pine market in the 
east is steadily improving. The mill operators are be- 
coming tenacious for prices a little higher than they 
were, and the trade is realizing that it must pay more 
for lumber than heretofore. 

* * 


Reports from the hardwood producing and market 
centers are reiterations of late, previous statements some- 
what more accentuated. The supply of dry lumber is 
running lower and still lower, while there is less than 
the normal production on account of adverse weather. 
Evidently there can be no relief until well into the sum- 
mer. Maximum prices are being realized on dry oak, 
ash, poplar, cottonwood, basswood, elm, birch, ete. A 
survey of the leading markets of the country, obtainable 
from our regular local reports, will give a good idea of 
the situation. 

* * * 

The eastern spruce situation is peculiar. While but a 
limited number of the mills are running and the man- 
ufacturers should be masters of the situation, the trade 
refuses to respond to this strengthening influence and 
prices continue to be cut here and there. Thus it seems 
that the spruce market is the weakest of any in the 
country. Hemlock, on the other hand, is doing well in 
Pennsylvania and in the general eastern market, as it is 
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in the west, where prices have advanced 50 cents a thou- 
sani. In Pennsylvania there has been an advance of 50 
to 75 cents a thousand, with inability to fill orders at 
Pittsburg on account of a short supply. 





Northern Pine and Spruce. 


ns 


Chicago. 





The wholesale dealers this week report that there has 
been some increase in sales, and that the volume of trade 
at present is strongly suggestive that the spring busi- 
ness is getting under headway. The sales and ship- 
ments in February were fairly satisfactory, showing a 
considerable increase over the disposition of lumber in a 
like month last year. If the demand shall reasonably 
enlarge in ratio with the increase for the last week or 
ten days and thus continue through March there will 
be a great depletion of stock by the end of the month 
and such a broken state of assortments as seldom is 
seen at that time in the spring. Calls between yards for 
assortments are numerous and prices show a tendency to 
frequent change, always with an upward slide. It is de- 
clared that inch lumber in the No. 2 and No, 3 grades 
has advanced in price fully $1 a thousand since January 
1, and it is believed that the top has not yet been 
reached; for it is certain that there will be a scarcity 
of Icw grade boards and strips before there can be a 
new supply of dry lumber brought in. Kail shipments 
from the north in a measure are piecing out assort- 
ments, but that kind of replenishment is not equal tv 
keeping up the supply. Medium grade lumber, like No. 
1 lv and 12-inch boards and No. 1 fencing, is also in 
good request, such lumber being likely to meet an in- 
creased demand on the spring advance. 

The piece stuff situation has improved greatly. The 
basis of $12.50 a thousand for short lengths is being 
well maintained and there is no reason to expect that 
any weakening will occur during the spring. It need 
surprise no one if prices should further advance. Con- 
siderable hemlock is being worked through the piece stulf 
trade and there is promise that dealers will this season 
handle more of it than in any former year. 

The city trade has noticeably revived within a few 
days. The numerous estimates which have been made 
on building bills since the middle of February are be- 
ginning to bear fruit in the shape of sales. Nearly 
all the dealers who cultivate the city trade now have 
their teams busy in making deliveries. Sales to a va- 
riety of manufacturers are also good. 

The state of prices at the mills is still a matter of 
deep concern to the dealers. Several of the larger yard 
concerns have forestalled the rise of prices within recent 
weeks, or at least measurably so, by purchasing large 
blocks or entire mill cuts. Some concerns are already 
stocked to the extent of one-fourth to three-fourths the 
amount they ordinarily handle for a year. A peculiar 
feature of this is that but little advance over last fall’s 
prices has been paid for lumber to be cut during the 
coming season. Some declare that they have paid no 
advance, while others admit that they have paid 50 
cents a thousand more on all or a part of their pur- 
chases. It is quite evident that the Chicago dealers 
to a large extent have taken time by the forelock and 
provided themselves with enough lumber, at nearly last 
year’s prices, to enable them to hedge to a large degree 
against the higher prices they may have to pay for the 
residue of their stock. Thus they will be able to carry 
along their trade with a fair prospect of making some 
profit. There are those, however, and good dealers, too, 
who have preferred to hold off about purchasing, deem- 
ing it the wiser and safer course to wait for the effect 
of the new cut on demand and prices. 





Minneapolis, linn. 


Business this week shows a healthy increase over that 
of a week ago. The movement of lumber is much larger 
than during the corresponding period of last year. Feb- 
ruary shipments, as shown in another column, were the 
largest ever known in this market. Thus far this year 
business has been confined principally to large bills and 
to orders frdm line yards; general buying by individual 
yards has only just begun. All the salesmen represent- 
ing wholesalers of this market are now on the road and 
their work is being shown by the increase of small orders. 
Stocks in the hands of retailers are not very large nor is 
it expected that they will be. There is little or no in- 
ducement now offered for anticipating wants so far in 
the future. The facilities for the movement of lumber 
quickly from this and other points are so good that re- 
tailers will permit wholesalers to carry the stocks this 
year to a greater degree perhaps than ever before. 

The market is very strong. The manufacturers’ asso- 
ciation in its annual convention this week advanced 
prices, roughly speaking, 50 cents a thousand, the ad- 
vance taking effect on the morning of March 1. Prices 
are now at a point where manufacturers feel that profits 
are somewhat more adequate than heretofore, and they 
are not inclined to watch each other as carefully in the 
matter of prices as they were six months ago, nor is it 
necessary to do so, for the general impression prevails 
that in cutting of prices there is a foolish waste of money 
while conditions of supply and demand are as they now 
are. 

Stocks of lumber in this market are still in a very fair 
condition, though dangerously near the breaking point 
on some important items. Low grade boards, as have 
heretofore been reported, are very scarce, and some 
lengths almost wholly out of the market. Dimension is 
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none too plentiful, and the next serious break will come 
along this line. 
The record of receipts and shipments of lumber at this 
point for the past week is as follows: 
Receipts. Shipments. 





Feet. Feet. 
WEORGRRET 6. scxctensspssesesucsnescas 240,000 2,445,000 
AUMUERURY 6. necakwenenscseecneceepunnce 390,000 1,440,000 
BIGOT .. svinassvs ses kaavaswresnsenewes 105 000 1,845,000 
SOLUIPER So kcew rises vesandeesanseseeeen 330,000 1,425,0J0 
BEOQUMAT oo ase iennnssa enn dhsuenraewnaens 300,000 1,155,000 
TRAD: 6. shies ddswnucensaseresseace 1,665,000 8,310,000 
Total preceding week............. 1,710,000 7,920,000 
Increase . 390,000 





DECPEARD .< soccdssceesncsestsaceaesce SHOU “kasinas 
For the corresponding week cf last year the receipts 
were 1,770,000 feet and the shipments 6,570,000 feet. 


eee. 


Kansas City, Mo. 


White pine is scheduled for an advance ranging from 
50 cents to $1 early next month. The demand in the 
southwest is starting up, and further north the dealers 
ie buying freely. Shipments are very heavy for the 
season, and the mills will hardly be able to keep up 
with the demand this spring if present prospects mate- 


rialize. 
DARA 
New York City. 

The condition of northern pine has not changed mate- 
rially last writing. Like everything else it is 
scarce, but the demand is not very great at this moment. 
Fhe prospects are though that it will be pretty heavy be- 

| Stocks of spruce are low and good round fig- 


since 


lore jong, 


ures prevail. _ 
Baltimore, Md. ; 
\ccording to all the information available the Balti- 


more White pine market is in very satisfactory condi- 
tion. While the movement is as yet moderate as to vol- 
there is no large surplus and values show a tend- 
to advance. Well informed handlers predict that a 
sharp rise may be expected to follow the resumption of 
activity in the spring, and that the demand is likely to 
capacity of the ordinary productive agencies. 
RRP 


Portland, Me. 


ency 


exceed the 


Fhe war between the buyer and seller is still on, with 
the odds in favor of the buyer. In spite of all efforts, 
combination prices are being cut and this, too, in the face 
of considerable difliculty in getting orders placed, so few 


mills being in operation. Theoretically the situation is 


vith the seller, but practically the buyer controls the 
narket. 

rhe local trade has been quiet the past week because 
of heavy storms. Dealers, however, report trade about 


equal to former years, 

{mong the exporters three have cleared for 
River Plate and one for the West Indies during the week. 
\t the present moment the only vessel loading foreign is 
large bark for the Canary islantls, which takes box 
oks and sawdust. This is the first shipment of the 
latter article ever made from this port; it is to be used in 
fruit in the Canary islands. 


vessels 


packing 





Hardwoods. 


\ll reports this week harp on one string. Demand is 


im excess of supply of dry stock and a large percentage ot 
vreen lumber is being shipped directly from the saw. 
lhis state of affairs pertains to nearly every kind ot 
hardwood and to every section of the general field. The 


call for consumption has outrun the supply, and there 
is now no reason to expect that the situation in this 
respect will change before the coming dry season shall 
have been far spent. 

As usual, oak, in the several grades and methods of 
cut, attracts a large share of attention in the market. 
In quarter sawed stock the common grade is most in de- 
mand in this market, white oak leading in the require- 
ment. There is not enough of this grade to supply the 
demand, and green lumber is being shipped in right from 
the When white oak cannot be obtained red is 
eagerly accepted as a happy escape from a dilemma. 
Plain sawed oak is scarcely more plentiful than quarter 
sawed,and any quantity offered can readily be sold, dry 
or green. Advances of prices on this class of lumber 
have been proportionately less than on quarter sawed 

ik, so plain sawed stock is now not really high ot 


saw. 


Oadh, 
price, 

It is thought by some that the new fashion for what 
is called “golden oak” in furniture and house trim will 
work a change in the lumber market. If the fad shall 
become general it will be elaborated until all kinds ot 
oak shall be utilized to give the golden effect,and thus 
the stress for quarter sawed white oak will first be re- 
lieved, because red oak, elm, black ash, or any wood with 
a grain can be converted into something resembling 
golden oak. It will give a great chance for substitutes. 
It will be interesting to watch the evolution of this fad. 

The call for car oak, oak timber, dimension stock for 
all sorts of manufacture and various specials shows no 
abatement, but rather increases as the season advances 
and dry stocks diminish. Logging conditions at the 
south are so bad that no increase of output can be 
looked for within two or three months. The present 
stress for a supply promises to become a positive distress 
before settled weather shall supervene. 

In all the white ash producing sections of the south 
dry stocks have nearly been exhausted and such as re- 
main are held at high prices. The storm center of de- 
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mand and excited conditions is at Memphis, where those 
who have any ash to sell are the supreme dictators as 
to qualities and prices. 

Cottonwood stocks are very low and poplar is having 
a better chance in the market than at any time since 
cottonwood in a measure usurped the ancient position 
of poplar. Poplar has gone up $3 to $4 a thousand. 
There is a special call for culls from the box manufac- 
turers, and as the season for squares, wagon box, thick 
stuff, clear lumber, siding, ete., has arrived we may ex- 
pect to see all sorts of poplar lumber moving with equal 
freedom. 

Advices from the hardwood sections of Wisconsin and 
Michigan, without exception, are to the effect that there 
is an unparalleled demand for lumber, and it is largely 
being taken green from the saw. As a rule, however, 
in Wisconsin the mill operators are not anxious to seli 
until their lumber shall have remained in pile for some 
time. Less is being put under contract on this account 
more than otherwise, would be the case. Holders have 
placed exalted figures on their lumber and in this way 
seek to ward off the importunities of buyers. The log 
supply has to a degree been curtailed by adverse weather 
conditions. The cold weather of the first half of Febru- 
ary caught the small jobbers and farmers just when 
they were ready to begin hauling in earnest,and since 
then there have been alternate thawing and freezing, 
with less than a desirable amount’of snow. These condi- 
tions have hindered work so that the expectation of an 
unusually large input of logs has in a measure been dis- 
appointed. Within a week or more, however, logging 
conditions have been more favorable and dealers in this 
city express the hope that a full crop will be the final 
outcome. 

Of northern lumber basswood dry enough to ship has 
been well nigh exhausted and is selling at $20 a thousand 
for firsts and seconds and $15 to $16 for common. 





Chicago. 


The following prices are quoted on shipping dry oak, 
delivered to factories, in carload lots, some dealers mak- 
ing the same prices on wagon load lots: Quarter sawed 
inch first and second white oak, $50; common, $32; quar- 
ter sawed inch red oak, $42; common, $28; plain sawed 
inch white oak, $32 for firsts and seconds; red oak, $36 
to $32; common, $19. Inch white ash is selling at $32 a 
thousand; 1 1-4-inch and 1 1-2-inch at $35; 2-inch at 
$36, and 3 and 4-inch at $40 to $42. Inch poplar is sell- 
ing at $30; 1-4 and 1-2-inch at $32; 2-inch at $33; 3 31-2 
inch at $36 and 3 and 4-inch at $38. Wagon box is worth 
$36 a thousand. Cottonwood firsts and seconds is priced 
at $20 and thicker at $22 a thousand. 


St. Louis, [lo. 


The prevailing feature of the hardwood situation at 
this center is depleted stocks. Dealers are generally un- 
able to accept orders for immediate shipment, and the 
situation borders upon an actual famine. 

It is beyond the point where consumers demand dry 
stock, and green lumber is finding its way to the mar- 
ket, where it is quickly absorbed, despite the additional 
freights on green stuff. But it is a case of necessity, and 
consumers appreciate the state of things enough to see 
that it will be at least ninety days before any volume 
of dry lumber reaches here, and not even then, unless 
weather conditions show a decided improvement at the 
mill centers. 

While the recent weather was of some benefit at many 
of the mills in permitting more active logging operations, 
mill conditions are still very unsatisfactory. There is 
still plenty of mud and other obstacles in the way ot 
getting out stock, and little can be shipped until a 
month or two of dry weather appears. Sawing, however, 
is active at the mills, much of the lumber coming to mar- 
ket green, as stated. Buyers are still being sent out in 
all directions where stock is in sight and are absorbing 
it as fast as it is offered. 

As matters stand now, it will be June or July before 
any dry stock will be ready for market, and what the 
consumers will do under the circumstances is a hard 
question to solve. Ash is suffering particularly, and con- 
sumers are casting about for some other lumber to re- 
place it. Large users, including manufacturers of fur- 
niture, are at their wits’ end for material, and are buy- 
ing plenty of green stuff at this writing. Quartered 
white oak and wagon stock is in very strong demand 
both from factories and yards—in fact, there is not a 
line of hardwood which is not absorbed as soon as it 
appears on the market. 

Cottonwood shows no movement from points down the 
river, and box manufacturers are in an unpleasant frame 
of mind over conditions. 











Minneapolis, Minn. 


Business in hardwood lumber and specialties continues 
to be surprisingly good. Anyone with material to sell 
can sell it quickly and at a profit. In hardwood but 
little dry lumber is now to be had except in red and 
white oak, and this mostly in inch stuff. Basswood is 
almost entirely cleaned up, only a few small lots here 
and there being reported. The sash and door factories 
are in the market for almost anything they can find and 
the furniture factories are buying very readily, and in 
as large volume as possible in the present diminished 
condition of stocks. The demand to country trade is 
also very large—uncommonly so for this season of the 
year. Hardwood flooring is moving more freely than 
is usual for early spring. 

The good fall of snow during the past week has been 
a great help to logging in the hardwood timber of Wis- 


consin. The soft weather preceding the snow fall had 
almost suspended operations in many parts and was 
threatening to leave mill men and contractors short on 
their supply of logs and specialties, but busines is being 
rushed on this snow. Shipments are delayed because the 
loading crews along the railway lines are being sent 
into the woods to hurry out material on the present 
good sleighing. If this weather continue for ten days 
more nearly everyone will be satisfied. 





New York City. 


High prices and no stocks to sell is still the condition 
of the hardwood market. Dealers are seeking high and 
low for poplar, white ash, oak, etc., and are not always 
meeting with success. If only the present prices pre- 
vailed, with lots of the lumber to be had, the hardwood 
man would be happy. 


Baltimore, Md. 


Inability to get stocks is the chief factor in restricting 
the volume of the hardwood movement as represented by 
the transactions of Baltimore firms. Good dry oak, pop- 
lar, walnut, ash and cherry are articles much in demand, 
and it is impossible to procure these woods in desired 
quantities. Furniture manufacturers are purchasing all 
the stock in the commoner grades which is available. 
There is no accumulation in any direction. The local 
market, while by no means discouraging, holds out 
smaller rewards than the out-of-town trade. Lumber 
can readily be disposed of in Pennsylvania, New York 
and the New England states at any figure which is not 
positively prohibitive. Much more business could be done 
if stocks were only obtainable in larger quantities, Ex- 
ports are favorably, affected by home conditions, al- 
though the disposition of foreign buyers to resist an ad- 
vance constitutes a retarding factor, which will doubt- 
less be overcome when the decrease in shipments has 
left the consumer on the other side without option. 





Hemlock. 





Now that the spring trade is developing it is evident 
that hemlock lumber in the middle west is to cut a larger 
figure in yard stocks this year than ever before. In fact, 
the demand promises to be rather in excess of supply 
for the reason that the winter has to a degree been un- 
favorable to putting ina supply of logs as large as was 
expected. There will be an especial lack of the quantity 
that should have come from the farmers and small job- 
bers because of a Jack ef snow in the early part of the 
season, the extreme coli frem late in January to the 
middle of February and the uncertain weather that has 
smc prevailed. The supply may be equal to the ordi- 
nai) demands of trade, but as it is nearly certain that 
the call this year will be larger than ordinary it is con- 
sidered more than probable that there will be a short- 
age before the end of the season. On this account man- 
ufacturers in Wisconsin are inclined to hold firmly to 
the list issued late in January, and are looking for fur- 
ther advances, and sometimes are already realizing them. 

Letters this week received from Wisconsin mills and 
yard dealers express almost a jubilant satisfaction with 
the situation. The strong market for white and norway 
pine, as well as for the yellow pine of the south, is lifting 
hemlock demand and prices to a higher level. Produceis 
at isa Crosse and other upper Mississippi river points are 
contident that the demand from the west will be large 
tnis year and that Nebraska, especially, will take a con- 
siderable amount of hemlock piece stulf. 

Michigan operators, particularly those at Grand Rap- 
ids, Manistee, Saginaw, ete., report an unusually favor- 
able condition of the hemlock trade for so early in the 
season. A large amount of the cut has already been sold, 
dry stock is low in quantity and demand is increasing. 
There is a demand in the eastern part of the state for an 
oiganization for the purpose of establishing a uniformity 
of grades and other trade regulations, it being alleged 
that methods have fallen into a demoralized and irregu- 
lar state during the late years of depression. 

Advices from Pennsylvania indicate a better condition 
and promise in the hemlock business than for years. 
At Pittsburg the situation is pronounced really critical 
by reason of the exhaustion of dry stocks and inability 
to fill orders. Prices have advanced $1 a thousand within 
recent time, and it is expected that soon another rise of 
50 cents to 75 cents a thousand will occur. The main 
difficulty now is to get enough lumber to meet the cur- 
rent requirement. At Philadelphia the prospects for the 
season’s trade are considered very encouraging. Demand 
is better than last year and prices are firm and indicate 
probable advances. 











New York City. 


It may not be necessary to record the fact, but it is 
just as hard to get good hemlock at the advanced figures 
in any large quantity as it was before the prices went up. 
Dealers are not over anxious to sell and they will get out 
of it if they can, a decidedly queer position, and one 
which would seem to indicate still further advances. 





Southern Pine. 


Chicago. 





It has ceased to be any effort to sell lumber, but every- 
one who has orders is making a distressful effort to fill 
them. Conditions at the south are such that scarcely 
anything can be done toward getting logs to the mills. 
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Dealers are loaded up with orders and can scarcely 
get any lumber with which to fill them. It is about 
thirty days since anything like half work could be done 
in the logging line, and lumber in stock at the mills 
has about been cleaned out, while orders that must be 
supplied by getting out the logs and sawing are mostly 
hung up. 

There is a considerable demand for building timber, 
and prices are advancing. Sales are being made at $17.50 
to $18 a thousand for ordinary girders and joists, but 
these figures do not represent the prices that are asked 
by those who are so situated that they ‘care but little 
about timber bills, and could not fill orders if they had 
them. Some of such dealers are putting in preposterous 
bids on bills, one naming $26 a thousand. The same bill 
was sold at $17.50 to $18 simply because the seller could 
deliver the stuff. It is evident that prices are floating 
in space and that they are more than likely to settle on 
a higher basis than the present selling figures. 

Stocks of finishing lumber have been about exhausted, 
owing to the lack of production at the south. The de- 
mand is consequently urgent at a season when there is 
no great call for consumption. What demand there is 
cannot readily be met. Prices are at about $20 a thou- 
sand for inch stock, with correspondingly higher prices 
for thicker lumber. 

The short supply of all sorts of lumber at the south 
has favorably affected flooring, ceiling and anything in 
shape of yellow pine. The car factories are clamoring for 
sills, decking, siding and roofing, and the mills are get- 
ting far behind with orders for such output. What is 
now needed is a long spell of good weather to enable mill 
operators to cut out and ship the stuff for which they 
have plenty of orders booked. 





St. Louis, Mo. 

The striking feature of the situation is the extraordi- 
nary buoyancy of yellow pine values. With an advance 
of $2 a thousand feet so recent that it seems but yes- 
terday, comes the information that on March 1, another 
advance of $1 a thousand on uppers and 50 cents on com- 
mon goes into effect. But this is really not so extraor- 
dinary when the abnormal demand which has dominated 
the yellow pine market of late is taken into consid- 
eration. This unusual demand has naturally reflected 
itself upon values, and in addition, it may be stated 
that yellow pine prices have been entirely too low 
as compared with values on other lumber. 

Country yard trade is universally strong. The past 
week has developed a heavier demand than that pre- 
ceding it and which local operators reported as un- 
usual. Reports from traveling salesmen are roseate and 
the large mills are booking some excellent orders for im- 
mediate shipment. The farmers throughout the west 
are making extensive improvements, and buying freely, 
and country yards are materially increasing their stocks 
for any possible rush this spring. Trade is from 25 to 
35 percent heavier than last season at this time. 

‘the same condition of things applies to the local 
yards. Stocks are being augmented throughout the city, 
and the general good state of trade is reflected here, as 
well as from the country dealers. Building activity is 
very promising, permits being heavier in volume than 
was expected, and a lively demand is promised. This 
trade will begin moving within two weeks, and by April 
1 is expected to be in full blast. 

Factory demand, particularly from the car works, con- 
tinues heavy in volume, and operators are being forced 
to confine orders to the immediate present on account of 
the rush for material. This, and the railroad demand 
has already been cited in previous correspondence so 
often that reiteration is unnecessary. It is all that 
could be desired at this writing. 

The past week has developed considerable improve- 
ment in mill operations at the south. Weather condi- 
tions have been more favorable, and nearly all the mills 
are now running full time, and shipping promptly. Log- 
ging work has been easier, and the mills are making an 
effort to get abreast of orders already booked, in antici- 
pation of the rush which is promised. 





Kansas City, Ilo. 


There is a most encouraging demand for yellow pine 
at this time and the mills have all the business they 
know what to do with. While the demand just now is 
coming largely from the retail dealers, both in this terri- 
tory and east of the Mississippi, there is also a heavy 
demand from other sources and the mills have more 
orders than they have had at the close of February for 
many years. The retail trade is bound to be active for 
ninety days at least, and there is now not the slightest 
danger of the mills running low on orders for months 
to come. This heavy trade so early in the year has 
settled the question of firm prices, and it can safely be 
predicted that the yellow pine lists will be more closely 
adhered to this spring than they have been for several 
seasons. The market next month will be firm at $13. 
A number of lists on this basis are now in the hands of 
the dealers and the wholesalers who still have out lists 
at less than this are getting out new ones on a $13 basis, 
as fast as they can. The new prices are being well main- 
tained. 





New York City. 


The action of the yellow pine men in organizing would 
have made prices a little stiffer if such a result was 
needed, but it was not. Prices are held high now in the 


-face of a big demand and they are likely to continue so. 
The condition of North Carolina pine is of an equally 
enviable nature. 








North Carolina Pine. 


Norfolk, Va. 


At no other time in the history of the North Carolina 
pine industry have conditions been similar to those now 
existing. With an extraordinary demand, extremely low 
stocks on hand—much of which is already sold—log sup- 
ply at mills well nigh exhausted and operations in the 
woods brought to a halt on account of protracted rain, 
to which have been added intense cold and snow, manu- 
facturers are brought finally to realize a state of affairs 
that has caused some anxiety. 

Because of inadequate logging preparations manufac- 
turers in this entire section are caught with depleted 
stecks, and precarious log supply and an unusual de- 
mand. Under these circumstances a great many orders 
have been declined, as they could not pgssibly be filled. 
Quotations were recalled and prices advanced. Just how 
much prices will advance remains to be seen, as the out- 
look for supply is hazy, while the demand is extraordi- 
nary. 








Baltimore, Md. 

Even the most conservative among the North Carolina 
pine men admit that the market for this wood has under- 
gone appreciable improvement. Just at present the 
movement is limited by reason of circumstances in no 
way connected with values, bad weather and severe cold 
having until now exerted an influence which, during part 
of the time, amounted to a complete embargo. Few ves- 
sels have been able to get through the ice floes in the 
bay or to brave the storms which have swept the coast. 
Navigation is being resumed with tolerable regularity 
and there is marked scarcity of tonnage. Freights have 
advanced about 25 percent, and even at the higher fig- 
ures it is often difficult to have shipment made. As a 
consequence receipts here have been by no means large, 
while the demand is growing. Box manufacturers are 
ransacking the market for the grades suited for their 
business. Neither at the mills nor in the hands of deal- 
ers can large stocks be found. The change which has 
come over the situation is impressively reflected in the 
fact that whereas formerly owners of stumpage left their 
trees standing and bought supplies, they are now increas- 
ing the capacity of plants and otherwise preparing to 
take care of a large trade, drawing upon their own for- 
est resources for the logs. 





Cypress. 





The beginning of the spring trade in the country at 
large is carrying with it an enlarged demand for cypress, 
especially in the southwest, in the cities of the gulf sec- 
tion, where building is beginning to require considerable 
lumber, and at the east, where cypress has become staple 
in most yards and woodworking establishments. Jn the 
middle west the expected revival of building has made 
but little headway as yet, but prospects are good, and it 
is probable that within a month there will be a larger de- 
mana for cypress. All kinds of lumber are in such urgent 
request that there cannot fail to be a proportionate in- 
creased call for cypress, which will be found available to 
go into places and uses hitherto unfrequented by this ex- 
cellent wood. 

It is thought that the available supply of dry tank 
stock has become somewhat reduced, and that in the Chi- 
cago district there will be a good call for this class of 
lumber this season. There is quite a demand for green- 
house sash. An appreciable amount of lumber is going 
into such work, and notably so in the east, where large 
orders for such stock recently have been placed. Sash and 
door plants in the west are also figuring on cypress for 
the manufacture of screen doors on a large scale. 

In Kansas, Oklahoma and Texas there should be a 
heavy demand this season for common and better 
cypress, and a wide open outlet for shingles, pickets, ete. 
Altogether conditions are propitious for a greatly en- 
larged demand for cypress product this year, and the 
mills on the gulf and south Atlantic coasts should have 
no trouble in working off all the lumber and shingles that 
they can get dry for shipment. 





St. Louis, Mo. 


The situation in cypress at this point is a waiting one, 
the present time being too early for active operations. 
In building the activity is just beginning, and it is ex- 
pected by local dealers that there will be considerable ab- 
sorption of this lumber as soon as the activity becomes 
pronounced. There is a fair amount of stock among the 
wholesale handlers, and interior demand is strong enough 
to justify a good spring business. Movements from down 
the river are nothing at this writing, but they will prob- 
ably exceed previous years in volume as soon as naviga- 
tion opens. Prices rule firm. 





Shingles. 





Minneapolis, Minn. 


The market is very firm at $2.05 for extra *A* red 
cedars, and prospects are for an advance soon. Lists 
will be published soon and probably with quotations at 
$2.10. The demand for shipment from the coast is on 
the increase, and a little trade for immediate delivery 
from this point is developing. The outlook is for a 


good spring trade, though it is not expected nor very 
much desired that the demand shall develop exciting 
features. 





Kansas City, Mo. 


Red cedar shingles are growing firmer in price as the 
season advances. The mills are starting up, but it is 
evident that there are no large stocks on the coast as 
yet as shingles are very hard to get at any figure. Prices 
are advancing and Extra *A*s are likely to go to $2.30 
or even $2.35 in March. Inquiries are becoming numer- 
ous and at this point a heavy demand is anticipated. 


~ 


Seattle, Wash. 


With improvement in the weather work has been re- 
sumed in the shingle mills and logging camps. Fully fifty 
mills have started up and all those in the state were 
expected to be running full blast by March 1. Quite a 
number of logging camps also have resumed work, and 
it will not take long to remedy the log shortage, which 
at one time threatened to be serious. 

Shingle prices are stiffer than anticipated, notwith- 
standing the rather backward demand, the latter due no 
doubt to the extremely cold weather in the east and the 
low prices quoted by one or two coast firms. 





~ 





Cooperage. 


Minneapolis. 





The sale of flour barrels during the past week has 
fallen off considerably, but is larger than can easily be 
cared for by local coopers. Market conditions have not 
changed materially since last report except that dry elm 
staves are somewhat stronger. The market is represented 
in a general way by $7 to $7.50—the highest point 
reached in many years. But few staves can be had even 
at these figures, for dry stocks are exceedingly scarce and 
are going almost entirely on old contracts. Heading is 
fairly firm. It is said that some offers have been made 
as low as 4 cents, but the market is best represented by 
414 to 4% cents. There is a shortage in this item 
that was reported some weeks ago during the very cold 
weather. Factories are turning out heading at a very 
comparatively rapid rate. Coopers hope to make con- 
tracts for heading at 4 cents or less. Elm hoops are 
steady and not very brisk at $6.50 to $6.75. For long 
time contracts from $6.25 to $6.40 would be favorably 
considered by manufacturers. 


OT 


Chicago, 





wa 


Prices on lard tierces hold at about the same range 
as a week ago, but the demand is by no means active. 
There are ample offerings of tierces at $1.10 to $1.15 and 
many of the cooper shops are closed down because the 
coopers can see no money in tierces at the present prices. 
Pork barrels are exceedingly slow sale at 80 to 82 1-2 
cents. Offerings of tierce hoops are freely made at $10 
to $10.50, but the demand is limited. The supply of 
pork hoops is not a heavy one, but fully up to the 
requirements of the market; prices range from $7 to $8 
a thousand according to quality. The principal receipts 
of staves consist of mixed lots containing whisky barrels, 
oil barrel seconds and tierce staves bucked and listed, 
but these furnish all the stock to be worked into tierces 
that is required. Pork staves are not wanted though 
the nominal range of prices is between $17 and $18. 
Circled heading, both tierce and pork, remain about the 
same as reported last week. 


WANTED. 


Advertisements will be inserted in this department at the rate of 25 cent 
per line for one week, 40 cents per line for two weeks, or 60 cents per line 
for four weeks, payable in advance. No discount for longer time than one 
month. In estimating, calculate on nine words making one line and add 
two lines for head. No “editorial mention”’ can be made of advertisement? 
in this department. Copy must be received Wednesday morning to secure 
insertion in Saturday’ 8 's paper. 


WANTED—Employes. 


WANTED—-TIMBER BUYER. 
IN CENTRAL OHIO. MUST BE ery AyD UNDER- 
stand ash timber. Write BER,’ 
Care of pm... fp tno 


WANTED—MANAGER. 
FOR RETAIL LUMBER YARD IN KANSAS. 
know the business and be a pusher. 
dress “KAN 

















MUST 
State salary. Ad- 
SAS, care of American Lumberman. 


WANTED— FOREMAN. 

FOR A PLANING MILL MAKING SASH, DOORS, 
blinds and general mill work. Must be active and “up 

to date.”” Give particulars and references and state sal- 

ary expected. Address J. H. McDANELL & SONS, 

Warsaw, Ky. 


WANTED—FILERS. 
TO USE A BRAZING COMPOUND THAT INSURES 
the making of every braze absolutely perfect. Will 
save work and brie Price $2.00 per package. Write 
for information. ddress 
MECHANICS" SUPPLY WORKS, Seattle, Wash. 


WANTED. 
YOUNG MAN AS BOOKKEEPER AND GENERAL OF- 
fice man. State experience, salary wanted. etc. Ad- 
dress HALL LUMBER COMPANY 
Lansing, Mich. 


WANTED—ASSISTANT MANAGER. 
IN WHITE PINE BUSINESS. ONE WHO UNDER- 
stands making delivered price lists, can attend to cor- 
respondence and the general handling of the trade. Ad- 
dress “DUNBAR,” care of American Lumberman. 





WANTED—OFFICE MAN. 
IN CHICAGO LUMBER OFFICE, A BRIGHT YOUNG 
man, good and rapid penman, one posted in lumber 
and mill work terms, who can draw off estimates from 
originals. Address in own handwriting, stating experi- 
ence, salary wanted, references, etc. Good opening for 
right party. Address “ROLAND,” 


Care of American Lumberman. 


WANTED—-MAN STENOGRAPHER. 
IN LUMBER OFFICE. STATE EXPERIENCE, SAL- 
ary wanted, etc. 
SOUTH CHICAGO & CALUMET LUMBER CoO., 
South Chicago, Tl. 


WANTED— FOREMAN. 
FOR DOOR DEPARTMENT OF FACTORY MAKING 
800 doors per day. None but strictly first-class man 
need apply. Address for further particulars 
“ABILITY,” care of American Lumberman. 


WANTED—IMMEDIATELY. 
A COMPETENT, ACTIVE TIMBER ESTIMATOR TO 
work in the south and estimate yellow pine. Give ex- 
perience and reference. Name wages required. Address 
“- OLSOM, ”* care of American Lumberman. 
WANTED: 
MAN WITH EXPERIENCE IN LUMBER BUSINESS, 
either position in office or outside; but would be ex- 
pected to take some stock in company. Address 
“NEWELL,” care of American Lumberman. 








WANTED. 
A THOROUGH, PRACTICAL, UP-TO-DATE MILL- 
wright and saw mill man to go south. One who can 
and will keep his mill in perfect order, so as to lose no 


time, and do first-class work, who will see that the mill 
does all that it is capable of doing six days in every 
week. E. E. JACKSON LUMBER CoO., 
Washington, D. C. 
WANTED-—A SUPERINTENDENT 
FOR SAW MILL CUTTING ABOUT TWENTY-FIVE 
millions white pine. None but strictly first class, highly 
recommended man need apply. Address 
“HARVEY,” care of American Lumberman. 


WANTED. 
A FIRST-CLASS, ALL-’-ROUND WOODS FOREMAN. 
A man who is competent to estimate timber, locate 
camps and take general charge of woods operations, in- 
cluding logging, log driving, tie making, bark peeling, etc. 
Can secure a steady job. Address 
“WOODSMAN,” care of American Lumberman. 


WANTED— Employment. 


WA NTED. 


AN EXPERTENCED BAND SAW FIL ER ec SiT- 
uation. Address EX ni,’ 


Care of American poo 


ANYONE REQUISCING THE SERVICES OF 
AN EXPERT ACCOUNTANT, EXPERIENCED COR- 
respondent and salesman, accustomed and capable to 
fill responsible position. Eighteen years’ experience; best 
of references. Address “EASTERN MARKET,” 
Care of American Lumberman. 


WANTED—POSITION 
BY FIRST CLASS BAND SAW FIL ER. Ned ae 
tion guaranteed. Address E. 
Care of American : ies, 


WA4NTFD—POSITION AS SUPFRINTFNDENT. 
OF SAW MILL BY A MAN HAVING HAD THIRTY 
years’ experience in the manufacture of lumber from 


tree to cars; accustomed to handling a mill of 65,0v0,000 
feet per annum. Thoroughly up to date in the erection 
and operation of modern band and gang mills. Best of 
references on and satisfaction guaranteed. Ad- 
dress . KING, Cross Fork, Potter Co., Pa. 
WANTED--POSITION AS CUTTER. 
BY PRACTICAL MAN FAMILIAR WITH SASH, DOOR 
and frame stock or order cutting. Good reference. Ad- 
dress B.,’”’ care of American Lumberman. 
WANTED--POSITION AS FOREMAN. 
BY AN UP TO DATE MAN, TO TAKE CHARGE OF 


door de ‘partme nt. Thoroughly familiar with the manu- 
facturing of dowel or blind tenoned doors. Competent 
of taking charge of sash, door or blind department. Door 
department preferred. Can handle men systematically 
and economically. Best of reference. Address 
“DOORS,” care of American Lumberman. 


WANTED -SITUATION AS STENOGRAPHER. 
A YOUNG MAN, GOOD STENOGRAPHER, DESIRES 
position. Address “STENOGRAPHER,” 
Care of American Lumberman. 





WANTED -POSITION AS BOOKKEEPER. 
AND CASHIER, IN THE SOUTH, BY A YOUNG MAN, 
26 years of age, who is and has been for five years 
bookk eper and cashier for a large firm doing a lumber 


and general merchandise business. Can give satisfactory 
reason for desiring to make change and can furnish un- 
questionable references. Address “GEORGIA,” 


Care of American Lumberman, 


WANTED POSITION. 
BY (¢ techn Fe TENT PLANING MILL FOREMAN WITH 
15 years’ experience. Address FAY,’ 
Care of American Lumberman. 


WANTED. 
PRACTICAL BUSINESS MAN, TWENTY YEARS CON- 
tracting agent or manager ‘‘AA1’’ corporations, manu- 
facturing architectural and cabinet woodwork, and con- 
tracting for general interior completion U. S. government 


and other buildings, wishes responsible connection with 
manufacturing or contracting concern; at present has 
well established New York office, but would make other 
desirable arrangement. Address 


“BEST REFERENCES,” 
Care of American Lumberman. 


WANTED-—POSITION. 
IN THE WHOLESALE LUMBER OR SASH AND 
door trade, traveling preferred, by one who has a very 
large acquaintance and is in close touch with the ,en- 
tire retail trade in Illinois. Address “ 
Care of American tatenien. 


WANTED-—POSITION AS SALESMAN. 
OR ESTIMATOR, LONG EXPERIENCE. ADDRESS 
“COMPETENT,” care of American Lumberman. 





AMERICAN LUMBERMAN. 


WHITE PINE SALESMAN, 
WANTS POSITION AS BUYER, SALESMAN OR YARD 
manager. Address 
“C. C. D.,”” care of American Lumberman. 
WANTED— -POSITION. 
COMPETENT FOREMAN FOR A SASH AND DOOR 
factory; good estimator. References given. Address 
“RAPID,” care of American Lumberman. 


WANTED- SITUATION 
BY HARDWOOD LUMBER INSPECTOR OR PUR- 
chasing agent experienced. Address 
“INSPECTOR,” care of American Lumberman. 


WANTED—POSITION. 
AS HARDWOOD LUMBER SALESMAN OVER 
twelve years traveling in New York and eastern states, 
good connections with large piano and furniture facto- 
ries. ROBERT SMITH, 312 East 42nd street, 
New ‘York, N. ie 








WANTED--POSITION. 
AS A NO. 1 SAWYER. CAN RUN EITHER BAND OR 
circular saw. Address P. O. BOX 50, 
Chippewa Lake, Mich. 


WANTED—POSITION. 
SALESMAN, BOOKKEEPER OR MANAGER. AM A 
thorough lumberman and willing to go anywhere— 
south preferred—or do anything. Will start for moder- 
ate salary, but want a position where honest endeavor 
and ability will be appreciated. Address 
“WANT WORK,” care of American Lumberman. 








WANTED— POSITION AS BAND FILER. 
THOROUGHLY COMPETENT. BEST REFERENCE. 
Guarantee my work to give satisfaction. Address 
BOX 45, Chatawa, Miss. 


WANTED—POSITION AS SHIPPER. 
UNDERSTANDS NORTHERN WISCONSIN GRADES. 
References given. Address WX Ms Din” 
Care of American Lumberman. 








WANTED—POSITION. 
AS BAND SAWYER. CAN GIVE BEST OF REFER- 
ence. Address BOX 126, Trout Creek, Mich. 


WANTED—POSITION AS BOOKKEEPER 
OR GENERAL OFFICE WORK BY A YOUNG MAN 
thoroughly familiar with the lumber business; fourteen 
years’ experience. Reliable and capable. Good refer- 
ences. Address “L. N.,’’ care of American Lumberman. 
WANTED. 
WHOLESALE LUMBER DEALERS AND MANUFAC- 
turers who may need the services of traveling sales- 
man, either lumber or sash and doors, should address 
JOHN OXENFORD. Secretary, Central Association 
Traveling Lumber, Sash and Door Salesmen, Indian- 
apolis, Ind. 





WANTED POSITION. 

AS MANAGER OR SUPERINTENDENT BY A PRAC- 
tical mill man of twenty-five years’ experience, who 
thoroughly understands the manufacturing of lumber 
bv circular, gang or hand mills. Car, bridge and building 
timber. A competent estimator and practical mechanic, 
who has superintended the building and running of some 
of the best mills In the country. Can handle men syste- 

matically and economically. Best references. Address 

“B. J. B..” care of American Lumberman. 


SITUATIONS WANTED. 
BY ¥YIRST-CLASS FILERS, SAWYERS, SETTERS AND 
edgermen of the mess river. yo yh 
. S S. and E. Association, 
P. oO. Box 16, Marinette, Wis. 





_ M. Nelson, Sec’y. 


“WANTED Lambe and Shingles. 


“WENTED- -BaSSWOOD MOULDING. 
3 TO 4 MILLION FEET ELECTRICAL MOLDING, 
painted, bundled and delivered in New York during 
1899. Address LOCK BOX 10, Adams Centre, N. Y. 


WANTED—FOR EXPORT. 
WHITE OAK LUMBER, PARQUET STRIPS, RAIL- 
road ties and 500 cars timbers. Pitch pine, prime, kiln 
dried saps, parquet strips and timbers, cottonwood, cy- 
press and red oak lumber. For particulars address 
“EXPORT,” care of American Lumberman. 


WANTED. 
WE ARE IN THE MARKET FOR PLAIN SAWED 
red oak, quarter sawed = and white oak and birch 
lumber. Write for particular 
WOLVERINE MANUFACTURING Co., 
Detroit, Mich. 


WANTED—-WHITE PINE. 
FROM TWO TO THREE CARLOADS PER MONTH 
of the following stock in white pine rough, to be prac- 
tically clear on one side; small pin knots no objection, 
but must be free from shakes and discolored sap. Sizes, 
2-in. x 3%4-in., 3%-in., 3%-in., 4-in., 4%-in., 4% in. and 5-in. 
wide and 8, 8-6, 9, 9-6 and 10 ft. long. Correspondence 
solicited. HARTMANN BROS.,, Mt. Vernon, N. Y. 
SYCAMORE L''MBER WANTED: 
100,000 FEET 1 INCH THICK, 13, 15 AND 17 INCHES 
wide; 200.000 feet 5 inch thick, 7, 8, 13, 14 and 15 inches 
wide; 200,000 feet 17-16 inch thick, 7, 8, 13, 14 and 15 inches 
wide; either dry or green. Name price f. 0. b. Defiance, 
hio. THE H. B. TENZER BOX CO. 


WANTED. 
WHITE PINE YACHT DECKING IN CARLOAD LOTS. 
SOUTHARD & CO., 11 Broadway, New York, N. Y. 
WANTED—FIFTY CARLOADS PRIME WHITEOAK. 
FIRST AND SECOND QUALITY 6-INCH AND UP 
wide, well manufactured and dry. Also 3 carloads 
quartered oak. Name delivered prices. Address 
H. CLAY TUNIS, Baltimore, Md. 


WANTED—FORTY CARLOADS 
4-4 CULL POPLAR, 5 CARS OF SAPS, 20 CARS COM- 
mon. Must be dry; ready for quick shipment; name 
price delivered at Baltimore. 
H. CLAY TUNIS, Baltimore, Md. 





WANTED—WHITEWOOD AND CYPRESS 
LUMBER FOR DOOR STOCK, CUT TO — eg 1 
and 2. Car lots. Address 
Care of American seubiatiine. 





MARCH 4, 1899 


WANTED—FOR SPOT CASH. 


ALL KINDS OF SHIPPING DRY HARDWOOD LUM- 
ber. We will send our agent to receive stock when 
quantity is large enough to warrant it. Send for our 
latest price ist and book of inspection rules. 
GEO. E. WHITE & CO., 406 West Lake St., Chicago. 
WANTED—2,000,000 OAK FENCE SLATS. 
24, 30, 36, 48, 54 and 60 inches long. 
ELLIOTT & REID CO., Richmond, Ind. 


WANTED—FOR CASH. 
SECOND GROWTH WHITE ASH BUTTS, 63 AND 69 
inches long, 10 inches and up in diameter. Carload lots. 
Apply ALTHAUS & BALMER, Bluffton, O. 


WANTED-—BLACK ASH. 
WE CAN USE A QUANTITY OF 1-INCH BLACK ASH 
lumber in either of the following grades, or log run 
stock preferred: Shipping cull, common, or firsts and 
seconds, BELDING-HALL MFG. CO., Belding, Mich. 


WANTED—-25 TO 50 CAR LOADS 
OF 1-INCH BLACK ASH DIMENSION STOCK, THOR- 
oughly kiln dried for delivery this fall and winter. 
Write for sizes and full particulars 
BELDING-HALL MFFG. CO., Belding, Mich. 


WANTED—FOR CASH 
SOFT ELM, BLACK ASH, BASSWOOD, SOFT MAPLE 
and oak, plain and quartered; inspection at shipping 
point. E. C. BRADFORD, 71 Buhl Block, Detroit, Mich. 


WANTED—WALNUT LUMBER AND SQUARES 
WE BUY FOR CASH: WALNUT BOARDS & PLANKS, 
firsts and seconds; walnut squares, 2x2 inches to 6x6 
inches, 12 inches and up ro Apply for nag ee age ge = 
sizes. Address 7. O. BOX 2569, New York, N. 
WANTED FOR CASH—OAK STRIPS 
WE CAN USE FOFR IMMEDIATE OR FUTURE DE- 
livery large quantities of dry white oak strips 24x4xl 
inch stout. For particulars address 
P. O. BOX 2569, New York. 
WANTED—PAILWAY OAK. 
CAR AND TRACK OAK IN ANY QUANTITY. 
FRANK B. STONE, Fisher Bldg., Chicago. 








WANTED—HARDWOOD LUMBER. 
FOR CASH, QUARTERED AND PLAIN SAWED RED 
and white oak, poplar, ash, walnut and hickory. Send 
list of your stock. F. R. CRANE & co., » Chicago, Ml. 





WANTED—Timber Lands. 


WANTEDO—TIMBER LANDS. 
TRACT OF ACCESSIBLE HARDWOOD TIMBER LAND 
in West Virginia or Tennessee, or good mill with am- 
ple timber supply. Address “POWERS,” 
Care of American Lumberman. 





WANTED— Logging R. R. Equipment. 


WANTED—CARS. 
SECOND-HAND ~~. ROAD CARS. ADDRESS 
T. B. FIELD & SON, Wellsboro, Pa. 





WANTED—Business Opportunities. 





WANTED-— LUMBER YARD. 
IN EASTERN KANSAS, HAVING SALES FROM 
thirty to fifty cars yearly. In county seat. Will pay 
cash. Address B. FL McINTIRE, El Dorado, Kansas. 


WANTED—LUMBER YARD. 
IN KANSAS, IOWA, MISSOURI OR SOUTHEASTERN 
Nebraska. Must sell at least fifty cars of lumber per 
annum. Coal business on the side no objection. Will pay 
cash. Address 
A. W.,”’ care of American Lumberman. 


WANTED—LUMBER YARD. 
IN GOOD LOCATION OR WILL TAKE AN INTEREST 
if satisfactory. Will pay cash. Address 
7. Wa weil care of American Lumberman. 


WANTED—Second Hand Machinery. 


WANTED-—DUST SEPARATOR OR ARRESTOR. 
SECOND-HAND. ADDRESS C.S. CORDIE & CO., 
Oil City, Pa. 





WANTED—-STE4M — LOADER. 
WILL RENT OR BUY. ADDRE 
LATHROP, HATTEN LUMBER CO., Riverside, Ala. 
WANTED—CARRIAGE AND SET WORKS. 
TO OPEN 40 TO 4 INCHES RIGHT HAND, STEARNS 
preferred, LOCK BOX 8, Ravenna, Mich. 


WANTED. 
SECOND HAND, MEDIUM OR SMALL SIZE SAW 
railll hog or edging cutter. ——- giving lowest price 
and description, OX 927, Warren, Pa. 


WANTED—Miscellaneous. 


- WANTED— BLACK ‘WALNUT LoGs. 
WE ARE OPEN TO BUY ABOUT TWENTY CAR- 
loads of prime black walnut logs for export, eighteen 
inches and up diameter. Write, giving particulars to: 
ILLINGWORTH, INGHAM & Co., Cincinnati, Ohio. 


WANTED. ; 
MANUFACTURERS OF LUMBER, INTERIOR FIN- 
ish, doors, furniture, etc., who would like to furnish 
oak stock and do all the machine work on small cabinet 
goods ready to varnish, with a view to working up their 
stock clean and be 3 a paying business, address 
RMANENT ARRANG EMENT,” 
Care of American Lumberman. 


























MARCH 4, 1899. 


WHITE PINE MEN. 
MANUFACTURERS OR DEALERS, SEND 15 CENTS 
for a copy of the “Lumberman’s Pocket Stock Book” 
and discount on 50 copies or more. Address 
AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Ill. 


WANTED—BOXES FOR GLASSWARE. 
WE ARE IN THE MARKET FOR 5,000 GLASSWARE 
boxes per month, to be furnished in shooks, with 
cleats nalled on. Box manufacturers who wish to bid for 
this trade will send specification sheets for sizes to 
“GLASS,” care of American Lumberman. 





WANTED—FILERS WHO DO THEIR HAMMERING 
TO KNOW THAT I SEND MY HAMMERING IN- 
structions on trial. I guarantee more and better lumber 
in every case. J. H. MINER, Lumberton, Miss. 


MILLS WANTED. 
MILL SITES AND ABUNDANT TIMBER SUPPLY 
(long leaf yellow pine) on line of Gulf, Beaumont & 
Kansas City railway, in eastern Texas (new road now 
extending through forest). Address 
JOHN H. KIRBY, 
V. P. & Gen’!] Mer. Houston, Tex. 


CUSTOM SAWING—4PPLE TIMBER, 
ALSO WHITE AND BLACK ASH, HICKORY, WHITE 
oak, and soft maple sawed to order. Piece work so- 
licited. WALTER S. PULLEN, Baroda, Mich. 


WANTED—RETAIL LUMBER DEALERS 
TO SAVE TIME BY USING THE LUMBERMAN’S AC- 
tuary. It is a book that should be kept on the desk of 
every lumber office. The most careful bookkeeper or 
clerk in making calculations may make mistakes—the 
Lumberman’s Actuary never. Its calculations have been 
made once for all and are known to he correct. See ad- 
vertisement elsewhere for contents of the book. It fs not 
bulky, but is of a convenient size even for the pocket. 
Tt will be sent postpaid to anv address for $2.59. Address 
AMERICAN LITMRERMAN. 
315 Dearhorn street. Chicago, TI. 
WANTED—ALL RFTAILERS 
WHO ARE INTERESTED IN SPECTATTIES AND IN 
good things generally, to keep track of our advertising 
from week to week as it annears In the AMERICAN 
LUMBERMAN. NORTH WESTERN LUMBER CO. 


INSPECTORS, BUVERS AND DEALERS 
ALL USE THE LIMRERMAN’S POCKET TALLY 
book. Tt is espectallv adapted to keeping tally of hard- 
wood dimensions or lumber of uniform width. Send 50c 
for sample copy; 3 copies, $1.25: dozen. $4.59. Address 
AMERICAN TLITMRERMAN. 
315 Dearborn St. Chicago. Til. 


‘TO CATCH THE FVE 
NOTHING WILL DO IT QUICKER THAN OUR 
catchy cuts: have vour advertisements made attractive 
by using them; send for catalog 


AMERTCAN TLITMRERMAN, Chicago. 


WANTED— LUMBFRMEN TO USE 
THE “LIMBERMAN'’S STANDARD TELEGRAPH 
Code,”’ and thereby save the cost of the book every few 
days. A telegram containing 50 to 100 words can easily 
be brought within 10 by its use. Price. one copy, $3: two 
copies, $5.50. Special rates In lots of one dozen or more 
include name embossed In gold on cover. Write for prices. 
AMERICAN LUMBERMAN, 
315 Dearborn street, Chicago, Il. 


FOR SALE. 
FOR S, SALE— Timber and Timber Lands. 


FOR ‘SALE—FARMING LAND. 
IN THE GARDEN SPOT OF THE WORLD. EVERY- 
thing up to date, ALONZO L. STEWART, 
Rushville, Ind. 





FOR SALE. 
50,00 WHITE OAK TREES AND 25,000 ACRES OF 
very fine timber land, all well located in Kentucky. Ad- 
dress R. E. SMITH, Richmond, Ky. 


A BIG BARGAIN. 
MUST SELL QUICK FOR CASH, 10,00-ACRE TRACT 
on White river, Arkansas, virgin forest; 15,00 feet per 
acre of gum, oak, ash, elm, hickory and pecan. Also gum 
stumpage on 15,000 acres of adjoining land. 
C. W. McCREA, Cape Girardeau, Mo. 


TIMBEREO LANDS, TREES, ETC. 
FOR IMMEDIATE USE OR INVESTMENT; LOWEST 
prices, largest list, located in all states. Address 
B. D. AVIS & CO., Washington, D.C. 


FOR SALE—LAND AND TIMBER. 

FOUR THOUSAND ACRES OF COAL AND TIMBER 
land, one hundred thousand oak trees, seventy-five 
thousand poplar trees in on Kentucky, on good float- 

ing stream, B. - FRENCH, _Winchester, Ky. 
FOR SALE OR EXCHANGE. 
ELEVEN HUNDRED ACRES FINE TIMBER IN CO- 
lumbia county, Oregon. What have you to ofter? 
BE. E. JETER, Waterloo, Ia. 














FOR SALE-2,200 ACRES IN KENTUCKY. 
ELEVEN MILLION FEET FINE TIMBER, PRINCI- 
pally white oak, and a three-foot vein:of excellent can- 
nel coal, in Magoffin county, on Licking river, at a bar- 
gain. M, T. GILLOCK, Fort Scott, Kansas, 


FOR SALE—-TIMBER LANDS. 
TOR SALE IN LOUISIANA, 18,000 ACRES OF SOUTH- 
ern pine timber lands. W. S. DEWING, 
Kalamazoo, Mich. 


FOR SALE—CHOICE TIMBER LANDS. 


TWENTY THOUSAND ACRES BY 
R. L, AUSTIN, Ocosta, Wash. 
FOR SALE—ABOUT 2,000 ACRES. 
HEAVILY TIMBERED PINE LANDS NEAR COOSA 


River in Elmore county, Fag ay 
Separately. Address 


Will sell timber 
X 76, Montgomery, Ala. 





TIMBER LANDS AND MILL LOCATION 
FIFTY ‘THOUSAND ACRES OF THE BEST PINE TIM- 
ber, and with location in the south, ae for sale for 
the next sixty days at a bargain. Apply 
“de .’ P.O. BOX 6, Bainbridge, Ga. 





AMERICAN, LUMBERMAN. 


FOR SALE—TIMBER. 
ABOUT 7,000 ACRES OF STANDING TIMBER, WHITE 
and red oak, cottonwood and sycamore. Address 
H. M. BROWN, Charleston, Mo. 


FOR SALE—TIMBER AND TIMBER LANDS. 

IN EASTERN KENTUCKY, IN TRACTS TO SUIT. 

Finest quality and In any quantity desired; accessible 
to river and railroad transportation. Also immense lum- 
ber plant, with booms and millions of feet of timber in 
North Carolina. Correspond with me for what you want. 

. B. ‘HILL, Winchester, Ky. 

PINE TIMBER AND MILL SITES. 
THE BEST MILLS IN THE SOUTH ARE LOCATED 

on the N. O. & N. E. R. R. (Q. & C. Route). in south- 
eastern Mississippi, for the reason that there they get the 
best of yellow pine. If you are looking for a location for 
a mill to make money, write me. Can sel) 160 to 15,000 
acres In solid body. Am an old Michigan lumberman and 
know when pine 1s rood. J. H. MOORES. Ellisville, Miss, 








Foe SALE— OAK AND. PINE, 

SEVERAL GROUPS GOOD OAK AND PTNE IN LOU- 
isiana at speculation prices. Don’t delay purchases. 

There is 100 percent nrofit In these offerings. 

w. i. HOWCOTT, New Orleans, La. 
FOR SALE— PINE AND HARDWOOD TIMBER. 
30,00 ACRES ALABAMA CONTAINING OVER 250,000,000 
feet saw timber, low rate, competing railroads, good 
mill sites, liberal terms; price, $6 per acre. 30.000 acres 
North Carolina containing over 400.000.000 feet white pine 
and hardwoods; price $3.50 per acre: easy terms. Middle 
Tennessee lands. 5.000 acres, containing 20,000,000 feet, 
3% miles from railroad, $4.50 per acre: 1,500 acres, con- 
taining coal vein and 3.000 feet per acre. 3 miles from 
road, $3 per acre. 1.800 acres well timbered goes to Ten- 
nessee river, $6 per acre. WTLLIAMS & CoO., 
612 Willcox Bldg., Mashvitte, Tenn. 





FOR SALE—KFNTUCKY TIMBER 
VIRGIN GROWTH; 5.700 ACRES FINEST WHITE OAK 
and poplar timber, accessible and cheap. No agents. 
I. N. PHITPPS, Ashland, Ky. 


FO? SALE—CHEAP, 

300.990 ACRES OF THE FINEST PINE AND CYPRESS 

timber, on rivers and railroads, in Northern Florida, 
between Georgia and the Gulf. 

DIN G. CLAY, St. Paul, Minnesota. 
TIMBER AND COAL LANDS FOR SALE: 

102,092 ACRES, CARRYING 4,500,000,000 FEET PINE TIM- 

ber on Vancouver Island and main land, Puget Sound, 
B. C. Good mill capacity 60,000. 

12.640 acres carrying 700,000,000 feet on Columbia River, 
Oregon. 

35.000 acres timber and coal land in Tennessee. Also @ 
snap in 300.000.000 feet in Coos Bay District, Oregon. 

If you want timber or coal land write me. 

J. S. STACY, 1002 Chamber of Commerce, Chicago. Ill. 

FOR SALE—-10,000 ACRES LAND. 

IN SOUTHWEST VIRGINIA. TIMBix, IRON, ORNA- 

mental slate. Address 
_LOCK BOX 103 Charlestown, Jefferson Co., W. Va. 





FOR SALE—AT A BARGAIN 
ON THE RAILROAD NEAR SAULT STE. MARTB, 
Mich., 1,200 acres of land with 4 million of the very 
nicest birch, 2% million of hemlock and 200 cords of 
wood; fine location for a mill to ship either east or 
west. Address “HARDWOOD.” 
Care of American Lumberman. 


FOR SALE. 
A TRACT OF 10,000 ACRES OF TIMBERLAND IN 
Wvoming county, W. Va.. on the Guvandotte river. 
Estimated at 15.000 yellow poplar trees 24-inch and over 
in diameter on the stump up to 40-inch and large aver- 
age, also 10,990 white oak trees, 22-inch and over. all of 
splendid quality. and can be cheaply logged. Apply to 
JAMES MACKENZIE, Williamson, W. Va. 





FOR SALE—Lumber and Shingles. 


FOR SALE-—-WHITE PINE. 
29,000 FEET 14x1%-INCH 4 INCHES AND WIDER 
white pine, 4, 6 and 8 feet number one shop and better, 
runs heavily 4 inch wide. Address “HO RD,’ 
Care of American Lumberman. 





FOR SALE— We LNUT. 
2 CARS BOARDS 1x3 INCH UP TO 1x10 INCH—2 
inches up to 60 inches long. 
1 car squares, 1x1, 17 inches to 30 inches long. 
3 cars squares, 134x1%, 9 inches up to 48 inches long. 
$8 cars squares, 2x2, 9 inches up to 48 inches long. 
3 cars squares, 24%x2%, 12 inches up to 48 inches” long. 
All bundled and shipping dry. Want offer f. o. b. Terre 
Haute, Ind. H. A. LANGTON & co. | 
FOR SALE— LUMBER. 
YELLOW PINE, SHORT LEAF PINE AND CYPRESS 
lumber for eastern and western delivery. Specialties: 
Car sills and bridge timber for the west, and all kinds 
of building material. Rift flooring for the eastern mar- 
ket. Can also furnish lumber in Germany and England 
by steamer from Brunswick, Ga. Deliveries by rail, 
steamers and vessel. Correspondence solicited. 
N. GREGERTSEN, Brunswick, Ga. 


FOR SALE. 
100,000 FEET OF 2-INCH DRY GUM. 








CHAS. F. LUEHRMANN LUMBER co., St. Louis, Mo. 
FOR SALE. 
2 TO 3 THOUSAND PILING, 20 TO 6 FEET IN 


length. Also million feet red white burr oak and gum, 
cut to order. Address REED & REED, 
Mt. t. Carmel, Ill. 


LUMBER FOR SALE. 
HAVE 10,000,000 FEET OF WISCONSIN HARDWOOD 
ready to cut. Want to hear from parties desirous of 
contracting large or small quantities to be put in pile for 
them and‘shipped when in condition. Address 
“MANUFACTURER,” 
Care of American Lumberman. 








CYPRESS PIL'NG. 
WE ARE PREPARED TO CONTRACT FOR ANY 
large quantity of sound cypress piling. Address 
WHITECASTLE LUMBER & SHINGLE CO., LTD., 
Whi tle, La. 





FACTORY LUMBER. 
FOR SALE—20,000 FEET 8-4 NO. 1 SHOP. 
175.000 feet 8-4 No. 2 shop. 
125.000 feet 8-4 sash cutting. 
50,0 feet 8-4 No. 1 and 2 common, 6 to 16 Inch thick. 
25.0 feet 2x12 selected, 12 feet to 16 feet long. 
11.000 feet 8x4 tank plank, all cut full thickness; dry. 
Write for carload prices. W. CLARK, 


Menominee, Mich. 


FOR SALF—COTTONWOOD. 
A LARGE STOCK OF BOXBOARDS AND FIRSTS 
and seconds in shipping condition. Address 
PAEPCKE-LEICHT LUMBER COMPANY. 
Foot Illinois St., en Til. 





FOR SALE—Second Hand Machinery. 





FOR SALE-SECOND HAND ‘MACHINERY. 
— INCH x 36-INCH HEAVY SLIDE VALVE EN- 
ne. 
1—18-inch x 20-inch heavy slide valve engine. 
1—10-inch x 16-inch Bartiett rock valve engine. 
1—14-inch x 10-inch x 10-inch Worthington duplex pump. 
1—Right-hand Wilkin band mill 
1—Stearns 4-block carriage. 
1—60-inch Munn edger. 
1—Rodgers single cylinder steam nigger. 
1—Perkins knee feed shingle bolter. 
1—30-inch x 4-inch six-roll double surfacer. 
1—28-inch x 8-inch “‘Triumph double surfacer and sizer. 
1—15-inch Fay six-roll double surfacer and matcher. 
1—Prescott 8-foot band mill. 
1—Prescott 3-block carriage. 
1—7-inch x 52-foot Prescott steam feed. 
1—6-foot Allington & Curtis dust separator. 
1—48-inch “Invincible” 3-drum sander. 
If you have anything to sell: write us. 
WICKES BROS, Saginaw, Mich. 


FOR SALE CHEAP. 
ONE BENJAMIN 2%4-INCH DOUBLE SURFACER 
chain-bed. 

Also a complete steam and power plant, consisting of 
a 14x24 balance valve engine, 60-inch by 16-foot boiler 
with 48 4-inch flues, a 40-inch by 10-foot heater, pump 
injector, smoke stack, fire front, grate bars, and all pipe 
connections complete. Address COOK & SCOFIELD, 
Clinton, Iowa. 


IF YOU WANT A BARGAIN 
IN NEW OR SECOND HAND PLANING, SASH AND 
door or saw mill machinery, write to me, giving your 
address with a list of what you want. Address 
“rs ” care of American Lumberman. 


FOR SALE—-SECOND HAND MACHINERY. 


ONE WILKIN 8-FOOT BAND MILL, NEW; TWO 

Hill niggers; all sizes Cunningham geared twin engine 
steam feeds; all sizes Prescott steam feeds; two boilers, 
44-in. x 14 ft., complete; one Erie City engine, 20x30 in.; 
one Remington slide valve engine. 18x36 in.; one Gid- 
dings & Lewis slide valve engine, 12x24 in.; one Lansing 
slide valve engine, 12x18 in.; one Greenwald slide valve 
engine, 10x24 1n.; one Chandler & Tavlor slide valve en- 
gine, 14x18 in; one slide valve engine, 14x24 In.; one 
Armington & Sims high speed engine, 15%x15 in.; six 
Hill clutches, 54x9 I!n.; one Kline two-arm log loader; 
one large Conway fire pump; one No. 4 Deluge pump; 
one gang lath mill; one stave jointer, new; 4-In., 5-in., 7-in. 
and 10-in. steam separators; one 54-in. Neacy edger; one 
72-in. Rodgers edger; one 40-inch. four block Allis car- 
riage; one Allis circular mill, with top saw rig; six 52- 
in., three 32-in. and one 72-in. circular saws; three 38-in. 
slasher saws, new; band and gang saws; two 12-in. 
brazing clamps; one Rhodes circular swage; one new 
anvil for circular saws; one 4@-in., one 48-In. and one 52- 
in. Wilkin steain gang; one 52-in. Wickes belt gang; one 
5-in. Nordberg — governor; one 4-in. and one 
8-in. Waters governo 

THE FILER & STOWELL CO., Milwaukee, Wis. 


SAW MILL MACHINERY FOR “ALE. 
AT A BARGAIN. OUR DOUBLE BAND AND GANG 
saw mill complete, with steam feeds, carriages, edgers, 
trimmers, engines, boilers, etc.; mostly Allis make. Will 
sell entire or in parts. Also dump carts. tram cars, 
wagons, etc. NECEDAH LUMBER COMPANY, 
Necedah, Wis. 


FOR SALE. 
ONE 32-INCH WICKES GANG; ONE FILER & STO- 
well rift machine; 24 saws, % inch saw kerf; will make 
1 inch, 1% inch, 16 Inch and 1% fmch or 2 inch thick, and 
3, 4, or 6 inch wide; capacity unlimited. All in good or- 
der. THE ROBINSON LAND & LUMBER CO., 
Chicora, Miss. 


FOR SALE—TWO BOILERS. 
FIFTY-INCH BY EIGHTEEN FEET, FIVE 10-INCH 
flues, also one 16x30 inch; right hand, slide valve; 
Sinker, Davis & Co. engine. *All in good condition. Ap- 


PY NDIANAPOLIS M’F’R’S & CARPENTERS’ UNION, 
Indianapolis, Ind. 





FOR SALE—COMPLETE CIRCULAR SAW MILL. 
50,000 CAPACITY MILL; BOILERS, 60 INCHES X 16 
feet; engine cylinders, 18 inches x 22 inches. Edger, 
carriage, live rolls, log jack, twin engine feed, nigger, 
planer, belting, shafting, ete. For further particulars 
and price, —— 
. B.,” care of American Lumberman. 


BAND SAW MILL-FOR SALE. 

A COMPLETE CLARK BROS. BAND SAW MILL, 

with two boilers, two engines, Clark Bros., head blocks 
steam feed, steam nigger, flooring machine surfacer, 
gang edger, cut off and equalizing saws, conveyors, belts, 
ete., and appliances for filing and keeping saws in order. 
This mill has been used but a short time, is now out 
of use, and we will sell same at a very low price. 

. P, KENNEDY & CO., Bradford, Pa. 





A SNAP BARGAIN. 
RARE CHANCE TO BUY A BAND SAW MILL AT 
less than 25 cents On the dollar. Iron frame building, 
30x195 feet; two stories (can be taken down); frame 
building, 44x150 feet; Corliss engine, 250 horse-power; 5 
new boilers, 16x26 inches; 4-side timber planer, and all 
necessary machines and appliances of the best make for 
sawing logs up to 80 feet in‘ length. For further particu- 
lars, address “LAWSON & B BRO..,’ 
Care of American Lumberman. 
FOR SALE. 
FIRST-CLASS SAW GUMMER, NEVER BEEN USED, 
at a bargain. For particulars, address 
“GEO. GOBEL,” care of American Lumberman. 
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FOR SALE—SAW MILL EQUIPMENT. 


A FIRST-CLASS MODERN THREE-CIRCULAR TIM- 
ber mill. Saws up to 80 feet. Power plant in good 
condition and ample capacity. Equipment of edgers, 
slashers, trimmers, niggers, steam feeds, live rolls, pul- 
leys, shafting, belting, etc., complete and of best make. 
Will be sold as a whole or in sections. For full details, 
address “C. R. MILLER,” 
Care of American Lumberman. 


FOR SALE—MACHINERY. 


I HAVE FOR SALE WRECK OF STEAMER “GUID- 

ing Star,’’ consisting of two engines, 27x7%; one 8-inch 
beam doctor; five boilers, mud drums, heaters, steam 
drums, and fire fronts, all complete. Boilers are 42x28, 
double (hand) riveted, 2 flues each, 15 inches, made of 
best Tennessee charcoal iron, 70,000 pounds tensile 
strength, and licensed by government inspector to carry 
168 pounds of steam. 

This boat was cut down by the ice near Point Pleas- 
ant, Mo., and the machinery and boilers taken off in fine 
condition. Will sell separate or as a whole. to suit pur- 
chaser. JOHN McDOWELL, JR., 

Mound City, Ill. 





FOR SALE—Logging R. R. Equipment 


FOR SALE-LOCOMOTIVES AND CARS. 

5 NARROW GAGE 7 TO 20 TON ENGINES. 

5 narrow gage 22 to 28 ton engines. 
3 narrow gage 30 to 35 ton engines. 
20 narrow gage freight and passenger coaches. 
15 standard gage 20 to 30 ton engines. 
19 standard gage 30 to 50 ton engines. 
I 












iat, gondola, box and passenger cars. 
Do not buy until you get my prices. 


F. M. HICKS, 225 Dearborn St., Chicago, Il. 


FOR SALE—MODERN LOCOMOTIVES. cS 


SOUTH SIDE ELEVATED RAILROAD ENGINES; 
standard gage; only five years’ service; 30 tons; small 
drivers, short wheel base. All Forney type; weight on 
four drivers, with tank built on same frame, carried on 
four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP. Ample fuel and water capacity. 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. Also 3 95,000- 
pound 8-wheel road engines and 3 135,000-pound 10-wheel 
freight engines, nearly new. A complete line of passen- 
ger coaches, good style, recent build, and NARROW 


GAGE EQUIPMENT. 
FITZ-HUGH & COMPANY, 
Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 





NARROW GAUGE LOGGING RAILROAD FOR SALE. 


JNE 20-TON 3-CYLINDER, SHAY GEARED LIMA 

locomotive, 12 regular double truck logging cars, %4- 

‘nch wheels, all 36-inch gage; 200 gross tons of excellent 

steel relaying rails, splices, bolts, spikes, switches and 

frogs for same. One-fifth of the rails are 30 pounds to 

the yard, balance all 25 pounds to the yard; located in 
Michigan. For further particulars, prices, etc., write 
M. MITSHKUN CoO., 

406 Chamber of Commerce, Detroit, Mich. 


MODERN LOCOMOTIVES. 


LAKE STREET ELwjsVATED R. R. ENGINES, STAND- 
ard gage, only 2% years’ service. 
28 to 30 tons, 
Small drivers. 
Short wheel base. 

All Forney type. Weight on 4 drivers, with tank built 
on same frame, carried on 4-wheel swivel truck. Strict- 
ly modern and just out of shop. Ample fuel and water 
capacity. 

About 40 in logging, switching and suburban service. 

Write for photographs and specifications. 

Also 3 95,000-pound 8-wheel road engines and 

3 135,000-pound 10-wheel freight engines, nearly new 

A complete line of passenger coaches, good style, re- 
cent build and narrow gage equipment. 

FITZ-HUGH & COMPANY, 
Monadnock Block, Chicago, IIll., 
Dealers in Engines, Rails, Cars and Machine Tools. 


FOR SALE—-STEEL RAILS. 


WE SELL NEW STEEL RAILS AND BUY AND SELL 
second-hand rails. Address 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES AND CARS. 


FIVE 10-WHEEL STANDARD GAGE 44-INCH DRIV- 

ers, weight 76,000 pounds total; 18x22-inch cylinders; Al 
condition; modern build; equipped with Westinghouse air 
on drivers and tender. 

Five 14x24-inch 4-driver and 4-wheel truck, standard 
gage locomotives, 60-inch drivers. 

Two Baldwin Moguls, 12x18 inch, standard gage; weight 
22 to 25 tons; 36-inch drivers; modern build. 

One 4-driver and pony truck Baldwin; standard gage; 
13x20-inch cylinders; weight 22 to 25 tons. 

One hundred standard gage flat cars; 40,000 pounds 
capacity; suitable for logging roads, 

All above equipment in first-class condition. Changes 
and repairs made to suit. Can deliver promptly. 

LUMBERMEN’S SUPPLY & EQUIPMENT CO., 
Savannah, Ga. 


FOR SALE—LOCOMOTIVES, CARS AND RAILS 
50 STANDARD AND NARROW GAGE LOCOMOTIVES, 
weighing from 8 to 40 tons each; Shay, Porter, Baldwin 
and other makes. Also about 300 logging,’ box and flat 
ears of both gages. Also steel relaying rails of all 
weights and tn quantities to suit. Prices and full par- 
ticulars given on application. M. MITSHKUN CoO., 
406 Chamber of Commerce Blidg., Detroit, Mich. 








FOR SALE—Business Opportunities. 








FOR SALE—-CIRCULAR SAW MILL. 
CAPACITY 20,000 FEET PER DAY. CUT OF MILU 
now sold five months ahead. Can contract cut ten 


months ahead. Planing mill in connection for working 
up cull lumber. Fine timber section. A money maker, 
and will bear close investigation. Reason for selling, 


owner is dead, and administrator must sell to settle up 
the business. F. W. BOON, Administrator, Gilmore, Ark. 


FOR S4S4LE—LUMBER YARD. 
THE BEST LUMBER YARD IN CINCINNATI IS FOR 
sale to right party. Address 
CARPENTER & ORR LUMBER CoO., 
Cincinnati, O. 


AMERICAN LUMBERMAN. 





MARCH 4, 1899 





BOX FACTORY FOR RENT. 
A LARGE AND FULLY EQUIPPED FACTORY HAV- 
ing track connection with seven railway systems. Good 
lumber market, good trade. Address “BOXES,” 
Care of American Lumberman. 


FOR SALE—A LARGE MILL PLANT. 
ON PUGET SOUND, WITH 25,000 ACRES OF MAGNI- 
ficent fir timber. Also large tract of redwood and sugar 
pine. BOVEE, TOY & SONNTAG, 
624 Market St., San Francisco, Cal. 


WANTED-—CAPITAL. 
A SUCCESSFUL WOODWORKING CONCERN IN TA- 
coma, whose business has increased more than 200 per- 
cent since 1894, desires more capital. Would reorganize 
and issue preferred stock, 6 percent guaranteed interest. 
Address THE SYNDICATE COMPANY, 
503 California Bldg., Tacoma, Wash. 





FOR SALE. 
AN OLD ESTABLISHED BUSINESS IN THRIVING 
manufacturing city, good country trade, acknowledged 
the leading yard in community of 40,000. Will sell one 
partner’s interest or will sell all if sold soon. For fur- 
ther information address 
“w.,” care of American Lumberman. 





FOR SALE CHEAP. 
IN THE MOST THRIVING SUBURB OF BUFFALO, A 
planing mill and lumber plant with mill, lumber, sheds, 
office, dwelling house, barn, etc. Address 
J. J. RIEMAN, 289 West Ferry St., Buffalo, N. Y. 





FOR SALE. 

ONE OF THE BEST EQUIPPED MODERN SAW MILL 

plants in the south. Circular mill, 30,000 daily capacity. 
Kilns, planing mill and logging railroad. Plant now in 
operation and in first-class condition, with a good estab- 
lished trade; 75 to 100 million feet best quality longleaf 
pine available. Will be sold at a bargain and is a splen- 
did opportunity to make money from the start. Owners 
have other interests and must sell. This will bear the 
strictest investigation. yee shag 


Care of American Lumberman. 





ADMINISTRATOR'S SALE. 
PLANING MILL IN ASHTABULA, OHIO. POPULA- 
tion 15,000; best location in the city; large yard, mill 
built only four years; first-class equipments for all kinds 
of work; railroad spur into plant; must be sold at once. 
For particulars address A. D. DAVIS, 
15 Sycamore St., Ashtabula, Ohio. 
WANTED. 
GOOD ENERGETIC PARTNER, WITH FROM $15,000 
to $20,000, to take interest of departed member of our 
firm, in one of the best lumber yards in Michigan, pay- 
ing good dividends. Addres “MICHIGAN,” 
Care of American Lumberman., 


WANTED—A PRACTICAL LUMBERMAN. 
TO TAKE POSITION IN A GOOD SAW MILL PLANT, 
as assistant manager. Would want party to take 
$10,000 to $15,000 of stock, in order to have a financial as 
well as working interest. Object of selling is the ill 
health of the manager. The investment can be shown 
to be a good one. Plant controls between 90 to 100 mil- 
lion feet of stumpage. Address i 
Care of American Lumberman, 


FOR SALE—PART CASH 
BALANCE EASY TERMS. TWO LUMBER AND COAL 

yards, in good locations, doing nearly cash business. 
Established in 1879. Good reasons for selling. It ae 


you to investigate. Address “YARD 
Care of American Lumberman. 


FOR SALE. 

THE UNDERSIGNED, TO CLOSE THE ESTATE OF 

Isaiah Rolfe, offers for sale the old established timber 
and lumber yard, situate on the Delaware and Raritan 
canal and on the easterly side of Burnet street, New 
Brunswick, N. J. Yard is now stocked with a full line 
of first-class building materials; shedding capacity 1% 
million feet. Population of the city 18,000 to 20,000; also 
the surrounding country to draw from. Two lumber 
yards only. The real estate can be purchased or leased 
as desired, with or without machinery. For full particu- 
lars, address ROLFE & SON, 

New Brunswick, N. J. 


DO YOU WANT IT? 

LUMBER YARD, OFFICE AND SHEDS, SITUATED 

in Collinwood, Ohio, a growing and thriving village 
eight miles east of the center of Cleveland. It is for sale 
or for rent, with long lease at reasonable price. The lot is 
located on Collins avenue, just south of the Lake Shore 
& Michigan Southern railway, from which a side track 
may easily be built. The lot is 80x140. Centrally located. 
A good business awaits a good man. Write or wire. 

C. W. RICE, Collinwood, O. 


FOR SALE. 
AT A BARGAIN, A STAVE AND COILED HOOP FAC- 
tory, located on the Ohio river at Mound City, IIl.; 
very complete and modern machinery. First-class con- 
dition, with ample buildings and grounds. For terms 


and price, inquire of ° 
L. M. BRADLEY, Mound City, Il. 





ACCESSIBLE HARDWOOD STUMPAGE. 
WANTED — A LUMBERMAN WITH CAPITAL TO 
erect mill, cut and market 200,000,000 feet of hardwood 
lumber in Arkansas. All water transportation. 
EO. W. CLARK, 181 Broadway, New York. 





WANTED—CAPITAL. 
A PARTY WITH TEN THOUSAND DOLLARS TO 
take an interest in a well established manufacturing 
business, located in a large city in Ohio. One acquainted 
with lumber business preferred. The investment is safe 
and profitable. Address A. 
Care of American Lumberman, 





FOR SALE. 


A PRESCOTT NO. 2 BAND SAW MILL COMPLETE 
with docks, boarding house, etc., near the Soo. It is 
located in a territory where there is a large amount of 
hemlock and hardwood and considerable pine can be had 
at a very low price. Inquire of 
D. J. RANSON, Sault Ste. Marie, Mich. 
FOR SALE—-SAW MILL 
GOOD HEAVY CIRCULAR MILL COMPLETE WITH 
steam feed; good edger and trimmer. Will take lum- 
ber in payment, or might take interest in business if de- 
“SAW MILL,” 


sired. Address 
Care of American Lumberman. 








ASSIGNEE SALE OF PLANING MILL. 

ONE OF THE LARGEST AND BEST MILLS IN IN- 

diana, latest improved machinery, all in good order and 
well equipped for business. 

Mill building is 3 story brick, 60x96. 

Office and wareroom 2 story brick, 44x68. 

Lumber shed 2 story frame, iron covered, 72x84. 

Also lot in rear, 100x133, with railroad trackage. 

Information and plat furnished on application. 


Ad- 
dress 


S. E. BEACH, Assignee, 
Clift & Williams Co., Terre Haute, Ind. 


FOR SALE-PLANT. 

TIMBERLANDS AND GOOD WILL OF THE MOST 

complete and successful hardwood mill in the United 
States. In active operation, with enough timber at mill 
and profitable orders for balance of year. Timber re- 
sources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W. Va. Ill 
health of owner only reason for sale. No applicant de- 
sired with less than $25,000 cash, balance on long time, 
low rate of interest. Address 

POSTOFFICE BOX 1365, Pittsburgh, Pa. 


MISCELLANEOUS—FOR SALE. 

















FOR SALE—TUG, V'OLET H. RABER. 
HULL BUILT 1891. LENGTH 8 FEET, BREADTH 16 
feet, depth 7 feet. Boiler and engine built 1893. High 
pressure 20x24 steam reverse, independent cut-off. Al- 
lowed 146 pounds steam. First class in every particular. 
P. W. RABER, 915 Old Colony Bldg., Chicago. 


FOR SALE OR LEASE. 
SITES OF UNSURPASSED LOCATION FOR THE 
storing, sale and distribution of lumber in Cleveland 
and Lorain, Ohio. Excellent manufacturing sites; am- 
ple land area and water and railroad transportation fa- 
cilities. E. P. HATFIELD, 
637 Society for Savings Bldg., Cleveland, O. 





FOR SALE—CLIMAX TALLY BOOK. 

HANDIEST THING FOR THE PURPOSE YOU HAVE 

ever seen. Every hardwood lumberman should have 
one. Designed by a practical hardwood inspector who 
knew what was wanted. Bound in sheep, with stiff 
covers, and thumb and finger straps. Size of book 
closed, 4%x8% inches. Price per copy, 75 cents; six 
copies, $4; twelve copies, $7.50. 

AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Il. 


THE MAIL IS QUICK. 

THE LUMBERMAN’S STANDARD TELEGRAPH 

code 1s quicker. It will save the cost of the book every 
few days. A telegram containing 50 to 100 words can 
usually be brought within 10 by its use. Price, $3; 2 
copies, $5.50. Special rates on lots of one dozen or more 
include name embossed in gold on cover. Write for 
prices. AMERICAN LUMBERMAN, 

315 Dearborn St., Chicago, IIl. 


WHEN YOU BUY A BOOK OF PLANS 

YOU WANT THE LATEST, MOST MODERN, AND 

best. Tabor’s Modern Homes contains 50 new designs, 
showing perspective views and floor plans of city and 
suburban Homes, costing from $500 to $5.000 and upward, 
two and three-story flat buildings, frame and brick 
houses, for 50-foot lots, etc. Many designs are shown 
for cottages costing from $500 to $1,000. Price $2. Sent 
postpaid. AMERICAN LUMBERMAN, 

315 Dearborn St., Chicago, III. 


LUMBERMAN’S POCKET TALLY BOOK, 
ESPECIALLY ADAPTED FOR KEEPING TALLY OF 
hardwood dimensions or lumber of uniform width. 
Send 50 cents for sample copy: 3 copies, $1.25: dozen. $4.50. 
Address MERICAN LUMBERMAN., 
315 Dearborn St., Chicago, III. 


FOR SALE—ADVERTISING CUTS. 

MAKE YOUR ADVERTISEMENTS ATTRACTIVE 
and catchy. Use our catchy cuts for Retail Lumber 

Dealers. Send for our catalog. Address 

AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Ill. 














FOR SALE—CHAPIN’S READY RECKONER 
FOR REDUCING TO BOARD MEASURE ALL THE 
fractional sizes of lumber, scantling and timber, ad- 
vancing in regular order of % inch from 1x1 to 30x30 
inches, and up to 580 feet long. Contains over 200.000 
figures, carefully revised. Pocket size. Price, bound in 
morocco, gilt edge, lap, pocket, and pencil loop, $3; 

bound in cloth, $2. AMERICAN en 

cago. 


SCRIBNER’S LUMBER AND LOG BOOK 
A HANDY LITTLE BOOK FOR LUMBERMEN; GIVES 
correct measurement of scantling, boards, plank, cu- 
bical contents of square and round timber; saw logs by 
Doyles’ rule; a standard work; over 1,000,000 copies have 
been sold; price, 35 cents. For sale by 

AMERICAN LUMBERMAN, 
Chicago. 
FOR SALE—THE LUMBERMAN’S ACTUARY 
IT IS A BOOK THAT SHOULD BE KEPT ON THE 
desk of every lumber office. The most careful book- 
keeper or clerk in making calculations may make mis- 
takes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be 
correct. See advertisement elsewhere for contents of the 
book. It is not bulky, but is of a convenient size even 
for the pocket. It will be sent postpaid to any address 

for $2.50. Address AMERICAN LUMBERMAN, 

Chicago. 


GENERAL MISCELLANEOUS. 


CHEAP LANDS IN EAST TEXAS. 

EAST TEXAS LANDS ARE ATTRACTING THE AT- 

tention of the homeseeker. The low price of land, in 
connection with the certainty of crops, makes this a 
most desirable location for the farmer. Most of the 
counties penetrated by the International & Great North- 
ern railroad between Longview, Galveston and Columbia, 
through local organizations, are making flattering offers 
to settlers. Inquiries addressed to me regarding any 
particular location will be placed in the hands of re- 
sponsible partiés for reply. 

D. J. PRICE, G. PP. & T. A., 
I. & G. N. R. R., Palestine, Tex. 


SEND YOUR TELEGRAMS 
FOR MINNEAPOLIS, ST. PAUL, WINONA, LA 
Crosse, Dubuque, Duluth, Superior and West Superior 
over the North American telegraph lines through your 
local Postal Telegraph Office. 
C. M. LORING, Pres. 




















H. A. TUTTLE, Supt. 


























MARCH 4, 1899 


AMERICAN LUMBERMAN. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 


The advertisements of firms having no page numbers opposite will be found properly indexed in preceding issues. 
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PB 
American Lumber & Mfg. Co..... 


—— Lumber Co...... ccccccee 
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Pacific Coast Woods.—Con. Poplar.—Con. Railroad and Logging Ap. 
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We Have It 


a* 


<* 
op? 


? 
¢ ¥cllow 


Cot, 
BENNETT & WITTE, 0 


Cable Address : 
‘* Bennett,’ Cincinnati. 
Codes used: 
““A.B.C.,”’ Fourth Edition. 
** Zebra.” 
‘* Lumberman’s Standard.” 


Cincinnati, 0, 
‘** International.” 


4} Rt Ak Oy GS LL OBSGSEENGBROORE 


MICHIGAN 
HARDWOODS. 


The White Mill Product. 


“Pick’s 5 
All In’ 

AND IN THE 
ROUCH 

ONLY 








Maple, 
Elm, 


Basswood, 
Birch, Etc. 


WINTER SAWED. 


CEDAR SHINCLES. 


Product 10,000,000 a Year. 


HEMLOCK. 


Hemiock Long Timber Bills a Specialty. 


WM. H. WHITE & CO., 


BOYNE CITY, MICH. 


Ship by Rail and Water. Cargoes a Specialty, 


AMERICAN LUMBERMAN. 





Saw Mill and Planing Mill 


==} FOR SALE == 


agen cash we will sell at the greatest bargain a saw 

mill and planing mill. The saw mill is complete, 
including circular saw, edger and trimmers, with one 
engine 16x24; two boilers 42x 26; smokestack So feet 
high. All in first-class condition. The mill has been 
running the past season. The planing mill is equipped 
with a surfacer, matcher, siding resaw, rip saw and 
trimmer. For further particulars write to 


QO CALLAGHAN BROS. & C0., 


NORWAY, MICH. 




















You get your money’s worth if you specify 
Butler Paper when ordering your printing. 
Take no other—what’s the use—it is the 


best and has been for fifty-five years. The 
American Lumberman is now printed on one 
of ovr brands—Tell your printer you want 
Butler Paper. 


J, W. BUTLER PAPER COMPANY, 
212-218 Monroe St., CHICAGO. 








Important to Lumber 


FOR SALE BY TENDER: 
VALUABLE 


Saw Mill a Timber Limits 


56 542 acres, more or less, virgin forests 
of Oregon Pine, Cedar and Spruce limits 
in British Columbia, as follows : 


BLOCK I. 
‘ Lot 5%: 23,600 acres, more or less, Sayward 
District, Vancouver Island. 
BLOCK II. 
Lot 439 G 2: 9,280 acres, more or less, New 
Westminister District. 
Lot 50 C: 6,720 acres, more or less, New West- 
minster, Chilliwack. 
Lot 55: 15,900 acres, more or less, New West- 
minister, Chilliwack. 
Lot 83: 1,042 acres, more or less, New West- 
minister, Chilliwack. 
The above limits were selected years ago by 
by competent cruisers at a time when every oppor- 
tunity offered and was taken advantage of to 





secure the “pick” of timber lands, which have 


since become greatly enhanced in value. 


BLOCK Ill. 

About 400 acres, more or less, of mill site and 
first class farm lands, en bloc, situated on the 
north bank of the Fraser River about three miles 
east of New Westminister City. Two hundred 
acres, more or less, of this land is cleared. graded, 
drained and fenced in first class manner, and been 
under cultivation a number of years. 

The Mill located npon this site isa frame Mill 
about 455 x 72 feet with T across tail end of main 
building about 176 x 60, the whole structure from 
foundation up is built in the most substantial 
manner—well timbered and braced with knees, 
metal roof, three (3) engines of 300 H. P. each, 
and fitted throughout with special machinery for 
working up British Columbia timber of all dimen- 
sions, as well as working up the refuse into laths, 
pickets, box shooks, etc., also planers, matchers, 
etc. ‘ 

One large refuse burner; one large stone boiler- 
house, metal roof, containing ten large tubular 
boilers, pumps, etc. Good frame office, boarding 
house, cottages, horse stables, machine shops and 
blacksmith shop. 

Ample booming ground constructed in the 
most substantial and convenient manner. 

The New Westminister Branch of the C. P. 
Railway crosses this mill site, also has a switch 
graded to the mill and through the yard, giving 
this property first class railway outlet, in addition 
to best facilities and ample water for loading large 
ocean-going vessels, giving the property unre- 
stricted access to the markets of the world. 

Sealed tenders for the above property, either 
en bloc or each parcel or block separately, will be 
received by the secretary of the undersigned at 
their office, 110 Wellington Street, Ottawa, Ont., 
up to May 20th, 1899, at twelve o’clock noon. 


ALL TENDERS TO BE MARKED 


“Tenders for Maclaren Ross B. C. Property.” 


Tenders to be opened by the ‘president and 
secretary at the above address. 

Terms 10 per cent cash, 20 per cent in 30 days 
and balance in six, nine and twelve months, 
by secured notes at 5 per cent per annum. The 
property to remain vested in the Company until 
notes are fully paid. 

he highest or any tender, not necessarily 
accepted. 

All letters requesting further information to 


be addressed to 
THE SECRETARY, 


MACLAREN ROSS LUMBER CO., Limited, 


110 Wellington St., OTTAWA, ONT. 
Ottawa, Ont., 15th February, 1899, 


= 








MARCH 4, 1899 
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Anketell Lumber Company, 


PINE, HEMLOCK, CEDAR 
AND HARDWOOD. 


We have 8,000,000 feet of Dry Hemlock. 
Write us for “‘confidential”’ prices. 


MERRILL, WISCONSIN. 
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ONVEYOR Chains in all sizes and for 
every purpose common to such goods, at 


‘ ‘ 
, 
ae 
manufacturers’ prices to the consumer. 
, ' 
‘ f 
) ) 
: : 
: 





Rubber Belt, Cable Chain or Spiral Conveyors, 
Mill and Mining Supplies, Power Transmission 
Machinery. 

Write us for prices. Catalogue “C’” on applica- 
tion. 


THE AULTMAN COMPANY, 


900 South Market Street, 
; CANTON, OHIO. U. S. A. 


=e e ee @ @ @ e @ 8 8628282808088 





MINNEAPOLIS CEDAR CO. 


Wholesale Dealers In 


a 
: Cedar Posts, Poles and Piling 


~ mone cae. 


White and Red Cedar Shingles, Hard- 
wood, Yellow Pine and Basswood, Floor- 


ing, Ceiling and Wainscoting. : 
Turned Hitching Posts, Lamp Posts, etc. : 


OFFICE, 1013-14 Lumber Exchange. 
Mill and Yards: 


Monroe St. & 27th Ave., N. Ee Minneapolis 








Vilss 3k y 
JOHNHMSGOWAN 
ComPANY 4 
@iNeINNATIZ 








The Lumberman’s Universal 
Rate Book 


Published monthly in two editions, 
Eastern and Western. Shows lowest 
freight rates on Lumber from South- 
ern producing districts to all points 
in Illinois, Indiana, Ohio, Wisconsin, 
Michigan, Pennsylvania, Iowa, Kan- 
sas, Minnesota, Missouri, Nebraska, 
South Dakota. Svbscription $3.00 
for six months for each. edition, in- 
cluding allsupplements. “@" @” ~ 


E, J, SCHUSTER, Vublisher, 


214 Locust Sr. ST. LOUIS. 
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MACHINERY BOUGHT, 
SOLD AND EXCHANGED. 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 
Iron and Woodworking Machinery, Shaftings, 
Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 
supplies of all kinds. 


Harris Machinery Co., 
Nos. 1013-1025 Washington Ave., S. E., 
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76800 DAILY PRODUCTION 
5 FACTORIES 
5 BRANDS 












16 Governments 
857 R.R., 70% U.S. Contracts 


702 of Total Production of America 
FOR SALE ALL OVER THE WORLD. 




















MINNEAPOLIS, - - MINN. NICHOLSON FILE CO., Providence, R. I., U. S. A. 
J. D. CASE 1 SELL SHINGLES $ Heavy Forgings, Iron or Steel | . - GEORGE P. NOBLE, 
i White Pine, Wisconsin Heavy Brass & Bronze Cast- | ; ee 
Hardwood Lumber $s it'sce" Shines inos,..Heavy Iron Castings |~= % Pine ana Hardwood Lumber, 
SHINGLES PINE LUMBER B81 bavy ron asil gs 
on very lee Inch and Two inch Plain EDWARD BROWNE, Will be pleased to have your inquiries. Room 4, Loan and Trust Bidg. 


1106 Chamber of Commerce. CHICAGO 


Tel. No. 660 Main. MILWAUKEE, WIS. 


Pocket Tally Book 


Vulcan Iron Works, “cuieaeo* 
ROBERT BLACKBURN 











C. W. DEWEY ‘com , 






TANKS 











8 ie WISCONSIN AND MICHIGA 
conan LU MBER Se We manufacture all kinds rene a 
Wisconsin Pine, Hemlock ily i Hig] 2nd sizes of Cypress Tanks. E FOR THE USE OF 
Hardwoods and Cedar. tea ba Write for Catalogue. LUMBER Lumber inspectors, Buyers 
328N. Main St. ROCKFORD, ILL. i” o M. DAVIS & SON 377 Broadway, Milwaukee, Wis. 
~ or Dealers. 
CYPRESS TANKS McFERSON & FOSTER, WIN. SCHLOSSER, $ pricesoc; 3 copies, $1.25; Per Doz. $4 50. 


MANUFACTURERS OF 
Poplar and Cottonwood Box Shooks 


EVANSVILLE, IND. 


Always in the market for Cull Poplar 
and Cottonw x 


CYPRESS WATER TANKS 


Bestinthe World. Send for Catalogue. 
Write asfor Delivered Prices. H.F. Leas & Co. Ltd. 
NEW ORLEANS, La. 316 Baronne St. 


MILWAUKEE, WIS. 


AMERICAN LUMBERMAN, 


DEALER IN ALL KINDS OF 
217 to 226 Manhattan Building, CHICAGO. 


FOREST PRODUCTS SEND FOR SAMPLE COPY. 


This Cart 


ts used in lumber yards and for hauling lumber into wood work- 
ing shops. The cart is loaded and drawn alongside the 
planer; the lumber being handled directly from cart into 
planer, One horse with forward truck will keep ten ora 
dozen rear trucks employed. For all-around use in lumber 
yards, no wagons are so useful or so cheap as these. The 
lumber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 
the same as an ordinary wagon. The reach has a 
hook at the end to hook into the draw staples of the 
reartruck. Forward 
truck has bolster with 
flat iron running its 
entirelength and turn- 
ing up at both ends, 
forming stakes, so the forward end of lumber loaded 
on rear truck will rest thereon when coupled, 


LANSING WHEELBARROW CO., LANSING MICH. 


MODERN LOGGING [iigepera a 


METHODS FOR CYPRESS, PINE and 
HARDWOODS re RTS 























Roller, Steel a and Special CHAINS 


ELEVATING 


CONVEYING 
, MACHINERY 


Power Transmission | Machinery 










and Short 
_ Distance 
Ss CONVEYING 


=" THE JEFEREY fs. Co. , Columbus, 0 le 
Send for Catalogue. 41 Dey St.. 























SEND FOR COPY OF OUR 
ILLUSTRATED BOOK, 


“LOGGING BY STEAM.” 


SENT PREPAID FREE. 


REPRESENTATIVE 





WOODWARD, WIGHT & CO., Ltd. 
New Orleans, La. 


YELLOW PINE AND HARDWOOD EXPORTERS. 


























Hues Perit, President. 


F. D. Bopman, Sec. & Treas. 


BODMAN & PETTIT LUMBER CO. 
Wholesale Hardwood Lumber. 


uartered Oak (red and white), Plain Oak 
special Urpsse, en ge mn. ern Timber Lands a 
jialty. Codes berman’s Standard. A. B, C. 
— edition), ‘Atlantic Gable Cable address, “‘Bodmen, 
MEMPHIS, TENN. 


Ash, Som, 








re a a 
Robinson Land & Lumber Co., 
Long and Large Dimension Dressed up to 20x30-inch. 
Timber and Rift Flooring 


a specialty. 
CHICORA, MISSISSIPPI. 





WHAT D’YE LACK? 


Whatever it may be, an ad in the want 
columns of the American Lumberman 
will obtain it 








L 
HOSHALL & McDAVITT, 
American ¢« Hardwoods. 


Cable Address, 
“HOSHALL, MEMPHIS.” 
A. B, C. Telegraph Code, 


OFFIOE, 





MEMPHIS, TENN. 


4 





L. N. DANTZLER LUMBER CO., 


Manufacturers Rough & Dressed Yellow Pine Lumber 
Gang Sawed Rift Flooring a Specialty. 


Ca; 150,000 feet per day. Moss PoinT. Miss. 
Cable ott: » ““Dantaler.’ . 


Shipping Points: Pascagoula & Ship Island. 











H ALEX. GILMER, Pres’t. 
Sabine Export C0, Ww. sesetvice Pree 
* G.W. Banogort, Sec & Treas 
Euro an Agents, | 
European Agents. | PITCH PINE LUMBER & TIMBER. 


14 Canada Dock. Liverpool. | Geo. H. Huggins, lgr. 
Shipping Point, Sabine Pass, Tex. U.S.A. | | ORANGE, TEX. 


Codes used: ABC, Southards, Watkins Code | U.S.A, 
and Appendix. Cable Address, “Seco.” 

















ie La Be, Ga Gas 
rae & < FA Oe! 
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n df 
WL & 
COXE BROS. 
& COMPANY. 


incorporated. 


SHIPPING DEPoTsS: 


Also Shippers of 
BITUMINOUS 
COAL ana 
COKE 


Pe ae Pe) Ce ee ee ee ee ge | gr | 


O. L. GARRISON, Prest. 


709 Fisher Bldg. 


CHICAGO. 


t ey re ge ge ee oe ee oe 


AMERICAN LUMBERMAN. 





601 The Rookery, 


.-CHICAGO... 


Gro, MERRYWEATHER, 
Gen’! Western Agt. 


Pabst Building, MiLwavuKEE. 
202 Main St., BuFFALO, N. Y. 
Buffalo, Chicago, Milwaukee, Duluth. 


CROSS CREEK 
LEHIGH COAL. 





T. J. Hupson, Jr., Sec.-Treas. 


NEW KENTUCKY COAL Co. 


COAL“~ COKE 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


REPRESENTATIVE 
COAL MINERS AND 





Fuel Co. 


APA, 


a dealer can handle. Shi 


Rail in Box Cars.”’ 
Anthracite, Coke, Cannel, 


wet: <5 os 8S 


973 W. Front St., 


CINCINNATI, 0. 


Telephone Main-2694. 








North-Western 


New Pittsburg Coal Company’s 


‘“ Powell’s 
Hocking Coal 


Winifrede 
Coal Co. 


Unexcelled for Steam or Domestic 66 99 
Purposes. The most Economical Coal 

ped ‘All 

ippers of 


and all 
grades of Ohio, Indiana and Illinois 





Also Zz 


SIDNEY P. HOSTLER, 


General 
sd Sales Agent. % 
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=~ ne U6 


CS rn, 


™ 4 oa i 
Reg SriPrens 7 laa 


St. Pad, 
KMAINN. 


Sole Northwestern Agents 
D.L. & W.R. R.Co,’s 


SCRANTON 
COAL 


Run” 
u n “_ ed Shipping Wharves: Duluth, 
es 


r 
West Superior, Washburn, Green Bay, 
Milwaukee. 


Milwaukee Office, Cor. Grand Ave. and 2d St. 


~DE><~ DEY <DEY <I 





Write for Delivered Prices. 
- = @——— 


Miners and Shippers of the 
Celebrated 


COAL 


355 Dearborn St., 


CHICAGO, ILL. 


€r~DEr~ Eri Er DE Et ES HE IE SE XE XE XIE 





WANTED! 


Poplar all thicknesses and grades. Common 
Poplar Squares, 4x4 to 8x8 in., 8, 9 and J0 ft. 
Plain and Quartered White Oak. Ash, Hickory, 
Cherry, Walnut. 


MAIL US YOUR STOCK LISTS. 


Write us before making consignment of your 
Hardwoods. 

Our Kansas City yard is full of dry Hardwood 
Lumber. 


shipments for western trade solicited. 


PROMPT SHIPMENTS. 


J, H. TSCHUDY HARDWOOD LUMBER CO. 


Yard and Office, 2316 Broadway; 


KANSAS CITY, MO. 


RoBT. C. LIPPINCOTT, 


Wholesale 


LCUMBER 


Michigan White Pine. 
Pennsylvania Hemlock. 
North Carolina Pine. 
Michigan Maple Flooring. 


802 & 303 Girard Bldg. PHILADELPHIA. 


Broad & Chestnut Sts. 


Orders for mixed car lots and local 








PITTSBURG 
PA. 


SEVENTH AVENUE HOTEL, 








SOS 





B FP. SHREFFLER, Mgr. 


Three blocks from Union 
00 and $3.50 per day. 


B. C. WILLSON & CO., Props. 


Largest Hotel in Pittsburg. 
station. Rates $2.50, B. 





B. J. EHNTS, 
HARDWOOD LUMBER 


WALNUT AND QUARTERED OAK A SPECIALTY. 
Correspondence Solicited. 


OFFICE: 16th St., bet. Pop'!ar and Spruce Sts. St Louis Mo 
é ' 























YaArRpDs: 15th & 16th, bet. Spruce and Poplar. 
& e & ; 


There are good openings in Virginia for 


The Sawmill Man, . ... . 
The Manufacturer of Woodenware, 


And in fact, for all wood working establishments. We know of 
one special opening for a Wagon Manufacturer. For all in- 
formation in regardto Virginia, along the line of the Norfolk 
& Western Ry., address, 


PAUL SCHERER, Agent L. & I. Roanoke, Va. 
W. B. Bevill, Gen’l Pass. Agt.. Roanoke, Va. 


STEEL . LOG . STAMPS 


BURNING BRANDS 
STENCILS, ETC 


F. A. SACKMANN 
CLEVELAND, O. 


TIMBER LANDS WANTED. 


In United States, Cuba, Porto Rico, Mexico and 
Central America. 


NICHOLSON & CO. 
150 Broadway, - - - NEW YORK. 











FOR SALE-SECOND-HAND 
MACHINERY. 


Two 60-inch by 16-foot Standard Tubular Boilers, with 
full front, all standard trimmings, boilers in first- 
class condition, at $250 each. 

One 54-inch by 14-foot standard tubular boiler, with 
half front, all standard trimmings, boiler in first- 
class condition, $210. 

One J. A. Fay & Co.’s 24-inch hand jointer, good as 
new at $115. 

One 12-inch hand jointer, good condition, at $45. 

One double spindle shaper, iron top, good condition, 
$55. 

One double spindle borer, good, at $65. 

One iron-frame stand with cut-off saw, $28. 

One 42-inch 3-drum Milwaukee sander in first-class 
condition for $385. 

One Kennedy «& Berkshire 250 horse power heater and 
filter, good condition, at $150. 

One lot of second-hand wood split pulleys at 80 off 
standard list. 

One lot of iron pulleys at 75 off standard list. ; 

Large assortment of leather and rubber belting in 
first-class shape at 80 off standard list. 

We also carry a large assortment of new wood work- 
ing tools of the H. B. Smith Co.’s make and would 
be —— to figure with any one interested in new 
tools. 


WISCONSIN MACHINERY CO. 
Milwaukee, Wis. 


125 to 127 West Water St. - 
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GLOBE MACHINE CO. 


BRANGH 


CHICAGO, ILLINOIS. 





MONEY:MAKER® DOUBLE SURFACER’AND’SIZER 


We make a specialty of PLANERS and SIZERS for HEAVY 
duty. Resaws and a full line of high grade machines suitable 
for all classes of work. *& 2% 2% % % % KX % HH 


Catalogues and Prices upon application 
to our nearest salesroom. %& %*% 





CHICAGO, WILLIAMSPORT, PHILADELPHIA, 

45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 
NEW YORK, ROCHESTER, N. Y., BOSTON, 

109 Liberty St. 330 Lyell Ave. 04 Peari St. 





Band 


Resaws 


With 54-inch and 
60-inch Wheels, 


These machines have 6 feed 
rolls all geared. The rolls 
can be tilted to saw bevel 
siding and adjusted clear 
of saw teeth. 

The 54-inch machine cuts 
30x16-inch, and the 60-inch 
cuts 36x17-inch. We will 
thank you to give us an 
opportunity to talk to you regarding this or any other Woodworking 
Machinery you may need, Catalogue and prices cheerfully furnished 
upon application to our factory or nearest salesroom. 


FRANK H. GLEMENT GO. 


BRANCH. 





ROCHESTER, N. Y. 


Builders of Woodworking Machinery of Every Description. 


SALESROOMS: 
109 Liberty St., ° 43 So. Canal 8t.. 94 Pearl St., 
NEW YORK. CHICACO. BOSTON. 


3101 Chestnut St., 
PHILADELPHIA, PA. 


Church & Basin Sts. 
WILLIAMSPORT, PA. 


AMERICAN LUMBERMAN. 
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Glen Cove Machine Co. 


BRANCH 


NEW YORK. 


Special No. 55 Planer and Matcher—All Feed-Rolls Before the Cut. 


Send for our new catalogue embracing 
a complete line of high grade Wood 
Working Machinery adapted to all classes 
of work. 


IN WRITING KINDLY ADDRESS 
NEAREST SALESROOM. 


CHICAGO, WILLIAMSPORT, PHILADELPHIA, 
45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 


NEW YORK, ROCHESTER, BOSTON, 
109 Liberty St. 330 Lyell Ave. 94 Pearl Street. 












Pee CCC CC CCC CC OCC CCC CCC CCC CCCCCCCCCCCUCUCCCCCCUCCUCCUCCCCCCCCCCCCCCCCCCCCCCCCCCCC* 
PPBPPPPPPPPPPPPPPPPPPP PP PPP PPP PP PP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP 





eee 


pwewvevuvevwwJouvuue 





SPECIAL INSIDE MOLDER, 


C. B. Rogers & Co. 


BRANCH 


NORWICH, CONN. 


We invite the attention of all buyers of Wood- 
Working Machinery who are looking for high- 
grade goods at fair prices. 

Our catalog embraces a complete assortment 
representing the best modern improvements, and 
we are confident an inspection of the merits of 
our tools will win admiration and favor from every 
standpoint. 

We shall be pleased to send catalog and sub- 
mit estimates. 


PPPAPAPPPLPLP PPP LP LPP LPP PPD 


PP Pde ddd ddd 


PLEASE ADDRESS NEAREST SALESROOM. 


PPPPLP PLP LLP PLP PP LPP PPP PLP PP PPP LPP PPP PPP PPP 


109 Liberty St., - - + NEW YORK. :: Church & Basin Sts., WILLIAMSPORT, PA 
94 Peart St., - + + + BOSTON. :: 330LyellAve., - - ROCHESTER, N.Y 
45 S. Canal St., + gc CHICAGO. :: 3101 Chestaul St., - PHILADELPHIA 
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BOILERS. 
REFUSE BURNERS 


Brick Lined and Water Space. 


STAND PIPES, 
TANKS, 666., 666. 


WRITE FOR PRICES 


& TIUSKEGON BOILER WORKS, 


MUSKECON, MICH. 
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Van Houten Automatic Slat Tenoner. 
TENONS 20,000 SLATS PERFECTLY PER DAY 


T. E. BICH COMPANY 
Bagge PLArns, Mass., March 6, 
DutcHeEss Toot Co., 
Fishkill-on-Hudson, N. Y. 
Gentlemen: As to the merits of your 
Slat Tenoning machine, we would say 
that it is one of the finest machines we 
ever saw, it is so easy to adjust and so 
accurate. It is surprising to see what 
amount of work this machine will do. 
and do the work far superior to any other 
machine of itskind. Weconsiderthatno 
Blind shop is complete without vour 
Aatometic Blind Slat Planer and Aato- 
matic Blind Slat Tenoner. 
Very respectfully yours, 


: T. E. Rrom Co 
WRITE US... 


DUTCHESS TOOL CO., Fishkill-on-Hudson, N. Y. 
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-- WE BUILD - -- 


LOGGING SLEDS — F-AMILY SLEIGHS 
TEAMING SLEDS — FINE CUTTERS 





LSO wood and iron parts for Logging Sleds, Neck- 
yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 


B.F.& H.L. SWEET Co. 


FOND DU Lac, Wis. 
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The Proper Tool for the Work, 


Hardwood Flooring to be perfect should be scraped. 
No other method of finishing will leave so desirable a 
surface or do it at so small a cost. A 


Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER, D. WHITNEY, 


WINCHENDON, MASS. 








(2,000 in Use. 


Sent on trial to de held subject to order 
if not satisfactory. 







ee 
Price $5.00. 


@=eoam 
Can be used on any track and on any car or 


between cars. Not affected by icy, greasy or 
wet rails. Will move three loaded cars. 


=F. H. STAFFORD CO. 


— SRS (2) ~— MUSKEGON, MICH. 
For Sale by Leading Mill Supply Houses, 
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_AMERICANWooD FIRE-PROOFING Co. 


NEWARK, N. J. OFFICE, Bowling Green Building, NEW YORK 
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“BIG FOUR, ROUTE” 


THE GREAT 
THROUGH CAR LINE TO 


&S CINCINNATI, ST. LOUIS, NEW YORK, # BOSTON 


THE BEST ROUTE BETWEEN 





Cincinnati and Chicago, St. Louis, Toledo and Detroit . 


ELEGANT DINING CARS 


/]/) MA. E. INGALLS, E. O. McCormick, WARREN J. LYNCH, 
































/ 
Wy President, Passenger Trattic Manager. Ass't Gen'l Pass. & Tkt. Agt. 
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THE SHAWVER COMPANY 


SPRINGFIELD, OHIO. 
MANUFACTURERS OF 


Twist and Rope Moulding Machines, 
Fluting Attachments for Shapers, 
High Speed Twist Work Sanders. 


WRITE FOR CIRCULARS 





LL, 


Will sell a 








and Royalties to 
treat Shingles as 
well as Lumber. 5 


‘Telephone 
Number 3338 Broad. 








“For Men Only” 


who are in the lumber 
trade. 2d Edition. 


FREE Sample Pages. 


Gentlemen: I have been using 
gen s Actuary forsome time and find 
ays for itself once a month. The 

ce paid is nothing when one thinks 

a the time and labor saved by its use. 
Truly ros, 





P. THOMAS. 





ADDRESS 


AMERICAN LUMBERMAN, 
217 to 226 Manhaltan Bldg., 
CHICAGO. 
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‘Sconant @ 00. BOSTON, - 











No. 17, DOUBLE PLANER, WITH OR WITHOUT MATCHERS. 





Built to Work 24, 27 or 30 inches wide and 6 inches thick. 


Full details on application. 









SOUTH BOSTON, MASS., U. S. A. 
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The Muscatine Sash & Door 


AMERICAN LUMBERMAN. 
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WRITE! 


Co. 


MUSCATINE, IOWA. 


REWRAARWAA00000000000000000000000 OF 


sot WOR 2c 


Fancy Front Doors, 


SPECI AL DESIGNS Fancy Screen Doors, 


Grained and Painted Doors, 


Brackets and Spindles. 


New Designs. Best Qualities. Right Prices. No Order too Large. No Order too Small. Try Us. 








MUS@ATINE SASH & DOOR CO. 
MUSCATINE, IOWA. 








ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 


SHORT LINE T2,THE NORTH. East 


AND SOUTHEAST. 
This line traverses the great timber and fruit region of East Texas.) 





For rates and further information, address 


S. MELDRUM. WM. DOHERTY, R. D. YOAKUM, 
Gen. Mngr. Tr. P. Agt. Gen. P. A 


HOUSTON, TEXAS. 
THE GREAT 


Southwest 
SYSTEM 


Connecting the Commercial Centers and Rich Farms of 


MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town of 
KANSAS, 
The Fertile River Valleys and Trade Centers of 
NEBRASKA, 
The Grand, Picturesque and Enchanting Scenery, and the Famous 
Mining Districts of 
COLORADO, 
The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 
The Beautiful Rolling Prairies and Woodlands of the 
INDIAN TERRITORY, 
The Sugar Plantations of 
LOUISIANA, 
The Cotton and Grain Fields, the Cattle Ranges and Winter 
Resorts of 
TEXAS, 
Historical and Scenic 
OLD AND NEW MEXICO, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 
States, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Company’s Agents, or 


H. C. TOWNSNED. 


gt. 











The Best Timber, Farm 


and Timber Lands 
IN WISCONSIN 


Are easily reached via Wisconsin Central 
Lines fast trains, leaving Chicago and 
Milwaukee daily for St. Paul, Minneapo- 
lis, Ashland and Duluth. Manufacturers, 
Homeseekers and the Public can obtain 
further information by applying to Fred- 
erick Abbot, Land Commissioner; W. H. 
Killen, Industrial Commissioner, or Jas. C. 
Pond, General Passenger Agent, and all 
located at Milwaukee, Wis. 


Mobile and Ohio Railroad 


THE SOUTH’S GREAT SHORT LINE 
EEACHING 


Cairo, Memphis, New Orleans, Mobile, Nashville, Chatta- 
nooga, Birmingham, Atlanta, and all points in Florida and 
the Southeast. Connecting at Mobile with steamship lines for 
South Florida, Havana, Cuba, and other West India Points, 
Mexico, Central and South America. 

Double daily wide vestibuled trains between St. Louis 
and Mobile carrying elegant Pullman palace sleeping cars 
with drawing room and buffet, making quick time and sure con- 
nections. Finest equipment in the South and only line running 
through sleepers between St. Louis and New Orleans, La. Fastest 
Freight Service in the South. 

450,000 acres of the finest farming and timber lands in the South 
in tracts to suit purchasers, for sale at low prices and upon easy 
terms. Title perfect. Improved and unimproved farms. Also, 
Government lands subject to homestead entry. Most delightful 
climate in America. For descriptive matter and full information, 
apply to the Alabama Land & Development Company, Mobile, Ala. 

For rates, tickets, time tables, and other information, apply to 
any Railroad Ticket Agent, or CHAS. RUDOLPH, D. P. A., Room 
35! Marquette Building, Chicago, Ill. 


R. CARROLL, E. E. POSEY, 
lst Vice Pres. 4 Gen’! Mgr. 





Gen’ P E. L. RUSSELL, 
MOE ILE ore. Agent, Presi 


dent 





TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkansas, North- 
ern Louisiana and Texas contain greater varieties of timber than 
anywhere else in this country. The different varieties of OAK, GuM, 
AsH, HIcKoRY, PECAN, COTTUNWOOD, CYPRESS, CEDAR, HACKBERRY, 
ELM, BEECH and YELLOW PINE grow abundantly in the territory 
tributary to the Cotton Belt Route. If you are looking for a new 
and favorable location for a 

Saw Mill Stave Mill Box Factory 

Heading Factory Furniture Factory Wagon Factory 

Hub and Spoke Factory Basket and Berry Box Factory 
Write us before locating anywhere else. Any factory for WooDEN 
Propvucts located on the Cotton Belt Route will prove vy rofit- 
able on account of abundance and cheapness of Raw Ma‘ , and 

accessibility to all the t markets. 

The fine clays and sand at certain points of the Cotton Belt Route 
offer special inducements for the establishment of 
Potteries, Brick Yards, Tiling Factories, Glass Factories, etc. 

The abundance of fruit and vegetables raised in the Cotton Belt 
Territory invite to the establishment of successful 

Canning Factories and Ice Plants. 


For further particulars write to 
J. ST. KOSLOWSKY, 


Industrial and Immigration Agent, 


E. W. LA BEAUME, G. P. & T. A. ST. LOUIS, MO. 


The Flint & Pere Marquette 


RAILROAD AND WATER LINES 


Reach Toledo, Port Huron, DETROIT, Holly, 
Flint, SAGINAW. BAY CITY, Mt. Pleasant, 
Clair, Farwell. Reed City, Ludington, 
Manistee, MILWAUKEE, WIS. 


A. PATRIARCHE, 
SACINAW, MICH. 


General Manager. 












Car Ferry Line~-Good Despatch and Low Rates. 


Direct Route from Gladstone and Menominee, [Mich., and Kewan- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvauia, 
Virginia, and all rn Points. 

The Favorite Route for Lumber Shipments. 

Fistalermation spely to G W. PHARE, Com’! Agent 

For information a C) ° » Com’! Ag 

. — Milwaukee, Wis. 
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Allis Telescopic Band Saw Mills, 


This machine has firmly estab- 
lished itself in the face of the com- 
bined opposition of parties most 
interested in its failure. 

The advantage of the TELESCOPIC 
FEATURE alone for SINGLE CUTTING are 
sufficient to make it advisable for mill 
owners to discard their old style band mi'ls 
for the TELESCOPIC. 

The COST for making the change 
is made up in the additional amount 
of lumber cut, the EASE on band saws; 
also the fact that THINNER SAWS can 
be successfully used on account of the 




















light strain necessary to keep them in 





place on the wheels and stiffness of 
blade at point of contact. 

If parties interested will write us 
we will advise them of the nearest 
point where the ALLIS TELESCOPIC BAND 
MILL can be seen in operation. 





WRITE FOR OUR NEW CATALOCUE 
OF SAW MILL MACHINERY. 





ae 
ALLI 


’ THE EDW 


— 
. 
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‘What’s the Matter with the 
Good Old Circular?” 










ee %e %e Se te Te fe 20 2028 


MM 'F'G CO. 


| MONTPELIEI| VT. U.S.A’ 
°o 9O 


All Sizes 
3,000 to 50,000 Ft. 
Per Ten Hours. 


Saws Any Kind ot 
Timber, Any . 
Length of Logs. 


™, 7 \ 
\= 
2 ran =‘ 
x 
IE a = LS ae 

\ a EY | 

I 24 

1 zy] 

j 4 | 


LANE PATENT “LEVER SET” CIRCULAR SAW MILL 


LANE Mee. Co. 


MONTPELIER, VERMONT, U. S. A. 


eeSe Se Sete te Tete te 2a 26 20a te Te te te %e2eSeSe2 


PLANING MACHINES TIMBER ROLLS AND STANDS 
MATCHING MACHINES Saw Mill BOLTING-UP BENCHES 

SHINGLE MACHINES, LATH MACHINES WATER WHEELS, CUT-OFF TABLES 
CLAPBOARD MACHINERY LUMBER AND TIMBER TRIMMERS 
EDGERS (POWER AND HAND FEED) Set W orks LOG JACKERS, LOG CANTERS 
DRAG-SAW RIGS, SWING-SAW RIGS SHAFTING, PULLEYS, HANGERS, ETC. 


SOSSSSISVSVS VS LSLVSLVS NM 
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ATKINS MILL SAWS 


ARE WARRANTED. 














Perfect Even & Tough 
| MADE OF 

: " in 

| SILVER STEEL 

Tension. ai 





The Best a on » Earth 
WRITE FOR PRIOER E. C. ATKINS & CO., Saw Mfrs, 


Branch Houses, 
MEMPHIS, TENN. 





ea i hh hind PPP LLL Led? 





TE ee oun ENN. Indianapolis, Ind. 
FOOIOOIOOIOOIIOKOK OIOOIOIIOIIOICIIOIIOIOIIOKIOIIOIOIOK 


KX 


SOOO IOOIOOIOK OK 





os 


| 
MATCH 


sini 
- MATCH 





Hard Soft 
Wood Wood 
Dry and ae Ol i With a Sharp 
Half Dry, The Shimer Six-Bit Cutter Heads with iepainate. or Dull Gutter, 


The TIGHT and LOOSE fit for tongue and groove will chan e with 
the kind and condition of the strip that is matched. This illustrates 
most forcibly the value of 


The Expansion Feature Built Into the Up-to-Date 


WKH IOIOIOOOOOOIOOIOOOIOOOOIOIOIOIOIOK 


Shimer Cutter Heads 
0) For all Users who want the BEST that is to be had. 
6; | 
: Aearess SAMUEL J. SHIMER & SONS, mae 
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504.-520 GRAND ST, 


393 Bry R. NOE & CO N.Y. 


° 

: 

: 
: 

LH TTA “9 A SI 

¢ ROE « Ginny 
, New York N.Y. 








x 4 i 1s ff “A, 
BUTTERWORTH Lowst oo” 
\ VA He 7 
Hhgei \_ SPA RAPIDS, en 


An Up-to-Date Cross Cutting Machine. Send for Descriptive Price List. Made by 


BUTTERWORTH & LOWE, 21 HURON ST., GRAND RAPIDS, MICH. 
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The Mitchell Clipper, 


UPRIGHT SHINGLE MACHINE. 


St al va ie ia aE RCT 








Front View: Showing carriage. lever for stopping and starting carriage instantly 

© and hand wheel for changing speed of carriage while in motion. 
The foot lever is for raising top carriage roll for blocking from front of machine. Table in 
front of saw, saw-dust spout and housing over gears is not shown so as to give better view 


of working parts. FOR PRICES AND TERMS ADDRESS, 


Mitchell, Lewis & Staver GO., seattie, wash. 


Saginaw Band Resaw. 





i 
PSAGl 


N \ 
\ 


5) hi 





Im a h Wp 
Ua ea 


A WORD ABOUT IT. 





Oconto, Wis., April 28, 1898. 
Messrs. W. B. Mershon & Co., Saginaw, Mich. 


After running your machine for three years, we are fully satisfied your Band 
Resaw for saw mills is the best machine in the market. 


OCONTO CO. 


WM. B. Mérston & G0. **nci* * 
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FOR 
THE . 
NEW 
EDITION 











w ws BRANCH HOUSES: ve ve 


CHICAGO, ILL. » LOUISVILLE, KY. & NEW ORLEANS, LA. »% SAN FRANCISCO, CAL. 
BOSTON, MASS. »* Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 


Send for a Copy of our Hand Book, mailed free on application. 


STOP MAKING SAW CULLS! 





TO HOLD CANTS STRAICHT AND 
STEADY ON LAST CUT. 


Position on Carriage when not in use. 


It'is an automatic “Johnny on the spot,” that is always on hand when needed, and out of the way when not 
needed. It renders the making of saw culls impossible, saves time, enables you to saw the thinnest and 
smallest cants at full speed, and will pay for itself twice over every thirty days. Look at thecuts. Write 
to the manufacturers for full information. 


DOWNEY & BURNS, MENOMINEE, MICH. 





Position on Carriage when in ase, 





/ 
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THE BEST ABRASIVE. 


Carborundum is the hard- 
est and best grinding material 
known. It not only does 
more work than any other 
abrasive; but it save time and 
labor by doing faster work, 
and better work. 

We manufacture abrasives 3 
in all forms, and sell under a ; 
guarantee of superior effc- ; 
iency. ; 

Our illustrated catalogue 
contains much interesting in- 
formation. 


The Garborundum Gompany, 


NIAGARA FALLS, N. Y. 


PLRPPPPPPP PPP aaa reer rere ae 
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WILLIAM 8S. DOIG 


54 Franklin Street 
BROOKLYN, N. Y. 


Manufacturer of 


STANDARD aQiyrinree oS 
NAILING §= Aten 
wACHINERY OES 


Egg Cases, Orange 
Boxes, Cigar, Glass, 
Soap, Biscuit, 

Dry Goods, Pork 

or other packing cases, 
up to 50 inches 


Square 54545o 
Nailing Machines 


FOR ANY SPECIAL 
PURPOSE. 











Cleating, 
Lock-Corner, 
Lining, Fi 
Box-Dressing, 
Sand Paper 
Machines. 


ff SiS = 





SEND FOR CIRCULAR. 











The Phoenix Patent 
Grip Set Works 


SENDFOR oI 
FULL 7 
DESCRIPTIVE 4 Do not Slip. 
CIRCULAR. i Are double-acting. 


The strongest made and set to 
any fraction of an inch desired. 





PHOENIX MANUFACTURING CO., Eau Claire, Wis, 


@S® ee & @ @ @ @ @ 8 6282888880808 


Better than Our 


° Slab 
a Klondike Resaw 
Claim because more reliable 





It will make money 
for you 








We Manufacture 


47-inch Segment Resaw. Gluin: Machine, Clamp Press, for 
Automatic Cut-off Saw. Box Factories. 
Cut-off Saw Tables. Automatic Hand Hole Cutter for Boxes. 
Hot Roll er for Veneer Lumber. 42-inch Slab Resaw for Saw Mills. 

° Paving Block Saw. 
Rip Saw Tables. 


28-inch Double Roll Surfacer. 
Power Feed Box Board Matcher. 


FISCHER MACHINE WORKS 


345-347 So. Canal St...Cxicaco, ILL. 


@=e @ & @ @ @ 8 OB82BB82822828282828288 888 8B8BBBWSB28Y 
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IMPROVED AND PATENTED 


Wood-Working Machinery 


ESPECIALLY ADAPTED FOR 


Saw Mills, Planing Mills, and Sash, Door and 
Blind Factories. 


No. 5%. [Mledium-Size 
Band Saw [iill. 


This Machine is designed for those 
desiring a Band Mill of medium cap- 
acity (up to 35,000 feet per day). It is 
essentially the same as the No. 9, des- 

; cribed below, except the Wheels are 
| 60 inches in diameter; carries a blade 


tt 


No. 6. Band Saw [iill. 


This is the largest Mill we make 
(capacity up to 50,000 feet per day). 
Similar to No. 9, described below, but 
is very much heavier throughout. 
Wheels are 80 inches in diameter. 
Carries an 8-inch saw, and is suitable 
6 inches in width, suitable for logs up for logs up to 72 inches in diameter. 
to 60 inches in diameter, and is built ; 
in proportion. 





This Machine is the very latest development in Band Saw Mills. Every feature found convenient and practical through the many years’ 
operations of Band Mills will be found embodied in it, and those desiring a Band Mill of small capacity (up to 15,000 feet per day ), will find it 
preferable to the larger mills. Users of Circular Saw Mills wlll be particularly interested, as it will save 3-16 of an inch in thickness of good 
lumber at every cut-——the saw-kerf removed being but 1-16 of aninch. It is constructed in a manner to make it as portable as possible, and will 
be found very desirable where it is necessary to move frequently. Our Band Saw Mills have a Solid Lower Wheel, Improved Guides, Patent 
Weighted Tension and Knife Edge Balance, Heavy Shafts, and are built in perfect proportion. Carriage is fitted with the most modern improved 
appliances. This is the smallest Band Saw Mill made; Wheels are 50 inches in diameter. Carries a Saw 5 inches wide, and is suitable for logs 
up to 40 inches in diameter. 


No. 9. PONY BAND SAW MILL. 


IMPROVED WOOD-WORKING MACHINERY, ADDRESS 


THE EGAN COMPANY, 


287 to 307 West Front St., 


CINCINNATI, - OHIO. 


MANNING-MAXWELL & MOORE, SALES AGENTS, CHICAGO, ILL. 


SS pu 


FOR PRICES OR FULL INFORIIATION IN REGARD TO THIS OR ANY OTHER 


— 














RODGER’S COMBINED GANG EDGER. 3 Here’s a Record Breaker 


Our Combined Ed ith Piece Stuff 
of pony atin | and Rift Finalag Ging pte wdepsare 






the Gangs having independent feeds. 


FF 
July 28, 1898. 


{ amr A 
af ”™ 


2 
~ 


Roperrs [non Mre. Co., 
MuskzGon, MicHIean. 

Gentlemen:—Replying to yours with refer- 
= ence to our comb ion gang edger which 
we from you some time ago. I 

say that you can always recommend 
any Canadian inquiries to come and see 
our machine work, as it is simply perfect. 
It oe 980 logs a day in 6 cants, 
and the lumber is perfect and no trouble. 
The saws have to be kept in order and that 
is all the machine wants. The Booth & 
Gordon Machine as a @ short time 
ago is running splendidly. 

Respectfully, 


RODGERS IRON MFG. Co. = Muskegon, Mich. ALEXANDER HAMILTON. 





A 
Os 


2 


The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 
mill. 


LEEEEELEEE EEE EEE EEE EEE PEE 


BELMONT, 
N.Y. 
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} Compare Weights 
WHEN YOU ARE TOLD THAT JENKINS '96 IS MORE 
EXPENSIVE THAN OTHER PACKINGS. 


Average Weight, ¥ in. ‘‘Jenkins 
796,’’ 11 Ibs. to the square 
Yard. 


REHKingS Average Weight. 


JENKINS STAND 
s ARD PACK). 


ly inch Red 
JENKINS STANDARD earn —" 14 Ibs. to the square 
JENKINS 5 x) 
eeer: STANDARD PACKING At pons - pouad ae "96" is 
"putt the best joint pack- 
ing manufactured. 1 


JENKINS BROS., New York, Boston, Philadelphia, Chicago. 








{ 











EMERSON 


Co. Lumber 
wri mie Driers 


BALTIMORE, MD. 


We solicit correspondence :: :: 








Jackson & Church Co, 





Saginaw, W. S., Mich. 


Manufacturers of 


WATER TUBE 








Boiler and Sheet Iron Work, 


BOILERS 





REFUSE 


& TANKS. 











Hoisting and Mining Engines, 
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Branch Shipping Points : 
EAST ST. LOUIS, ILL. 
CAMDEN, ARK. 
TEXARKANA, TEXAS. 
BEAMONT, TEX. 


vateat ea eat eat hatharte 


athe" 


products. 


¢ 
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_ The Globe Oil Company, 


ot deh tek ted le? le? le? le? le? lo? lo? ED > De Lp De Te Te Tp Py Vp Ty Fe Te lo 7 > a] 





600 CARFIELD BLDC. 


CLEVELAND, O. 


HIGH GRADE 


Lubricating Oils 


AND GREASES. 


You will never know that you are using the best oil until you try our 
Give us the opportunity to convince you. 


al) Miia Mia Mi AAA A AAA AA Aah i eh ht i i i in i in i id Ve id in ln le lati alae Tar aaa aan i a ttle t mitt alate aru rarariarararararAriaalararararaararalartaliartal tata Lh 


Write us. 





AND DON’T YOU 
FORGET IT 


The BEST on Earth 


We make Saw Mill Carriages complete, or apply our Set Works, 
Offsets, and other improvements upon other carriages. 
Timber Saved. More Lumber Cut. Less Power Used. 
Don’t waste your energy or valuable timber by setting up a log, 
and getting a thicker or thinner cut than required. 
THIS IS EXPENSIVE. 


Neither is it well to make poor lumber with an offset that some- 
times sets up one end of cararige more than the other, and wastes 


more timber. 

THIS IS EXPENSIVE. 
Nor is it profitable to waste time running your carriage further 
every cut than necessary, making miles of extra travel daily, 
and cutting less lumber than with our offset. 

THIS IS EXPENSIVE. 
Imitations of our machinery called by various other names are 
offered on the market, but none are geuuine excepting the Gaw- 
ley’s Patent Set Works, Offsets, Dogs, etc. It’s only a step from 
a “just as yon or ‘‘almost’’ as g to the “altogether;”’ you can 
‘, just as well have the “altogether right” as the almost right. 


Friction Set Works Co. 


GRAND RAPIDS, MICH. 


Write for Particulars, 
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If you are a 
planing mill man 


this & is the 
one you want 






Will tell you how 
to make Good Fuel 
from all mill refuse 
such as slabs, edg- 
ings, trimmer ends, 
bark, blocks, spalts, 
waste shingles, 
splints, saw dust, 
board ends, waste 


ang factories, if you are a Saw | 
mill man this \&is 
” the one you want 


No mill can b 
cma wil MITTS & MERRILL 


out this machine. 1009 South Water Street, 
, SAGINAW, MICH. 
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ON THE “STAR” 


There will be no broken 
Guides or Guide Arms. 


Why? 


Because fitted with our Patented Unbreakable Guide and Arm, 
which are arranged to swing entirely out of the 
way when struck by a log. 





This Guide will never jar loose or corrode. 

It is never detached from mill. 

It cannot swing into top wheel or saw. 

It can be swung back into position instantly, causing no delay. 

It has been in use upon the Star and other makes of mills 
for seven years. 

It has never been broken. - 


If you want the Simplest, Best and Original Unbreakable 
Guide, write the originators, 


™ FILER & STOWELL CO. 


MILWAUKEE, WIS. ul 


: , —; 
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| -Heisler Geared Locomotives- 


FOR FREIGHT OR PASSENGER SERVICE, ON 
HEAVY GRADES AND SHARP CURVES... . 




















‘one Design. ‘ate _ Material of the Best. 
Great Tractive Power and Flexibility. 

In Weight from Fourteen to Seventy-five Tons 

Standard or Narrow Gauge. 











-- WRITE FOR SPECIFICATIONS. - - 


Stearns Manufacturing Co. pa’: 






deco 








CLIMAX MANUFACTURING CO., Corry, Pa. 
Builders of TRAMWAY LOCOMOTIVES AND CARS woos'srecit’eona. 





Speci AL OFFER, As a test of the value of this advertisement we agree to mail free on 
bona fide euptontion (mentioning The Timberman) to any owner or 
superintendent of logging railway, lumber mill or other TPE pepedt ive or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Steam, Electric 
= es with 100 pages of tables and practical logging and railway information not else- 
where prin 
To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K..PORTER & CO. 


Builders of Light Locomotives, 








Wei ar of Locomotive from eight to thirty tons, mvery wheel a driver. Adapted tor steep Corner Wood & Gth Sts., Pi SBURC, rAs 


d h d un track. M f th k 
grades, s - vot - : oa : — et rong, Aes Racnge ay are working Notice, Dompiated Locomotives, wide and narrow gauge, 8 to 40 tons, kept on hand in stock for 


Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. mediate delivery, 


Old Brass and Gopper Emery Wheels For Saws. 


Wood 
WORKING 
TOOLS. 





accumulates around your mill. 


It is worth Good Cash to 


Walter A. ZélnloKer, 


Long Distance 202 N. Third St., WESTERN ACENTS FOR 


Phone, Main 2362 M. ST. LOUIS, MO. Barton’s Garnet Paper. 


Gather it up now. NORTHAMPTON EMERY WHEEL CO, 


20 stret“"" CHICACO, ILL. 











WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for Comaappennd and List of Users, 


DIETZ, SCHUMACHER & BOYE, encnnan, o. 


Chicago Agents: MANNING, MAXWELL AND MOORE 


a la A A A a i i i i i i i i i ti ti i th th th tay an ta on op ip in, en, tn, en ee, n,m ee 
( 
+ PATENT [JOUBLE SPINDLE, TRIPLE GEARED, ENGINE LATHE | 
\ Especially adapted to 
Sawmill Repair Shops 
Combines two lathes in one; a 26 
‘ 44 in. swing triple-geared for heav S Floor Space, 
work. ‘Complete ih every way in —_a “ Operating Expense 
( 
$ 
é 
$ 
( 
$ 





in. swing for ordinary work and a Cost of one Lathe, : 
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“Give us 
a chance 
to figure 
with you” 


If you are in 
need of a 


We can interest you. 
We know it. 


CONNELL 
‘we, & DENGLER 
™ MACHINE Co. 














Manufacturers of 


Up-to-Date Box Machinery, 
Band Resaws, 
Matchers, Surfacers, 
Single and Double Color Box 
Board Printers, 
Lock Corner Machinery, 
Cut-off Saws, etc. 


254 Mill Street, 


& ROCHESTER, N. Y. 











“THE SIMONSON” 2 


Direct Acting 


Steam Log Turners 


Turns the Log from Carriage. 

Turns the Log without “ Tooth Bar.” 

Impossible to do Damage to Carriage 
or Machinery. 

Impossible to Destroy Lumber. 


Send for Catalogues. 


Challoner . Shingle . Machinery 


.. Address.. 


GEO. CHALLONER’S SONS CO. 


OSHKOSH, WIS. $ 


























62 AMERICAN LUMBERMAN. Marcu 4, 1899 


EMERY LUMBER TRIMMER 


More of these Trimmers in use than 
all other makes combined. Built to 
trim all lengths, both odd and even, 
up to 41 feet long. Write for bottom 
prices also on 


Gang Slab Slashers 
Kindling Wood Cutters 


Lumbermen contemplating building new mills or enlarging old ones, should have our Catalogue No. 25, listing 
all sizes Link-Belting, Special Carrier, Transfer and Log Haul Chains, Sprocket Wheels, Rope Sheaves, Shaft- 
ing, Pulleys, Bearings, Friction Clutches, etc. Mailed upon application. Address 


THE LINK-BELT MACHINERY €O., *'rcsincc" CHICAGO, U. S. A. 


souTHERN perartment, 71O Union Street, New Orleans, La. w.c. witmor, manacer. 


“HEALD’S GHAIN™ 




















WRITE for our Catalogue of 


















Link-Belting, 
Saw Dust, Slab and Offal Carriers, Attachments, 
Log Hauls, Lumber Transfers ::::: Sprocket Wheels. etc., etc. 
Send for Catalogue and Prices. ’ : 





DETROIT SPROCKET CHAIN CO. Ltd. 


DETROIT, MICH. 
tee all goods strictly first-class 
te hable Saw Dust Carrier. 7in. wide. 
pitch. Can be driven both ways. 


BEST IN THE MARKET. 


Union Malleable Iron Go. 
MOLINE ILL. 


Our &, §30 





and most dura- 








| Why Pay * $500 7 mr “The Tower’ r $105.00 ang 


Manufactured only by the 


GORDON 
HOLLOW BLAST 
GRATE Co. 


GREENVILLE, MICHIGAN. 


Sole manufacturers of The Gordon Hollow 
Blast Grate and ‘‘The Tower’’ Edger. 
‘¢*THE TOWER’’ EDGER. SEND FOR CIRCULARS. 


It combines all the good 
points found in Edgers cost- 
ing five times the money. 


Don’t Spend 
Your Money 
“Just for Fun.” 





9339233232323333333323333333333333333>3>F5a8, 
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SESE 
MAAADDAAAADASDADADAAAA AAA AD DAD Dh dd <a go 
3 3 Send for circulars and price lists of 
Babbitt Your Mill With 
E 12 years KIDDER’S UNIVERSAL AND 
ijt retell 3 other Circular Sawing Machines ; 
if 3 also Drawing Tables. Mark all in- 
T : , quiries ‘‘ Department S.” 
“A ‘Superior Metal for All aeons Bearings. 3 

i FRICTIONLESS METAL CO. EVERY POUND GUARANTEED. ; R. E. KI DDER 
= Owners and Sole Manufacturers ICAG : No. = = 

RICHMOND, VIRGINIA. SAN FRANCISCO OFFICE? S08 Market Su 38 Hermon St., WORCESTER, MASS. 

r VVVYVYVVTVYVVUYYYIVYYYYYYYYYY VIVVVVVYVVUVVV VY VVVVYVYVVVUYYYYYVYYYYVYYYVYYVY YY YY YY 4 s 
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Baloch 


DESIGNERS AND BUILDERS OF 








LOG HAUL FLIGHT. CHIP_CONVEYOR FLIGHT. 
FOR CONVEYING ALSO 
LOGS, LUMBER, : COAL, COKE, CLAY, 
CHIPS, SLABS, BARK, STONE, ORE, GRAVEL, 
SAWDUST, REFUSE, Etc. i LIME, SAND, PYRITES, Etc. 








This system 





Write 
is fully for 
covered by Catalogue. 
Letters Patent. a 
o y 
TRANSMISSION LUMBER CONVEYOR ACROSS THE HUDSON RIVER AT GLENS FALLS, CONVEYOR 
FLIGHT. N. Y., CONVEYING 150,000 FEET DAILY. FLIGHT. 








SIMONDS Manufacturing Co. 
..-- SAWS and Machine Knives. 


iii ah TE SoA INES 
Circular Saws. | 
All 
Kinds 


of 


Cross-Cut Saws. 
Gang Saws. 
Mill Saws. 
Mulay Saws. 


Drag Saws. 


ot Machine 

Inserted-Point Kn ives 

Circular Saws. ° 
ner oe 





Send for 1899 Wide Band Saw Testimonial Booklet. 


17th St. and Western Av, ........ CHICAGO, ILL. 00F Gdberty St........ «..0--s:. NEW YORK, N. Y. 
OB Fleet Stic... ..ccccscccee PORTLAND, ORE. S| Vi O N DS Vi FG CO 

' ere . WASH. 

SIMONDS MFG. CO.,Ltd., 215 Magazine St., . © 9 Jackson St SEATTLE, WASH 

NEW ORLEANS, LA. FITCHBURG, MASS. SIMONDS SAW CO.,...... SAN FRANCISCO., CAL. 
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THE “A BC” 


“Moist Air Dry 


ARE ALWAYS 


EFFICIENT AND ECONOMICAL. 






MORE STEAM! LESS FUEL! 





Kilns 

















HAVE YOU SEEN 


THE ABC STEEL DRY KILN TRUC 





: Double Exhauters. 


STEEL PLATE, SINGLE AND DOUBLE 
EXHAUSTERS, for Handling Saw- 
dust and Shavings. 


Fond pv Lac, Wis., July 7, 1898 
Wm. BBYLEY & Sons Co., Milwaukee, Wis. 

Gentlemen: Weare in receipt of your favor of the 6th 
inst., and in reply beg to say that the dry kiln apparatus fur- 
nished us by you has been in use about two months, and 
thus far has given good satisfaction. Believe we can rec- 
commend same to anyone in want of anything in this line. 

Yours truly, 
WINNEBAGO FURNITURE MFG. Co. 


Two RIvErs, WIs., August 25, 1898. 
Wo. BAYLEY & Sons Co., Milwaukee, Wis. 

Gentlemen: Your favor of the 24th inst, at hand and 
contents noted. Inreply will say that we have used your 
dry kiln oo for the t four months, and same has 
given g satisfaction. We haven’t a word of fault to find 
with it, and we believe itis re you claim for it. 

ours 


ruly, 
THE HAMILTON MFG. Co. 





HEATING APPARATUS. 


AMERICAN 


BLOWER 


EXHAUST FANS. 


They are Light, Durable, Strong and Cheap. 


: 





COMPANY 
DETROIT 


Showing Construction Under Steam Boilers, 


E. J. Gordon’s Economy Blast Grate 


Most Practical System in operation for in- 

creasing the Steaming capacity of Boilers. 
Burns green, wet or frozen fuels of all 
kinds. Saves twenty to fifty per cent of fuel. 


Lasts a Lifetime. Only Expense First Cost. 
Hundreds of «‘Gordon Patent’’ Grates in Use. 


TRY. ONE #¢nste 


to surprise you. 
Shipped on Trial. Satisfaction Guaranteed. 


Write for Information, Terms and Testimonials. Be sure you hear 
from us before buying. 


E. J. GORDON & CO. 


GREENVILLE, MICH. 





WITH MALLEABLE IRON 
WHEELS AND BOXES? 


ee 
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Wm. Bayley &Sons Co. 


732-776 Greenbush St., MILWAUKEE, Wis. 


MANUFACTURERS OF 


Hot Blast, Steam Heating and Druing Apparatus, 


FOR FACTORIES AND DRY KILNS, FANS, BLOWERS, ETC. 
SEND FOR CATALOGUE. 





Read what Others say— You can hear Us any time. 





SHEBOYGAN, WISs., June 28, 1898. 


Wm. BAaYLey & Sons Co., Milwaukee, Wis. 
Gentlemen: Yours of the 25th inst. received, 
with receipt in full for our fan and heating system, 
and we desire to say that it is doing all that was 
claimed for it. Wecan keep up a tem ture of 175 
degs. Fah. with the exhaust steam from our 11x15 
engine without any trouble, and are glad to say that 
we pronounce the outfit first-class in every respect. 


ours y; 
(Signed) SHEBOYGAN CIGAR MOLD Co. 


MILWAUKEE, Sept. 10, 1898. 


Wo. BaYLey & Sons Co., City. 


Gentlemen: After bes 4 your dry kiln system for 
six months, we have established a large e for our 
‘‘Superior Maple Flooring,’ for which we use the 
same, and desire to state that it works satisfactory 
in every respect. We remain, 
Yours truly, 
C. A. BEcK & Son. 





Our Progressive Lumber Dry Kiln. 
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rue @ TU RTEVANT Fer Collecting Dust ‘= Planing Mills ax 


Wood = Working 


— YST E. MI ee RE and R efuse Establishments. 








& 
22 


fi | 


4 


ewe gai linac We make a 

Sa grea sce a EE ate Specialty of Installing 
Complete 
if al uf I aN v | 5, Systems of Fans, 
: —-— ‘aerap it Piping and 
Collectors. 


¥ 


Low Prices, 


Easy Terms, 
















Best Workmanship, 





Send 

for 
Catalogue 
9% 





m STURTEVANT DRY KILNS 


FOR... 
DRYING 
LUMBER 
STAVES 
HEADING 


AND. 


KINDRED 
PRODUCTS 


oe hed 





Send for 
50 page 
Gatalogue 


B. F. STURTEVANT CO. { gence hey vom 


135 No. Third Street, - a - PHILADELPHIA 


WorKS: BOSTON. MASS. @ 75 Queen Victoria Street,  - - LONDON, ENG. 
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: CostTS ABOUT THE SAME..... 


As other Kilns, but “The Standard” is a good deal the cheapest Kiln—TO 
USE—because it produces better results at less cost in less time, and you 
get the best equipment money can buy. 


| THE STANDARD DRY KILN...... a 


Is the World's favorite. It is simple, safe, reliable and serviceable. By all 
odds the Kiln for you to buy. Gives satisfaction wherever used. Our 
1899 Booklet tells all about it. Want one? 


THE STANDARD DRY KILN CO., Indianapolis, Ind. % 


ee ee SB ae Fat : iy s/ 


THIS IS THE STANDARD DRY KILN, 


eg lO le OD eae ahs 
wwe 
& 4 
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Uf 
W. P..MURPHY, Pres'’t. SAMUEL MURPHY, Sec. Uy 


The Murphy Patent Moist Air Gondensing, 
« LUMBER « 
~ DRY KILNS. 


ADDRESS, COAST AGENCY, 


MURPHY DRY KILN CO. : J, E, FOX SAW WORKS, 
Ridgway, Pa. ; Seattle, Wash. 


CORRESPONDENCE SOLICITED. 
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Are Models of Simplicity. 


Table Stationary. 

Can be converted intoa heavy 

Hand Feed Machine in a sec- 

ond’s time. 

This and 1oo other modern 
Woodworking 
Machines... 

& 


Of Our Own Make, always — 


on exhibition at our Chicago 


H. B. SMITH MACHINE CO. 


FACTORY, SMITHVILLE, N. J. 


CHICAGO STORE: 
65 S. Canal St. 


NEW YORK STORE: 
121 Liberty St. 








Store. Send for Catalogue. a = aa = , € eee ™ : m —. 
. —— E eae m — a ee a - - _ 
No. | SELF-FEED SAW TABLE. 
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Royal Invincible Sander. 


PPA BPP PPB PAP PPP PAA AAPA PRL PA AA ALAA A AD DP 


“Dennis Muldoon” said the Judge, “do you plead guilty or not guilty,” 
and Muldoon replied, «Oi think Or'll wait till Oi hear the ividence.” 

It’s the evidence that counts. 

You decide to buy a Sander—you want the best—you seek evidence 
as to which is best. 

Now evidence is our “strong suit,” and it’s the reliable kind—the 
kind that counts. : | 

‘It comes from the largest and best known factories in the world 
from concerns who have secured that evidence by comparative tests and 
whose judgement and reputation admit of no discussion. 

We offer you a Royal Sander. We will exhibit to you evidence 
of its great value. We propose to make you an inducement to buy, 

Are you ready to talk? A postal will bring particulars. 


Tae BERLIN MAGHINE Works. 


BELOIT, WIS. 


BRANCHES: NEW YORK. CHICAGO. SAN FRANCISCO. 


id 
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MANUFACTURERS anpD 
WHOLESALE DEALERS. 


MEMPHIS, TENN., U.S.A. 


Oak, : 
Ash, | THIN STOCK 


Gum, A SPECIALTY. 


Oxo) eaelahy celele B 


Harowooo Luwer Co 


COLES IN USE: A, B,C, 4th Edition, 
Lumberman’s Standard, Cable Address Hardwood, Memphis. 


PM KH KK HK HK HK H ¥ 


Walnut Only. 


FFF 


We are exclusive wholesale WALNUT MANUFACTURERS AND 
EXPORTERS. 


Ample stocks. High class lumber. 
Always on the market for good walnut logs. 


eee 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 








SANDERS & FGBERT (OMPANY. 


Hardwood Lumber, 


MAPLE, BASSWOOD, WHITEWOOD, CHERRY, OAK, HICKORY, 
ASH, BUTTERNUT. 





BLACK WALNUT AND THIN LUMBER 
—A SPECIALTY. & 








GOSHEN, - - = 


WP 


INDIANA. 








RUMPF-FRUDDEN LUMBER CO. 


Wholesale »& Lumbermen 


DUBUQUE, IOWA. 








c. F. LUEHRMANN, Pres. 


GEO. E. W. LUEHRMANN, 





MILLS AT 
MARIANNA, ARK 
HARRISBURG, ARK, 


gemieinmngapeiianits 
The New 





RPAadgPx Pedder dtd ddd ddd addin 
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PPP 


MANN, Charles F. Luehrmann Hardwood Lumber Co. 


Manufacturers, Cash Buyers and Wholesale Dealers of and in 


HARDWOOD LUMBER | ise si552\" 


Office and Yards: 48 Carroll St es mele ; S, WW LOF 
\ 





elena 


Decker 
LOG LOADER 


Loads 100,000 to 200,000 feet per day 
according to conditions. It is the only 


Locomotive Log Loader. 


Moves five miles an hour by its own power. Handles 
the train it is loading. Does its own switching. Re- 
quires no skidding of logs. Built entirely of steel. Most 
economical and convenient. Send for Blue Prints, full 
description and prices. 








See index inethis paper for previous “ad” in 
which will be found sectional views of Loader, 





Address 


Deckerville, Ark. 


pono-vecker LUMBER CO. GEO, W. DECKER | 


Newport, Ark. 








TAGART, BEATON & CO. 


2 Great Winchester St., 


LONDON, E. C., ENGLAND, 


Shippers’ Agents for all kinds of 


AMERICAN HARDWOODS. 


CORRESPONDENCE SOLICITED. 








C. LAMB & SONS, 


Manofacturers and Dealers 


‘Lumber, Lath and Shingles. 


Mills and General Office, CLINTON, IOWA. 


PPPPP PLA 
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ESTABLISHED 1875, 
INCORPORATED 1890. 
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¢ Pleasant Experiences 





As well as profitable, are assured 
to the retail lumberman who 
carries in stock a nice line of 


ARKANSAS YELLOW PINE 


Worked into Casing, Base and 
Interior Finish by the 


? EAGLE LUMBER COMPANY, 


+ Eagle Mills, Ark. 


ob 
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Do You Use Yellow Pine? 
Let us Quote You on our GANG SAWED, STEAM DRIED STOCK 
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GATES LUMBER CO. - - - WiLMaR, ARK. 





) 

, F ABBAS 4 
TORO MMR OR KIRK 3 
; “<~~ 2 

‘cs 

rs e « 

Annual ‘a 22 see ; 
i* 4 

Capacity 7: $ 
’ ; pe Care $ 

Yellow =" g 
e eS : b 2 
Pine Is Given 3 
2 

Lumber t ; 
oO 3 

24,000,000 $ 
q 

Feet. Planing ; 
2 

ere rill ; 
‘ q 
Shingles ; 
q 

14,000,000 Work. ; 
5 

| 3 
DBLDDAOOOOwrwrwre—> PENTEL IECIEL IBN ] 
PERE EE EREEEEES 3 
$ 

2 

2 

2 

2 
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Lumber, Doors, Sash, 
Blinds, Window and 
Door Frames, 









HALL & 

: MUNSON CO. 
$ 
$ 


CUT UP STOCK & x % x % me 


Mouldings, and Box, 





Bay IIILLs, EBS — 
PLICH. Home Trade and Export. 
a ee AAA RADA DADADADDDADMAAS SVeeoeeet 











YELLOW POPLAR LUMBER COMPANY, 


MANUFACTURERS OF 
ruts. POPLAR LUMBER “tute. ” 
Cut Full Thickness. : Rough Lumber. 


warcs: COAL CROVE, OHIO. 








& ‘ , ' 

P Clay City Lumber & Stave Co. ® 
4 a CLAY CITY, KY. ALE & BEER “ 
A cl DOOR JAMBS. winoow ames. STAVES and A 
. aceraanunen: BEVEL SIDING. HEADING. ri 
POPLAR <@ POPLAR @® POPLAR @ POPLAR @ POPLAR 


} 
POPLAR <@® POPLAR <@ POPLAR @ POPLAR @ POPLAR 





Bia Champion LumberCo. 


ORVWSBURG 


CEILINVG. ‘ 
ye Longleaf Yellow Pine. MISSISSIPPI. 


FINISHING. “Timbers up lo 6Oft.long _— |; 
















Q 
& 


<a G.N.WAGNER SHINGLE Co. 


sive THE EDDY-SHELDON Co. 





6é 99 ail 
VICTOR” BRAND BAY CITY, MIOH. 
Washington Red Cedar Shingles MANUFACTURERS AND WHOLESALERS OF 
. * 
And Michigan Pine and Cedar Shingles A t d Wh t Pp L b 
also White Pine, Hemlock and Yell 
Lr SSOTTC te Fine Lumber 
nant og a full OUR SPECIALTIES: Mixed Car Orders for the Eastern 
of shingles for quick shipment. — a Trade. 
9? 3 rue oe a” We Guarantee Dry Stock, Standard 
Dimension Shingles, wanton Sanaa. 
Michigan Trust Co. Bidg. Kiln-dried Mouldings, Superior Mill Work and Prompt 
Wirdow Frames in i. a. Shipment. 


GRAND RAPIDS, MICHIGAN 
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To your interests in 


YELLOW PINE 


Can be secured by submitting your orders to 


Southern Pine Lumber Company, 
TEXARKANA, ARK. 


Yellow Pine Manufacturers to the American People and Minute Men in the Matter of its Delivery. 





MILLS: Shipments 
LITTLE RIVER, ARK. Via the .. 


Texas; St. Louis, Iron Mountain and 
Southern; and Kansas City, Pittsburg 


Cotton Belt; Houston, East and West 
DIBOLL, TEXAS... . | and Gulf Railroads, 





AMERICAN 


LUMBERMAN. 
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q 4 
> >» 
$ W. H. BRADLEY. J. W. BRADLEY. H. R. BRADLE 





PPPPPP PPP PPPS 


| Bradley Company | 
| Lumber, Lath Shingles | 


3 Ship Via C. M. & St. P., $ 
¢ M. T. & W. and C. & § 
N.-W. Rys. and Soo Line 2 


Tomahawk, = Wisconsin 
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3 Hemlock 


; $ 
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} White Pine 
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W. E TERHUNE | 


WHOLESALE 


LUMBER 


717 Park Bldg. > 


> Yellow Pine 








LONG DISTANCE: 
‘**Pbg 2622’’ 








PITTSBURG, PA. } 
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Des Moines Lumber Co. 


of KANSAS CITY, MO. 


Wholesale Man — ers 
and Exporters of 


Walnut Lumber. | | 


4 
4 
4 
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POLL LLP LOL PROPPED et 


OFFICE AND MILLS, 


KANSAS CITY, MO. 


4 
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Established 
1879 


FOSTER LUMBER Co. 


Manufacturers of 


Yellow Pine Lumber 


Mill and Yards 
Clinesburg, Texas 


Capital, $300,000, paid up. a 


Capacity 
Daily, 125,000 Feet 


KANSAS CITY, MO. 


Shipments for 1897, over 38 gi aut Enemy to July Ist, 1898, 
over 25 million 


We have every facility for manu: oa uring first-class stock 
and quick shipments. 


Send for Delivered Prices 


“Get in Line, Folks” 


Be ‘‘in it” with the rest 
and have 


GooD LUMBER 
Good BUSINESS 
GOOD CUSTOMERS 


We can help you. 


C. H. Nicoots LuMBer Co. 








ONALASKA, WIS. 
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We Offer For Sale 
muons” PORTER'S MILLS SAW MILL 








RAAAA AAA 


1 Double Rotary Saw with Carriage, 3 1 23 Saw Gang. 
Steam Feed, etc., complete. | 5 Saw Edger. 
1 McDonough 12 in. Bandsaw, with Car- § 1 6 Saw Edger. 
riage, Steam Feed, etc., complete. 1 7 Saw Edger. 
| 31 Saw Gang. 2 7 Saw Trimmers (One Automatic) 
Boilers, Engines, Smoke Stacks, Shafting, Belting, etc. 
We will sell either separately or all together. 


APPAPAPAPAP LLP A 
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North Western Lumber Co. 


EAU CLAIRE, WIS. 
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GIRARD LUMBER COMPANY. 








DUNBAR MENOMINEE STOCK. 

STOCK. DRY. All White Pine, 
eet. 
Special Bill 4 6 in. “C” & Better ee 230,000 
ne S Sawed to Order / 8&l0in “ _ 28,000 
Feet. 12 in. & Wider “Cc” « Better. . 28,000 
1%, 1% & 1%-in. Shop & Btr... 50,000 1% & 1% in. Wr 4aka - 535,000 
Bitty NGs B Bas cccccconveoas 36,000 ha a DO ee 230,000 
RO OE (RO océcnsccedcass 68,000 pee) 2 rere 414,000 
“C” & Better Norway.......... 33,000 1 RE) OS See 214,000 
1 Face Basswood ............. i ee Oe eee 38,000 
“C” and Better Boards......... 50,000 1% in. Shaky ee a CEE OEE C CE 100,000 
No. 1, 4 & 6 in. Strips.......... 86,000 1% vditmedaiae CP COCCT COTES 86,000 
Cn a yh Sire cerry. 196,000 1%, & 1% in. 1 Face Shop & Btr. 400,000 
No. 1 Brds., 8, 10 & j2 Baws cue 40,000 4 & 6 in. No. 1 Strips.......... 400,000 
Oe etna 350,000 > 8 BB eee 51,000 
No. 3 4 & 6 in. strips. weadavens 335,000 te I 407,000 
No. 3 Brds., 8, 10 & 12 in....... 1,371,000 8 & 10 in. N. 2 Boards......... 819,000 
NaS * 13 in. & up, 18 & 16 9) Geer 323,000 
SU TORO <ncieedevesccccciswns 147,000 4 & 6 in. No. 3 CO CePeEEe 334,000 
No. 1 Pee. Stuff, 6 to 28 ft..... 2,630,000 8 & 10 in. No. 3 Boards........ 233,000 
Na 23° © FO tee feecccs 190,000 12 in. No. 3 Boards............ 630,000 
Small Timbers up to 42 ft...... 800,000 2x12 White Pine Common...... - 
DW CUD co veccvetcicceccvecses 4,000 3x8 to 3x12 W. P. Common... 560,000 
Grain DOP Steel. ..cscxcccccs 42,000 — ? 1 in. Common Norway ........ 55,000 
ING) OF OIUNE vcsccncencvedece 83,000 No. 1 White Pine Lath (Pes.) .. “1,800,000 

No. 1 W. P. & Nor. Lath (Pes.). 200,000 Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 6 in. Beveled Siding .......... 50, 
" R PEL ae IE Site Pe Ree es 

All Stock Sorted into Regular Yard Grades. wxemeeenes 
Good Stock of 


——————— Can Fill Orders by Rail or Cargo, ices. 
trou, | Prompt Attention Given to Car Orders. 
We Employ no Traveling Salesmen. 


MENOMINEE, MICH. DUNBAR, WIS. 
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Tae Mitchell & Rowland Lumber Co. 
LUMBER AND *THABER. TOLEDO, OHIO. 




















ae W. H. H. SMITH, Prest. H. M. SMITH, Treas. 
B ARBOUR a MICHIGAN CORK . 
PINE, s 
& STARR ; THICK PATTERN 
9 ‘ LUMBER AND SASH 5 ‘ ‘ J 
| : FACTORY STOCK . 
Toledo,Ohio. a\ | A SPECIALTY. MANUFACTURERS OF 
AB TER ) 
<a PINE LUMBER 
. * <i> <i a. 8 
4 :: 4 a1, he at ‘5 a % 
| cad pr eee nm LATH AND SHINGLES, 
SPECIAL BILLS Sawed from Pine or Norway to 
Order for Bridges or Cars. 
SME: ane . xe —— S. oy one 
» PARTIAL VIEW OF FLEET or SIX VESSELSU ALCELNG. OF YOUR ORCERS. TOLE DO, OH 10. 

















EDWIN S. HARTWELL 
LUMBER CoO. 









WHOLESALE MANUFACTURERS OF = SURE 














Wholesale VERANDA (oLumy: NS 
Lumber . . BalusrERs, CAPITALS 








Office and, Yard: 
1324 ELSTON AVENUE 


Near Diversey Avenue 


DETAIL WORK A SPECIALTY ~ 


il COLUMNS BORED- OR BUILT-UP 
= WRITE FOR PRICES Any Size Furnished up to = 
AND CATALOGUE. 24 In esl ter and 24 Ft Lona f il 














CHICAGO 











C. Lanb & Sens 


LUMBER 
mein: >LATN 


"tt SHINGLES 
ETC. 


: Soin jug ia 


MYIY!) SOM) And Le 7 F 
‘ GRILLES. MANTELS. STAIRS. , 
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e 1258 GATALOGOE” “2200 £ 
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CLINTON, 1OWA4 











DENNIS BROS,, ATWOOD LUIBER CO. 
Hardwood Lumber, Willow River, (inn. 





Manufacturers and Wholesale Dealers. oh 
We are in the market for % ve tut - Prompt shipments direct from our 
A if mills by rail ter. e luding 20 to 40 Foot 
ds th ee ee A Full Stock of Everything dimensions ond timbers 
which we pay cash, % He - Long Distance Telephone. 


GRAND RAPIDS, MICH. WRITE US. 
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Anson Co.... 


LUMBER 
nD BOX 
SHOOKS, 


Merrill, . . . Wis. | 
i} 


ae a yy 

















STOCK SHEET 


CORRECTED TO DATE. 








ALL WHITE PINE. 


14%,1% and 2in. C & Better. ...1,123,000 
14%,1% and 2 No.1 Shop........ 684,000 


3 1% and1% No.2 Shop.......... 622,000 
2 8 and 10 in. C Select and Better 230,000 
6 and 8 in. Western Finish....... 100,000 
oe fe ne 150,000 
4 in. 10, 12 and 14 ft. No. 2...... 60,000 
6 in. 10, 12 and 16 ft. No. 2...... 100,000 
Sm. 10 and 18 &. NO. Sis. 66 cces 100,000 
re oe. Lo ee ere 230,000 
Gin. 270 and 16 ff. No 4........: 100,000 
12in. 12,14 and 16 ft. No. 3...... 800,000 


Also a full stock of No.1 and 2 HEMLOCK PIECE STUFF. 





All above stock cut prior to August 1, 1898, and in first 
class shipping condition. 

Write for February 3d Delivered List for prices on above 
stock. 

When good grades and prompt shipments are an object, 
send your orders to 


John R. Davis Lumber Co. 
PHILLIPS, WIS. 

















Anson-Hixon 7 
Sash & Door Co. 


MANUFACTURERS OF 
¢ 


Sash | 
Doors 
« Blinds 


MOULDINGS and INTERIOR FINISH. 


Hardwood Veneered Doors a Specialty. 


Merrill, Wis. 


Cc. A. RADCLIFFE, 
General Manager. 








We have perfected arrangements 
whereby we will & #% 2% 2% % 


Operate Our Mill All Winter 


Hence we are in a position to get 





out promptly anything in the 
line of 


LONG JOISTS OR TIMBERS. 


ue 


Hazelhurst,  oneisa co. Wisconsin. 
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Sern 


Ss. P. POND KEOKUK, Iowa. GEO, W. DECKER, NEwport, ARK. 


Pond-Decker 
Lumber Co. 


E. M. FORD, MANAGER. 


Odds an Ends 


Our mill is shut down while we are extending our railroad 
(The Deckerville, Osceola & Northern) to Osceola, 35 miles 
from our mill, and we are cleaning up our lumber yards and 
sheds. If you are looking for Oak and Ash Squares, Wagon 
Felices, Oak Bridge Plank, Cypress Fencing, Etc., write us. 
We will send you a list. 


DECKERVILLE, Poinsett county, ARK. 


$84644444 A 


; 
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HAMILTON & 
| MERRYMAN Marinette 


CO. a Wis. 


white Rough and Dressed — white 


Pine edar 


Shingles lumber by Rail Shingles 


Grades even better than those at their 
old Chicago yard :: :: f: 


Dealers! 


Send in your orders and give 


them a ttrial. 
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Red Cedar Shingles 
Fir Tanks 


Mixed Cars To The Trade 
Only 


1 





WRITE FOR DELIVERED LISTS, CAR LOTS, TO ANY PLACE IN THE UNITED STATES. 


GRAYS HARBOR GOMMERGIAL 60. 


ile COSMOPOLIS, WASH. 
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OREGON PINE LUMBER CO. 


H. S. HOLMES, Manager. 





























































mY R 
Cargo and Car Daily 
: Shipper’s Capacity: 
Orders 500,000 
Solicited. Feet. 
$ + 
LOGGING ON COLUMBIA RIVER 40 MILES BELOW PORTLAND. 
e run our Mills full time . 
i the year wing FPORTLAND, OREGON. 
i “t 
0: THEY | 
A Cazo’Nine 5; > RY A ee aver” | 
oo nO" 0 : 
WR \2 OAR 
aco 
F i 
Ww ' 
Tr Dols Sonne aie Dormsev NN) Tc Sie PROMPTLy Give 
B.T.T.0.T.G.B.C. AL LIONS . 
BUSINESS ADDRESS % OK. 

TACOMA. wasn. RR 











~ «See that Hump”? 
| 


It’s nothing to the “hump” we get on us when filling an order. 


i FIR, SPRUCE AND RED CEDAR = 00s SUNSET LUMBER Co. jj 


} Long and Large Fir Timbers. Washington Mills. TACOMA, WASH. 
& pee RI A RIND ca on Rena aa 
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Out 
in 
the great 


State 
of 


: 
7 





At our big new mill at 
Kelso we make and ship 


Half a Million Gedar Shingles 


EVERY DAY 





There is no better shingle made anywhere in 


the world than the Washington Cedar Shingles 





METCALF & Wape, 


WORKS: 


KELSO, WASH. Ss TACOMA. Wash. 


Address Orders and Remittances to Tacoma. 
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CABLE ADDRESS: ‘‘WHEELGOOD.”’ 


Wheeler, Osgood & Co.__, 


WASHINGTON 
RED CEDAR DOORS 


TACOMA, WASH. 
err. fe 


Manufacturers, Exporters and Car Shippers 
ofthe Famous « « « & #9 * e.* © « 





And all products of Cedar Lumber. Our product is distributed over more of the earth’s surface than that of any other 
concern on the American Continent. The interior can be supplied, if desired, by Messrs. 
Palmer, Fuller & Co., Chicago, who carry a large stock of our doors, etc. 











CALIFORNIA White, Yellow and Sugar Pine, 


The Largest Tract of Pine Land in California., on a line of TRANSPORTATION TO MARKET, has recently 
been opened by a standard gauge railroad. We own and control 400,000,000 Feet STANDING PINE, 
two good saw mills, planing mill, five miles of railroad, with Baldwin locomotive, rolling stock, log- 
ging paraphernalia, etc., making a completely equipped and working plant of 120,000 feet daily 
capacity. Tor the purpose of getting sufficient capital to properly work this magnificent property, 
WILL SELL A PART INTEREST. For further particulars, call on or address, 


JAMES F. WELCH. 


~aweweeererwvrwerCrwrCrCrTrCrCrvrCrrrrveveuVVUL. 
—PPPPPPPP PPP LP LPP PPP PPP LPP PPP PP 


Fifth Avenue and 137th Street, NEW YORK CITY. 


pewrvvevewvee’. 
DAPPPAPAIS 
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© LEWIS&  oersere ce’ FIR, SPRUCE } 
S R AN E Seattle, Washington & RED CEDAR 3: 
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THE TIMBER LINE OF ARKANSAS 


CHOCTAW & MEMPHIS 


RAILROAD CO. 
In Operation from Memphis to Little Rock. 





LOOK SOUTHWARD! 


SAW MILL MEN 


Especially those operating mills in the timber denuded sections of 


Ohio, Indiana and Illinois 


Should take the kindly hint conveyed above. Counties of all vari 
eties of timber at your own price. Splendid _ ge facilities, good 
markets and the best country and climate in the world for perma- 
nent homes along the line of the 


SOUTHERN RAILWAY. 


Investtgate it. It costs you nothing. Particulars sent free to any 
address. Write 

M. VY. RICHARDS, Land and Industrial Agent, . 

Southern Railway, Washington, D. C. 

Or J. F. OLSEN, Age at, : 

Adams Street, Chicago. 


Lumber 
Lumber Rates} <<Ggeeae 
Lumber Land 


Under Construction from Little Rock to Indian Territory Line 
Manufacturers of lumber, timber investors and lumber dealers Shortest and Quickest between 
who have investigated the oo tracts of timber lands along the 
lines of the Iliinois Central Railroad in the South have been im- MEMPHIS Tenh LITTLE ROCK Ark 
pressed with the fact that nowhere else are such vast opportunities ] I AND ] 1 


offered for this line of industries. 
Forests of all kinds of hardwood and pine timber, some of which. DO UBLE DAI LY SE RVICE. 
BUFFET SLEEPERS ON ALL NIGHT TRAINS. 





cena 


7\tiag 


SOAS 














more distant from the railroads, have scarcely yet been penetrated 
7 Kopo =e f cqmps, oe ——— — ee on 
system of railroads at w rove convenient ani Tro- igs . . ee 
fitable in operation. ee ‘ pt” | This line passes through the finest timber and prairie lands of 
= eng Py ee by ane this it ee, the State. The best sawmill locations for cutting hard- 
our an million acre , ash, ‘ abi - 
hickory, cypress, red gum, cottonwood, eto.. on which mills can be wood in the South, Virgin forests of Southern P: ine, Oak, 
operated for years: winowt exhaustin the timber. ciated _ eer ad and on Brae 4 =~ opened > mill men 
© POmCY OF Me Anolis Ventral allroad is well known along the Choctaw emphis R.R., now under construc- 
——— meee Ge Little Rock to the Indian Territory 
Those who are interested in purchase of timber lands, of which Line. 
this Company has over 500,000 acres for sale, are invited to address, For further information call on or address, 
EDWARD P. SKENE, 
Land Commissioner, Illinois Central B. B. Co., 
Central Station, Chicago, Ill. 
Those who are interested in lumber ht rates, or anything 
connected with the lumber traffic, please 8, 


T. K. EDWARDS, 
Lumber Agent, Illinois Central R. R. Co., 
99 Adams St., Chicago, I[Il. 





H. W. MORRISON, General Freight and Ticket Agt., Little Rock, Ark. 


COLLECTIONS 24 settlements 


of all kinds. 


Special attention LUMBER Shippers 


given tothe Business. 


Shippers Collection Agency. 
WALTER H. BROWNE, Manager. 
100 Washington St., Title & Trust Bl, dg. CHICAGO, ILL, 











TO WHOM IT MAY CONCERN 


THIS IS TO CALL THE ATTENTION OF THE PUB- 
lic to the fact that the Wisconsin Central Lines have 
two fast trains daily between Chicago, St. Paul, Min- 
neapolis, Ashland and Duluth, touching all the important 
points in central Wisconsin en route. The company has 
thousands of acres of fine farming lands in northern 
Wisconsin for sale. For complete information on this 
subject, address JAS. C. POND, 
Gen’l Pass. Agent, Milwaukee, Wis. 





poor eam 
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Cedar Lumber and Shingles. 
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MN 

M\ 

A It will pay you to deal directly with the manufacturer. 

j \ Capacity, 300,000 feet daily; Dry Kiln, 70,000 feet daily. Prices 

i made delivered at any station in the United States. % % % 

MN 

AN 

MN ! 

M : 

A | 

AN @ e 
MN 

| \ G. W. GRIGGS, Pres’t. A. G. FOSTER, Vice-Prest. HENRY HEWITT, JR., Treas. 

AN P. D. NORTON, Ass’t Treas. GEORGE BROWNE, Sec’y. 

MN 

AN 

MN Address all communications to the Company. TACOrIA W ASH 
AN . : 





Re Correspondence solicited. 
R22. f.2.2-2- 2B. LOLOL Le Me Me Me Mee. 2-2. Mee. 
VWSStson --sfssssecsseee cesses 





so AMERICAN LUMBERMAN. 





Five Hundred Thousand 


per day “and never sweat a 
hair.” They’re “skookum” 
shingles too. # % % % wt 


PARKER BROS. 


Big Lake, Wash. 





{ Wooley and 


~w~wewererCCC CCC CC CCC CCC CCC CCC CC CC CCCCCCUT 
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E. W. PRICE, Pres. A. B. GRAHAM, Vice-Pres. 


ATLAS LUMBER Co. 


CHAS. E. PATTEN, Sec’y and Treas. 


BER RACER RAR 





Se 
EES 
M f t MILLS AT 
anutacturers 
Wholesalers anne 
of 


WASHINGTON (or Doug- 
las) FIR RED CEDAR 
LUMBER AND 
SHINGLES. 


618 and 619 Bailey Building : 
SEATTLE, 
WASH. 
BK 


PATTI ITT IIE IB IIT A RK BRC BC BEEBE BC 
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ALBION 
LUMBER CO. 


. Manufacturers of...... 


REDWOOD LUMBER 


SAN FRANCISCO, CAL. 


@SCeooeeoew 








Mills: Ft. Bragg, Mendocino Co. 








WALLACE & KLEEB, 


MANUFACTURERS OF 
Fir and Spruce Lumber, and Cedar Shingles, 
Our Standard Dry Kiln insures a uniform grade of the best quality. 


Mills at South Bend, 


Correspondence invited. 


Specialty, Spruce Siding in car lots. 
Office, TACOMA, WASH. 


! 
: Kellogg Mill Co. 





Successors to 
DONOGHUE-KELLOGG MILL CO. 


(INCORPORATED. ) 
MANUFACTURERS OF 
RED.. 


cen SHINGLES, 


Ballard, Wash. 
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E. M. HERRICK, President 
C. S. Hotmrs, Vice-President 


W.H. TAvsort, 7veasurer 
JAS. GREIG, Secretary 


— Paciic Pine COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber; - 


OFFICE, 
237 California Street. 


Yard Manager, 
G. W. STEWART. 


YARDS, 
3d, Berry and King Sts. 


SAN FRANCISCO. 


Agencies: 





New Yorx, Lonpon anv Paris. 





Cable Address, Pepeco. 


Use A. B. C. (4th edn.) and A 1 Codes. 





OPP PP Pde edd edd dae 








1. M. LEITER, all 
J. S. BRADLEY, Treas. and Gen’l Mgr. 


Manufacturers of 


- Oregon Fir an 
— Larch Lumber 7 


KILN-DRIED LUMBER 
A SPECIALTY. 





Try our Larch Bevel Siding and Finishing Lumber. 


BRIDAL VEIL 
LUMBERING CO. 


- BRIDAL VEIL, OREGON. 








REDWOOD 


124 California Street. « wx | 
we uw SAN FRANCISCO, CAL. 


UNION LUMBER CO. 






















| Direct shipments to 


Robert S. wm | 


WHOLESALE DEALER AND SHIPPER...... 
PACIFIC COAST PRODUCTS.. ree 


WASHINGTON. 
RED CEDAR SHINGLES 


OFFICE, 416 NEW YORK BLOCK, 


eee SEATTLE, WASH. 
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Always in the Market for 


HIGH GRADE SHINGLES 


Cash Advances made on Bills Lading. 


fi a a 
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Pine. 


Mill running all winter on special 
orders. You can get what you 
want when you want it. 


SPECIALTIES 





TIMBER 

BILL STUFF 

LONG JOIST 

CAR SILLS 

GOOD DIMENSION. 


TOMAH, WIS. 


C. A. GOODYEAR. 
) | White» Norway 


BAND SAWED 


WHITE PINE LUMBER 


LATH and SHINGLES. 


We make a specialty of cutting to ordei 
round lots ,of 


Norway Dimension. 


STRIGTLY WHOLESALE. 


MARINETTE, - -  WISGONSIN. 
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ells and 

an Schaick 
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ompany 


Manufacturers of 
Se” 


Office, Mills and Cargo Docks at 
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MENOMINEE, MICH. 











CT TT OT TO eee ee 


é 
: Williamson & Libby 
$ Lumber Co. 


MANUFACTURERS OF 


; 

p) 

: DOORS, BLINDS, 
: WINDOWS and 
LUMBER. 


All kinds of Fine Interior Finish in 
Pine and Hardwoods » *% % 2% % 
Mouldings, Brackets, Blocks, Build- 
ing Paper, Etc. % tt tt ot 





DOWEL DOORS our Specialty 


So eo ee 


OSHKOSH, WIS. 
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6 2 

Kia Dies | GEO. F. SLOAN & BRO. | Meee] 
‘ ° ° hd and... ; 

North Carolina 414 Light Street Wharf, BALTIMORE, MD. Thin Ceiling | 3 
6 e e © ege e > 

Pine Baltimore City Worked Flooring, Ceiling, Moulding, Etc. Our Specialty ; 

Plaining Mill, 16 to 30 Barre St., Baltimore, Md. Saw Mills and Dry Kilns, near Washington, N. C. : ; 











aaa aaa ata ahaa ciated ila, 
. T T OUR SPECIALTY: 13-inch and wider 4-4, 5-4, 6-4, . 
& 7-4, 8-4, 10-4 and 12-4 Kiin-Dried North Car- @ 
ra ss | olina Pine. b A 
b - (COLUMBUS = e 
: MANUFACTURERS | U B « ( COUNTY, ) N . Cc. MOULDINGS, CASINGS, CORNER BLOCKS, ¥ 
4 e ° PICKErS AND SHINGLES. @ 
s Cypress and North Carolina Pine. nidamiaed:, Ta 
ehhh hhh 46444640404 4604040646000040080840 08 446464 46466464666666666660446406004000000000008" 








H. CLAY TUNIS, R. T. WATERS & SON, 


cae MANUFACTURER OF...... Manufacturers of 


North Ca rol ina Pine BAND AND GANG a ; 
(KILN DRIED—ROUGH AND DRESSED.) | North Ca rol f na Pi ne 


een Florida “EVERLASTING” Cypress Shingles, 


CAR SIDING, LINING AND ROOFING. : 
a FOR DEALERS ONLY. WRITE FOR PRICES. 





Saas dlia tee a ieeie Stuists, BALTI MORE, MD. Long Distance Telephone: on 


“Baltimore” No. 248.----- BALTIMORE, MD. 
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T. H, GARRETT LUMBER CO,, 


MANUFACTURERS OF 


Arkansas Yellow Pine Lumber, 


OFFICE, HOUSER BUILDING, 


ew A CEYSTONE, ARK. St. Louis, Mo, 


AAAS 
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6 = 
: FASTABUCHIE LUMBER CO. bHetANAMA, a 0 
: FLOORING, CEILING AND MANUFACTURERS OF AND DEALERS IN 1M. KENNEDY, Sec’y and Treas. 
FINISHING. BRANCH OFFICE: 
§ = cxsus Long Leaf Yellow Pine Lumber 59 Le Salle Steet, Chicago 
AND BRIDGE TIMBERS MILLS AND OFFICE ON Q. & C. B. R. AT A) i R. TOOMER, 
AGENT. 


S. 4S. UP TO 50 FT. LONG BAS TABUCHIE. —_— 





FOCSCUUSUUUSU SUSY GUGUGUGUV UV UG UG UVUVUVUU VU UVUVUVUGUUY VouUVUY 
¥ BD FRI O Lp Long and Short Leaf Yellow Pine. Se ¥ 
¥ Structural Lumber of every descrip- Chemical Bldg. ¥ 
g tion; Bridge and Car ucx, Oak D1. LONIS, gy 
w & JENNINGS | = and Cypress Piling :: snfos2 8: ° y 




















Complete stock of | KINCSTON LUMBER CO., 


Dimension MANUFACTURERS OF ROUCH OR DRESSED 


20 {t. and under, for Long Leaf Yellow Pine Lumber, 
prompt shipment. LAUREL, MISS. 
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- DAILY CAPACITY - - - 
P'aning Mill 45,000 ei Saw Mill 175,000 
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THE 


W. W. CumMER, President 
J. CUMMER, Vice-President 


CUMMER 
E. C. FosBurGH, Sec’y and Mgr. CO N O RFOLK, V A. 


H. J. HouLuister, Treasurer, 
Manufacturers of all kinds of - - - 
ROUGH AND DRESSED KILN DRIED 


NorTH CarcLina VINE 


WE USE THE LUMBERMAN’S STANDARD 
TELEGRAPH CODE. 


H BRANNING 
MFG. CO...EDENTON, N. C. 


- - Manufacturers of - 


AannRnQ SSS 


SSS 


QaxLQocQocQinr a. 





J. W. BRANNING, President 
HORTON CORWIN, JR., Secy. 


North Carolina Pine Lumber 


Kiln Dried .% Rough and Dressed 





Aare SS rR 


SSS 


PEMBROKE 
MILLS 


THE SUFFOLK | 
SAW MILL Co. 


2935 KILN DRIED Géee 


NORTH CAROLINA PINE 


CARGO OR CAR LOAD e 


LOTS 
Special Attention Given to Export Orders 


Ryland & Brooks Lumber Co. BALTIMORE 


ALBANIA 


Write for Delivered Prices MILLS 


os 





SUFFOLK, VA. 


Near Norfolk, Va. 


DFOAIDDIDOOO OOOO OOO 
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75,000 FEET DAILY 
CAPACITY 


iN 






7 *, 


Selling 
Agents 


Camp MANEsG. @o. 


- Manufacturers of - - - 


North Carolina 
Pine 









Roy 
and 






Te S Seq 


FRANKLIN, V/A. 


Jno. L. KOPER 
LUMBER (O...Norrour, Va. 


Careful Attention Manufacturers of ROUGH 
sos Ae = = To Dealers Only 
to Orders. DRESSED KILN-DRIED 


Nori CareLina VINE 


MOLDINGS OF ALL 


PATTERNS 
—~> 


PHILADELPHIA OrFicE, 102 Girard Bldg. 
New York Office, 18 Broadway. 


—_ 
= 
| 


GOLDSBORO LUMBER Co. 


Of DOVER, N.C. 


Is cutting the finest body of timber in North Carolina, 
and converting it into the smoothest, brightest, and 
handsomest kiln-dried Flooring, Ceiling, Partition and 
Finish that Yellow Pine is susceptible of. Write for 
F. O. B. or Delivered Prices to 


JOHNSON & WIMSATT, 
WASHINGTON, D. C. 


SALES AGENTS — gy 


ROANOKE R. B. 
% LUMBER CO. 





y. M. WHALEY, Prest. 
O. WuHITE, Vice-Prest. 
S. CoHN, Sec’y & Treas. 


Columbia Bldg. 


NORFOLK, VA. 


NORFOLK, VA....... 8 Kilns DAILY OUTPUT 
Mills: {PLYMOUTH N.C. ©... to 140,000 FEET 





NORTH CAROLINA 
22 PINE <<< 
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Representative 
«~WHOLESALERS-.--. 


eee 
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PHILADELPHIA cscs 
MANUFACTURERS 


Pennsylvania and Michigan “Winter Sawed” 


WHITE PINE LUMBER 





We make a specialty of the Better Grades. 





Our Storage Sheds at Dubois. 


JO 


General Sales Office 


Harrison BUILDING 





2 
$ 
¢ 
Our Mills started Nov. 1st with three modern Bands and a Gang. 
2 
” 


wands 


RRPRALPAASP 


Specialties : 


Standard Codes Used. 


¢ Branch Office: ELKINS, W. VA. 
§ New York Office : 
Hotel Lincoln, 52d & Broadway 


Manufacturers of and Dealers in 


Hardwoods, Spruce 4 Hemlock 


RED OAK and CHERRY. Special Bills 
in Spruce and Hemlock cut to order and shipped 
by any railroad. . . “A. B.C.” and Lumberman’s 


Main Office: HARRISON BUILDING, 


PHILADELPHIA, PA. 


Michigan White Pine 
Oak, Ash and Chestnut 


Kiln Dried North Carolina Pine 


Flooring and Ceiling 
Washington Red Cedar 


Tennessee Soft Yellow Poplar 


PPP LPP 


HN E. DuBOIS 


PHILADELPHIA 


mt DOUMBARGER Quen M, Bruner ¥ Go. 


COMPANY 


Louisiana Gulf Red Cypress 
Long Leaf Yellow Pine 
Rift Flooring 


1430 S. Penn Square, 
PHILADELPHIA. 
White Pine 


SHINGLES Oak, Hemlock 


timber 
White PineandCypress Long Leaf Yellow Pine 


LUMBERMAN’S and SOUTHARD’S CODE USED. 


MAPLE, BIRCH, BEECH AND OAK FLOORING. 





Price 50c; 


Pocket Tally Book 


FOR THE USE OF 


Lumber Inspectors, Buyers, or Dealers. 


3 Copies, $1.25; Per Dozen, $4.50. 


AMERICAN LUMBERMAN, 237-226 Manhattan Building, Chicago. 


SEND FOR SAMPLE PAGE. 





@® GO ~se GOBWO8B28F8 BS VWVEBSAESSE SWAB BI 


J. R. EMBREE, PRESIDENT. 


S. E. KELLAR, Eastern Representative. 
Room 303, 18 Broadway, N. Y. 


€@]22B2828B020 878 228 =e ee ea 


SSseES 


SOUTH SIDE LUMBER CO. 


Maplé and Oak Flooring 


UP TO DATE. 


Ashland Ave. and Twenty-Second St., 


= ® @ @ @ oe @ e Be 28 Be 8 BB 86282828828 8228 B28 88 


J. J. NICHOLS, Sec’y & TREAS 


=e @2 


Heml 


No. 1 & 


Will name attractive 
price on 1x6 or 
8 inch No. 1 D.I.S. 


Ohicago, Ill. 


PPC CCC CCC CC CCC CCCCCCCUCUUVCUCC CCUM YY Yh 2 
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I Manufacture 


Shingles 


From 6 to 10 Million always in stock. 


IMMEDIATE SHIPMENT GUARANTEED. 







ock (we 


z Surfaced Hemlock Boards a specialty. 


GEO. H. MELL 
KANE, PA. 
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FLINT, ERVING 
& LINDSAY, 


J. B. FLINT. R. H. ERVING. 
J. H. LINDSAY. 


Wholesale Lumber 


Write us for Prices on 
WHITE AND YELLOW PINE, POPLAR 
AND HESiLOCK 





Shingles 


Red Cedar 
Pine, Cypress 
Hemlock 














We have a large stock of 


HEMLOCK SHINGLES AND LATH 





PRICES RIGHT. 


PITTSBURG, PA. 





FOR THE FOLLOWING STOCK 


SOE SE SESS SESE SSE SESE SES SESS SSE SS 


PITTSBURG 





‘A Vital 
Question’ 


With us just now is, 
have we had a share 
of your orders? If not, 


Why Not? 


We've an elegant stock, 
our prices are ‘‘all right” 
and you'll find us the same 


LUMBER and SHINGLES 


White Pine, ) Hemlock, 
Yellow Pine, White Pine, 
Poplar, 5 Red Cedar, 
Hemlock. & Cypress. 


E. V. BABCOCK & Co. 


PITTSBURG, PA. 


200 M feet | in. No. | Shop 
( 200 66 bY 66 66 

225 66 1% 66 66 66 
150 66 2 ‘ 66 6 
250 « | 


yee 





‘© Shaky Clear 
‘* Dressing. 


PITTSBURG, PA. 





FRANK E. WILLSON, ALEX WILLSON, 


WILLSON ae 


WHOLESALE 


LUMBER." 
LATH... 38 
SHINGLES.. =~ 


Good Grades, Prompt Shipment and Fair Dealing Our Motto. 


PITTSBURG, PA. 


512 Tradesman Bldg. 


WE WANT BUYERS coe 
—_s AMERICAN LUMBER & MFG. CO. 


G. B. DANIELS, Pres. W. W. COLLIN, Sec’y & Treas. 


Daniels & Collin Company, 
WHOLESALE LUMBER 


SPECIAL LINES: White Pine, Poplar, White Oak, Car Stuff 
and Pennsylvania Hemlock Lumber. Pine, Hemlock and 
Cedar Shingles. . 





1002-1003 Park Building, 
Long Distance Telephone 2467. 


PITTSBURG. 


III I SS SE IS i I 6 IS Si 6 SS SS SS SS SS SS SSS SS SG SE 
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» BUFFALO * TONAWANDA, WN. Y. | 














































MILL RUNS THE YEAR THROUCH. 


OFFICE AND YARDS: MILLS: 


NORTH TONAWANDA, N. Y. SPIDER, ‘county, WIS. 


¢ SSSSSSSsSSsSssSsp sSssgsggsgqg_y iS SS: > 5 SAA Z3773 20 272 2. SeSEcEece ZZ S$SSSeSEeSSSssess Zen 


DPOIDDDDODPAOODPSOOASOAOPSOOPAPASPSPAOPC CACAO A BOOT IISTS SSS SS SS SS 


Sf\s' SS SSPSSPSSSPSSPSPSspSpsSsygyygs: SSSS:N:.2::23 22:22:22: AeA Aen ww 2 ’e ’e YALYALY LYLE LN A®) 5 ? 
 qeeeseeeegeeagsenssagensebepeapperemepenaneans 


v 
W THE LARGEST DISTRIBUTING LUMBER MARKET IN THE WORLD. 
Wyatt ttt ttt tt ttt ttt ttt ttt tect ttt ttt tt tt tet tt te eel y 
y y 
| emma MONTCOFMERY : 
¥ DOOK A> BOX Ce. y 
ty ON B FAL BurraLto, N. Y. y, 
of BUFFALO, N. Y. aio, Ne 4 
—_———— anutacturers OF - = W 
Have just sold a large bill of Common Oak for Car Doors, Sash Wooden Packing W 
Wy Work, also one of ists and 2nds Ash and Plain Oak. eed —— \ 
y, This stock must be secured at once. Write them ey, aie W 
‘i of anything you can supply. Veneered Doors Box Printing Ww 
W Etc. _—_, in different colors W) 
ne ne 
v eo “ge = | Empire Lumber Co. ¢ 
W QO. ans tinct! eis W 
wt a eo — = dt ag oe HARDWOOD LUMBER EXCLUSIVELY i 
- Mills, Pr cca Hardwoods : : een Office SOUTHERN OFFICE AND YARD: 1142 Seneca Street, a 
‘ Fonnust HovsE, Potter Co., Pa. 940 Ellicott Square, BUFFALO, N. Y. Kansas Avenue, MEMPHIS, TENN. HK BUFFALO, N. Y. a 
a To Prices and S ot Cash Paid T. SULLIVAN -  W.H. SuLiivan F. M. SULLIVAN a 
a a T. SULLIVAN & CO. a 
IN N i 
— cerns in Hardwood Lumber = @ 
A)\ wl to stock of Hardwoods ot Buffalo > yards. Mills at Indiana, Kentucky a ioe ee. Se a 0 0 Zz 
_ “* HUGH McLEAN & CO., SYFFALO,N. v. Semin Slane 2 BUFFALO, No Y. i 
: ll 
i ‘ = i 
; SPECIAL Shute Ea Net The Buffalo Maple Flooring Co., é 
“iN CC ings, D Si i. MANUFACTURERS OP AN 
® LOW PRICES sac? Graces. a 
Maple and Oak 
: Also have a full line of White Pine Lumber, Shingles : ap C ail d rN 
Washing weer.  Eloorin 
iis a. HAINES & CO. THE BEST. 4 a 
‘ ore ecoaiuatiine: Bu ftalo, N. Y. CALL OR WRITE FOR SAMPLES AND PRICES. i 
aati scsi. BUFFALO, N. Y. : 
A\ A 
S ide ke Si Mill & Lumber Co. * 
A 
_ Spider ra e Saw Mi umber Co, : 
a — ae - MANUFACTURERS OF AN 
cobs) | NORWAY any WHITE PINE, 
| Gar, Bridge and Building Timber. is 
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WHITE CEDAR PRODUCTS === 


WHITE CEDAR POSTS. RAILWAY TIES, 


ae Bradley-Watkins Company, $ mtn in 


CARDIGAN JUNCTION, Write tor prices on anything 
Near Minneapolis. 729 Lumber Exchange, MINNEAPOLIS, MINN. herein mentioned. 


WHITE CEDAR SHINGLES. 


G. L. LINDSLEY. E. A. LINDSLEY. 


WRIGHT BROS. “LINDSLEY BROS. 
EVERYTHING a 











NORTHERN 
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IN WHITE CEDAR. We have a large stock of the following 
SHINCLES. 8-INCH QUARTERS | P T 6-INCH HALVES 
| POSTS Large Stock and 9-1 INCH QUARTERS | O = =a 1 7-INCH HALVES 
$ F Complete Assortment. Especially for the MISSOURI RIVER TRADE. Write us for prices. MIXED CAR 
2 POLES. TRADE a specialty. In the market at all times with complete stock of 
§ White Cedar Posts, Poles and Shingles. 
a MARINETTE, WIS. 





Yards at Goll, Wis." McAllister Wis. Hardwood, Mich. 


PENDLETON & GILKEY | WORCESTER HEMLOCK. 


Our stock will suit your trade, and do away 


mo 








Janesville, Wis. 


PPPPP PLP LP LP LP LDL LDL Lt 








with the prejudice against Hemlock. We 
WHITE handled I Stocks are in the center of a belt of Hemlock; the 
Weleeemsyerems § ent Mlb finest in the West. Almost no shake, sound- 
CEDAR 1,000,000 Posts and ao an epee mele vatiaie cl 
> Poles. Will do more mm i knotted, softer grain than any other. most 
; . this year. ountain, like White Pine. We have plenty of White 
; Posts paves anti Peel Cedar also, and can ship you mixed cars of 
> } j i : at ; 
; Poles po WRITE US FOR PRICES ON pooner ria on wide Cedar Shingles, and 
* ANYTHING IN THE Wis. oe 
> 
> 
> 


Shingles — WH cea ue. Newhall, C. H. WORCESTER & CO., 


KOSS P. O., Menominee Co., MICHIGAN 





EVERYTHING IN 





IRA CARLEY _INGALLS, | scsome: 
—_. White Cedar. 


Mixed Cars 

2 

2 : . e Live Timber, Peeled, Sound, 

White Cedar Shingles White Cedar Full Size and Straight. 

[i mae DELIVERED ANYWHERE 
$ CLEARS WARRATED ALL IN... 2.0... .20.002. . 
cae Posts and 

> Pi ne, Hi e ml 0 ck, ne Solicited. 


Poles Pin 8 
| a ae W. C.B. PALMER, CHICAGO. 


. WHITE CEDAR SHINGLES. 





a rr a re ee ee ee ee ae a ee a a a a a a ee ee ee ee 








EXTRA WIDE STOCK. 
A A large stock of dry 16-inch 
N White Cedar Shingles, FRED K. BAKER, Menominee, Mich. 
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H. B. WAITE LUMBER 60. 


WHOLESALE 


Lumber and Red Gédar Shingles 


White Pine, Yellow Pine, Hemlock 
and Pacific Coast Lumber. 





We have our own Pacific Coast Mills, insuring uniform mee and 
prompt shipments. We have at all times Red Cedar Shingles in 
transit and can make prompt delivery. 


‘MINNEAPOLIS, MINN. 





Send in your bills for 
Estimate. 





SAW YER-GOODMAN Co. 
MARINETTE LUMBER Co. 


PINE 
‘HEMLOCK 
HARDWOOD 


in Writing for Pri 


CHICAGO OFFICE, 
Old Colony Bldg. 





enuiuasercs 


of kat stot stot Lumber. 


e Address [arinette Offices 


a MARINETTE, WIS. 





CM kk 
one WHE... 


OHIGAGO LUMBER 60. 


OF OMAHA. 


Representing the Winona Lumber Company, 
of Winona, in Nebraska. 


We have large stock in Omaha yard. Wecan fill 
any kind of order promptly. 


HAVE LARGE STOCK OF 


SASH, DOORS, BLINDS, MOULDINGS. 


bas} 2s) as} i) sh} a =i] tf) at] af of] oft) ot] i) os] ) wif oot] at] a] af] ai] at] a et] at ot] af ot] anf tf at] tf otf sf oof aff at) of i] at] if otf af ot] otf ot] af 2 





(pC Ck a Cd dO Oe 
be Jas] ss) ef ss] otf fei] stat] nf asf) os] otf nef oo) at] et] arf on] eth st] atf ot] at] ot] at] oo] oft] aid 












MANUFACTURERS OF 


) Pine Lumber. 


ASHLAND, WIS. 
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(COMP! ANY 





[ 


. AN INR ecsah 





4 
8 
4 
4 
4 
4 
4 
4 
4 
q 
q 
4 
4 
q 
4 
Pa 
4 
4 
4 
4 
4 





THOMAS MUNROE, Pres JAMES E.MUNROE, V. Pres. RAY W JONES, Secv.& Treas 


Guvornanens [ison @, 


MANUFACTURERS 
& WHOLESALERS OF 
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Mitchell & McClure, 


DULUTH, MINN. 


RRA A FRR RR RRs 


| WHOLESALE * DEALERS 


ns 


) 

) 

) 

) 

) 

3 
4 LUMBER, 
| LATH, STAVES AND HEADING, 
: | 








RAR RAR R APRESS ES 
serene 


Capacity of Mill: 250,000 Feet Each 10 Hours. i 
' 
et 


= 1W. J.YOUNG & CO. 
; 








aaened 


CLINTON, IOWA 
LUMBER 


14, Million Feet 
DRY STOCK 


SHINGLES 


Flooring, Siding, etc. 
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We Favor Expansion 





of our business for 1899. 
Because the trade wants our lumber. 


ee 


We Favor Expansion 





a a a a al a a a in 


of our prices; just enough to 
cover the advanced cost of 
stumpage, labor and supplies. 


NORWAY and WHITE PINE 


NORWAY IS OUR SPECIALTY. 


ee ee ee ee ee ee eS 


He HH 


Cargo trade catered to. Job lots by car. 


ASHLAND LUMBER CO. 


Annual Cut, ASHLAND, WIS. 


30,000,000 Feet. 


iil PPP LPP PL LL LL ld 





; 
| 
| 
2 
| 
| 
, 
| 


“'The—w 
Girls all say” 


that we make 

the finest Cabinet 

Woods. 

Well, we won't 

deny the “soft 

impeachment.” 

We think we do. 

Don’t you? 

Echo answers 
«Sure thing!” 


- 


Pace & LANDECK 
LUMBER Co. 


684 Park St. 
MILWAUKEE, WIS 
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Indiana Q’td Oak 
Wisconsin Red Oak 
Tabasco Mahogany 











- 
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ROSS LUMBER CO. 


Arbor Vite, Wis. 


Stock of Dry Piece Stuff and Timber. 





10 ft. 12 ft. 14 ft. 16 ft. 18 ft. 20 ft. 22 ft. 24 ft. 26 ft 

Pes. Pes. Pes. Pes. Pes. Pes. Pes. Pes. Pes. 
2x4....12,900 22,900 23,300 31,500 12,100 3,400 700 730 90 
2x6.... 5,100 17,100 22,300 44,200 2,700 4,700 1,100 
2x8.... 2,300 7,000 12,900 32,900 6,900 8,900 2,800 2,400 490 
2x10... 1,400 3,000 7,000 26,600 9,200 6,600 220. 1,300 71 
2x12... 1,800 4,300 13,300 6,500 4,400 2,300 1,400 100 
2x14... 300 150 197 110 178 
3x10... 300 500 700 
3212... 1,150 550 19,70 220 1,400 260 60 
>. eee 550 2,200 730 1,670 1,950 250 100 200 
>. eae 450 37 140 130 15 458 802 32 
GaG.<.. 400 50 150 95 40 500 650 40 
a 520 260 70 560 400 700 750 95 
> ne 390 320 140 510 160 960 280 
8x10... 60 260 60 95 102 32 

28 ft. 30 ft. 32 ft. 34 ft. 36 ft. 38 ft. 40 ft. 
Pes. Pes. Pes. Pes. Pes. Pes. Pes. 

6x6... 40 37 26 32 50 5 
[Sa 95 52 44 54 67 22 57 
Sea edi 67 62 51 22 53 21 38 
8x10... 82 8 24 12 29 11 14 


Long Joist and Heavy Timber quoted upon application. 


ORDER EARL 


TO GET PROMPT SHIPMENTS 
AND AVOID THE RUSH.#2%2 


“Prompt and Efficient Service” 





In the Delivery of Everything 





- —_—~< 


oa 





MANUFACTURED FROM 


LONG 
LEAF 
YELLOW 
PINE 


IS THE SPECIALTY 
IN WHICH WE EXCEL. 


We can surface timber 


wre 


four sides up to 12x18--32 
feet long—and can 
any point on the coast, all 
rail shipments, 
days to New York and ten 
days to Boston. 


We Solicit Your Commands and Inquiries 
for Delivered Prices. 


Sample Lumber Co., woxuins. ava. 


in 


reach 


eight 


pewweue. 
APPL A 


PPh dade 
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ad 
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CLEVELAND WHOLESALE LUMBER MARKET. 


THE LEADING PINE AND HARDWOOD MARKET OF OHIO. 


CLEVELAND SAW MILL & LUMBER COMPANY. 

















Our Double Band Saw Mill (capacity 125,000 feet per day) in Cleveland, will operate daily all winter. 
SPECIALTIES—White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge Timber. 
Boat Decking, Car Material, Norwav and Oak Piling, Yellow Pine Timbers up to 64 foot. 
Ten Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to your order. 
Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, Cypress, Basswood, etc. 

Red Cedar Shingles in Transit all Year Around. 


eo FOR SPECIAL sionsaceseiel 





MODERN MAPLE FLOORING. 


NORWAY AND WHITE PINE. 


=F. R. CILCHRIST & CO., CLEVELAND, O. 








Six new practical artistic de- 


: 
ROBT. Hl. JENKS : 
signs of newels, suitable for best ; 
modern houses and at no higher | UMBER Co. ~ CLEVELAND, O. ; 


prices than the old patterns sold § 
since you were a boy 


2 
Let us send you catalogue Lumber and Pennsylvania 


and prices on doors sash porch Shingles 


and stair-work. Hemlock $ 


CLEVELAND WINDOW GLASS Co 


doors glass paints WHITE PINE Shingles and Lath 3 
and POPLAR of all kinds @ 4 


THE NICOLA & STONE LUMBER CO. 


YARD AND DOCK, CLEVELAND, O. 


*. WHITE-PINE MILL-CULLS 


SHINGLES AND LATH. 


RED CEDAR PILING 


POSTS TENNESSEE HOLTON L CG 
POLES Yards ALABAMA ST. Posty nm sg 





Cleveland O 
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FROM FOUR PIECES OF 


Maple Flooring. 


It don’t show the joints because the 
joints don’t show in our perfect prod 


uct. 


Its polished, bored, 


hollow 


backed and end matched. Write tor 
specimens and prices. 


MITCHELL BROS. 


























TELEPHONE 
502 


\YARDS 566 __ 
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om me] 
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CADILLAC, MICR, 








'0,000,000 FEET ~ 


NO. 3500, 








_CENTER AVE | 





SSS 
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DRIED 
P2LISHED "WyMAT(HED ENDS. 
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T.WIKGE G2 
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OFFI(E AND FA(TORY © 
H{| 22+ AND THROOP'ST5;|\ 
| |GHIGAGO, ILL.|' 






TEL. MAIL ANDTELE- 
PHO 
|(ANAL 293] guy ouannrry | 





PREC E. 
at 


~ 1 
Tae 

























a oe 
SS A 
7 NA PROMPTLY i: 
tS (A L 74 ATTENDED To. | |°: 








BVBRDASS ap 
\", W. SCHULTZ. J. M. SCHULTZ. A. J. SCHULTZ, 





SCHULTZ BROS. 


Wholesale. : 
Y R.R. 


















PINE 


OAK 
FLOORING 
PLAIN ano 

QUARTER 
SAWED 


WHITE ano 
YELLOW 
y TIES. 
Y CEDAR 


POLES, 
POSTS 
ano PILING 


SCHULTZ BROS.’ 


Perfect Maple Flooring” 


Polished, Bored % 5 


and Butted, or 
End Matched. END MATCHED. 


We Carry the Largest and most Complete Stock of Yellow Pine in the City. 
SPECIAL PRICES IN CAR LOAD LOTS. 


WOOSSE VOUS VOVSVEVSVSSEVSVSVSSE VETS VETETVUUUVOUA 


MAIN OFFICE: YARDS: 
1550-1555 Old Colony Bldg. 22d and Fisk Streets. 


, ARERR ric snes 
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BURNING THE MIDNIGHT OTL om 


OVER MUSTY TOMES OF LORE 


Will not bring the practical wisdom of those who use 


ARKANSAS YELLOW PINE 


(ANNUAL CAPACITY, 30,000,000 FEET) 








= . | Steam Dried, Superior Quality and High Class Work from 
the Mills of the 


FORDYCE LUMBER CO., Forpyce, ARK. 





—— 














GEO. E. WOOD LUMBER 60. 


Always on hand a large and 
complete stock of dry-se0 


WERHEIM MFG. CO. 
Sash, Doors, Blinds, 


MOULDINGS AND INTERIOR FINISH. 


Wisconsin - Ping - Lumber 


WE LOG BY RAIL. 
Special bills cut out on short notice. 


Hemlock Pine and Hardwood Lumber. 

We make a Specialty of Basswood, Siding, Ceiling 
and Finish. 

Write us for Prices on Sawdust. 














cone 1300 Old Colony Build ee oe 
n uilding, 
WOODBORO, WIS. ——1 WAUSAU, WIS. 
' bie en a 
ST . CAN | ccf} Subs Stock of Brown Bros, Lumber Co. § 









7] 2 eR EACH! | ale a af RHINELANDER, WIS. 


y al Ci | 


hike a Al al >, 
THE BONSACK LUMBER CO. 


ee el 





2x4, 14 and 16 feet. 6 inch, No 2, 8, 10, 12, 14 and 16 feet. 
2x8, 16 feet, 10 inch, No. 1,14 and 16 feet, 
2x10, 14 and 16 feet. 10 inch, No. 2, 16 feet, 
WHOL EFSALE Hh ARDWOOD 2xi2, 16, 22 and 24 feet, I2 inch, No. 2, 16 feet, 
ns BX ni) 4 inch, No. 1, 12 feet, 12 inch, No. 3, 14 and 16 feet, 2 
‘ 4 inch, No. 2, 8, 10 and 12 feet 8 inch D. Stock end Sel , 12, 14, & 16 feet. ; 
¥ 


6 inch, No. 1,12, 14 and 16 feet. 
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This isn’t all. They have a general assortment of dry 
lumber. Write them for prices on Cedar Shingles. .... 
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... SHIPPERS OF LUMBER TO THE EAST ... 





Can Save Money by Consigning via 


THE AGTUARY & THE REGKONER 


THE LUMBERMAN’S ACTUARY 


Is a book that should be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk in making calculations may 
make mistakes—the Lumberman’s Actuary never. Ite calculations 
have been made once for all and are known to be correct. Sent 
postpaid to any address for $2.50. 


J. C. Anthony’s Son Canal Line 


Write him at 119 Erie Street, BUFFALO. 
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CHAPIN’S READY RECKONER A * RA ( i S 
For reducing to board measure all the fractional sizes of lumber, e e 9 


scantling and timber, advancing in regular order of % inch from 


1x1 to 80x30 inches, and up to 50 feet long. Price, bound i 
zi < ao, a4 ong. rice in WHOLESALE DEALER IN 


vormn mem went w'cow> | | WHITE CEDAR Sz" 
YELLLOW PINE LumBER. _—_ ST, JOSEPH, MO. 
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1 
J. W. BROWN, President. 
G. W. MILES, Vice-President. 


Manufacturers 
JOHN T. BURKETT, Sec’y & Treas. 


P, C. BLAIN, Manager, 


4 and 
Wholesale Dealers 
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Mill No. |, ELLIOTT, ARK. Mill No. 3, TAYLORSVILLE, ARK. 
Mill No. 2, HAYNESVILLE, ARK. Mill No. 4, FRENCH POINT, ARK. 


RO ew ara awa aaa aaa eae 
PRPO GS OSG 


ANNUAL CAPACITY, 50,000,000 FEET. 


Planing Mill Capacity, 150,000 Feet Per Day, 


J. J. COCHRAN, 
Manager Sales Department. = ©” 


TELEPHONE, 
Long Distance, “‘Main 136! 








CHEMICAL BUILDINC, 

















96 ae AMERICAN LUMBERMAN. MARCH 4, 1899 





NORTON LUMBER GOMPANY__. 
Yellow Pine Lumber 


SALES OFFICE: i MILLS: 
| 
506 and 507 Keith & Perry Bldg., | Antoine, Delight and Prescott, 
2) 
KANSAS CITY, MO. a ARKANSAS. 


Combined Daily Capacity, 180,000 Feet. 


“The Mills of the Gods grind slowly” 
While ours whoop things up. 











ITS AS PLAIN AS A____ 


_— Cyrano de Bergerac N se on a Face, 








That if you handle or are interested in 


B\ HEMLOCK. 


You can not afford to miss this:. WE HAVE ABOUT 2,000,000 FEET 
of Merchantable Hemlock, inch, in good shipping condition, which 
we will be pleased to forward at once. 


MANN, MOON & CO., Musxecon, Micu. 








MARCH 4, 1899. 
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“Square Dealing” 


*“SQUARE DEALING.”’ 


Ye 





This is not a trade mark adopted for its jingling effect upon the ear. It expresses the 
unbroken rule of our every-day business policy. 


Geull MANUFACTURING COMPANY 
OSHKOSH, WIS., U. S. A. 
| ... TIAKERS OF... 


Lumber, Sash, Doors, Blinds, Etc. 


DOORS FOR EXPORT A SPECIALTY. 
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The Smile on this Cat —-- 


Is simply a reflection from the face of the boss. He has just | 
unloaded a car load of 


W. E. BARRETT & CO.’S 


16 Inch Pine and Cedar Shingles. 








They have 50,000,000 more piled in sheds at Muskegon. Write them as usual at 
GRAND RAPIDS, MICH. 














THE OFFICE CAT. 





yew 
cos i 


7 |t Saves | DRYLUMBER M2"™"™ 


Ti | mM e, A Well Assorted Stock of Piece Stuff, Strips and Boards Among other things: 








Soe -_ who vod corres, poeane, to 12 feet. 14 feet. 16 feet. 

esnpcatodhnrnae Began ten is wasting a 35,000 50,000 100,000 

his time, money and energy by not eG wae svasnteroe eee 75,000 60,000 

using a DAO 2.6. scereeis.0.08 He OO O00 50,000 65,000 
Pe tii Sco ihie acai etaters 75,000 125,000 
Gai AN. Bs). -<30% 50,000 350,000 
6 in. INO, 2. «:..0:00<80}000 150,000 500,000 
CAD ANO Ss ncarcer 70,000 100,000 250,000 
6 ine Di 0.0:0:5-0:00:0400/000 80,000 225,000 


You talk to it as fast as you like. It never gets behind and never makes a mistake. It never get® 
tired or goes out to lunch. It is always ready for business, Your typewriter clerk is the only ex- SEND ME A TRIAL ORDER. 
perienced help needed. Call or write for information. 


COLUMBIA PHONOGRAPH COMPANY, Department 99, WM. M. TENNEY, 


CHICACO: 2i! State Street. 

NEW YORK: 143-145 Broadway; Retail Branch, 1155-1157.1159 Broadway. WASHINGTON: 919 Lumber Exchange. .... MINNEAPOLIS, PINN. 

Sey gt ae. PA : 34 Boulevard des I Italiens. BALTIMORE: 110 East Baltimore St. 

ST. LOUIS: 722 Oli = St. PHILAD<LPHIA: 1032 Chestnut St. BUFFALO: 313 Main St. 
SAN FRANC isco: 723 Market St. 








(Please mention this paper.) 


“Namekagon” White lite 


Cr) 
XK» _- For quick shipment of all varieties 
\ xX of product from lath to thick uppers 
and heavy timber, Address 


NORTH WISCONSIN LUMBER CO.. | 


i= PRODUCED ONLY AY 


Grantham & Donaldson, eM i ILE AGENG, 
ABBEVILLE, GA. Zs RO*UMBERMEN 


CONTAINS A COMPLETE LIST OF WHOLESALE AND Gz. 
RETAILDEALERS IN LUMBER. SAW & PLANING MILLS, A Z- 

SASH, DOOR & BLIND DEALERS & MANUFACTURERS. 
WITH THEIR CAPITAL & CREDIT RATINGS. 
NEW ENGLAND & WESTERN | COMBINED 
Flooring, Ceiling, Siding, Moldings. EASTERN EDITION EDITION EDITION 


Turned Work, Scroll Work 7 UMBER COLLECTIONS A SPECIALTY. 0% 


IN YELLOW PINE. (Oe lumbermen's (redit Assn. 


ESTABLISHED, 1876 CHIGAGO, ILL. 



















PLANING MILLS 


AND VARIETY WORKS. 


xs bo 
ae av" so 


ys 











SPECIALTIES, 
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‘The Royal Tree 
Hath Left Os Royal Fruit??___ 


LITTLE 
RIVER 
SOFT 
PINE. 


LONG 
LEAF 
PINE. 





RICHARD III, ACT Il, SCENE VII. 


Chita (0alé (ORE CO 


R. H. KEITH, President. JOHN PERRY, Gen’!. Manager. 
J. C. SHERWOOD, Auditor. EB. E. RILEY, Treasurer. 


Address all correspondence to Zz 
CHAS. S. KEITH, General Sales Agent. KanSas f 7 Ly, O 


Keith & Perry Building, 
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DRY POPLAR 
M. B. FARRIN, 


CINCINNATI. 


EF. W. LAWRENCE. 








H. H. WIGGIN. 


LAWRENCE & WIGGIN, 


>: MANUFACTURERS ::: 


Indiana Hardwoods. 


SPECIALTIES: High Grades of Quartered and Plain 
Oak, Quartered Sycamore, Ash, Walnut and 
Poplar, also Penn. Cherry and Maple. 


55 KILBY ST., 
Boston, Mass. 


=p Brisiol’s Patent Steel Belt Lacing 


Importers and dealers in MEXICAN 
MAHOGANY—"*: TABASCO"’ STOCK a 
a specialty. 









Saves Belte. Adapted to all 
Saves Belts. sizes and kinds 


Saves Money. of Belting- 


.- SAMPLES FREE.. 


Sasa T1; BRISTOL COMPANY, Waterbury, Cone. 


BUFFALO 


Planing Mill 


EXHAUSTERS 


Dasnzensned in 
Smooth Running 
and Efficiency 


LUMBER DRY KILNS 


Progressive and 
Apartment Types 


w 



























993393 


CATALOGUE FREE. 


BUFFALO 
FORCE CO. 
Buffalo, N.Y. 


CHICAGO: 
22 & 24 W. Randolph St. 


at Rants Hamat east 
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For handling all kinds of 


DUST COLLECTORS 


--AND-- 


BLOW PIPING 


g ite ALLINGTON 


& CURTIS 
MFG. CO. 


| Saginaw, E. S. Mich. 


CHICAGO, 







No. 15 N, Canal Street. 


"te, lg NEW YORK, 
=a = No. 139 Liberty Street. 


oe EAST CAMBRIDGE, MASS 


- No. 29 Otis Street. 


BLACK DIAMOND FILE WORKS. 


Many. 





<n 


Twelve Medals of Special Prize, 


AWARD GOLD MEDAL 
at International at Atlanta, Ga. 
Exhibitions. 1895. 


Cc. & H. BARNETT CO., Philadelphia, Pa. 


6. 6. Mendel, JF. & Bro. 60. 


LOUISVILLE, Poplar, Cottonwood, 
a Quartered Oak and Boxes 


- = « EXPORTER OF LOGS AND LUMBER - = = 
For prices on PINE Box SHOOKS write...E. MENGEL & CO., Bay City, MICH. 











C.P. MILLER & CO., 
Wholesale Lumber, 


Office, 1518 Monadnock Bldg., 
CHICAGO. 





Write for prices on 
Hemlock and Pine. 


Mills and Yards, Merrill, Wis. 


(CARPENTER 
& FLOURNOY 


Manufacturers and Shippers of 





EASTERN OFFICE 


224-225 Lumber Exchange 


MINNEAPOLIS 
MINN. 


Red Cedar Shingles, Siding and Finish, Spruce and Fir. 





Our Grades are the Finest. Weship promptly. Get our prices before placing your order. 





GEO fT. HOUSTON & CO., 
Chicago, Ill. 


HOUSTON BROS., 
Cairo, Ill, 


Extraordinary 


quote you prices to save additional handling expense. 
Address 1ll correspondence to our Main Office 


Cable Address, 


HOUSTON. 


Lumberman’s and ABC Codes. 








We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut, 
stock consists of ail grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 
No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. 
If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 
send us your inquiries. The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 


HOUSTON BROS., 
Bigbee, Miss. 


HOUSTONBROS., 
Columbus, Miss. 


All of the above a year and over dry. 


GEO. T. HOUSTON, & CO., 
CHICAGO, ILL., U. S. A. 














